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Style No. 7 Style No. 9 
For Hand or Electric Operation For Hand or Electric Operation 


Burroughs Electric 


© Te 3e) 
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All Burroughs Electric Machines are _ instantly Ads, 


interchangeable for hand operation. pads. 





eee | practically doubles the Tit \\ 
4 and Worry-Saving capacity of any Burrou 


Style No. 15 Style No. 13 


Adding and Listing Machine, with no inert 
For Hand or Electric Operation : ; \ ; For Hand or Electric Operation 
floor space or the salary account. Against thi 
the only expense is the first cost of the electric mechan 
and 14 cents per hour—actual test for current 
luring the time the machine ts 1n actual ope 


Is it any wonder that business men buv Burrou 





, mpner or el ctr eratior < : t} su° of 
equippe 1 tol ( ope l 1 7USt as , af } PRP RR RRR RRL EY 
machinery equipped for power—because power 1 eap 
, spon dala oe, 900 
than ibor, non tt, now cheap the lahbe 1 ; fous nc) 
. , : : +2 eae 
We make 5S different styles of Burroughs Addin; pe 900 
and Listing and Bookkeeping Machines, all equipped 909 
, , 99090 
electric operation when so ordered. ; ea0 


: >) 
One Burroughs in every five sold to-day is aC 
: e*? 


an Electric, and the supremacy of the Bur 





roughs in this field is shown by the fact 
Style No. 6 that more than 95 per cent of all the electri Style No. 11 


For Hand or Electric Operation adding machines in use are Burroughs For Hand or Electric Operation 


Burroughs Adding Machine Company 


Block 39, Detroit, Michigan, U. S. A. 





= 











OFFICE APPLIANCES 3 


STRATHMORE 


Typewriter Papers and Manuscript Covers 














@ These are as good in their particular class as are the “STRATHMORE QUALITY” Bond, Book and 
Cover Papers in theirs. Every good Printer knows there are none better. 

@ STRATHMORE TYPEWRITER PAPERS and MANUSCRIPT COVERS are papers to be proud 
of; they are good papers to sell and they do sell. They have every qualification for their class of work 
with maximum uniformity in strength, color, surface and weight. The TYPEWRITER PAPERS are 
taken from our STRATHMORE PARCHMENT, ALEXIS BOND and SAXON BOND. The MANU- 
SCRIPT COVERS are a special made quality. Sample book will be sent on request to anyone in the trade. 











MITTINEAGUE PAPER COMPANY 


MITTINEAGUE, MASSACHUSETTS, U. S. A. 
Makers of “STRATHMORE QUALITY” Papers 








—BPLRLOLOL OLD OP — ws — eee 















Bill, Letter 
and Cap 
Sizes 


















A Complete and Profitable Line for the Trade 


We have designed our line of Filing Devices especially for the Trade. Our 
line is well made, and complete. Our new Trade Catalogue will 
shortly be ready for distribution, Ulustrating our entire 

line, and listing our Twenty-five New Printed 


CARD INDEX FORMS 


prepared from wax 
drawings 










Imperial 
Two Drawer 
Sections 






















Oak Trays 


Made of solid oak, in 
handsome golden oak fin- 
ish; eorners dovetailed, 






®iastiic ‘ at _ 
Sections as the growth ot the system av necessitate 


“hh mbination of two or mo sections! 
rhe combination ps SweO Os Ee Sees and equipped with ful- 

pearance of a single complete Cabinet lower. 

lation of a Top Section, which is a Comy lete Without Covers 
itself,subsequent cost is confined to the 


or interme fiate Section. These Sectior 
Solid instead of Loose Tops The d 
Vertical Fi le Secti yns are fitted with « 
yperate on roller bearings Wealson 
Solid Lateral construction; also Sectional with removable sides 












Sanitary Base Sections 


We make Leg Base 
Sections 6” and 18” high, fora 
f our Imperial Two Drawer 


tions 


3x5 
4x6 and 
5x8 sizes 






















Finishes nic ym ges in | Card Index a 
juartered oak, in either “ 
golden or weathered finishe Cabinets 4x6 
and in birch mahogar Made of plain and 5x8 
quartered oak, in 
golden and weath- Sizes 
ered finishes, and 
birch et : 
Equipped with 
adjustable follow- 1, 2, 
er. and finished 4,6 
with brass trim- 
minge Drawers 









Big ae Freed slat el ods Co 
Legal Blank, and [m pero Bit 
ememng Lae ly 


CHICAGO 





Supplies 


Electrotype 
Sizes 
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Nau te hip Got m pe 


a 
Use the Universal Adding and Listing Machine 


— it drives dull care away —runs easy — makes work lighter — 


avoids mistakes — reduces worry — works rapidly — saves time. 


When the Universal would make your work lighter, reduce 
your worry, save you time and produce better results, why go on 
in the old way, sweating and fuming, waiting for correct “figures” 
—why go on adding with the mental-pencil-paper process, or with 
old-fashioned machines and devices—why not use Universal, the 


modern Adding and Listing Machine and do more with less effort 


and in less time, and keep cool? 


Send for catalogue, sample of beau- 
tiful work and particulars about a 
demonstration on your work, in your 
office, at our expense. Write today. 


The Universal 
is built on honor, prints 
red totals and is fully!| 


Universal 


guaranteed for accuracy Adding Machine Company 


and durability. diseas aS Soften bation 
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Remington Typewriter mpany 


New York and Everywhere 
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A Cordial Invitation to Stationers 


One of the strongest proofs of the powerful grip the Secor Standard Visible Writing ar 
Billing Machine has taken on the users of writing and billing machines, is found in the 
fact, that, notwithstanding the prevailing depression in almost every line of busines 
the wholesale laying off of employes, and the reduction of production and expense, the 
Secor Typewriter Company has not only been compelled to constantly augment its fore: 
of workmen, but has found it necessary to enlarge its factory facilities, space and equi 
ment, and very greatly increase its output in order to take care of its orders. Iti 
still unable to take care of a large part of its foreign demand as well as its dome 
and more enlargement, more workmen, and more equipment are necessary 


Members of, and visitors to 
the National Stationers 
Association's meeting to be 
held in Boston during July 
20 to 24 inclusive, are 
given a cordial invitation 
to visit the factory of this 
company and witness the 
manufacture of the Secor 
Machine. Come and see 
just why the Secor has set 
a new standard in type 
writer construction; see 
how every piece and part 
is made by a special tool 
built expressly for that 
sole purpose so as to insure 
the absolute standard set 
for every machine; see in 
actual manufacture from 
screws and pins to type- 
bars and type, the finest 
built typewriter ever 
placed on the market 


To those who are interested in 
the sale of typewriter 
such a visit should not 
only be a source of profit 
but full of genuine in 
terest 





Derby, Connecticut, is located on the Naugatuck Division of the New York, New Haven 
and Hartford Railroad, ten miles west of New Haven, and twelve miles northeast of 
Bridgeport. From either point, trolleys connect every fifteen and twenty minuté 
and the ride from Bridgeport is one of the most picturesque in New England. I: 
going from New York to Boston, all trains pass through Bridgeport and New Haver 


So 


N \SIB; E 


Come and see us. 






writer Co. 
DERBY, CONN. 


Secor Type- 


297 Housatonic Avenue, 
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THE BASEMENT OUR PRESENT QUARTERS 1907 
OF THIS HOUSE 


WAS OUR FIRST ” 
eer ee yk S WEBSTER COMPANY 
TTA RS ARP Rare DDD SSE” TOP ee 


Tn Fe Pe A A 


OFFICE SUPPLIES 
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TYPEWRITER RIBBONS - CARBON PAP y= 
N the year 1892 the 
Wy, business of the F.S. = 
» WEBSTER COMPANY *. 4 | ® 


was started in the base- a Te 
ment of a little house - 
in the town of Malden, 
Massachusetts. This 

was over fifteen years ago, and during that 
time it has never been possible to keep 
abreast of our orders, although we have 
increased our plant several times in order 
to secure the necessary space. 

Realizing the increasing demand made 
upon us to supply the requirements of the 
dealers in the United States, in September, 
1906, we made another addition to our then 
already very extensive floor space. Since 
that time we have been busy installing 
new machinery and getting ready to take 
care of the dealers. The result is, we have 
more than doubled our manufacturing 
capacity of one year ago, and are now pre- 
pared to handle any volume of business 



















usiness, proves 
the merit of Star 




















we may receive. 








WRITE FOR OUR NEW PROPOSITION TO DEALERS. 





F. S. WEBSTER COMPANY 


332-342 CONGRESS ST., BOSTON, MASS. 


NEW YORK CHICAGO PHILADELPHIA PITTSBURG LONDON PARIS BERLIN 
396 Broadway 2!1 Madison St 908 Walnut St. 432 Diamond Street 67 King William St. Rue Saulnier 10. Friedrichstr. 60. 
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HOEVER follows must neces- 
sarily come behind. The 





owes its world-wide use to its initiative. 
From the beginning it has always been 
the first to anticipate and meet every demand 
of the business world for better and greater 
typewriter service. 
Others have followed—but a procession 
isn’t a race. 


THE SMITH PREMIER TYPEWRITER COMPANY 


SYRACUSE, N.Y BRANCHES EVERYWHERI 








“—™ 
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We Do Not Compete 
With the Dealers 

eS 
Selling to the Users 





IT WOULD DO YOUR 
HEART GOOD 


COULD YOU SEE 
What We Have to Offer in 


“Ramer Rebuilt Typewriters” 
WE ARE TRUE 


to every principle of our liberal policy and establish 













ed shop methods, which result in producing machines 


of a class of construction and finish which bring trade 







and give satisfaction when sold 


Our product of “Rebuilt” and “Ready-to-Use” Machines display the 
skill of our high-grade workmanship. Machines “in the rough” 
reflect the careful buying and judgment of salability which char- 
acterizes the selection of our entire stock. 


INVESTIGATE WHAT WE HAVE TO OFFER! 


Wholesale Typewriter Company 
108-110 Duane St. saa —— ages NEW YORK, N.Y. 







“TO THE 
TRADE ONLY” 
















“World” and “Tuxedo” 
RIBBONS 


= i Afford a degree of satisfactory service not generally 
oO attained by any others. 

pees cee Our special process of color mixing insures per- 
fect colors while our method of applying guarantees 
even distribution. The impressions are clear cut 
and uniform. 500 perfect impressions have been 


taken from one spot. 


Dealers: are npr More Money 


f the satisfaction of their customers. 
Write for p1 amples of World and Tuxedo Carbons also. 

















mat’ TUXEDO 


WE pp aon-f LLING 
Re egy LONG LASTING 


Wrenn TYPEWRITER 
"ttm RIBBON 
was! 










The International Carbon Paper Co. 
241 CENTER STREET, NEW YORK, U.S.A. 


H. L. BOCKFINGER & CO., Western Agents First National Bank Building, Chicago 


‘TUXEDO 


| MON-Fitting 
| LONG LASTING 


TYPEWRITER 
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THE AMERICAN faree’ LEADS 


It gives stationery and typewriter supply dealers the most perfect carbon paper ever produced, 
in the finest package, at the lowest price and includes a life size reproduction of a 
famous painting for your customer, FREE. More than this—-The American 
Carbon Paper is sold with the broadest guarantee ever given. It 
can be returned at our expense if not found better than any 
other. American Carbon Paper is made by a new 
and secret process, from the latest and 
most powerful colors. Hence , 

this most sweeping 
guarantee. 


This illustration shows pic- With every box of Ameri- 
can Carbon Paper we give 





ture on front of package in 
a life size reproduction of 
Raphael Beck’s famous 
“Indian Queen,”’ a minia- 


which American Carbon 
Paper is sold. There are 
four of these packages in 
each box and the box is the ture of which is shown on 
the package. Your cus- 
torner will thank you for 
the picture, which is well 


most convenient, durable 
and artistic on the market. 
The whole makes a fitting 


container for the most per- worth framing, and after 





using the carbon paper will 
thank you for that too 
and, buy more 


fect carbon paper ever 





turned out of a factory. 


In going 
fishing it is essential 
to use good bait. So in bust- 


ness. You must not only have first 
class goods but something to force the goods to 
the attention of the consumer. We provide the bait for 
you to catch the carbon paper trade of your vicinity. Once you 
get a customer on our goods, He’s yours. Send and get our latest prop 
osition. It will pay. The American Brand Package and selling plan is designed 
to get and hold the best trade. At the same time our agents and customers must meet com 
petition. We have the best cheap line on the market. Don’t like to talk about it but if you have 
cheap customers we can put you beyond reach of competition there also. 


Write for a sample of our three in one combination pen, pencil and typewriter carbon. It’s a winner 


and will interest you. 


H. M. STORMS CO. "sewn * 

















OFFICE APPLIANCES 





It 



















J. E. THOMAS, President A. K. GOODRICH, Secretary 


THE PIONEERS 


IN THE BUSINESS or REBUILDING 
TYPEWRITERS 


Mechanics’ Tools and Typewriter 
Parts Supplied to the Trade 





CYLINDERS RECOVERED 
Ai Miia = - = <« . 


317 BROADWAY, NEW YORK. 


TYPEWRITER INSPECTION CO. 








ESTABLISHED: ---18 92. 
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ARE YOU A SUBSCRIBER? 


@ You may read ‘‘Office Appliances”’ occasionally, but you probably will not regu- 
larly unless you are a subscriber. The issue you did not see may have contained 
something of great, and perhaps VITAL interest to you :' 

@ EVERY ISSUE OF “OFFICE APPLIANCES” contains information that is of 
direct and vital interest to many. Every individual should protect his own interests 


by keeping posted on events at home and abroad which may create larger oppor- 
tunities for him 

@ The columns of the magazine teem with news items, new inventions, and special 
articles of interest to everyone connected in any way with the ‘“‘OFFICE APPLI- 


ANCE WORLD.” 


@ Subscribe and read it regularly, THEN YOU WILL BE SURE YOU WILL 
NOT MISS SOMETHING OF DIRECT AND PERSONAL INTEREST TO YOU. 


OFFICE APPLIANCE CO. 


303 DEARBORN STREET CHICAGO, ILL., U. S. A. 
ws ee 
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VISIBLE TYPEWRITER 


A Business Builder for You 


Sixty-five dollars for a standard visible typewriter looks 
too good to be true—doesn t it ? 
The Royal Standard Visible Typewriter is in every re- 
spect the equal and in many respects the superior of any 
$100 machine on the market. In material, workmanship 
and mechanical correctness it has no superior. 

Simple of mechanism simple of operation. durable and com- 


pact. For steady high grade work, at low cost of mainte- 
nance, compare it with any machine, no matter what the price. 


If you re a dealer, you wont sidestep this opportunity. 
You know that if you can geta standard typewriter that 
you can sell for $65 you can do a bigger typewriter busi- 
ness than you ve ever done before 


WRITE TODAY 


ROYAL TYPEWRITER CO. 


253 Broadway, New York City 
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READ IT WILL 
BETWEEN SURELY 
THE INTEREST 
LINES You 





do not handle them we « 


hundreds of dealers who will recommen: 


WRITE TODAY FOR NEW CATALOGUE 


DEARBORN DESK COMPANY 


MARION, INDIANA 


in give you the names of 


1 them to you 

















Junior-$15 


The Smallest Complete 
Standard Keyboard Portable 


Typewriter 


Size 
The “Junior” (the carrying case is 2x5x10), 
is the smallest complete typewriter, with 
Universal Keyboard. 
Alignment 
Perfect. It simply can't go wrong. 
Speed 


The ‘‘Junior’’ can write 80 words a minute. 
While the big machines may write more— 
the average speed of an expert on one of 
them is less than fifty. 


Paper Size 
Standard 84-inch paper, same as any other 
high grade machine. 

Durability 
Built of pressed chilled steel and gun metal. 
No machine will wear longer. 

Simplicity 


With fewer parts— more direct stroke — 
removable type wheel (most easily cleaned), 
the ‘Junior’ keeps in condition because — 
there 1s nothing to go wrong. 


Manifolding 


The ‘Junior’ will write an original and 
two copies. Some machines will do more. 
But this is more than. enough for most 
business needs. 


Price 


$15.00. And at $100.00 it couldn't be 
better built. 


AGENTS:—f you want a real live 
typewriter to sell, write to-day for 
agency terms. To save time better 
order a sample machine. 


Junior Typewriter Co. $15 


NEW YORK, U. &. A. 
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“THE MACHINE YOU 
WILL EVENTUALLY BUY” 





~ 


Good enough for me 
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Ut the. new 
Box In 
Your window 




























Clean, strong paper, bespeaking its character 
at arms length; a national reputation for highest 
quality backed by the cumulative effect of our 
years of advertising; an unusually handsome box 
reproducing in three colors and gold the famous Old 
Hampshire Seal; and right prices to both consumer 
and dealer make the new line of Old Hampshire Bond 
Typewriter papers and manuscript covers one of the 
most attractive selling propositions that have been offered 
the Stationer in recent years. 


It is safe to say that there is hardly a business or professional 
man of any standing who is not more or less familiar with “the 
Standard Paper for Business Stationery.” 

The demand for this paper conveniently boxed has. been 
insistent and of rapid growth—both from user and dealer. The 
new form will be advertised in the leading magazines and it 
is advisable to order your stock early. You will find it one of 
the most profitable lines from every standpoint you have ever 
handled. Write us for sample book and prices. 





HAMPSHIRE PAPER COMPANY 


We are the only Pape g Make rs in the World 
making Bond Pape re rclusively 


fe A\)\0 
2ainpeh ! 


>. 
?. 


‘A TONE 





SOUTH HADLEY FALLS MASSACHUSETTS 


m 





/, 
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Ohe 


PRINTO- 
GRAPH 


Is Different 


It makes perfect imitation typewritter 
letters at the rate of from 1,500 to 2,500 
an hour in operation by an office boy 

















It will do all that any machine for the 
purpose will do—but does it better and at 
less expense. 


It will do some things that other ma 


The Automatic Safety Trip chines will not 4: 


Makes it impossible to injure the machine by accidentally or otherwis« It uses a ribbon movement very simil 
placing too much or too heavy paper on the type bed. On all other to that used on the highest grade ty 
machines, if the operator were to feed even two or three sheets of writer. The ribbon is moved every time 
paper at one time by mistake, great damage would result, while on the sheet is printed and the distance it 
Printograph no damage whatever would be done even if fifty sheets of an be regulated. The ribbon is revers¢ 
paper were placed upon the type bed at one time pressing a lever Any length of ribbon uy 


to 1S yards can be used on the machi 
I he Paper Remover A ribbon will do twice as much work on 
a Printograph as it would on any other 


As used-on the Printograph is absolutely infallible, and every opera machine. 


tion is positive. After being printed the paper is first lifted straight 
up away from the ribbon, and then the paper carriers glide underneath [t can be opera - By Sx0es 
the paper and carry it off and deposit it in the basket or box. There the t ect t 
is not even a remote possibility of the paper becoming soiled or smeared ME EO Ct 
> e meee? * Wy i re any s ‘ 
No Adjustment is Required styles (including linotype. electrotypes and 
zinc etchings) is set up by your office hel] 
In order to print on light or heavy paper upon the Printograp!| It n a short period e: itis then placed 
will print on the thinnest onion-skin or tissue paper or the heaviest in the machine a1 s are ready to 
cardboard or blotter without making any adjustment whatever eed with the rest of the wor! t 
may be lifted out at any ti t i 
Printograph Work is Uniform fetes tat’ aabter torn, whh 
The long and short lines receiv absolutel) the same impression. The more important at the tim 
reason is that upon the Printograph the impression roller travels par The construction of the Printog 
allel with the printed lines, while on all other machines the impression radical departure from all other off 
roller runs from the top to the bottom of the page, so that if the im printing machin It combines the 
pression is set to print a long line, it must print the short lines heavier. hanical simplicit strength of material 
and durability common to a modern his 
RE s. SR  — 2A grade printing press. The moving element 
of the machine move constantly in or 


Foreign and Domestic Applications for the setting. didiibation of cecincdcatins 
Agency Should be Filed at Once. action, and thus producing a machine that 





We will fill all orders after 90 days. The orders received to date overtaxed runs as smoothly as a turbine motor 
our original plant and we have taken over a complete new factor enti achine 1S ucted of th 
Our capitalization of $50,000 is all paid in pe = - ry tlt Se. ‘ Cit hes = 2a 
J Ingoldsby is demonstrating the machine on the road slow | Th, pears 1. , shaft - hict gris 14 
THE PRINTOGRAPH ( Corn Exchange Building. kM ciieidiee tee delniihe am an 
*? Minneapolis, Minn., U.S.A. treme high speed 
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Are you the Office Furniture Dealer— 
the real “live wire’—in your territory? 

















We want you, and you will need us. 





Modern Office Furniture is made of steel because of 
the waning supply of hard wood; because of the super- 
iority of steel, which is fire-resisting and space-saving, 
indestructible through use, and not affected by damp- 
ness, which causes the drawers in wood cases to swell 
and stick. Our 








1G 





\@( 


line of Metal Office Furniture is complete in variety, 
patented in construction, beautiful in finish and is 


advertised aggressively. 


Our Agency Proposition is Broad 
and Liberal 


If you are the man in your town, write to-day for the 
proposition and for OA 57 and 54, illustrating stock 


JI@ 


designs in: 
Horizontal Filing Units 


Flat Top Desks Roll Top Desks 
Tables Document Files 
Vertical Files Card Index Cases 


The General Fireproofing Co. 


a “a ee YOUNGSTOWN, OHIO 


= “A Few of the Forty.” ® 
: > ~ . |, Wa AE siialiNag 
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Always on the JOD 


BUSY MANAGERS 






of 


THE 


Addressograph 


The Addressing Machine 
That Stands 


for 


ECONOMY 









nO o> 





BWUrwacouam 
AO OMS Hl bed Hote 8 
at even Dt a 









ST. LOUIS 


Speedy. 


NEW YORK 





Systematic 
Convenient 
The Addressograph combines 


all the features of a complete 











Accurate 
The Addressograph prints 


3,000 


addresses per hour on anything, 









card index and perfect ad- 
dressing machine. Simple to 
operate. Always ready to do 
addressing of any kind. 


9 9 9 9 


everything without 


979 99 93g hi: 





errors or 









omissions 


Addressograph Addresses look 
exactly like Typewriting 








ADDRESSOGRAPH 
COMPANY 


NEW YORK 234 W. Van Buren St., CHICAGO, ILL. KANSAS CITY 
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WALKER'S 
VERTICAL CABINETS 











IN GOOD TIMES 


WORK FOR YOUR GROSS PROFITS 


double your sales, aye, treble them, if you 
can, and keep one eye on your expenses. 


IN HARD TIMES 


LOOK OUT FOR YOUR NET PROFITS 


work harder to get the business, but keep 
both eves on your expenses. 


@ The way to reduce office expenses is to 
do with one clerk and in half time, the 
work that is now being done by two. 


THE ELLIOTT-FISHER 
DAD. ALKER_CONPARY 
ramen. || One Operation Machines 





























swe: large factories devoted exclusively and . 
g Vertical Cabinets. c The ' a ‘a work, billing, charging, adding, 
MM: ide in two, three and four drawer letter siz« : v 
four drawer Cap, and five drawer Bill size— manifolding, posting, checking, proving, 
solid or with detachable sides, as shown baliees 
neater, 
PLAN OF CONSTRUCTION . 
Built to extend laterally, sections being quicker and 
ther. makine one sell colina! more accurately 
APPEARANCE than any high-priced. clerk. | ss 
Quarter sawed oak fronts. censiled ocak @ Over 30,000 business houses, including some ,of 
sid a en oxidized the largest and some of the smallest, once dubious 
br txtension slides on all Me 
de ike yourself, are ready to testify as to how the 
FEATURES ELLIOTT-FISHER SYSTEMS have improved 
All drawer ind lide ire fitted with I ds ana SAVED THEM MONEY. 
Mechanically perfect. They will not warp @ Let us furnis! 1 with a few facts and figures. 
r bind It will cost you nothi1 A postal will bring them. 
MODERATE PRICE 
HANDSOME, STRONG ELLIOTT-FISHER COMPANY 
daar nets are s hear perfect as the 
: ey ae General Offices and Factory at Harrisburg, Pa. 
—————— = OFFICES THROUGHOUC THE WORLD. 
oD E Al L ERS 
Wr for wues, terms, 
territory ar i fu dealership | 





prot 
i 


| vest EVER MADE DEALERS | 
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Proofs—More Proofs 


That It Pays To Exhibit, 


Addressograph Company (manufacturers of addressing m 

chines) say “Ww, 
“These Shows bring us in touch with progressive mer ind we feel 
chants and manufacturers looking tor improvements, that we uct direct to 


are unable to reach in any other manner 


tective and f 
tained the ~ 


Amberg File & Index Co. (manufacturers of filing devices, ete ink.’ ”’ 


Say 
“Our annual expense in this direction is justified. We con 
gratulate vou on the fact that each one of your shows its an sheets 
improvement on the last.” ‘Tt is suth 
creast in ut 


The American Multigraph Co. (manufacturers of duplicating 


machines) say booth. far more 


due 
ings, which are now in course of construction 


W. H. Bundy Recording Co. (manufacturers of calculating ma 


chines and time recorders) say satiated 
. Ca poor 
“We are entirely satisfied with the results which we hav eon. 
: ’ ie From tl 
obtained by reason of our exhibit at the National Business dent that 
. ny ‘ t lat \V ¢ 
Shows. As best evidence of our satisfaction in this respect we falls 7 shat th 
beg to remind you that we have engaged space for next year’s ticipat - ee 
. ” - . ¢ Pt e¢ 
exhibition i 
Columbia Phonograph Co. (manufacturers of Commercial pho 
nographs) say —— 
“Not only were the direct sales made at the Show larger _ Bere is 
; nently befor 


than ever before, but the prospects for future business which 


“We believe that to the results of these exhibits is partially tailed by our 
our purpose to erect larger and permanent factory build ing agencies 


] 


Invisible Roll Scr 


the wav can be 


opened up \ iluabl 


Charles E. Matthews (deal 


the salesmen who 
lity during the exhibit 


u turers Of wire sc! 


wit the results obtained 


opportunity we had in showing 
through the exhibit, has been 


that we could not 
short a time, throug! 


Kalamazoo Locse Leaf Binder Co. (manufacturers 


n New York City alone 1 


1 nth ot November. 


directly from inquiries receiv: 


te us tor the entire expe 
Idition to this we establis! 


cities through this m« 


Kee-Lox Mnfg. Co. (manufacturers of typewriter 1 


have ilre idy obtained Ww ¢ 
uid for our Exhibit and « 


much better so far thar 


bringing yourself 


nas your exhibition furnis 


+} 


e exhibit make it 


that a house could « 


The Monarch Typewriter Company (manufacturers 


we received are materializing into a larger percentage Of sales 
than has ever before been the case. We believe it is due your ncse et work 
selves to have us state these facts to you.” feve tnat it Is 
The Beck Duplicator Co. (manufacturers of duplicating ma 

chines) say nee 

“We have already booked a sufficient amount of business We are 
to fully cover the expense for the week, having sold to som« our exhibit at - 
of the largest consumers of this class of goods, whom we pos ine of Monar 
sibly could never have reached by any other means.” 

f effect on our 
Crouse-Hinds Co. (manufacturers of time clocks) say ire so well pli 
“We exhibited with the belief that we would do business next year.” 

and have proven that we were not mistaken in our belief 
Many of the largest installations of time clocks that we have Mount & Rober 
made can be traced directly to the National Business Show, a - 
and we have been pleased with the results ss i. ey at 
The Defiance Machine Co. (manufacturers of check protec Show.” 

tors) say , 

“We have made some very large sales and the result of the National Phonograph Co. 
last Show at New York in October far exceeded our expecta ities 
tions. It is certainly the best medium for getting hold of the A ur exp 
people we want. We have met and done business with repr: = Se 
sentatives of the largest corporations in the world.” wt : ; = 1) 

C. Howard Hunt Pen Co. (manufacturers of steel pens) say fore lara 

“You certainly have discovered the method of making ind Chicag 
Shows of this sort successtu Its general results to us have vive our busine 
been very satisfactory.” ing woul 


would be unable to reach 1 


‘ sults bh 
rk S \ It enabled us t 
‘ s before peop 
er way T} 
tlarly b 
XI t i in 1 
| 
cabins 
* tn Ss \ 
taken tl 1g 
‘ re f hue 
sn det < 
css Ty 
Sil — | r 
, " 
sin ~S 1 — ] 
ad +] SQ} 4 4 
tl 


Secure Your Space Now for the Coming New 


Write for Diagrams, Contracts, etc., to National 
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and—THEN SOME 


In the National Business Shows 


Dey Time Register Co. (manufacturers ers) say Rapid Addressing Machine Co. (manufacturers of addressing 
It been our perience that the ber ts derived from aes ay 
S s by us been well worth the pric We refer We are pleased to state that the profits on our sales have 
e bet ts whi know of. and we believe that there are exceeded our expenses several times, and you can count on 
y W d t and cannot trace to t Business Shows us as exhibitor as ng as the present managers continue in 
lt is < teristi the people who attend these Business ‘ ro f the S} ; 
Shows that they are not curiosity seekers, but they are ther 
business, and we do not know of any Safety Systems Company (manufacturers of accounting form 
\ \ so many business men interested in ol seanin’s aan 
1) oyees time witl i pportunity t : : 
‘ the merits levi We take pleasure in commending your enterprise in pro- 
iding the business interests of the two principal cities of this 
Eaton-Hough Co. (S (gents for Wal \ g & Listing country with an opportunity to gather together displays that 
, Ee: will be of interest and instruction to the business community. 
al «eames salle soiialadd de o> ‘imaiiaias al You have been successful in attracting a large attendance at 
vv ona ihe tak pastas eer ER Soe every show that |] been held under your management. We 
" vould cost us thousan ati swe ive found that many persons who would hesitate to come to 
me of your Shows ym fe yrmation, are quite ready to give an ex- 
The Elliott Co. (Add: ‘ne machine manufacturers) say hibitor at one of these shows an opportunity to show the merits 
ie Seaae it a a i eh al fw t he is t ffer For that reason we can reach many in- 
\ ve been exhibitors in all OF | het tastes ter¢ buyers, whom we could not get at in any other man- 
5 $s, and are | sed to state that t results ODtaInC ner cpel f exhibiting at one of your Shows, we be- 
Show in New York were fu Gat tO Sante OF lieve illy warranted by the orders taken at the exhibition, 
ib... nd t ‘irk ich our selling force are enabled to follow 
Elliott-Fisher Co. (1 facturers of billin & book ip Om we cure business, 
rere 7 vded day and night. ai ur salesmen Stanley & Mudge (manufacturers of the Stanley Envelope Seal- 
ber of invitations to « upon pros 
fees ahs tia lliott-Fisher Machines We must you credit for the very wide and valued 
: : : ‘ USI d that week, our sales reached the thousand 
Felt & Tarrant Mnfg. Co. (manufacturers i ie Ene thie ou ce novelty,” 
hibit in Ne 9 ; Storey Furniture Co. (dealers in office furniture) say: 
ramon —— Ve think t r business has been greatly increased on 
' ut ys at the Shows. We received one order 
The Hammond Typewriter Co. (manu Humphrey sectional cases on account of 
\\ eceived an order for nearly $6,000 for 
acd tables which we exhibited.” 
C ld ad ‘ + + } 
were re Underwood Typewriter Co. (manufacturers of typewriters) 
y 
Hapgoods, Inc., ed Show rather skeptically as to the results 
, that be ed, but that we were pleased with such 
prised at : Bm & > pst at resu £ vit t saying in view of the fact that we have al- 
SHOW, ang ore, pit dy take | ir participating in the next Show in this 
or t ee Rta gens rs ty r the Show to take place in Chicago.” 
ssive, inte manne! t ) 
d ( hi = ‘fir ; ha The Williams Typewriter Co. (manufacturers of typewriters) 
The exhibition and demonstration of the new Secor Stand 
Hawkes-Jackson Company (Stationers) s ible Writ nd Billing Machine at the National Busi 
genet! | é Madis Square Garden, resulted in orders for more 
ders frot rs and ret thar t isand §S r machines. It is hardly necessary for 
d1 more than pleased with the results ob- 
stat ~ \ y astonished.” 


York Show, Madison Sq. Garden, Oct. 17-24 


Business Show Co., Park Row Building, New York 
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REMINGTON-SHOLES COMPANY 
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127 REES STREET FRANKLIN Mac VEAGH 
ARTHUR D WHEELER 
C.NORMAN FAY 
CHICAGO. jucust 1, 1908. Pep owen 





Mr. Typewriter Dealer, 


Wherever, U. R. 


Dear Sir:-- 
The Remington-Sholes Visible is built 
for you and can be purchased only by you. 


It is easy to sell and will give your 
customers good service. 





Our dealer's co-operative contract will 


give you increased profits from the start, with 
good prospects of further increase of profits later. 





As this must interest you, write for 
full information. 


Very truly yours, 





Sales Manager. 


This Is 
eee 


The Machine 
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Who wants — may have. 





among them. 


HE advantage of education is within 
the reach of almost every one. 


are some things to be acquired at 
college only, but education is not 
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Greetings to the Nation's Stationers 


KEIC] APPLIANCES © extends 
() greetings to the stationers and 
“"  manutacturers of the country on 
the eve of their national convention! It 
takes this occasion to felicitate the mem 
bers of the national body on the solidity 
of their organization; on its growth and 
the advancement in its ideals. 

The Boston convention will mark a 
new mile in the march toward its goal. 
It will form the fourth quadrant of the 
circle, the first, second and third of 
which have already been formed in na 
tional conventions. Without attempting 
to exaggerate, it can be stated that tl 
fourth convention will usher in a notabl 
gathering of men, who will see to it that 
the association becomes a factor in the 
nation’s life. This will no doubt be a 
sort of a jollification to those who have 
labored hard for the past four years to 
make of the association a creditable, in 
and permanent organization. 

A Casual Review. 


There are fifteen duly accredited local 


fluential 


associations that compose the integral 
membership of the national association 
They are: The Baltimore Stationers’ As 
Boston Stationers’ Asso 
Stationers’ Asso 


sociation, the 
Chicago 
ciation, the Stationers’ Club of Denver, 
the Minneapolis Stationers’ Association 
the Stationers’ Club of New Orleans, the 
maha Booksellers’ & Stationers’ Asso- 
ciation, the Philadelphia Stationers’ As 


' 


ciation, 


sociation, the St. Louis Stationers’ Club, 
Stationers’ Association, the 
Stationers’ Club of Buffalo, the Station 
ers’ Board of Trade of New York, the 
\ssociation of New Y ork 


I>) 


the St. Paul 


Stationers 


the Pittsburg Booksellers’ & Stationers’ 
\ssociation and the Cleveland Station 
ers’ Association Some of these organ 
izations have been formed for vears: 
some only for a short while. All, how 
ever, have had their beginning and have 
come to their present position in the 
trade through a conscientious and dili 
rent desire to do something for their 
l < S mers er the country 
But this is oft-repeated history. It is 
the sam s the historv of all trade 
ganizations or commercial bodies Vet 
there must be moving spirits. The 
tional Association t Stationers i! 
“Te : ino spirits 


hance; they grasped it; they pushed the 


scheme; they have succeeded And the 
boston convention will show just what 
this success is. 

(here are other local associations ot 
stationers over the country that are nct 
ow, but soon will be, members of the 
national association. 
have only lately been formed. 
procedure is necessary before they can 


‘| hese, Oot course, 
ertain 


become members. hese will swell the 
number and should, by the time the 1gog 
convention is held, make the general 
body a formidable one. Th 
on the Pacific Coast just a few months 
ago effected a permanent organization 
that will include stationers from Seattle 
to Los Angeles. Other stationers will 
orm organizations. 
A Word in Passing. 
Office Appliances has been particular- 


watchful of those things that bear di- 


e stationers 


rectly on association work No matter 
how difficult it was to obtain the news it 
has gone after it with a zest. And wher- 
ever there has been the least chance to 


boost” the general work it has done so 


vith the same ambition that has actuated 
he stationers themselves In line with 


these thoughts, there was recently sent 
0 1,200 stationers over the country a re- 


print from the June number, containing 


onvention news and program, in order 
that the stationers might be sure to get 
the latest information and to acquaint 


them with kindred matters 

The August number will contain a 60 
page review of the national convention. 
It will give the procedings minutely, the 
speeches and the papers read and what- 
ever else is of interest This section will 
ve well worth looking out for and pre 
In this re spect the paper hope ~ 


» aid the national association and to ex 
tend its usefulness, irrespective O! ts 


rk in a purely private capacity 
here will be distributed by the asso 
on itself a handsome program 


ention with all data bearing on the 


~ 
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open their stores to the delegates and 
visitors and will personally assist in 
every way possible. All in all, the ar- 
rangements are perfect. There should 
not be a moments hitch or delay. 

Let every stationer attend the Boston 
convention who possibly can get away. 
Mark the words! It will be the biggest 
thing pulled off in a stationery way since 
the beginning of the national organiza- 
tion. It will be the largest attended. 
And he who fails to attend will miss that 
one opportunity that may be the regret 
of his life. 

And what a singular blessing it is to 
be able to contribute personally to a 
vreat movement! Where is the man but 
would love to say, “I wish I could have 
attended the Chicago convention that 
nominated Lincoln.” Why, in a relative 
degree, of course, should not the sta- 
tioners convention have the same influ- 
ence: to him who is actively engaged in 
the trade; contributing daily of his 
strength and influence and means to a 
furthering of its interest ? Remember, that 
while you may be far away from the con- 
vention there will be kind thoughts of 
your welfare; plans contemplated for 
your future; efforts put forth to aid the 
cause that lies at your hearth stone. 

This is directly in line with the great 
work undertaken by the national body— 
to bring the stationers together on a 
strictly fraternal basis. If fraternalism is 
ever to amount to anything, now is the 
time. The Boston convention should in 
dubitably demonstrate the strength of 
the movement. And it will unquestion- 
ably lead the stationers to look upon their 
own organization as one entirely equal to 
and commensurate with the other com- 
mercial bodies of the country. 

Note.—Full particulars of the Boston 
convention may be found on page 96 of 
this issue. The program of the four days’ 
meeting was printed in the June number, 
together with the list of addresses and the 
speakers. The lists of local associations 
with their officers and the delegates 
chosen up to the time the paper went to 
press constitute some of the features of 
the Boston gathering to be found in this 
issue. The details of the convention, re- 
citing every happening from the opening 
day to the close and the papers read, will 
‘ppear in the Aueust number. 
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MAKING 


BUSINESS ~ PHONOGRAPH 








2) 
Hk celebrated English litterateur, 
Dean Swift, said that the man who 
makes two blades of grass grow 
where one grew before deserves well of 


Had Swift lived in the 
where it is not unusual to find 


his kind. presen' 
generation, 
men growing two blades where but one 
had been before, it is probable that he 
would have made better provision for ac 
knowledgment due such a man as 
Thomas A. Edison, the 
who has done than any 
nation in the 


inventor, 
man 


great 
more other 
American 


Here indeed is a man 


to advance the 
commercial world. 
who has made several blades grow 
none had previously existed 


where 


That a man could start out in life with 
scarcely any education apart from that 
picked up at his home, and, thrown upon 


his own resources when but a mere child, 
develop from newspaper vendor to pub 
lisher, to telegraph operator and then t 
most widely used 
seems little short 


inventor of some of the 
products in the world, 
of miraculous. Yet that, in brief, is the 
story of Thomas Alva Edison, “the wiz 
orde of Menlo Park,” acknowledged the 
greatest living inventor and the man who 
originated and perfected the Edison Busi 
ness Phonograph. 
Had a royalty 
inventions of direct 
is exceedingly improbable that we would 
have been favored with more in this lin 
With scarcely an exception his inventions 
have been of pronounced value to the 
and his discovery of the 


Edison for 
value it 


been offered 
commercial 


business world, 
business phonograph is by no means an 
exception. The perfected business phono 


By Frank E. Tupper, Eastern Manager 
for Office Appliances. 


A Trip Through the Orange, N. J., Factory 
Where the Marvelous Voice Writing 
Machines Are Built. 


graph is to-day one of the most essent 
aids of the business man 


Edison Himself. 


rom the time he took out his first pat 
ent, for an electrically operated vote re 
1869, up to the present Mr 
major part of his 


and valuable 


corder, in 


Edison has given the 


10- 


: 





THE EDISON BUSINESS PHONOGRAPH 


time to the phonograph. With all his pat 
ents, and they include so many that at the 
age of 24 the United States patent com 


~ 


missioner referred to him as “the young 
man who has kept the path to the patent 


office hot with his footsteps, * the phono 
graph has always held a first place in his 
esteem. For this reason the announc: 
ment some time ago that he had perfect 
ed the business phonogr: aph was received 
with more than ordinary interest 

With all his inventions, including tel 


graph improvements, electrical eng 
incandescent lamps, batteries 
of things electrical, it is significant that 
the great genius maintains a financial an 
active interest in the phonograph, al 


ana scores 


though he has disposed of his interes ! 
most of the Edison companies 

While the intent of this article is t 
give readers of Office Appliances 
sight into the making, development and 
uses of the Edison business phonograph 
it would not be complete without at least 
a brief reference to the career of tha 
wonderful creative mind whose sx 
made the machine possible. 

Mr. Edison was born’ Febru 
1847, at Milan, Erie county, Ohio. S 


was of Dut 


Nancy 


his father, 
mother, 


uel Edison, 
and his 


igin, 
Scotch. His inventive instincts 
denced early in life, and whet 


vears of age he made 
provements in telegraph apparat 
rejection of his first patented 

vote recorder, already referred 
Massachusetts legislature, decid 

to always investigat: 


parti 


some imp 


rule 
necessity of any 


make it a 

nutely the 

vention before attempting its redu 

This accounts for the not 
that 


practi 


vorthy Tat Edison's 11 entiongs 








have been of greater value to the commer 
cial world than those of any other man. 
\lr. Edison worked out many important 
before accumulating enough 
funds to experiment on a large scale 
Finally, the invention for 
$40,000 established him with an experi 


pate nts 


sale of an 


menting shop in New York. His busi 
ness thrived, and he moved to Newark, 
\. J., and took a shop in which he em 


ployed three hundred hands. Even with 
this, for those days, big staff Edison kept 
only pay roll accounts, preserving all bills 


and giving notes in payment usually 
Often he would forget the note until it 
was protested, when he would hustle for 
money and pay it He held that this 


saved the humbuggery of bookkeeping, 
which he didnt understand, and was 
cheaper, as protest fees were only $1.50 
each. Despite these business methods, h« 
had excellent credit 


1 


In 1876 the Edison laboratories and 
works were moved to Menlo Park, N. J., 
and ten years later the present plant in 
West Orange was established. There is 
ample room for growth on the present 
site, and new buildings are being added 
trom time to time to keep pace with the 
demands of the increasing business. All 
the more recently erected buildings are oi 
uniform size and built of concrete. The 
whole group of Edison buildings presents 


when it 1s considered that it is a direct 
result of the inventions and enterprise of 
one lone man 

The great inventor's enormous capacit) 
for work is well known. He has worked 
hours continuously without 
little to find the cause of a 
machine's refusal to work as he intended 
it should. His widely quoted “two pet 
cent inspiration and ninety-eight per cent 
doubtless 


Sixty sleep 


and with 


f , 
rood, 


perspiration” came as a result 
of such ¢ xperiences 

Notwithstanding the fact that Mr. Edi 
the recipient of honors from 


leading scientific institutions all over the 


Son has be eg) 


MACHINE ASSEMBLING 


his beautiful 
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he ads, 


world and gifts from crowned 
and captains of industry, he 
has always been of a retiring nature 


disinclined to publicity. His laboratory 


Statesmen 


and 


work occupies most of his time, and when 
not there he is usually with his family at 





home in | 


N. J. Of simple habits, he 1s a ib 
stainer and of late has become a oe 
arian. While it was generally supposed 
that he retired from active work along 


commercial 


lines when he had completed 


hree score vears, he still spends man \ 
ours in his laboratory and has an 
ounced his intention of perfecting molds 
from which concrete houses can be built 


i 


INSPECTING 


27. 


in a day or two at a price within the reach 
of the average working man. 
Discovering the Principle. 

The discovery of the principle of the 
phonograph Mr. Edison attributes to an 
accident. He was talking into the mouth- 
piece of one of his telephones when the 
voice vibration sent the fine steel point 
into his finger. This led him to the con- 
clusion that by recording the actions of 
the point and afterwards sending it over 
the same surface it would reproduce con- 
versation. He experimented with a strip 
of telegraph paper and found that the 
point made an alphabet. He then repro- 
duced words and by continued experi- 
ments perfected the phonograph as 
known to-day in every civilized country. 

As early as 1878 Mr. Edison predicted 
among the future applications of the pho- 
nograph its use for letter writing and all 
kinds of dictation. Like most commer- 
cial successes, the business phonograph 
has passed through many and varied ex- 
perimental stages. The first Edison com- 
pany to exploit phonographs was organ- 
ized in 1878 and was capitalized at $600, 
000. The public was slow to appreciate 
the great commercial value of the ma- 
chine, and it has taken thousands of dol- 
lars and reams of printed matter to place 
it where it is to-day, one of the most val- 
ued of office appliances and used in mod- 
ern offices all over the world. 

The making of the Edison business 
phonograph as found in the modern of- 
fice is as interesting a study in manufac- 
turing as can be found in any commercial 
article. The plant in which the various 
parts are made and assembled into the 
completed “voice writing” outfit occupies 
eleven five-story concrete buildings, ex- 
clusive of five buildings used as chemical 
laboratories for research work. The em- 
ployes number some 4,000. While the 
Edison amusement phonographs, kinete- 
scopes (moving picture machines), Edi- 
son batteries and numbering machines 
are produced in the same plant, the mak- 





RECORDS 











ADMINISTRATION BI 


ing of the commercial machine is a most 
important feature of the industry [ts 
parts, generally speaking, come from th 
same machinery and _ skilled hands as 
those of the amusement phonographs 

A View of the Plant. 

The electric power for the entire plant 
is produced in one building, which con 
tains engines and generators equipped to 
furnish horse-power. ‘The 
casting department, where the base and 
other parts are cast, another 
building. In the machinery department, 
where over five hundred machines of the 
most modern type do work that would 
by hand, the smallet 
parts of the phonograph are made. Hert 


some 3,000 


occupies 


not be p ssible 


screws are turned out of a brass rod at 
one operation. Holes are bored in hard 
steel that do not vary the smallest frac 
tion of an inch on thousands of parts 
turned out (One large room is used 


for storing the immense quantity of brass 
and steel that into the machines. 
he top floor of the machinery building 
is devoted to a sort of job shop for the 
plant. The japanning, nickeling and pol 


, : 
Oe ~ 





SCREW-MAKING MACHINES 
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ILDING 


ishing of parts is given careful attention 


in another room. ‘The reproducers and 
recorders are assembled and tested in a 
department for that purpose. A _ large 
space is given over to the making of re 
producing and recording points, the mos 
vital part of the whole machine. These 
points are made of sapphire, and from 
the rough stone first given the men wh 
make them to the finished points, 
pass through twelve distinct operations, 


each one of which is done under a power 


the, 


ful microscope. Diamond dust its uss 
for grinding the sapphires, and the ut 
most care has to be used in handling 
them 


When ready for assembling, the differ 


ent parts of all types of phonographs 
made are all sent to a stock room, where 
they are tested They ars then, handed 
out to the men who do the assémbling 
(ne large light room 1s given over to 
this Before the machine is ready fort 


the final testing it has passed through 
several hundred hands,the work of each 
man in the assembling departments being 
tested before it is passed along 


OILING AND GRAPHITING MACHINES 


lhe as 
graph is 
the final 
been 
electric n 


; 


of the bu 


placing tl 


The mal 
interesting 


the phon 


graphs a 


mad 


stock TOO! 


room 


business ] no 


the 


sembling of 
ne in a separate room Arte! 
sts of the 

is equipped with a spring 


mechanis! e 


and sent to 
ym which it is shipped. 11 
mmplete 
machine is held for re 


STOCK O 
InN 


ess 


broken. 


CySé 


Making the Records. 


the records is 
the manufa 
yraph. For amusement 


brass composition mou 


ing of 


= 


part of 


from a “master blank,” on which b 
ject has been recorded, 1s pla 

jacket and mersed in a tank ot 
wax composition. When in this idl 
long enough for the required 

wax to adhere. it is automatically re 
moved, at separated from the cet 
when cool The record is allow t 
stand . until becomes the sat 


perature 
trimmed 


| 
he ends aré 


is the room 


the name and nui 


record placed on one end in lettering o 
white lead \ll records of one number 
are place a separate peg trays, ¢ 
polished and inspected for scratches : 
bruises or flaws of any kind Kea ( 
ord is put in a box bearing a nan incl { 
number corresponding to that th : 
record an fter a final inspection sent 
to the sto room. ‘Two million ré rds Lu 
are usuall arried ready for s ty 
Che daily ipacitv of the record depart s 
ment 1S 01 hundred and fifty thousand, ™ 
and that many have actually been turned 
out in one working day t, 
Che con nercial records Ate Cl 
than those the amusement : 
being made for eight minutes dictation | 
\s they are blanks they are mad ; 
lifferent process They are moul : 
plain brass cvlinders, and the 
tion is poured in by hand. When taken , 
out of the linder they are all a 
stand for two weeks _ befor ng 
touched The bore is seam 
trimmed and then the record is shaved 
by a machine adjusted to take an exact n 
amount off each blank. An inspection is x 
made for Ws It is then shaved ready th 
for use and after a final inspection boxe 





‘CUTTING MACHINES 





Defective 


and sent to the stock room 
blanks are remoulded. 

The cabinets in which phonographs 
are sold are made in a building which 


be considered a good size for an 
exclusive woodworking factory. They 


are of standard finish quartered oak an 


would 


made from the raw materials. The bot 
tom, sides anrd top are cut exact size and 
finished separately, then run_ through 
glue and put in moulds until set. When 
joined the pieces are smoothed off. 
dipped in filler, thoroughly — shellacked 
and varnished and the words Edison 
Business Phonograph stamped on by 

process of d lcomania \fter a final 
coat of varnis uling and polishing the 


with hinges and 


ready for market. \ll pack 


abinets al 
ocks and ar‘ 


ng cases Il which machines are boxed for 
shipment are also made in the cabinet 
building 

The shipping facilities are as complet 
and convenient as could be found any 
where. ‘Tracks of the Erie railroad run 
alongside the big shipping room and as 
fast as goods are ready for shipment they 
an be loaded on cars at the door. 

The numbering machines of the Bates 


Edison com 
doing b office appli 


ance dealers, are also made in the Edison 


Manufacturing Co., another 
a? 


usiness with 


pany 


factory The Bates company occupies 
a part of one large building exclusively, 
and parts of the machine are made in 
various mechanical departments. Th 
type wheels are made by punch presses 
and the numbers on them are engraved 
by use of a complicated engraving ma 
chine from large model or “master” num 
bers. The Bates company has the ad 
vantage of all the Edison company 


manufacturing facilities and is thus able 
machines of 
reasonabl« 


numbering ex 


quality at 


turn out 
ceptionally 


to 
good 
prices. 

The entire 
Peter Weber, general superintendent, and 
he is ably assisted by E. L. Aiken. 

Handling the Product. 

To handle the product of such an im 
mense plant as that operated by the Edi 
son Phonograph Co. it manifest that 
there must be an executive and sale or 


Edison plant 


is 





STOREROOM 


is in charge of 


NOTICE—This 
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The Edison Dictation Pad. 


Phonographs, and the numbered cylinder box were originated 
System and the perfected Business Phonograph. 


dictation memorandum, the scales on 


ntroduced with the Edison Commercial 


ve 


and 





The Edison Commercial System : 





a 


le 


Phonograph 


0 


Check off the position of 


Dictate 


th the one below the pointer 


tter to indicate its length and location corrections 


ommencing with the word ** Operator 


DIRECTIONS—The scale on 
Phonographs corresponds 
at the end of each 
or remarks to the 

draw a line from the 
Listen for Corrections.” 





Dictated by 





























point on the scale to the printed words at the bottom kK 
Other instructions may be written or indicated by lines from the scale to the printed a ( 
words, ** Rush Additions ‘Telegram Cance ** Extra Carbons Transcribed by € sf 
) 10 : 2 3 3 [wm 4 50 S 
a 4 4 4 = a | a 
} 
RUSH ADDITIONS TELEGRAM LISTEN FOR CORRECTIONS CANCEL EXTRA CARBONS 
P d § 3, 1907 
atente w ept. 9 ° 
ation above the ordinary. One only a limited sale, as it did not appeal 
building at the factory is utilized to the busy man of affairs as an actual 
the administrative force and a fine time and money saver and practical im- 
story building at Fifth avenue and provement over the method of dictating 


hth street, New York, is maintaine: 


he selling organization 
\W. E. Gilmore is president and genera 
anager of the company, Frank L. Dyer 
chairman of the execut! committee, 


H. Wilson is general man 


assistant 


iger, Wm. Pelzer vice president 
ynse Westee secretary and treasurer, 


P 


| 


I. Dolbeer is general sales managet 
|. H. Moran purchasing agent 


Burnham, IJr., is sales manager of th: 


tes Manufacturing Co., and Nelson ( 
Durand is sales manager of the business 
phonograph department lhe entir 
publicity campaign of the company is un 
the supervision of L. C. McChesne 


, 
Cl 


company S¢ lling 


The Phonograph of To-day. 
W hile 


have referred to the nrs' 


the Edison phonograph 


we 


as being organized in 1878 the perfected 


commercial 
ke ted 


] 
i 


machine as now being mat 
has only been 


ie machine put out up to that time had 


made since 1905 


to a stenographer. 

‘To-day, with all objections of the old 
machine eliminated and the improve- 
ments embodied in the latest Edison 
usiness Phonograph, it is doubtful if 
there is an office in the country where 
any considerable volume of correspond- 
ence is handled that the “voice writing” 
method will not be acknowledged as the 
most expeditious, convenient and eco- 
nomical obtainable. Provided, of course 
the machine has been properly demon- 
strated. It must be used intelligently 
and not expected to perform impossible 
feats or to run indefinitely without oiling 
or any attention. 

The Edison Business Phonograph of 
the present day, with its reproducer for 
instantly repeating any words desired by 
the dictator after an interruption, its in- 
dicator showing length of letters dictated 
and index of corrections or instructions 
to the transcriber, stands out as one of 
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SECTION OF SHIPPING 








x ) 





SECTION OF JAPANNING DEPARTMENT 


the actual office necessities of successful 
business concerns 

When the operation of a new Edison 
Business Phonograph is explained i 
would seem superfluous to call attention 
to its advantages over the old method of 
dictating to a stenographer who has to 
write and transcribe the notes before pre 
senting them in typewritten form. Ex 
perience has proven, however, that no 
matter how successful a thing may be or 
how obvious its improvement that 
which it was designed to replace, a lot ot 
explaining and demonstrating ts required 
to make it “go. The Edison Business 
Phonograph is no exception to the 
eral rule. 

With the latest Edison 
machine a person can dictate at 
or as fast as he can talk and get equally 
good results. If interrupted while dic 
tating, by a telephone message, caller or 
otherwise, all he need do is turn the 
swivel-plate to the reproducer, hear what 
he last said, and proceed If he desires 
correction of an error, any addition made 
to the letter, extra carbon copies or any 
thing not thought of when he started to 
dictate, he can, by means of the dictation 
index slip supplied with Edison machines, 
indicate exactly what he wants and the 


over 


yen 


“voice writing 
leisure 


SAPPHIRE DEPARTMENT 


Sl 


operator can 


any 


plied for each cylinder and the index slip 


the box. 
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CTION OF 


GOLD 


loss of time. 


NELSON 


follow 


AND 


Instructions 


NICKEL PLATING 


without 


Moreover, a box 1s sup 


is numbered to correspond 
Corresponding scales on phono 





RANI? 


vith 


that 


On 





LATHE 








CABINET MAKING 


graph and index slips make it extri 


easy and simple to make corrections in 


stantly. by referring to the index slip 
the transcriber can at once ascertain th: 
length of a letter and thus make 


ance for proper spacing 


The Edison in Practice. 


he use of the Edison Business 
graph in a busy office means an actua 
Saving of hitty per cent in stenographers 
time. (nly the time of the dictat 


used in producing letters, and that of the 
l wholly to re 


transcriber can be devoted 


producing them in typewritten for N 
time is wasted by the stenographer wait 
ing tor the dictator to answer the te 
phone, talk to a caller or any of th ze 
and one things that come up to interrupt 
him while dictating. Many users 
phonograph keep a machine at home an 
dictate to it at their leisure. This applies 
particularly to lawyers, judges yurt 
stenographers and others who find it cor 
venient to prepare manuscript at hom 
In this way many trips to the office can 
be saved, as the cylinders can be set 


there by boy (Oftentimes 
when not possible for a man to get 
office he can answer his 


at home by use of the phonograph 


messenger 


corresponde nce 
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means hundreds of dollars a year saved A Premium on Prompt Payment 


for lots of men 
The new model Edison Business One Phase of the Cash Discount Question 

Phonographs are electrically operated, . That Is Regarded as a Good Business 

by either direct or alternating current as Proposition. 

desired [he transcriber can start or 

stop the machine instantly by means of 
foot-trip attached to the mechanism by 


By George H. Benedict of the Globe Engrav- 
ing and Electrotyping Co. 


a coiled wire. A slight R apeuptere Pam the BSTRACTLY cash discounts are a bad in the same line of trade or manufacture. “A” 
foot on this crip .Scarts ne machine, and thing; that is, for the retailer to en pays all bills on the 10th or 15th following 
stops on the pressure being released. courage upon the part of his customer, delivery. “B” asks for sixty or ninety days; 
The introduction of the business save in rare instances. But there is no ques but expects: and insists on getting the same 
1 F seee ac are — “a” . 
phonograph was first the cause of con tion that has not some saving virtue One prices as are given “A. Which of the two 
siderable misgiving on the part of stenog may go up and down the length of the land - the desirable CRSIONICE; which the Sreqees 
; Me 2 , 1 ." and hear all of discussion a risk? Which is entitled. to a _ close price! 
raphers, who predicted reduced salaries nd near ali manner Of discussion upon a 4p : ; teeny : 
. . manner of themes. and he will find some on Which is more likely to maintain prices, the 
or employment of mere typewriter opera- oe , ia n 1 ‘ 

; oto. ; good point that is deserving of careful cor one who has paid for the goods or the one 
tors. With the new Edison _machine sideration who is doing business on your capital and 
there has bese nN the reverse oO! this. rhey The cash discount evil:‘is no exceptior hopes to sell and collect for your goods be- 
are getting higher salaries for more and = gneak out of an experience covering thirty fore he settles with you for them? 
better work and in many cases are enjoy five years and during that period there have { am engaged in a manufacturing line, a 
ing shorter hours. The company pub ‘ome to my attention some features of this line afflicted with a fierce competition, 
lishes a little booklet containing extracts uestion that have impressed me greatly brought about by the individual desire to a 
from the letters of fifty young business Che one phase that strikes me most strong the plant working up to the full capacity. Oo 

; accomplish the end desired, prices are cut, 


: ly is a cas 0 s a or 
men and women who have profited by ly is that a cash discount is a premium 
I é 


use of the Edison phonograph in their 
work as stenographers. Points of advan-_, 
tage emphasized in these letters are: “In 


the greater the desire to keep the plant go- 
ing the greater the cut. The selfishness of the 
one idea extends to a desire to buy supplies 
cheaper and on longer time to aid in the ef- 


prompt payment. There is no reason in the 

ld why a man who meets his bills prompt 
y, say, the 10th or the 15th of the mont! 
should not be shown some appreciation and 


creased speed,” “less strain on eyes,” given some encouragement in the form of a fort to beat the competitors in the game of 
“notes never cold,” “salary doubled.” cash discount. I refer, of course. to the man keeping busy. It is surprising how well this 
“work regulated,” “not half as tired,’ who buys much, not the fellow who buy plan works in many lines, manufacturing par- 
“improves the dictation,” “more accurate dribs and expects a cash discount on every ticularly. 
work.” “leaves employ er free.” etc. thing he purchases s| hat, In turn, narrows Protect the Prompt Customer. : 
‘he elimination of anv mistakes in re the question down to a rel areal betwee! I think it consistent that the prompt paying 
ceiving letters is an important feature of eee ind retailer Of jobber, and t customer should be protected and in a meas- 
x = a Pe “nr nly in exceptional cases, between retailer ure be given the advantage due him for the 
“ig phonograph With stenographers I nd consumer lack of risk in selling him and for doing busi- 
frequently happens that parts of sen Little Risks on Discounts. ness on his own capital instead of the capital 
tences are misunderstood or the short The concern that pays its bills promptly is that is practically borrowed from the concern 
hand notes are incorrectly transcribed good customer. There is practically norisk furnishing his goods or supplies. 
This is impossible with the machine. in selling to a house that is known to dis No method of protecting the prompt paying 
lust what is dictated to it is reproduced int its bills. The practice of discounting customer has ever been suggested that is bet- 
Nothing more Nothing less. bills is an evidence of success: an evidencs ter than the cash discount. The customer 
The plan of selling Edison Business that it makes a profit on what it sells; that it that cannot take advantage of it can have no 
5 is progressive. Also, that the collections ar: consistent argument to show that he should 
honographs thr ugh dealers has been in properly handled and a few risks taken and not pay something for the use of your money 
operation only a few months, but Nelson that the business is not being done on cap and the risk you run in selling him. 
( Durand, sales manager of the com tal willingly or unwillingly furnished by the When one considers how the question af- 
pany, states that it has met with unquali people from whom the stock is bought iects the retailer, there must be taken a dif- 
fed success and will be continued per On the contrary, the evidence is that th ferent view. There are many firms who send 
manentl Until the beginning of. this concern that claims sixty or ninety days, or to a retailer, a stationer, for instance for three, 
vear the machines were sold only through S¢ttles 1n notes, is not an unqualified success, five or ten dollars’ worth of supplies a manth. 
brane h office s of the Edison com any lo- although trade practice and conditions do Phere is no ee porny appatent ‘as least, why thay 
9 Ores ; es? make such s , s accep lk > given ¢ h e some 
an * heattant d This was nak uch settlements acceptab firm should be given a discount. T ere are s 
ated “ah = pera SIS.) A : Sharp buying and long credits are in a _ other firms who buy in large quantities. The 
done in order to get the machines well measure good business, likewise in a measure cash discount immediately takes the same po- 
established all over the country by ex- a sort of selfishness that many better men sition as it would take when the. matter is 
perienced men who were in direct touch do not possess. That selfishness is usually considered from the viewpoint of the manu- 
with the head office and could look after coupled with another sort of selfishness—t: facturer. In that. instance, the: retailer has 
repairs and difficulties always accom hog” all the business possible by cutting tied up, we will say, the amount of the bill— 
panyving the introduction of a new ma “gree —300—for sixty or ninety days or longer. 
chine \s soon as the machine had been, ‘ot all business men are money makers rhe man may live in. the same town ae the 
; Tah dowyy ; Not all commercial houses or manufacturers _ retailer or at a distant point. If the customer 
thoroughly introduced in this way it was <2 "ae pa xt if mr gery aa pierimet et hould 
decided it ould be handled in a satis- tre successful Ther« are tatlures and a gn pays promptly at a certain date, why shoulc 
eee rida bo ; ' ments to be reckoned with. With every fai not he be shown appreciation of his prompt 
factory way by office appliance dealers ure there is a large or small list of creditors. payment through a small cash discount ‘of, 
and other merchants. The branch offices The creditors hold the bag for the concern say, 2 per cent? 
were all closed, and the machines are _ that failed. If they in turn do not fail, it It seems to resolve itself into a purely eco- 
w being distributed by dealers. must be because the profit on the goods sold nomic question: the tying up of much money ; 
When a dealer undertakes the sale of to the rest of their customers—the prompt and the recognition of integrity, in . business. 
the Edison Business Phonographs he is ! ying ones—is sufficient to cover probaly If the business of the country were not on a 
given every assistance by the company losses by failures. The or. —— 5 credit basis, q fancy there would not be much 
Is : ae ra : ce’ is an evidence of needed protection to this question. But since it is, there appears 
if not too far removed from the routes Of 2 nee ig net & lo away with the lareer evil 
their traveling men a specially trained , we j Sie 28 co : , Oe ee bee ote pel re g et Fas 
a, a ~ (°SS- = needed as a protection against the possibl Men must recognize character in business 
salesman is placed at his disposal until  fajjures of the concerns that discount. thei as well as in anything else. They will show 
he gets the machine installed in a num their appreciation of it; they will encourage 


ber of offices and vorking smoothly Consider ise like this : ad 5 é it so far as in their power lies 
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hes article is not iconoclastic. It 
has no suspicious halo of “all the 
time trying to tear down.” Just 
the contrary is its mission: Build up the 
selling force; strengthen the personnel ; 
weed out the dishonest and help the 
straightforward. What prompts it? What 
is its object? 

Just this. Surrounding and permeat- 
ing all large organizations is a class of 
salesmen that has for its sole purpose, 
getting something for nothing by all 
manner of ways. ‘This class is known 
thoroughly and intimately to the officials 
of the typewriter, adding machine and 
other concerns commonly spoken of as 
specialties ; that is, schemes practiced by 
men representing this class, are known 
to the officials. The men themselves are 
not so well known, often not known at 
all, because they come and go with a fre- 
quency that astonishes. But the ab- 
stract plan is well marked in the archives 
of many typewriter and adding machine 
companies. 

The particular plan that 
these men is ordering a typewriter sent 
on a trial or rental, then absconding with 
either the machine or the proceeds of 
the sale; collecting rentals and pocketing 
them under the blind, “will pay on the 
fifteenth’; and other similar ways of 
fleecing the companies out of money and 
machines. 

Applies to All Alike. 

Now, this is downright thievery. It is 
not even creditably clever, either in its 
conception or its execution. But for 
many years the different companies have 
been annoyed with this class of sales- 
men, particularly the typewriter com- 
panies: In many cases they have been 
compelled to resort to the most desperate 
measures either to recover the machines 
lost or to apprehend the men guilty of the 
transaction. 

But the typewriter companies are not 
alone in this, by any manner of means. 
The adding machine companies have sut- 
fered much from this imposition. The 
typewrifer being the first to reach the 
market and having this advantage, sales- 
men (?) seized upon it and carried their 
different schemes with a high hand. The 
specialty machine companies have also 
been the victims of these tricks. Of 
course, the typewriter men have been 
the original sufferers and to them the 
question is especially addressed. 

More specifically the imposition has 
worked this way: Down South recently, 
the branch of a prominent typewriter 
company sent a machine to a certain ad- 
dress. It was an outright sale, the first 
payment was made and the machine de 
livered. Shortly afterwards a letter was 


identifies 


received from the party, an old type 
writer salesman, in a western city noti- 
fying the company that the machine had 
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Building Up the Personnel 


The Selling End of Large Organizations 
is Constantly Menaced by the Dis- 
honest. Here is Suggested What 
Might Be Done to Prevent It. 


been taken West and soon a check for 
the balance would be sent. Sure enough 
the check came. But that is not the 
point. It was the manner in which the 
fellow got away with the machine. He 
confessed that he had been “broke” in 
the southern city and saw a chance to 
get to his objective point in the West. 
He knew how to work the scheme, too. 

\nother instance. In a northern city, 
a salesman told his manager that so and 
so would not be able to pay before the 
fifteenth of the following month which 
happened to be five weeks away. The 
salesman had collected the second pay- 
ment of ten dollars and used the money 
until the fifteenth, or when he said the 
customer would pay. He turned the 
money in to his manager all right, but 
he had been dishonest in his statement to 
his manager and in the use of the funds. 

The instances where salesmen order 
machines on trial or collect payments 
and defer turning them in are numerous. 
The examples will serve to show how 
typewriter companies are taken advan- 
tage of, and in the face of the most pre- 
cautionary measures upon the part of the 
companies, 

A Weakened Personnel. 

These statements seem in a sense to 
have reference in general to all sales- 
men. But they are not so intended. They 
refer particularly and directly to those 
who continually watch for an opportun- 
ity to take advantage of certain condi- 
tions. 

And the opportunity is wide. Where 
the temptation is the strongest there are 
sure to be found the tempted. There is 
no fear about it in such a case; because 
there is little chance that the companies 
will find it out when the men have their 
own territory to watch and keep track 
ot. 

Undoubtedly this state of affairs has 
weakened the personnel of the specialty 
companies. It has kept many strong 
and honest men out of them because 
they know that those things have oc- 
curred. Naturally, they conclude it is 
sort of a book agent’s business or one that 
is to be used for the moment in what- 
ever gain is to be had. Instead of look 
ing upon it as a permanent business and 
one that grows with experience and ac 
quaintance, many take the opposite view. 
Just the other day, the writer heard a 
man say: “Well, if I thought I could get 
in with the - company, [| would 
do it, even on the basis of $15 a week sal 
ary and commission and expenses. I 
could use it for two or three months 
and get a little something out of it and 
then pass it up.” 





That kind of a fellow is easily read and 
understood. He will be found first here 
and next there—and if he does not slip a 
cog, the guess is fearfully wrong. but 
that is an illustration of how some men 
“use” the specialty companies. There are 
many fine salesmen connected with the 
different companies; the larger per cent 
is of that kind, and they are men who 
are striving with might and main to “get 
up.” But they are handicapped to a large 
extent by those other fellows who seek 
the business simply as a prey. 

Building Up the Personnel. 

There is one way at least of keeping 
out of the ranks of the specialty men 
the class referred to. Most sper ialty 
companies require their managers and 
cashiers, as well as bookkeepers, to give 
a bond as an evidence of their good faith 
and proper discharge of duty and obli- 
gation. It is argued by men managing 
large offices for. the leading companies 
that this requirement should be extended 
so as to include all the salesmen. They 
contend that the salesman should give a 
bond the same as themselves, and that 
such a condition would immediately 
clear the ranks of the dishonest class an@ 
at the same time up-build the personnel. 
The salesman who is under bond will 
not, it seems clear, take any chance a 
using funds of the company or doing 
other things of a questionable nature 

If the specialty houses made it a gen 
eral rule that all their salesmen must be 
bonded it would become quickly known 
that the specialty business could not be 
worked or imposed upon. This, it seems, 
would thoroughly eradicate the difficulty 
and give the companies an opportunity 


to fill their ranks with the best in sales 


manship. 
The salesman who cannot give a bond 
will not get in. The surety company 


will look him up and if his career is not 
what is necessary he will not be recom- 
mended to the company. In the first 
place, the company will get a man who 
is “O. K’d” by the bonding company 
That is as far as it can go. If the sales 
man is dishonest the company thus finds 
it out. The thing which is never found 
out until it is too late becomes early 
known. 

The point is wholly this: to rid th 
estimable salesmen of a class of men 
they in no sense want to have anything 


to do with. That tells the story [f the 
good salesman thus escapes this class, 
the company will profit immeasurably 
The specialty business is a big on 
is filled with men of strong character and 
high purpose. It is on a level with an 
other business. And it must ever re 
main so. It cannot if it is the subject of 
willful and deliberate dishonesty the 
victim of subterfuge and chicanery. Shall 


the evil continue? 
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Developing a Specialty Market 


“THE present day business man has 
come strictly to the four walls of 
H 


is business is done now 


le supervision of his eye; not a 
pa ere and a part there, all of which 
leans an lirect supervision, but all 
ight where he can get to it, see to it 
d know ibou [here are many 
easons fo! s, chief of which is to meet 
he torces ot compet 
(One of the greatest influences in bring 
ng ab such a condition is the dupli 
o s opened up an 
venue be the house and the buy 
er great 1 ever was thought possi- 
le to bring about has drawn buyer 
ser to tl house way that never 
vas drean Thus, does the business 
nan de 1 O ration that is 
ompact and effective He is not com 
welled to look elsewhere for an agency 
hat may lay not do his work. 
This is « ourse a part of the adver 
sing propaganda. But there are many 
form. of ilvertising; sO many, in 
fac hat some business men_ art 
free to declare that all business 
is advertising Be that as it may, 
the dup 1 machine has restored a 


form ot advertising that was in some re 
spects fast passing out of existence; be 
men said it was not 
form of advertising is the 


ness 


suc 


rcular  lette the agency that has 
brought the business man and his pros 
pective customer. clos together ; the 


thing which has made business organiza 
more compact—the very thing, in 
deed, that is responsible for many busi 


tions 


Influencing the 


Market. 
\ wrong im 


should not be had 


pression 


of the term, “‘circular letter.”’ There used 
to be a lot of riffraff publishing houses 
pin Man d thereabouts that sent 
t fifteen twenty years ago a cir 
ular letter. that would be a stench in 
ie nostrils the modern business man 
\nd there some concerns doing busi 
ness today that use the circular lettet 


{ 
would not be admitted to an ordi 


nary busit confer So in what 

etter is looked 

upon, pray not nfuse it with thi 
Ch dup! ting m hine is the powel 
hind tl rcu lett But this san 


her distinctio1 


ed. and th; { 


onnecti1o1 
rs But it 


ree 


T typewritten let 


| 
. 1 + 
revolutionize 


tion betwe 


development 
thre ( 


nh 6%: - 14 4] 


S specialty fi in the past 


How the Duplicating Machine has In- 
fluenced Business and What It 
May Do in the Future. 


years, yes, in the months, 
that a large number of large business 
houses have established what they call 
the “Duplicating Department,” anoth 
the directness of business 
organizations. These departments are 
equipped with the latest duplicating ma 


past twelve 


el 


evidence ofr 


rt 
nes, operated by employes who giv: 
their entire time to the work and a « 
respondent who is skillful in getting up 
form letters. There are 
in the central west who have installed 
such a department in the past sixty days 


[he necessity for such is apparent 


several houses 


here have been several in operation 

the East for several months and the 
results have been more than satisfactor 
\s an illustration of how important 
duplicating machine has become th 


Owing case 


is interesting 

[he representative for one of the larg 
est duplicating machine companies in the 
y was visiting 
months ago The 
called had 
dred dollars 


Milwaukee S¢ veral 
firm on which he 
several hun 
card and 


country 


been spending 


each vear on its 


ircu lar work, by the old process Che 
epresentative took his machine to the 
omces ot 1 1 


daemonstrated 


the 


and asked to see 


company, 
some of the forms 
cards and other matter the 
\fter these 
sot estimates paper « 
, estimates from the en 


company 
noting carefully, he 
from a ompany on 
some paper stocl 
raver on plates and then set down to 
igure with one of the officers of the com 
pany The exact pet 

the company for the work they had been 


outside 


thousand to 


cost 


ing done was $2. The sales 


man after allowing liberally for all esti 


ates adds d another to mal ( 


LO pel cent 


sure of anv extra expense, and showed 
the gentleman that he could do the work 
on his machine at a total cost of fifty 
ents per thousand The figures we 
plain and the evidences of the work 
he machine so clear that the compat 
dered three machines and soon aftet1 
is established a “dupl O 
Advanced Steps Reached. 
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way the circular letter has been made to 
exist in name only. Today there is 
scarcely a firm in the entire country that 
dares to send out its circular matter by 
the old process. The duplicating ma- 
chine has made the circular letter so 
nearly like the ordinary typewritten let- 
ter that it is pretty nearly impossible to 
tell the difference. 

Another step reached by the duplicat- 
ing machine is the one that has con- 
vinced most business men that the value 
of the duplicated letter is not so much 
in the process as in the way the letter is 
got out. The text and style are infinite- 
ly better than the old way. This per- 
haps counts for more than any one thing, 
The business man realizes that when his 
letter reaches its objective point much 
depends on how it looks whether it gets 
to the firm or individual. 

There is a standing rule among most 
houses that the office boy or mail clerk 
shall destroy all circular matter or any- 
thing that looks like circular matter. If 
the letter is sent on the duplicating ma- 
chine it is a safe bet that it will be read 
by some one of the firm. 

But a live point to remember is that 
while the typewritten letter has proven 
its worth, the letter itself should always 
be sent out under a two-cent cover. A 
gentleman representing another specialty 
machine in the central west spent several 
hundred dollars not long ago in arrang- 
ing a circular letter. The work was 
splendid. But he sent the letters out 
under a one-cent cover to save a hundred 
dollars. The replies were not satisfactory. 

What May Take Place. 

This survey of the field of the dupli- 
cating specialty leads to another and 
more vital issue: What will evolve from 
so pronounced a success? If you will in- 
quire among the men who are pushing 
the sales of these machines, the most of 
them will tell you that the result is plain. 
There is one result that cannot be ig- 
nored. The duplicating machine will, 
they say, in a short time.be purchased 
more for its printing feature than for its 


duplicating feature. As the case now 
stands the duplicating feature is only 


about fifteen per cent of the whole, while 
the printing feature is the remainder. 

The reason is obvious. The large busi- 
ness house particularly, is desirous of se- 
curing the greatest possible saving in 
time and the largest degree of efficiency. 
Clearly, the only way to reach this re- 
sult is to enlarge the machine in its 
printing capacity. This is a condition sim- 
lar to that which preceded the installa- 
tion of the linotype. 

But the duplicating feature will needs 
remain the pivotal one, after all. With 
the perfection of them both, the specialty 
may be said to have reached a point in 
the office device field far in advance of 


anything anticipated for it. 
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Unhealthy Repair Shops 


EDITOR'S NOTE:—There is no doubt that 
some typewriter companies are Just 
gent of the ordinary things of life as 
concerns; it would not be natural if they wer: 


as negli 
other 


not. But to say that repair shops as a class 
are in a bad way, is, we think, putting it a 
trifle too strong Yet there are some shops 


that do need a cleaning out; the editor has 
seen them himself. The article may have the 
effect of turning the eye in the right direction 
which is quite enough to hope for 


© INTO a typewriter store or of- 

fice and ask to be shown around 

their repair department. Nine 
chances out of ten, you will be politely 
but firmly told that none but employes 
are permitted to visit that shrine. Shrine, 
look it up and see what it means. 
several 


Having secured entrance to 
finally 


which were fairly inhabitable, | 
secured admittance to some of the other 
kind, supported and kept up by firms 
worth millions. 

These places, most of them, were not 
fit places to store the furniture sold and 
handled by most of the typewriter com- 
panies, and after trying to keep the desks 
and cabinets in these places and finding 
after a few weeks that it was impossible 
to open the drawers or typewriter drops, 
the Repair Department is established 
there. 

Most of the repair departments of the 
typewriter offices | found in basements, 
sometimes under sidewalks, where the 
walls were damp, often the rain water 
running down the gutters leaked through 
in tiny streams. Sometimes I[ found 
that there had been electric fans provided 
to keep the air in circulation, but in 
the winter time their use was not allowed. 

Then again | found shops in the rear 
of basements—cellars they should be 
called—and in one case | found one of 
these shops in the rear of a basement 
that was, I can say, all right, having a 
high ceiling and four large windows run- 
ning from the ceiling almost to the floor. 
On entering this place under the pretext 
of hunting a job—I almost wished I real- 
ly was—I noticed that there was an ab- 
sence of the close, unhealthy air usually 
found, the windows were lowered 
from the top, and the room was heated 
by a large coal stove. It made my heart 
ache for the thousands of repairmen 
working in foul smelling, - closed-up 
places. Why it was like a summer re 
sort as compared with some of the other 
shops. 

Then going from there to another shop 
almost directly across the street, | found 
just the opposite conditions. the shop 
here was in the basement as before, the 
absence of windows made the use of 
electric lights necessary all the time, 
there were transoms which opened out 
a few inches above the sidewalk, but the 


An Old Repair Man Describes Some of 
the Places He Has Visited. 


By Val. 


opening of these allowed the dust and 
other substances from the street to blow 
in and they could not be left open for 
any length of time. The day | was there 
was a snowy, blustering one, the tran- 
soms had not been opened at all. The 
unhealthy, sickening heat of the place 
almost knocked me out and, staying only 
long enough to say hello to a man whom 
| had met and promised to call on be- 
fore leaving that town, I made a hasty 
exit. 

Now do not get the impression that 
all the shops maintained by these large 
firms are death dealing boxes, for | have 
found some where there was nothing to 
be desired, but they were few and far 
between. In these places I found mostly 
a contented and happy lot of men, know 
ing that they had something to be proud 
of. 

It is not the company’s fault that these 
corners and cellars are used for the re 
pair men to work in, but the managers 
of the different offices where they are 
found. 

The desire to keep down expenses, by 
not renting a suitable place, is the main 


cause to which these unhealthy shops 
can be traced. And surely it ts very 
poor economy. 

| have seen healthy robust men and 
boys start to work in some of these 


shops, to be turned into a coughing, ex 
pectorating candidate for a cot at an 
open air sanitarium, within three months 
afterwards. Having to lose time away 
from his work he was not able to give the 
high class of work that would be exe 
cuted under better conditions, when he 
was at work. 

Especially in the fall and winter, sore 
throat, tonsilitis and minor throat 
troubles among the repairmen, cause the 
loss of enough time and money, to sev 
eral of the firms, to more than pay the 
rent of a suitable place for these men to 
work in. 

Mr. Manager, go and ask any doctor 
he will tell you that most of the sickness 
and drowsy movements of your repair 
bad air being: in- 
haled eight or nine hours” every 
spent in your shop. Then take a look at 
your repairmen who are doing the out 


that generally they 


force, 18 caused by 


day, 


side work, and see . 
are hustling and clear-eyed men as com 
pared with the men doing the work in 
side. 

Then I called on several of the adding 
These firms 


machine companies. gen 


erally had their offices in an office build- 


ing with either part of a room parti 
tioned off for the 
whole room, well lighted and 


shop, sometimes a 
ventilated, 


} 


and in only one or two of the larg 
cities did | find a basement shop 

1 found in several of the cash registet 
companies’ branch offices, the same cor 
ditions as found in the typewriter shops, 
but with the exceptions, there were not 
nearly so many men crowded into the 


small space allotted to the repair depart 


ments 

Now ask the question—are there not 
state laws governing the air space a 
lowed for each and every person work 


ing in a shop or factory? 


“Surely there are, and the factory laws 
of the different states are posted up in 
most of these holes, which on _ being 
measured will show that the cubs eas 
ure of air space is there. Yes siree, th 
air space is there, all right enough. But 
it is occupied by the same old air from 
morning till night, there being 1 ul 


rangements for ventilation. 


when rub boy, 


working, aos 
to repair in a basement shop 


ventilation 


I was 


S| 
learning 
where the was not Che fore 


man of this shop was a mere rack of 
bones, with a cough which indicated that 
a long journey for him was not far away 
[ was a healthy, clear-eyed and lively | 

then, the foreman I found sever Imes 


sitting idle at his bench watching m« 


[ did not know .why until one day h 
said—it sounded more like a’ prayer thai 
anything else: “I wish I had that | 
red cheeks.” And kid that | was, I rea 
ized there was a man being slowly kille 
by working in unhealthy surroundings 

Several weeks passed and the first 
thing | knew I was at home sick, cor 
fined to bed with tonsilitis, ulcerated sore 
throat it was called then. | recovered and 
went back to work only to get again 
in about.a month afterward. | qurt tl 
job on the doctor’s orders 

[ told the foreman why I was leaving 
and in my own way told him 
would get out into the air like 
told me to do, he would get 
was the way I| put it 

He looked at me for a 
started to talk when his voice 
a great sob 

He quit the next Saturday nigh ry] 
has been nearly ten vears ag He 
now out in the northwest an veighs 
nearly ninetv pounds over a hundt H 
is still in the typewriter business 
until recently was with the 
whom he was with ten vears 


ON TO BOSTON! The big 
venti ens July 20, 21, 22 
have t ned ttend l 
associat vill expect you \ 
pporint ss it! ? 
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The Trade-Mark as an Advertiser 


It is a salesmar 


a 


THE 
TRADE- 
MARK 


| ~ 
J It is a profit 
maker. 


It saves money 


It helps to sell 
other goods. 


Modern Sales 


Plan. 


An Outline of a 





























GLENWOOD Ss. BUCK 
Diagram of the Trade-Mark Question. 
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Promoting 


design, which 
will offset or 
ertising oc- 


with the 
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ar 


impression?) 


range in th j ent 


Mr. Buck’s pen. The diagram has to do with 
the trade-mark of the Buck company, but it 
that it 


is full of so much meat and marrow 


should be of great value to other institutions 
in their consideration of trade-mark advertis- 
ing 


four main 


The main 


The diagram is divided into 
heads and a number of sub-heads. 
heads treat of the question from the stand- 
point of salesmanship; as a profit maker; as 
money saver and as an auxiliary in the sell- 
ing plan 
it is hoped that the office equipment field 
will get out of it some heipful suggestions. 
taken, in the 

experience, particular pains te 
just in what respects the trade-mark is 


course of his 
clearly 


Mr. Buck has 
wide 
show 
helpful, not only as regards the company with 


vhich he is connected, but as regards other 


mpanies 


one mic 
‘ It covers seven hundred differ- 
stoves and four thousand 


distinctive different talking points 


A trade-mark that is distinctive 

unlike any other design, 
neither round, square, oval, oc- 
tagonal, diamond-shape star- 
shape nor any other familiar 
form. 


space 


pre, 


neces- 
and tire- 


and explana- 
public has not 
not—read 


pp 


al to every 


every possible 


1a 


heating ap- 


nd coal 


he fact that in 


lar kind) 


It is seldom, if ever, advisable 
to use cuts of stoves and ranges 
vour advertising 


minds of 


‘the stand- 
not merely 
sell stoves 


All pictures of stoves and ranges 
look alike to the great stove 
buying public. 


value ind 
idvertising 


isand advertis 


r 


sir 


if 


appeal to all fand 


i 


our exclusive 
ishing it, you 


your own iIn- 


nd ranges at 


I 


all 


is particular 


iz it con- 


‘ necessity 
all the dif- 
stoves and 


When connected with a definite 
selling plan it enables you to 
accomplish at least four times 
o etoved as much with a definite amount 
. , of money. 


individual 
I construc 


Here is the absurdity 
“I will not push the trade- 
mark, because in doing so, I 
should help the manufsecturer 
more than myself.’ 


aN, 


possible 


Might you not as well say” 
‘I will not buy and sel! stoves 
and ranges becaus« in so 
doing I should be helping the 
manufacturer more than my- 


self. 


uur exclu 


are serving 
im _ Setting Your local profit is great- 
er than the manufacturer's 
and your local interest in 
the trade-mark proportion- 


l ate. 
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The Burroughs 


HE adding machine world is sitting 

I up and taking notice of an an- 

nouncement that has just been 
made by the Burroughs Adding Machine 
Company, of Detroit, that it has perfected 
and is now taking orders for a Double 
Counter machine, known as the “Duplex 
Burroughs.” The tremendous importance 
of this announcement can readily be 
recognized when it is understood that the 
new device doubles the capacity of the 
ordinary nine-column machine, without 
increasing the keyboard capacity. The 
full scope of the application of the new 
machine can hardly be imagined at this 
time. A few of the more simple things it 
can do are illustrated in this article. 

The adding machine of yesterday was 
able to handle two totals, one a sub-total 
and the other a grand total. If, for in- 
stance, the operator had ten items to list, 
he could take a sub-total, and adding an 
additional ten items, could then take a 
grand total, which would give him the 
sub-total plus all of the items subse- 
quently listed; but no adding machine 
permitted the operator to take a separate 
total of each ten items, still carrying the 
grand total of the individual totals, so 
that the latter might be printed as any 
other total. 

This has been a drawback in adding 
machine accounting work. The Duplex 
Burroughs, on the other hand, will, by 
the means of two accumulators—which 
are capable of being handled automatical- 
ly from the keyboard—permit the opera- 
tor to carry on two separate additions, 
simultaneously getting separate totals 
for each addition and then to automatic- 
ally print a grand total of all totals. 


What the Duplex Does. 


A demonstration of this remarkable 
machine was witnessed at the Burroughs 
factory in Detroit on the 29th of June, and 
is a further proof of the tremendous 
strides this company is making in the 
perfection of new adding devices. 

Some of the interesting things that can 
be done on the machine, that can’t be 
done on the ordinary adding and listing 
machine, are shown in the illstrations. 


os # 
324455 403.56 
43505 335643 
3233Q55 5.44606 
4.454335 22,03555 
3205.66 3.05430 
436701 4* 34,29490* 
FIG 6 


Figure 6 probably shows why the name 
“Duplex” is given to this machine better 
than any other illustration could possibly 
give. The ordinary machine of nine col- 


umns capacity can add, list and total in 
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Produces a New Adding Machine 


The Duplex Burroughs Does the Work 
of Two Machines Without Enlarg- 
ing the Keyboard. 


but one column of nine figures capacity. 
The Duplex Burroughs can handle two 
columns, each of equal size, as shown in 
this illustration, and with no more effort 
than one-column work would require 
under ordinary circumstances, thus giv- 
ing for all practical purposes a nine-col- 
umn machine a capacity equivalent to 18 
columns. 
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FIG. 5 


Figure 5 shows an application of the 
machine to the work of department stores 
in which it is likely to be very popular. 
For instance, the number of the clerk is 
put in the machine with the eliminating 
key down and the total of the clerk’s sales 
for the day is taken. This operation is 
performed with as many clerks as the de- 
partment may contain and as each total 
is taken is automatically transferred to 
the grand total and printed in the regular 
way. 
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FIG. 1 


Figure 1, for instance, shows five items 
put in the machine and totaled, then an 
additional five items are put in and to 
taled; the same thing is gone through 
for the next five, then by a simple depres 
sion of a key a‘grand total is printed by 
the machine 


3 3 
25.50 
34.50 
23.50 
45.00 
1250 
22.50 
25.00 
35.50 
4450 
33.50 
23.50 
65.50 
3500 
1250 
30900* 12950* 
FIG. 2 


Figure 2 shows how it facilitates the 
handling of debits and credits. With the 
single counter, nine-column machine the 
operator had to list the debits and put the 
credits in with the eliminating key, with 
out addition. He totaled the debits sep 





arately and then ran the credits through 
separately with the carriage back and 
took the total, making two operations 
With the new machine, however, he car 


ries debits in one accumulator, and credits 
the other accumulator, and at the end 


in 
of his operation he can take both totals 
without having either interfere with the 
other 
12354 325464 
12364 543.564 
12357? 123.45¢4 
12384 75.674 
12.3 9F 547.564 
FIG 
Figure 3 shows an interesting sugges 
tion for the use of this machine in a 


The first column indicates 
way-bill numbers; second column, car 
numbers; third column, number of 
pounds, and the fourth column, freight 
charges All of this work is done on the 
Burroughs cross-tabulating carriage, and 
the first two columns are handled with 
the eliminating key down, while the next 
two columns are handled by the separate 
accumulators, without requiring that eith 
run through the machine 


freight office. 
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Figure 4 is a fine example of cross 


tabulating work. Heretofore the average 
machine would cross-tabulate, carrying 
the totals on several rows of figures, but 
there was no provision made to auto 
matically carry these totals into a grand 
total. With a Duplex Burroughs, on the 
other hand, these totals on cross footings 
are carried along and by the means of the 
accumulator a grand total is ob 
without putting the totals of the 


Sect nd 
tained 


columns through the machine the second 
time 
Its Wide Use. 
This machine has already created a tre 


mendous interest banks, depart 
ment stores and railroads. The banks are 
find use for it in proving the in 
Totals of individual let 


7 TT) or 
among 


going to 


coming letters 


g 
ters can be proven while the machine 
automatically carries the grand total 

letters with one listing. This will do 
away with the re-listing of items and the 


2.45 


2.00 
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transferring of totals, not only 
time, but reducing the possibility of er 
rors in the transfer of detailed totals. It 
will prove outgoing remittances in the 
The receiving teller will list 


saving 


Same way. 


the items during the day, proving each 
deposit taken as he goes along, at the 
same time automatically carrving a grand 
total of the day’s business. The teller 
st at 
456.50 2a65 
21465 13140 
147.56 19.20 
756355 29125 
934.55 375.55 
509.81* 849.05% 


will also use it in counting cash, because 
it gives the details of currency, gold, etc. 
automatically carrying the grand total of 

all 
In department the use of the 
machine will be especially attractive, be- 
it will enable the auditing depart- 
ment to list clerks and department sales, 
while carrying automatically a grand to 
tal of the day’s business. It will prove in 
voices, verifying totals of each, and carry 
ng a grand total of all invoices. In hand 
ing inventories it will give the extension 
lot +1 


showing detailed total of 


ste res 


cause 


{ 
I 
1 
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of stock sheets. 


345 230 16.38% 
350 2.40 15.45% 


50 2.50 1691* 


3.5 0 2.40 1042% 


2.30 140 Za 


68.46% 
4 
each lot or number, while automatically 
carrying a grand total of department or 
class of goods. 

Manufacturers are ordering the Duplex 
Burroughs for use in their cost and pay- 
roll departments. In handling the former, 
the machine enables the cost-keeper to 
carry the total of the cost of each class of 
labor or material, checking up the tickets 
by items, automatically carrying the 
grand total of the cost of any department 
or job. In payroll work it will give the 
detailed payroll for each department, au 
tomatically carrying the grand total for 


the entire business. 


This Duplex Burroughs is built in all 
the varying sizes of the Burroughs long 
line of machines, from the six-column up 

» the fifteen, which means that every one 
of these machines, from the smallest to 
the largest, is doubled in capacity, so that 
the Burroughs can now give a purchaser 
a machine which will handle as much as 
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thirty columns of work at one operation. 

This great feat in the perfection of the 
Duplex Burroughs was performed, not by 
revolutionizing old mechanisms, but by 
extending the applications of a well-de- 
fined and universally accepted principle 
of mechanics, the pivotal principle, 
through which the Burroughs has 
achieved its well-earned reputation for 
durability. 

The Burroughs policy has always been 
to bring out its new devices just a little 
ahead of actual need, and before the busi- 
ness public fully realized that it really 
needed the devices suggested. This has 
been proven by the tremendous success of 
the various split and normal devices per- 
fected by the Burroughs, the extended to- 
tal machines, the machines with variable 
splits, the eleven, thirteen and fifteen-col- 
umn machines, and all of those proved 
mechanical devices by which the Bur- 
roughs has insured to its users one of the 
highest types of adding machine for the 
longest time at a fair price.. 





SEMI-ANNUAL REMINGTON DISTRIBU- 
TION. 


That long, loyal and efficient service has 
more than a mere wage value was practically 
and appropriately demonstrated here June 27 
by the Remington Typewriter Company, which 
distributed presents of gold coin among em- 
ployes who had been ten years or more in 
the service of the organization. 

The distribution occurs every six months, 
and thus twice a year employers and employes 
come closer and closer together in thought and 
act, concentrating their combined energies and 
talents upon the work in hand and attaining 
the best possible results. It is productive not 
only of superior achievement during the hours 
of labor, but often stimulates thought in the 
period of physical relaxation that tends to im- 
prove and advance ideas which may have pre- 
sented themselves to the ingenious mind reach- 
ing out for improvements. Recognition of loy- 
alty and efficiency has had much to do with 
the success of the Remington typewriter, and 
it will doubtless play the dominant role Jn the 
great Remington Typewriter Works for years 
to come. 

On the honor roll there were two hundred 
and eighty employes who had been associated 
with the company from ten to thirty-five years, 
performing their exacting duties in the factory. 
To each one of these employes fifty dollars in 
gold was given, and these same loyal and true 
co-workers will receive a like sum next Jan- 
uary. Twice a year it rains gold in Ilion, but 
in this instance the rain falls only on the just. 
Every factory employe who has been ten years 
or more in service is eligible, and the bonus 
applies to each mechanical and manual labor 
department throughout the entire organization. 
It requires no second sight to perceive the 
incentive that prompts these men to hold down 
their iobs and hold up their heads. There 
are 2,000 employes in the Remington Type- 
writer Works at Ilion alone; there are 6,000 
emploves in the organization as a_ whole, 
working every business hour and day for the 
advancement of one of America’s great indus- 
tries. As a result these employes are above 
the ordinary grade in nersonal attributes. FEs- 
pecially is this true of the workers in the fac- 
tory, proving conclusively that it reanires men 
of quality to produce things of quality. 
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Practicality in Invention 


QHE amazing number of new inven 
tions as applied to office appliances 
constantly directs the attention of 

the aspirant for sudden riches, and fair 
renown to this field ot endeavor. It is 
interesting in this connection to consider 
what makes for success or failure in this 
field for inventive genius. Indeed, the 
factors hereinafter referred to apply to 
inventions in general, but are considered 
herein more especially from the stand- 
point of the inventor of office appliances. 


Of the thousands of inventions pat 
ented there are comparatively few that 
are developed in a marketable way. It is 


also safe to say that an equally great 
number of devices are worked upon la 
boriously by their designers and never 
reach the of perfection which 
would warrant an application for patent. 
To sum it up, there is an immense 
amount of time, hard mental and physi 
cal labor, and money wasted at ever) 
stage of the development of inventions. 
What are the causes? 
Causes of Failure. 

One of the fundamental causes of 
ure on the part of inventors is their lack 
of knowledge. This may be lack of 
knowledge of the application of the idea; 
lack of technical knowledge as applied to 


stage 


fail 


the mechanical principles involved in 
either—construction of the device—or 
manufacture of the device; or lack of 


knowledge of the possibilities of market 
ing it, and ways and means of marketing 
it. 

There are exceptions to the rule in this 
as in all matters not subject to immutable 
law, as for instance, the case of an in 
ventor of poor education and no techni 
cal knowledge falling outside the beaten 
path and discovering a unique principle 


that experts on the face of the matte 
might declare to be impractical. But jn 
general there are certain essential fac 
tors which combine to insure the maxi 


mum chance of success 

Considering now the application of the 
idea, it is certain that one intimately fa 
miliar with the utilization of same, would 
contrive a more practical and salable de- 
vice than one unfamiliar. For example, 
reverting to the office appliance field ; in 
the inventing of a copyholder for use of 
stenographers, one who had worked as a 
stenographer, or at least engaged in some 
line of work placing him in close touch 
with the requirements of the appliance, 
would be the one most probably success- 
ful in designing a practical model. 

The same is true of other classes of de 
vices ; for instance, women have brought 


out the most marketable devices as ap 
plied to women’s use in wear and house 
hold utility. 

In this particular, therefore, I would 
urge the aspirant for success in office ap- 


Whw So Few Are Made Marketable. 


By Harry C. Tuttle. 


pliance invention to study closely the 
conditions surrounding the application of 
the device to the functions it is to per- 
form. If personal association has not 
been his experience in the past, the next 
best thing is a collaboration of the ex 
periences of others, which properly an 
alized is bound to yield some valuable 
knowledge. 

Deficiency of knowledge or 
this respect is responsible for some of 
the “freaks” which are perpetrated by 
thousands, by reason of their unfamiliar 
ity with the requirements of the class of 
device they seek to invent. 

The patent office is a museum of count 
‘:‘freaks” as they 
Some are, ol 
freakish than others, but 
this climax of ineffh 

they are impractical 


study in 


less thousands of such 
are very properly termed. 
course, more 
the sum total of 
C1é ncy, is the same 
of utility. 

Much of the room for 
ceded by improved devices can also be 
laid at the door of insufficiency of the 
study of the conditions surrounding the 
utility of the device. Here failure over 
takes the inventor in the commercial 
stage; his device may have been fairly 
practical and found a ready market, but 
he is soon driven out of the field by the 
marketing of a device combining som 
features that could just as well have been 
included in his own. 

Lack of Technical Knowledge. 


supreme 


being super 
g | 


Che blindness of egotism 


as being the cause of 


one SOTTI¢ 


monumental 
“inventors.” 


strikes 
ot the tasks assumed in ig 
norance by some Che oft 
appearing inventor of “perpetual motion” 
is an extreme but exact example. In 
blissful ignorance of, or disregard of phy 
laws, which with mathematical ab 
soluteness, proclaim the impractability ot 
the effort, he plunges confidently on 

In the field of office appliances, this 
fault is the cause of many attempting to 
design or construct such complicated 
pieces of mechanism as adding machines, 
tvpewriters, etc., wherein the mechanical 
problems alone are sufficient to call forth 
the highest type of skill in the mechan 
ical engineer and draughtsman. Yet the 
with none ot these attainments 
tackles the job and 
inevitable endless 


sical 


noy ice 
works O! 


failure and 


foolishly 
the 
consequent discouragement at last proves 
too much for him 

In short, life is too short, and the } 


until 


+ 


lem too complex, when it comes to a man 
of untechnical skill endeavoring to d 
sign a complicated mechanism. 
\nother point at which lack of techni 
cal knowledge proves a stumbling block 
designing a device which shall be 


ae 


is in 


practical of manufacture, both as 
terial, construction and 
has often been overlooked and the orig 
inal model thought perfect, and patented 
when the problem of manu- 
revealed parts for whicl ( 


part S 


cheapness it 


as designé 
facture 
could 

strength, ete 


not be made, 
[ think it should be thi 

attempt d es 
beyon ills 


In short, 
of the inventor 


not to 
which comprise problems 
knowledge and _ skill. 
simple devices, | 


] 


Even in th 


be lev 


paratively 


be a good and necessary investment 
secure the services of a mechanica ( 
pert in making the final drawings, and 


considering the problems of economical 
manufacturs 
Marketing Possibilities. 

While this is referred to last, it 
should be the first consideration ot tne 
inventor, for after all, profit is his 
in giving his time and money to the dé 
velopment of an idea. 

Marketing possibilities are based uy 
these fac Utility of the device, e1 
bodying its salient 
nealing to convenience, time o1 
saving ad the breadt 
the field, referring to the number of pos 


characteristics as aj 
vantages, efc.; 
sible users, and their class: its pri 
competition 

If these factors are first consider: 


inventor can measure the possibl 


of his device, should he attain his 
pose in the inventing phase of the prop 
sition. 


Ways and means of marketing 


vice is not the least, but perhaps 


1 1 1 


most important culmination of the 
process of development. It may 
necessarily a problem to be 
in the beg 
his associ: 
every 
of the prop 
many possibil 


nett Rons 
inning, but if the invent 

have verv clear idea 
to the ultimate 


ites 
essentia 
there is eliminat 


failure 


sition, 


ities of 


In short, I conceive the ideal it 
the man makes a continu: 
to concel actical ideas for 
either as a “side-line’”’ or as a pro 
to be a man possessed of some 
edge of his own limitations i1 
sense, a fil discrimination as 


of things, and a man 


gment, who shall rea 


practicality 
business jud 
to master intricacies of sel 


nN 


ization and oe eral 


promotior 


latter [ mean to imply an al 
ganize ; mpany, if necessatr 
ploit the manufacture and m 
the di In gene his 
shown that the greater number: 
vices wl ive pale a i! c] 
return to the inventors, have b 
devices, p rmitting yf mat i 1 
ordinary inerv, and fulfilling 


tical need 
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RAPID GROWTH IN ELECTRIC 


anaes sansa Hammond Mathematical Typewriter 


Ung Capea w A Strong Machine for Mathematicians and 


w! - the = Others in Mathematical Typewriting. 
ichnines Jiu 


tric adding m: N famn . and by the aid of ingenuous shifting device 

g ichine manu Mathematica ypewrit sig d we are enabled to write some of these char- 
go many of then built especially for mathemat l ot cters in two positions; for instance: The 
hines quite ag siring t prodt small numerals may be written as subscripts 
six or eight ng [t is splendi or exponents at the will of the, operator. The 
seemed ¢ s many fine mechani instrument is also equipped with the back 

tising campaigt it meets rge want a! spacing key enabling the operator to make 
eed many combination characters; and, in addi- 


n eit tion to this, the feed rolls are so arranged 
ise te : ' that the operator may raise or lower the pa- 


the 
ahs sana ‘ per to print the characters in various posi- 

am eel te ~ were tions, and instantly bring the paper back to 

— Chats its original position. By this means the in- 

} owt ace Pe strument really writes about one hundred and 

». teute Dearis N Der ' forty-two characters, and which is sufficient 

nase war nts deman: Ph lustrat for almost any mathematical formula. The 

a al ait inf aca rrangement of the keyboard is not arbitrary, 

ie aden , is most of the characters on the second or 

: e Burrous ' vi ' third row of the type shuttle can be trans- 
mota of Rar PTS a posed or other desired characters substituted 

° n their places. The type shuttles of the in- 


strument being instantly interchangeable. It 
is obvious that many languages in varied 
on i a styles of type can be written on one machine. 
ragga sn yi perat t rod The company has circularized the mathe- 
maticians throughout the United States and 
various foreign countries relative to the new 


that the 
“re , por ‘ machine and has made a large number of 
' tely sales. Hardly a mail but that brings an or- 
ee : der. The machine undoubtedly is a great step 
yn t forward in typewriter construction. The 
ces demand for such a keyboard has been appar- 
we Ee ent for some time, and the Hammond com- 
: ae 7 pany has been very successful in filling the 

= sa demand 

Sstis ? min 










| Bu 
or} I] 
ghs ] 
fT ~ 
mes 
il It 
1. 
‘i 
11 1 
} Soe Bu 
) T} ; 4 
} ~~ : 


» 


ei a , ©D®OH ®OGOGOO 
yam 4® ®@ ®@ ® © 8 O@OG 


Igé Z@) X% C's 


A, 


og 


Plate Nc ? — 


‘ mm cia 
+ ‘ Ww) — = ————— 


=e == — 
nic? @! (w2 fes{ Ra’ Ts 
Mathematical 


a me | a i 
~ Aa Keyboard 


Jj No. 135 


B \ 


¥ 


CAP 











40 


An 


HE factory employes of the Reming 
ton Typewriter Company held on June 
21. at Recreation Field, Ilion, N y 


- 


their Fourth Annual Field day, which proved 


the most successful of the four held. In point 
of attendance it exceeded all preparations. In 


the matter of enthusiasm it eclipsed anything 


of similar character ever pulled oft 

The various manufacturers, headed by th 
Remington Arms Company, gave their em 
ployes a half holiday and many of them pat 
ticipated in the open events llion took on a 
holiday attire and most of tl 
closed that the: sistants might jo the vast 


1 stores were 
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Ewentful Day at Ilion 


The Employes of the Remington Company 
Hold a Carnival cf Field Sports. 

wing representatives of the worldwide sales 
nization were present and seemed 

y every feature of the splendid day's pt 
gram President Director W. K. Jenne, Se 
retary F. E. Van Buskirk, Advertising M 
izger A. C. Reilly of New York, European D1 
rector G. M. Cassatt and Gener Mar 

or India A. P. Stockwell 

Promptly at 1 o’clock the Remington Typ 
vriter Band, who were attired in white suits, 
handsome appearance, made 


¢ 


short parade in the business section, arr 





ALL, NATIONS’ PAGEANT—ENTERING THE FIELD 


army of spectators, which was estimated at 
6,000 people and filling the grand stand, re 
viewing stand and bleachers. They surround 
ed the vast field, making a_ beautiful pano 
rama. Surrounding the field were seen many 
American flags flying to the breeze and at the 
north end of the park the large field flag was 
most noticeable In front of the grand stand 
were the signal flags, arranged to spell out 
one of the Remington mottoes. Guests were 
present from all parts of the state, which in 
cluded a party of 25. officials and foremen 
from Syracuse, who were the guests of Mr 
Seib, superintendent of the works The fol 





GROUP OF REMINGTON ATHLETES 


1 


ing at the park at 1:30, where the program 
f events was promptly started and were run 
off and won as follows 

100 Yard Dash First, Hammond, 111-5 
seconds; second, Prokop; third, Edward Wat 
ner 

Shot Put—First, Supplee, 30 feet 8 inches; 
second, Nichols, 30 feet 4 inches; third, Ap 
pleby 

Half Mile Run, Open—First, Gould, 2 min 


»? 


utes 22 seconds: second. Nolls: third. Mil 
let 


Hammer Throw, Open—First, Nolls, 81 feet 
4 inches; second, Supplee; third, McFert 


High Jump, Open—First, Prokop, 5 feet 2 
inches; second, Oliver; third, Quarte nd 
Williams tied 

Obstacle Race—First, Hammond sé nd 


Prokop; third, Supple 

Pole Vault—First. Supplee. & feet 6 inches 
second, Prokop; third, Woodard 

Broad Jump—First, Prokop, 19 t 3 
inches; second, Oliver, 19 feet 4 1 | 


Supp 

he tu W was ne t 
vhich much interest was centered ry 

sing teams were the teams from the BR 
ngton Arms Company ind lypewr 
W orks The typewriter team was made up 
Messrs. Lewis, Shupe, Pettingail Youngs, 


n 
tute 
pout 
poun 
son, ( 
with © 
ry b 
type 
three 

he 
lay 
Williar 
for tl 


was fr 
direct 
events O 
Glee Cl 


‘Arion 


present 


The Mi 


ner of tl 
off in 
vious ft 
Hamn 


Secretary 


time was 
The 
the He 
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Nolls, ; 0 0 0 0 0 THE POSTAGE PROBLEM. 
1 ) 0 0 By H. M. Horr. 
rated float drawn by four large horses, the Dempsey, < Z } Z emcees 
irls, who were all dressed in white with G. Davis cf 2 ! l \dv. Mgr. American Multigraph Co., Cleve- 
coal es of flags representing America and 50 Fairbank, p l 0 0 0 ’ 0 land, Ohio. 
reign countries, entered from the north end Am I in favor of two-cent postage for the 
marche round the park to 18 2 12 ( 2 purpose of general circularizing? My answer 
nter, where a finely executed drill was \ll Typewriters 2 1 0 O38 is “Yes, under common sense conditions.” 
rive! n W h they w ably assisted by Arms Company 000 O00 [ am a great believer in the old adage, 
the musi f the band [he float was a most First base on errors—Typewriter 2, Armory “What is worth doing at all is worth doing 
decorations was 2 Bases stole Teskow. Evans. Doyle lwo well.” Appying this to “circular” advertising, 
used the Kemunetor Dype writer “Red base hit Dovle Sacri ts leskow B or to broaden the classification, “direct mail 
; 3 Arms .dvertising,” it seems to me a foolish waste 
' 9 by Fair of time, effort and money to send out form 
Miss Harriett Weller, w represented C bank 4. Bases on balls—off Clark 2, off Fait letters under one cent postage, if the sender 
H ‘+ched ball-—-Bv Fairbank has attempted both in writing and producing 
the corners re the four young ladies, rep G. Risedorf Passed ball—Reuning lime to instill into his work the element of person- 
. Umpire—Fred Cady ality. 
anes eee : My experience, covering some eight years of 
Miss Keigh, Frat nd Miss Fullem oe se wucad ; ; a ae. , te Brid = ae ae mail advertising, has proven to me that good 
form letters pay. By good form letters I 
refer both to the composition of the letter 
and the method of producing it in multiple 
quantities. It is beyond comprehension to me, 
why some advertisers will go to the trouble 
of filling in names and addresses to perfectly 
match the body of a letter, signing the letters 
don. Hoelsch. Dowd. ¢ mbers, Lever, Ap Neteuiestians Bie Chasiann pail” * alte with a good “fac-simile” or even pen and ink, 
plegate. Clarl Cary lick. Bastow. Finck pepsames “sesiai ry; “panto pe a and then spoil a good job by stamping “cir- 
Marwick. Ov Morse. Sheeler. Nichols and “ite Me cular” all over it with one of Uncle Sam’s 
Pog green one-cent stickers. 
On the other hand, it seems to me an equal 
Sei kone ated to wih wan th com. ico pg pan 7 waste of money to send out under two-cent 
rame against the Remington Arms team, whi Nevin) Seacweines Cian Chak: enaticn postage printed circulars of “fac-similies 
which any school boy can detect. On some 
propositions it may be that the printed circu- 
lar under one-cent postage will produce great- 
amis of tomatoes good team, they could d sebiect of eniveraal comment an baat er returns proportionate to the cost than the 
Johnny Clark's offerings 6 wales ant delieieted Masset al ae best multiple typewritten letter under two- 
“Tohnnv” has been pitching college ball all ices, both at the park aad at the eoneert in cent postage. We often hear it said that 
patent medicine people, for instance, or firms 
dealing with farmers or women exclusively 
can show good returns with a mail campaign 
of cheap one-cent circular matter. It would ‘ 
neg: “eggs alla ir Pe “hie be hard to convince me, however, that these 
seers: wa ee aa ae ee same people could not show much better re- 
' ; ee ee turns by acknowledging that farmers and wo- 
er te oe nen have the same gray matter in their heads 
paler FT pattie ~ as we who are pleased to term ourselves 


writer Company, New York and Everywhere.” 
leaded by the band and an attractively dec- B. Davis, lt 


Seal,” which 1 irried al ver the world on Davis Left on bases—Typs 


e work On the float were Companv 6. Struck out—By ¢ 


umbi holding the four white reins, and 


Miss Weisbecker, Russ Miss Rice, Gert Phe aff 


aaa Whe of heir stimec denic the > : 
(sre brit i ! I depicted tn n the evening by the Remingt , Type write! 
try represented se who assisted Band and the Glee Club. It was attended by 


‘ 


' as é y 
nem were sses Bacon, Counter, Weaver, er 5,000 people, who by their frequent and 


Jochmus, Gleed Fitzer Franklin, Farnell, hearty ause showed their appreciation 
] hyr 1:8 mit! \ rr " kine “allin ‘ 1 ; ‘ 
Cheesbrou omitn, y, Finck, Collins the tollowing pleasing progran Marcl 
ee — | \ Dossaill at. —_—— . . ss . 
McCoy, » ; \ Paddock, For Chicago Tribune (Chambers) potpourr! 


Christman, Cryan, Bur t, Pearson, Rear Night in Berlin” (Hartmat ‘Serer 


J 
, 
“~~ 
J 
< 


iffered deteat this season Did they Stradella’ Flotow) mat lriumphant 
win it The siest thing of the day was t Ranner” (Paull 


giving them the The excellent singing of the Glee Club was 


mg and & nm ntinues to pitch as he did the evening, was fully demonstrated 
cial igher up will get hin selections rendered were distinctly heard and 


His pitching resembles Re (mes, nov njoved by the thousands of listeners. G. B 


ia oe rj or Roig ne ee “business men.’ 
, 7 pln ta . : My answer to your question, therefore, is 
: - ~ bee ee a - wre heat wah ” “4 “Yes, under common sense conditions,” the 
: — ; wea condition being that when first-class postage 
ag = 3 = tts wha: ae is used, the advertising matter also be first- 
en ok ike ae ed class. A two-cent stamp in itself will not 
, sie ; dae bring business—it is only a means to an end. 
i -- What that end will be depends entirely upon 
= your proposition. Your common sense should 
2 ee ee a : tell you that unless you present your proposi- 
bs i tion in a way which will isure it against a 
petite iol ~ ges Perro “waste basket destination without a hearing,” 
Py the waste basket will get the big proportion 
of the benefit from it. 
os =. im BO , Walsinehes- teat acl Gk. ae My advice, then, is by all means to use first- 
\.5 , : : . class postage, making your letters “sound” 
. iy: aia” ia ae personal, producing them by the most perfect 
- ne a ‘ : :, aka” ie nae Resaciys = er 1A 4 mechanical process obtainable, filling in names 
Vhite, 1b - hee rene Sehr eee niet lates and addresses so they match perfectly in color, 
2 oe ee : hase og type and spacing, signing with pen and ink, 
‘ ek a ie Se if practical, or with a good “fac-simile” sig- 
] skow Me. , , U U a ta in ee nature, thus stamping your proposition as 
+ _ , rt, <I é : “high grade” and worth the consideration of 
, 0 OPEN CHICAGO OFFICES. CVOEy QEORPO lI ens 
The Schermack Mailing M ine Compat SAVINGS. 

Yetroit. | pened off n Chicas , “No one is really at his best, mentally or 
rms ,R I IR. PO \ } 325 New York building. and s inaugurated morally, until he has become an_ investor. 
3} 3 ) 0 1 most vigorous campaigt Che mpanv ¢ There is nothing that so weil enables one to 
nh 2 ? 3 ae sted large number of 1 ines for rly hold his head up, to walk straight and to 
Cunninehen ) ) 1 0 l ivery and the prospects for business are guard himself against moral fault as the pos- 
Burns. 1 4 0 flattering in the extrem session of savings which he himself has made.” 





UG OF WAR —REMINGTON TYPEWRITER rks of urse, R. A. Shepar nd L. J 
WORKS VS. REMINGTON ARMS CO on? Citiieeiann Se © mae i 
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A Story About Adding Machines 


ONES in Chicago, sent Smith in New 

York, an order for goods—Smith entered 

the order, extended the items and added 
the extensions—shipped and invoiced th 
goods, checked over the extensions and add 
ed the extensions to see that no error had 
been made. Jones got the goods with bi 


and checked the items and the extensions 


added the extensions to see if it was correct 
Jones vouchered the bill and at the end of 
the month added the amount with other un 
paid vouchers—Smith added the amount in 
his trial balance Fifteen days went by and 
Jones hadn't paid and the amount of Jones 
bill was added in a list of unpaid bills for 
Smith’s collection department Another 15 
days and Smith’s trial balance contained 
Jones’ unpaid item. Jones added it up, too, 


with bills that he intended to pay that month 


Smith turned over to his collection depart 
ment the item with others that had been 
added—40 days after the date of the bill 
Jones sent Smith a check for the amount 


which was added again by Jones in his vouch 


ers paid list. Smith’s collection department 


received the check and added it up with oth 
er collections. Smith made out a deposit slip 
including Jones’ check and added it up, took 


it to the bank for deposit and the bank added 
it over again. Smith added the amount to his 
bank account, the bank added the check 
others to go back to its Chicago correspond 
ent (bank), the bank in Chicago added it 
among items to be collected then found 
that the check was drawn on another Chicago 
bank, so the check added 
sent through the clearing house 
added Smith's bank's 
to see if it was correct, then 
the check to others 
few days later Jones got a 


with 


and 


and 
bank 


figures 


was up again 
Jones’ 
correspondent’s 
Jones’ 


issued b 


bank add 
ed Jones—a 


statement trom the 


bank which listed the check The bank had 
added the statement but Jones added it again 
to see that it corresponded with his figures 


$16.25 


that the 


This is its story of a 
show the number of times 
added—22 different and just an 
ordinary case Is it wonder then that 
a machine to add accurately and quickly has 
been the goal which 


purchase to 
$16.25 was 
times this is 


any 


thousands of inventors 
have strived centuries for since about 500 B 
C., when Pythagoras (whoever he is) intro 
duced the Abacus into Greece, bringing it 
from Babylon. The Abacus wasn’t new even 
then, for it had already been used through 
out Asia and Asia Minor for many hundreds 
of years. The Abacus still sells in spite of 


modern competition, as it is used to-day in 





i Persia and China 
Some Early Inventions. 
But skipping a few centuries and ming 
down to modern times, to be specific ti 
January 10th, 1843, trifle more than sixty 
five years, the United States patent office is- 
sued its first patent on calculating devices, 
patent number 2907 granted to Jno. P. Smith 
of New York, for improvement in sliding 
rules. Smith’s invention had to do with 
days and months to avoid having to refer to 
almanacs to calculate time in interest prob 
lems 
J. Hatfield comes second on Uncle Sam’s 
patent list with No. 3574, issued May 6th 
1844, for “Machine for computing interest, 
‘ etc 
B. M. Vanderveer follows in 1846 with a 


‘calculator.” Joseph Baranowskt's 


lean 


By C. H. Hunter, Sales and Advertising Man- 
ager, Universal Adding Machine 


ETS , 
Company. m8 . 
It s itt " 
reckoning rie was patented 1848. S iC ? sident. | 
S. Young patent im 1849 covers I rehnws ; , ‘ 
t idding gures Db. Db. P 
- . ine 
Feb Stl L850 secured tl rs { ~ t When | c- RB i r 
(No. 7073) for key operated 1 dl was President 
the machine was t ngular in shay awe 1, 
Y keys across the front Che keys res , 
I teps i¢ Y keys standing 9 times P ' . 
igh as the 1 key—it went down to 9 times as - nae -_ 
is the l-key—the accumulator was at val “s . 
d wet up as the keys went d <i those vet 
there was no catrying mechanism, so t = the weat } 
pacity t the machine was very Imiuted ent oe det 
nly a sing lumn could be added ainsi ures. 1 
time r te j ly ; nos 
Then came B. M. Van der Veet g nies wid ‘ 
\pi 30, 1850, with his name divided up « mrs ows 
y trom the last time we heard of hin FA es ’ 
it cylinder machine, the “board and log umbe forts to mal 
rule N. S. Saxton’s machine f hing ‘ dd . 
numbers,” patented Nov. 13, 1855, was ( urate ot e et 
Summator ind was “for the ad gain the \ - $16.25 
numbers with ease and accuracy by any chi heads this tale. it is not di 
capable of reading numbers.” O. L. Castl the lal me and w ys 
Upper Alton, IIL, patented Nov. 24, 1857, the dding 1 \Ithoug! 
improved Arithmometer,” although in the b narkab eae eae 9 
ginning of his specification, Castle says I the electri ght. the telep p 
have invented new and useful machine machine. 1 typewrite 
the addition of numbers, which I denominat: necessities of taday. ave. ¢ 
n arithmometet So Castle seems not only t the fri nd the home of t! 
have invented an adding machine but to hav iknow e sin Wher 
coined a new word “arithmometer.” Castle’ trying t mputing n 
name appears trequently in the patent records puting machines deal with 
of the fifties there « | deviation \ 
Thos. Hill of Waltham, Mass., patented a: 20 se dc month and b r 
improved arithmometer,” Nov. 24, 1857, whicl vatch. but an adding machin S 


he claimed would add, multiply, subtract and nm and dav it he 


divide. Winter got his patent in the spring because if it makes a mistake 
of 1857. Newbrough describes his device a wrong: “somewhere near” wot 
“Counting Machine.” in 1859. Campbell's been found so difficult to buil 

ulding instrument” also appeared in 185! computes correctly if it is operat 
Crane in the war times of 1863 patented tl but som: perators don’t ki 

tax calculator.” <A. Jillson, in 1864, brougi erate oO vw. others wor ‘ 

ut the “sliding scale for steam engines,” t the rea sh has been to mal 
calculate the power ot the steam engin maching fool proof,” and it 

S. J. Kelso’s “Ciphering machine” was pat mechanism to guard against 
ented in 1866. Coftin had the “gauge slide tor may. cal 1rdoes d 
for determining superficial and solid contents make tl tual computing 1 
in 1867 Farmer describes his invention 11 the adding machine more t 
1867 as “tallying instrument” for tallying the Jine, “actual practice” has beer 
quantity lumber measured, keeping accounts vith tl vy. therefore adding ¢ 
of money paid out or received, etc machines have of necessitv devel 

White in 1867 patents the “wage indicat but now that there are succes 
Kummer’s description is for a “computi nd the public is fairly well s 
tablet”; Sinclair says, “Improved Mechanical = gation of computing by met 
Calculator” in 1869. Edward Augustus Swat surcenses the past shoul 

mi t 1870, with an improved ld vreater su anne tt, Conn 

machine he bus 1 thoce that 

S. E. Mandlebaum of St. Louis, 1870, | eome i eeatter ac the eur 
the distinct t ve the rst put £ machine } ess s as ¥ 

evi natent ny othe 100.000) series 100.050 nly d St 
ssued o1 mmerct portion H veog sefulness 
Hiouse sdys s invention 1s ! g sis 

e”’ in 1870 MACEY SUMMER EXHIBITION 

omit started ball rolling s The M Company, of Grat 
Byt08 Ele Castle. Farmer. Cofin. ¥ P id « ! exhib . 
Winter, Crane, White, and Swain help Stoel 1 ne . 

lculating cause along until 1870 eles a in C 2 

As Things Are Now. plete dis » of secti 
While these pioneers “blazed the tr the . s and imp 
nner ilculating things, devices e new A t Sect 
ar their patents had run the s ¥ bly ' 

mé 17 vears of patent life and exp ! dealers ! d 

ry t the invent Ss tie t 1 tt d 

? 
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THE FILE AND THE SCREWDRIVER Jj. C. NEAHR NOW WITH UNDER- THE ART OF FOLLOW-UP. 
ON THE TYPEWRITER. WOOD. 
" |. C. Neahr is now the get nag How to Extend its Usefulness and Broaden 

By An Old Hand. Se va d Typewrit , es sll ese 





| ‘ He follow-up idea was never intended 
ap eabeeelia cane a ted St to be confined just to the usual busi- 
71 y k T ‘ ness house. The principle underlying 
ne of the strongest personalities it is so broad and so practical that it has 
ngaged in its ranks. It : ul found application in avenues not before con- 
ise 1 uthentic statement sidered. This because of its practicability and 
ignation as s s nagetr general usefulness. 
Roval ypewriter Company The high potenate of England, King Ed- 
ut | in fi pI : ward, has realized what a great thing it is 
speedy man s ye Sos =. nounced the fact in its Jur mber a! and has adopted it with much success. Few 
ns to n iter B WOrk 16 mspone rmation was thers is the business houses have a follow-up system in 
to be questioned any way approaching the scope, completeness 
Neahr entered upon his ties June 22 and hard-hitting personal quality of that used 
which time has be t getting daily by King Edward. When a hundred and 

{ the different br es and fifty Englishmen sat down to a dinner in New 
York the other night to celebrate Empire Day 
for instance, a cable message containing good 
words from the king was received and read. 
No ruler in this world has so many millions 
of subjects. Great Britain also is as large as 
the United States from the _ standpoint of 
keeping all the races and factions sweet and 
happy, Yet, let it be a celebration, a dinner, 
a corner stone laying, a broken sporting rec- 
rd, a useful new invention, a mine or sea 
disaster, or any event accidental or pre-ar- 
ranged, in any part of his Fmpire, and prompt 
to the hour will come the King’s telegram, 
cable or letter, bearing congratulation or sym- 
pathy. They may be form letters, but they 
always get to the spot. It must require a 
bureau to keep this system going. 

How’s that for follow-up? Goes a bit be- 
yond the pale of every day business, does 
it not? Yes it does, but it only shows to 
vhat things it may be applied. While most 

merican inventions are renowned for their 

xibility, few have been put to such wide 
use as the follow-up. This in turn brings 
other phase to mind 


nds men wit : I 
it does the n 

( the adjusting 

ts ssembler who has 
es m1 better job than 


speed al judgment 


tions are mad 
N0OT liusted and fitted machine 
Very f, mblers 1 ize the importanc: 
is one of the most 
s used in t construction 
‘nea nd ie len ni f the most danger 
perly used, as most of his 
+} inspector's view un 


es the 1 hine and inspect 


Assemble ould study their work and s« 
le suitable to the condi 


+ 


ies ghee his ¢ s more harm 1n tl 


ak can imagin 


lew salesmen out on the road have any- 
thing like a follow-up system. They have 
irds and other memoranda that tell in a gen- 
ral way where their prospects are, give the 
imes of towns and the like, but that is not 
ten System means system in a_ broad 
ens The salesman, no matter his line, 
but particularly the office appliance salesman, 
ould have a regular follow-up on every con- 
rn in his territory that possibly could use’ 
device. The papers are the feed trough 

29 vho these are and where they are 





' 


r. : ter t ‘ tle should read the morning paper and the 
aeathe ' ening paper, the trade journals with assid- 
isness. Then he should clip the name of 
ry new concern, and any other for that 
tter, that ‘could use _ his device. These 
uld be entered in his follow-up and watch 
with an eye single to results. He will soon 
ike the fellow who sold a typewiter to 
daughter of a blacksmith, that a customer 
turn up in the most unexpected places. 
e follow-up will do the trick. If he de 
se So pended on his mind for information or the 
ipa ; earsay of,some one elge, he would soon 
If at ' rget all about the concerns. But the fol- 
See a ee v-up is his salvation. He may not call on 
: with any degree of regularity, for that 
ter But he can drop him an occasional 
ter; that keeps him “fresh,” as the fellow 


| } 


This enables him also to have a line on 
ry possible buyer in his territory. Like 
ng Edward, he has at first hand every item 


vs that uld aid hir anew ws 
could aid him in any way 











The Untversal Folding 


44 
NIVERSAL is about the most compre 
hensive word to be found in the dic 
tionary Used in connection with the 
new folding machine, made by the Universal 
Folding Machine Company, it very aptly de 
scribes the uses to which their folding ma 
chine can be put 
Folding machines have been in use in news 
paper and magazine plants for a number of 
years, and much effort has been made to 
evolve a machine to do the work required by 
most business offices, printing ofhces, mail 
order houses—in fact, wherever folding is to 
be done, whether of letters, circulars, pam 
phlets or folders 
The essential principles in a machine of this 


character are 

First That it shall be small enough to be 
used in the average office without monopoliz 
ing too much space 

Second: That it be as nearly noiseless as 


pos sible 
Third 


it shall 


required to operate 


that 


That the 
be reduced to the 
the cost of operation will be 

Fourth: That the machine be 
to be operated by the average ofhce 


power 
minimum so 
slight 
simple enough 
assistant 


Fifth Phat it must be precise in its me 
chanical movements and be susceptible of 
large number of adjustments for varying 
weights and sizes of paper, and multiplicity 
of folds. 

Sixth: That it must be operated at a speed 
sufficiently high to make it a profitable invest 
ment as a time saver 

Seventh: To be as nearly automatic tn 


its operations as possible 

In the development of the Universal Fold 
ing Machine some four or five years experi 
menting was necessary to produce a machin 
that would meet all the requirements as out 
lined above. The perfected machine as now 
on the market automatically feeds itself. This 
is. a fundamental requirement in any folding 
machine which will handle work at a_ sui 
ficient speed to make it a labor saving devic: 


To the unimiated or those inexperienced in th: 
handling of paper, it is wholly 
conceive of the difficulties the 


countered in producing such 


impossible to 


7) en 


invente 


a device 





REAR VIEW OF MACHINE 
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In manufacturing paper it is practically in 
possible to make it run entirely true to weig 
and thickness, and always in the handling 
paper there are atmospheric conditions t 
contend with, and static electricity is I 

nstantly preset particularly im 
veather 

Perhaps there is not a more clever and m« 


chan illy periect device on the Universa 
Folding Machine than its automatic paper 
feed Che company has a basic patent on tl 
feature The application contained 16 clain 
all of which were allowed without sing 
citatior 
Its Mechanical Strength. 
lt mechanically picks up eacl separate 
eet without crimping The means used t 
this end is a revolving cylind 


ccomplisl 


vhich oscillates The oscillation 1s 

with perfect precision by a cam movement 
ind is so very simple as to elicit the ol 
stereotyped exclamation coming to the lips 
everyone who for the first time witnesses at 
effective mechanical movement, which per 
forms some startlingly important and hither 





S 


timed 


FRONT VIEW WITH ONE-FOLD ATTACHMENT 
to supposedly  tmpossible service Why 
hasn't someone thought of that before 

The paper is fitted against a curved holding 
plate, which holds the paper firmly against 
the feeding frame by a continuous yielding 
pressure, the force applied being two coiled 
springs. From twelve hundred to two thou 
sand sheets, depending somewhat upon the 
thickness of the paper, can be placed in the 
feeding frame Every possible part of the 
feeding mechanism is susceptible of the most 


delicate adjustments to meet every varying 
ondition of the paper However, from on 
end of the machine to the other, it is a m 
chine not much larger than the average type 
writer—there is not an adjustment which re 
quires a tool, or that cannot be made by 
flies ssistant 
There are three folding attachments which 
permit the making of almost every con 
ceivable fold Up to date twenty-seven di 
ferent folds have been figured out. and n n 
vet knows the lmit of the possibilities of this 
hine tn this respect lo the average busi 
ss i twenty-seven different character 
, ! stonishingly large number nd 








Machine 


SHOWING MACHINE WITH TWO 
ATTACHMENT 
e 
there ar uusands of business« wi 
have us this very excellent ine 
whose folding forms do not perl eer 
three or fou 
a 
The cost operating ne I 
sight as to be out of all proport the 
work it performs The motor is ght 
horsepower, and can be attached t ele 
tric light fixture, taking the place of ixteel 
candle power lamp Che cost, therefor f 
power ts not greater than the cost of one els r 
tric sixteen candle power light, whi y be 
conservatively estimated at about cent 
per hour 
The m ne will feed, fold, stack int a 
from sever nine thousand pi s 
It requires the services of an atte t 
supply it th material from time to t 
to take away the folded product. Outside 
this m ttention is required, ot! t 
make the essary adjustments to begin wit] . 
for the fold desired, and to meet any ght 
variations ich may take place in t paper : 
trom atmospheric conditions 
The wonderful precision with w the , 
machine does its work is accounted fo: lel 
by the fact that every movement is . 
Ily perfect [The machine does e! 
upon gravitation in any f its tior 
Every movement in the machi 
every operation precis« nd s 
completed product is perfect i \ tail 
The mechanical movements ar troll 
regulated and timed by a battery m 
fitted to a set of gears There ar 
belts or convev« 4g * Save tl ‘ rie i be 
which connects the motor shaft wit 
driving whee This expressi 
ing whe used advisedly, since t e¢ 
itself does not measure more tl ( 
in diameter 
When t pe picl 
ing oscillating cylinde 
thrown betwe: the Idine cy 
first fold \ d att 
peratr t 
r th 1 n this 
f the ¢ ling atta 
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The Value 


usines KTLOW 


immense [ 
use of a folding folded, as 
to twenty cents r light weigl 
olding. This ine will hand 


by hand, would ted or ut 


re eight or ten girls to d It not only t will reduce a 


payment ot “Xi sheet t i 


help. but it likewise saves the room nec 12x18 sheet int 


dditional help. l2x4 dow! 
n rdinary typewriter ne perati 


ht fixture and Int s1x p 





Saving of time, 


it t] idvantage of I et pam] 


lars, pamphlets, It w lorn 
enclosures will all bear th r as wid 


s, whicl nters largely int \s demonstrat 
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THE SALESMAN’S CARRYING CASE. 


By N. L. Eldert of the Underwood Type- 
writer Co. 


In the March issue of “Underwood News” 
M. R. Hicks, formerly manager at Atlanta, 
Ga., for the Underwood company, had an ar- 
ticle entitled, “Advantage of Sample Machine 
in Canvassing,” which was well expressed 
ind to the point. It has attracted wide at- 


and interest. Personally, I have long 
an advocate of this principle and have 
a study both from the manager's and 


tention 
been 
made it 





the salesman’s point of view. 

THE TRAVELER AND HIS MACHINE 

\s far back as 1902 | devised a carrying 
ise that when open could be demonstrated 
nd all the important working parts of the 


achine shown to an advantage without de- 
from the c This was all very well 


hing ase 


far as it went, but it was necessarily heavy 
nd cumbersome, and by the time the sales- 
in had carried it a block or two, especially 
warm weather, he was overheated, out of 
ith and in a_ state of perspiration that 
lly unfitted him to give a demonstration 
t in any way did justice to himself. After 
ling that my carrying case was more suit- 
ble for the man who carried his machine 


him for correspondence purposes than it 
is for the salesman for the purpose of dem- 
tration, I looked around for an improve- 


ent on the carrying case. 

In most cases the traveling salesman re- 
ves his machine in the regular typewriter 
x, he removes it, and having a prospect in 


can demonstrate his machine, 
puts it under his arm and carries it to the 
fice. We all know what an awkward thing 
typewriter is to carry in this way, and you 
nder the street changing the ma- 
from side to side, arriving at your des- 

as uncomfortable as posible. 
having seen this gone through by 
ther salesmen and gone through it myself, 


where he 


along 
inne 
ation feeling 


wever 


ve me an idea which I immediately put 
practice, and my experience has been 
it is the most comfortable and conven- 


way of carrying your machine, being al- 
for demonstration, without any 
preliminary and without in- 


Vs ready 


barrassing 


reasing the weight of the machine. 


The following illustrations will show a de- 
simple and effective as well as _ inex- 
sive heavy carrying strap. 
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Ne. 890,900. No. 891,043. 


No. 891,043, a Loose Leaf Binder, Patented by F. H. Crump, June 16; No. 890,300, an Envelope Opener or Paper | 
Patented by A. H. Rienhold, June 9; No. 880,632, a Typewriter, Patented by J. W. Paul, June 2; No. 889,184, a ke 
Cover for Typewriters, Patented by A. L. Gilbert, May 26. 
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‘Recent Patents 
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890,759—Stencil duplicating apparatus. Al- 
bert B. Dick, Lake Forest, IL, assignor to A. 
B. Dick Company, Chicago, IIL, a corporation 
of Illinois. 

890,806—Stenciling machine. Stephen T. 
Smith, Jr., Stamford, Conn., assignor to Un- 
derwood Typewriter Company, New York, N. 
Y., a corporation of New Jersey. 

890,812—Envelope sealer. Lola C. Stassart, 
Portland, Ore., assignor to Sanitary Envelope 
Sealer Company, Portland, Ore., a corporation 
of Oregon. 

890,867—Typewriting machine. John C. Me- 
Laughlin, Jersey City, N. J., assignor to Un- 
derwood Typewriter Company, New York, N. 
Y., a corporation of New Jersey. 

890.877 Loose leaf book Frederick Von 
Schlegell, Chicago, II. 

890,888—Calculating and recording machine, 
Frank Baldwin, Brooklyn, N. Y. 

890,945—Adding machine. Jesse G. Vincent, 
Detroit, Mich., assignor to Burrough Adding 
Machine Company, Detroit, Mich., a corpora- 

m of Michigan. 

890,960—Electrically operated adding ma- 
hine Ray L. Burd, Detroit, Mich., assignor 

Burroughs Adding Machine Company, De- 
roit, Mich., a corporation of Michigan. 

891,011—Clasp envelope. Marshall S. Sap- 
eigh, Jersey City, N. J. 

891,015—Pencil sharpener. George P. Suma, 
Chicago, IIl 
891,043—Loose leaf binder. Frank H. Crump, 
Los Angeles, Cal 

891,047—Typewriting machine John C 
Doane, Hartford, Conn., asignor to Under- 
ood Typewriter Company, New York, N. Y., 
corporation of New Jersey. 

891,073—-Typewriting machine. John Hut- 
hinson, Hartford, Conn., assignor to Under- 

od Typewriter Company, New York, a cor- 

ration of New Jersey. 

891,095—Typewriting machine. Emil L. 
Pfunder, Hartford, Conn., assignor to Under- 
vood Typewriter Company, New York, N. Y., 

orporation of New Jersey. 

891,099—Pen support. Henry Priester, New 
York, N. Y 

891,104—Drawing pen George Schoenner, 
Nuremberg, Germany. 

891.110 File case Georg: J Stevens, 
ew Orleans, La 

891,114—Envelope James \ Travers, 

ople, N. D 

891,187—Holder for Fountain pens. Jay A 

binson, Denver, Colo. 

WHY SALARIES DIFFER. 

Given an absolutely new and unheard of 
line of work, employ a hundred people to 
igage in this work, all of whom start on an 
ual footing, all of them equally ignorant 
the nature of the work, and gradually you 

find as the days go by that some of them 
must, by some peculiar intuition on the part 
f the other ninety-nine, be more and more 
referred to in the carrying on of the work; 
some one of them becomes conspicuous in his 
juick grasp of the nature of the work, learns 
the details of it more thoroughly and begins 
to answer questions of those who learn more 
ly, and in the natural course of events 
this one man out of the hundred is the direct- 
r of the work of the other ninety-nine, and 
the man to whom the owners of the business 
look of its successful management.” 


slow 


ow 








N making announcements and deserb 

ing new products, much can be done to 

create a lively interest in the company's 
affairs on the part of the salesman. \ 
frank and full discussion of new products 
or proposed new designs will often pre 
vent serious mistakes and will almost in 
variably result in suggestions that will 
make the product more marketable. 

The suggested variations of “Demon 
strations of Salesmanship” are also selt 
Note carefully the appoint 
ment of censors. It is also especially de 
sirable to hear comments upon demon- 
strations from each salesman. If the 
sales manager handles matters right so 
that the salesmen enter into this pro 
gramme in a proper spirit, there need be 
no fear of salesmen becoming angry over 
fair criticism. The “customer” can be 
selected from the sales office. [He must 
be given to understand that he is not to 
aid the salesman in any manner, direct o1 
indirect, and that he should bring up all 
the arguments and objections against 
buying that he himself has learned from 
his own customers. In a business where 
the product covers a broad field, embrac 
ing a number of widely different kinds 
of business, where a discussion of the 
business system enters into the sales, the 
“customer” and the character of the busi 
ness can be selected so that in the course 
of a short time the demonstrations will 
cover the entire field and a full line of at 
gument be brought out for each line ot 
business. The character of the business 
and the conditions surrounding it should 
be thoroughly understood before begin 
ning. Often a salesman who has had a 
particularly hard nut to crack will sug 
gest the conditions and himself act the 
part of customer against a good sales 
man, in the hope of either “stumping 
him” or getting some good pointers 
Especial attention may weil be given to 
methods of convincing a customer that he 
should purchase a higher priced and more 
profitable product. Inasmuch as the sell 
ing expense remains the same, or very 
nearly so, an effective method of accom 
plishing this will result in a much larger 
proportion of profit. The most modern 
concerns pay a great deal of attention to 
this point and have developed a highly 
scientific and effective method for accom 
This applies also to a busi 


explanatory. 


plishing it. 
ness in which exchanges for old products 
enters into a large proportion of the sales. 
This is often a puzzling feature, and un- 
less thoroughly understood results in 
large hidden losses. 

Great interest can be aroused by the in 
troduction of a salesman representing a 
strong competitor, who is supposed to do 
his best. Such exhibitions are not only 
highly instructive, but also inspire sales 
with a confidence in their own 


men 
re ods. 


OFFICE APPLIANCES 


Profit Making in Shop and Factory 


How to Upbuild the Selling Organization. 
Ey Charles U. Carpenter, in “The Engineer- 
ing Magazine.” 

April Number of Office 


\ppliances. ) 


(Continued trom the 


lt is important that two demonstra 
tions be often given, one conducted by an 
old and skilful salesman and one by a 
newer member of the selling force. This 
not only aids greatly in the education of 
the newer salesman, but often acts as a 
great spur on the older man not to be 
outdone by the newer ones. In conduct 
ing these demonstrations care must be 
used to see that no slipshod methods be 
allowed to creep in. The “sales” must 
be conducted with all the dignity and for 
a real transaction from the be 
form of 
the sub 


mality of 
ginning, in order that the best 
“approach” or introduction of 
ject may be observed. 

\ better method of instilling 
confidence into a man is hard to devis« 
After he has had to appear several times 
before a body of his selling companions 
and his superior officers he gains confi 
dence rapidly and his attacks of “nerves” 
are things of the past. Such methods 
quickly develop the “quitter,” for his im 
provement or elimination from the or 
gvanization. They certainly show up the 
“dead wood” quickly. 


Salesmen’s Training Department. 


selling 


The talks by sales manager or high 
grade salesman upon general selling 


points, as noted under programme item 6, 
will prove of great benefit to new sales- 


men. The points brought forth—taken 
by a stenographer—are of great value 
later when organizing a method of train 


The items given embrace only a 


ing 
very few of the important topics that 
may be discussed, but are given to illus 
trate clearly the nature of the talk sug 
gested. 

Programme item 7. While it is not 
often advisable to instruct salesmen to 


talk against competitors’ goods, | regard 
it as absolutely necessary that salesmen 
be thoroughly posted on the character of 
competitor's products. Very often true 
statements of defects in such articles be 
come necessary. 

This sec 


Suggestions and Complaints. 
than 


tion deserves more consideration 
can be given it at this point. Nothing is 
more vital to the progress of a company 
than the proper and conservative meet 
ing of the actual market demands and 
the improvement of product so as, if pos- 
sible, to keep ahead of the demand. No 
one knows the the market or 
the advancement of competition as does 
the salesmen. .\ systematic plan to se 
cure these suggestions from the body of 


needs of 


salesmen will prove of very great value 
The same may be said regarding com 
plaints. Legitimate complaints should be 





“aired, and when the causes are ascet 
tained prompt steps taken to rectify the 
troubles. Many a firm today prefers to 
shut its “business ears and eyes” and re 
fuses to hear of troubles or to see per 


fectly obvious defects which are continu 


The details of these meetings should 
be invariably taken down in shorthand. 
[ have found it of great value to have 


sufficient copies of each meeting made to 
allow of their being distributed to the 
sales managers in all parts of the country. 

It is important that the general sales 
manager consider it his particular duty to 
read caretully all minutes of these meet 
ings ana then to write to each local sales 


Inanager, commenting upon them (in 
each case mentioning names of sales 
men). The effect upon both manager 


and men is very beneficial. 

The quality of the demonstration ai 
fords a very good proof of the calibre of 
the salesmen in each district and thus 
provides the clearest kind of an index to 
the quality of salesmen throughout all 
the points of the organization. Again, 
the salesmen are impelled to do their 


level best, knowing that the general sales 
manager will himself note the character 
of their work, even though he may be 


thousands of miles away. By such a sim 
ple means the influence and power of the 
will be felt 


OTyvalliza 


] 
SalCs 


Manager 


veneral 
entire selling 


throughout the 
tion. 

While much good can be derived from 
such weekly the 
the men toward high-grade selling is ne 
The influence toward ra 
constant 


meetings, progress or 


essarily slow 
tional methods is not enough. 
\gain, individual attention 
should be gi the new men at the be 
ginning so that they may have the full 
benefit. of methods early in thei 
selling career Ixperience has shown 
that the only rational plan for developing 
salesmen rapidly and upbuilding a strong 
sciling department is to de 


constant 


ven 


such 


homogeneou 
velop a strong training department for 


Mhis department should be in 


salesmen 
influence of any local 


dependent of the 


sales manager, but should be under the 
direct supervision of the general sales 
manage It should be his “selling right 
hand.” \ll local managers should be 


thoroughly trained in this department's 


methods so as to supplement its activity 
\ll salesmen 


Particular at 


in their own local districts 
should be trained therein. 
tention should be paid to the export trade 
firms establish 
several foreign coun 
tries | prefer to have even 
representatives of export agencies taught 
at the home office, so that they can not 
only get the best possible course of in 
struction but may tl 
direct strong influence of the home 


agencies. Some trainin 
departments in the 
Personally. 


come under the 


also 
office 


executives 








Scope of Training Department Work. 

[he first step (and often the most dif- 
ficult) is to find the proper instructor. No 
gereater mistake can be made than to at- 
tempt to use a cheap man. This work re- 
quires a man with the widest selling ex- 
perience, coupled with great tact, pa- 
tience, and teaching ability ; a man whom 
the salesmen will respect for his ability. 
‘he outline of his work will demonstrate 
the necessity for having a man of sterling 
ability. 


His first work will be to prepare a 
“Manual” for salesmen. This must con 
tain 

(a) Strong points on general salesman- 
ship. 

(b) A thorough and careful explana 


tion of each product and its adaptation to 
all different 

(c) An exceedingly thorough explana- 
tion of the “talking points” or “selling ar- 
guments” of each product. 

(d) An analysis of competitors’ prod- 
ucts and a comparison with the manufac- 
ing company’s product. 

(c) A careful and scientific analysis 
of the best methods of introduction to a 
prospective customer so as to gain his at- 
tention and interest, this forming the 
“approach.” 

(f) Statements of the best methods of 
marshalling the talking points together 
so that a demonstration of the product's 
made to the customer- 

“demonstration and ar 


lines of business. 


merits may be 
this forming the 
gument.” 

(g) A thorough and complete analysis 
of the best “closing arguments” and dis- 
cussion of various ways to “get the order 
signed.” 

(h) A full list of the most common ob 
jections to making a purchase and ways 
of meeting these objections. After this 
plan is worked out, it will astonish many 
to note how simply the objections to pur 
chasing on the part of prospective cus- 
tomers can be classified. It will also as 
tonish the average sales manager to note 
how many different and _ excellent 
answers can be made to these objections 
by taking the answers to these by many 
managers and salesmen in different parts 
of the country. Whenever a salesman 
meets with some new form of rebuff, ar 
guments to meet a new condition can 
quickly be secured by referring the ques 
tion to the different managers for settle- 
ment in their weekly demonstration meet 
ings 

(i) Much space may well be given toa 
logical explanation of best 
raising a customer desiring a 
to one of higher price, 
as it is called 


thorough and 
methods of 
low-priced product 
| 


“Raising him up the line,” 


Reallv scientific w can be done along 
this line lethods of hardling second 
hand sales and exchange sales should 
~~ ed fully 
It will be noted tl almost all of these 
! ib be secured from the 


OFFICE APPLIANCES 


salesmen demonstration meeting reports. 
\fter the selection of the instructor 
and preparation of the manual the bal 
ance of the work is largely routine. 
First, each man—new or old—must be 
made to learn the manual “backward and 
forward.” No halfway learning can be 
tolerated. He should then be thoroughly 
drilled in the “approach,’ “demonstra 
tion” and “closing” arguments under dif 
fering conditions along the lines noted in 
the Programme of Salesmen’s Demon 
stration Meetings. He should be com 
pelled to go through these in the regular 
demonstration meetings before the entire 


body of salesmen. This process will re 
quire from two to six weeks, depending 
upon the man and the character of the 
ritory and carefully watched. It is well 


times to have him attempt to 
make a sale at the office so that his meth- 
may be noted. After about a week 
of this experience the instructor should 
accompany him on his regular rounds so 
as to note his methods. Failure to attend 
to important points may thus be ob- 
served. The instructor should then illus 
trate the proper methods by taking the 
selling end himself with several prospec 
tive customers and the sales 
\fter the salesman has been in his terri 
tory for a full month the instructor 
should spend another period with him. 


also at 


ods 


closing 


After these men are distributed to dif 
ferent territories the local 
should give them the sam 


manager 
attention 


The instructor should visit the several 


territories from time to time and note 
closely the salesmen’s method of demon 
stration, both in the weekly salesmen’s 


meeting and before their customers. A 
constant and close study of weekly sales 
reports, supplemented by the reports of 
the weekly demonstration meeting, will 


clearly indicate the weak spots needing 
attention 

The local managers should from time 
to time be called into the home office for 


onventions. ‘These can be made exceed 
. 7 . . . ] ‘ 

ngly helpful to both company and man 
Thev are the backbone of the sell 


ing division and thev cannot be watchel, 


agers. 


trained, inspired and worked with too 
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much. Not only must they be driven on 
the question of sales, but they must also 
be held responsible for economy in man- 
agement. 

The devising of proper sales systems is 
a subject in. itself that cannot be fully 
treated here. 


It is essential though that mention be 
made of the two forms from which spring 
many branches of the system, namely, 
the Salesman’s Daily Reports. One cov- 
ers sales made and gives the important 
details as to the customer and his busi- 
ness; the other cover cases of failure and 
gives the reasons for non-success. The 
two forms are shown below: 

Couple these two reports with a com- 
prehensive list of prospective customers, 
and you have the best foundation for a 
comprehensive and valuable sales system. 
Many other forms will naturally be added 
to these and many different methods used 
for properly tracing up “prospective cus- 
tomers” noted from these reports. 

Through your prospective customer 
list, coupled with the salesman’s daily re- 
ports, you can determine whether or not 
each man is properly covering his terri- 
tory. If he is not, you can make him do 
so. The daily reports data enable you to 
classify these prospective customers so 
that you may be sure that they receive 
the proper attention at the proper time 
and the proper kind of advertising matter 
pending the next visit of the salesman. 
These reports are capable of indefinite 
amplification along lines which will be of 
immense benefit to the business, espe- 
cially when used in connection with a 
sales system along the lines described. 
Such systems will admirably supplement 
the factory methods advocated in preced- 
ing papers, and will serve to unify the 
entire plan of organization, business and 
method along such logical lines that 
there can be but one result—Progress! 


A selling department built up along 
such lines is the best guarantee of high 
prices and good profits—a bulwark of 
strength against competition, and the 
strongest possible business foundation, 
especially in times of industrial depres- 
s1on. 


Report of Sales. 


Mame Cushoteel : céss+ ccs scbves nce ee a ree ee 
Character of business and system used. .....cisccsces tec swe oo eunID 
What sole . Date Delivery. ..«..+isistseaeees 


Higher Priced Machine needed 
needed 


ising matte! 


Machine 


Duplicate 


Send advert 


1 
aS TOHOWS... 


» oe ae) oa 2 ae 
cos « (RMR is eee 


Salesman’s Daily Report of Failure. 


me Rs: occewee fb ae 
Character of busine and system UWSGG;...:cssescsseecese > eee 
\ need Why not sold?....:..:sssuesecas 
Date to return: .....<i deenemereee 

~ , ertising é is ROWS 8. ccc deucsucads vee kee 
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: 
The Dictaphone mpan 7 
taph Company of America 
Organized to Control Sale of Commercial 
N important change 1 —— en Graphophones, with J. W. Binder as Gen- 
of the commercial graphophones ot eral Sales Manager—Will Open Branches P 
the American Graphophone Co. w Throughout United States. S 
made on June Ist, when the Dictaphone Con tiring i ff 
pany of America, a recently orgamized corpor t ft machine w broug | ne | le 
ation, took over the sale for the | d St tte ; it 
and Canada of ll the commercial grap! ties 1 bust : nd with Mz S 
phones, shaving machines and supplies here 
tofore sold through — the Columbia Phos tior ers \ 
graph Co [The rapid growth of the Colun Mr. Whitcomb claims Penns, tt 
bia company’s business in commercial n hirthplace, althoug! his parents . 5 ‘ 
chines since J. W Binder assumed hare Englanders and he spent muc! t 
of that department, less than three years y fe iround Rostc ! 
is responsible for the change in selling met! Mi tT P 
ods So important had the commerci en p Gera 
of the Columbia company’s business becom« dis ‘ lp ei 
that it was found necessary to give it mucl i 1s ers 
more attention than it was getting as a de pl S S ™ 
partment Moreover, it is manifest that tl les . 
dictating machine is as much of a specialty S 9 
as typewriters, adding machines and simil es t 
office appliances and to be successfully mar ‘ 4? y c 
keted must be sold as sucl ind n 
junction with amusement graphoph: ' ‘ : 
The solution of the problem of prope s . 
caring for the steadily increasing sal: f con PI 5 
mercial graphophones nd reaching S ~ 
the business that was waiting to b ‘ g Pit 
up” came i the organization r the i) 
phone Company of Ameri O) Sig ke s 
this concern opened spacious offices t 29 ( }? r ( | 
Broadway, New York, and assumed 
sponsibility for the sales f tl \meri £ i 
Graphophone Co.'s commerci 
throughout the United States and | 
That the new company wil t 
carry on an ageressive cmthns a a \. ©. WHITCOMB, PRESIDENT DICTAPHC » ; 4 a 
campaign s to be iInterres wher 
nel is considered \. C. Whitcomb is pres r Henry G. Aing :, 
<dlent, Henry G. King treasurer. Howard S ticular 4 
Fisher ecretar) nd J. W. Binder’ genera! for t ti $s assul ‘ 
sales manager Bort 
mM \ 
| S Xk ‘ \ 
! ( 
: \ 
( 3 
| ) 
\ K 
\\ ™ ( ( 
( { 
3 s¢ 
° W N \ . 
( \PHON 
R P 
= t }’ t | \ 1RO4 
HENRY G. KING, TREASURER DICTAPHON t 4 Westinghouse 
| i \ ; ? 
The president, A. C. Whitcomb. | many nal ( : > 
years of successtul business life to credit bu ! luring 
For the past three of twel\ veat | f vit t | 1 t 1 ' VWoest Virg 
the Westinghouse Electric & Mfw. ¢ itt t eness Virg 
burg, he held an important executive position 1 tory for t 
in the sales department His « iest Py ( 
lite was spent in the servic: ft the Whitcomb Dict ( 
Metallic Bedstead ( of Derby, Con: Mi ‘ { t ; { ' t : ‘ 


Whitcomb terest in the dict 
was first | 


when wit Westinghouse ( \V\ 


lesirabili rorming company tft nt ( 1 hie ther rol it f ! \ 
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Railt dco ill want gu gh im fearfully busy to-day and you had better 
s d R call again, as I have to pull some teeth from 
they agree t your fellows That was t vay James Steel this mare’s jaw,” which mare was standing 
rhey are not retary of the Hektog! ny New nearby, “and come around when you are in 

nlv derelict but York felt 1 ntly. Of irse, Steel was st town next.” 
hey are positively king but is til The salesman made up his mind he would 
clectful Ver, in't not do that and give the other typewriter 
they make ar St d been Wes ; triy representative a chance to beat him out, so 
ment wit! ring about t I t 11 he stood around watching the ordeal oft 
ition or body vil that tir \ eing { throwing the mare. She proved a good deal 
to furnis nd get sort fell if a cut-up and the surgeon said: 
es “We must have another man to help us.” 
do it One day 1 vas talking t This was the salesman’s chance. He vol- 
ty at a great ntlemen on that { rite t dor t1 unteered and sat on the mare’s head while the 
great disco1 nhappiness. 1] gentle re saying that surgeon went about his work. After it was 
had |] | that t ver the surgeon said: 
party . to his wi lor sevet “T guess I’m ready now to buy that ma- 
+] Natio: ‘ , , hine.” 
sm ; Waiting for His Return. 

: © | ty - S Never leave home 
l or your business 
without advising 
a S some one of your 

zs 1 friends that you 
( , are going. It is 
} le not necessary to 
a! S tell them where 
pee you are going or 
vd storn Selling Typewriters and Pulling Teeth when you are 
; 7 ’ coming back; but 
just say, “off for a 
( . ef spell.” This will beget many good 
. ’ R hings 
: Daniel J. Mentz is foreman of the repair 
: lepartment of F. S. Webster Company, in 
5 Chicago branch Dan, is a mighty good 
ww but he has a propensity for going 
vay on the least provocation, never deign- 
: g to say a word to his compatriots. Con- 
ly, they worry if he fails to “show” 
certain length of time. He usually does 
, turn; at least he used to until lately. Dan 
. : ent away about a month ago and when this 
: penned had not reappeared either at the 
pany’s office or at the offices of his 
ids 
Over in “Bill” Filstead’s—he of the firm 
Not On Speaking Terms. , nf f Ames & Filstead, experts on the platen 
STUNG ) “i retul t 1 process—the other day there were several 
; ding about discussin Dan's disappearance 
on | t Now, “Bill” Filstead is made of the right 
2 stuff and a good friend of Dan's Dan is a 
t R i fellow, also He is a clever workman 


ll liked But Dan goes to “Bill” when 


j 


m special matters. 

This day the group were talking of Dan 
stead in the smiling way of his said 

I do not know where Dan is but I'd like to 
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HE question of the secretaryship in the National Association has been much 
debated during the last two or three years and will, no doubt, com: 
the convention in Boston. It is a question that is open to considerable discus 

sion and there are likely to be some interesting talks on the subject 


At certain times in the year the duties of the secretary of the National Asso 


' 
} tor 


SHALL THERE ciation are exacting. A great amount of time must be spent 
BE A PERMANENT and the busy business men have to make no little sacrifice 
SECRETARY to take care of the detail work that the office entails. The 
expenses of the printing, etc., are of course borne by the National Association, but no 


account has ever been taken of the time which the secretary's stenographers or assist 
ants in his office must devote to the work. Practically all the secretaries to this time 
have devoted a great deal of time to Association matters. Some of this frequent] 
happens at a period when they are busy with their own work, and while the posi 
is one of great honor this is offset somewhat by the sacrifices which must be madi 
Of course the appointment of a permanent secretary would settle that question, 
after all arguments in favor of it have been given there remains a great deal of argu 
The association has but scant funds to devote to the employment of a 
permanent secretary. Moreover, it is practically essential that he reside in the sam« 
city as the President, and it would be difficult to find a man with all the necessary 
qualifications who would accept the appointment and be willing to move 


tio! 


but 
ment against it 


} } an 
His ead 


quarters each year 

Chas. A. Stevens, of Stevens-Maloney, Chicago, has made a splendid suggestio1 
which we believe will be adopted sooner or later. It is that the Association aut! 
the secretary to employ, at such times as are necessary 
stenographer to look after all of the details. This would not only facilitate matters con 
siderably but it would do away with the necessity of the secretary having to call upon 
his own employees to do the clerical work in Association matters. While this work 
does not amount to a great deal in twelve months, it come all within a certain period 
and requires an immense amount of personal attention. The employment of tempo 
rary help would reduce the secretary's personal time to the minimum and put the 
othce of secretary in the same class with the other offices . 

Mr. Stevens has made a number of suggestions of value to the organization 
It is a matter near to his heart, and he has, as much as any other individual, advanced 
the interests of the National body. We believe his suggestion should be acted upon at 
Boston | 


orizé 


the services of a con 


petent 


HE increasing number of subscribers in the foreign field puts Orrice APPLIANCES 
in the class of export publications. It goes to practically every civilized 
country on the globe and reaches a class of the livest and most ent rprising 


concerns in the business. It is carrying the advertisement of American 
FOREIGN manufacturers to fields there is great demand for 

FIELD products. The best evidence of its foreign service is shown in the re 
sults it is getting for its advertisers. Not a week goes by that we do not have comment 
from some manufacturer upon the value of the service in the foreign field 


THE 


where 


his barometer, so business 
get a forecast of 


S a mariner studies his compass and the weather man 
men are today studying the conditions that obtain, trving to 


the future activities in the commercial world. It is the one topic upon which 
everyone has a thought and just so numerous are the opinions as to the outcome 
To the credit of the average man, be it said, the expressions are in the main most 
RETURNING Optimistic. And why should they not be? It is safe to affirm that 
GOOD belief to the contrary will not act asa stimulus to confidence, and confi 
TIMES dence is certainly a big factor in the firmness of our commercial credit 
Statesmen, business men or politicians are all united upon that platform and the abun 
dant expression of hope and belief in the return of prosperity, which is heard on every 


hand, will do much to bring the conditions that we want 

But that is not the only reason for an optimistic expression on the situation. Why 
indeed should we not have a resumption of business activity? Every condition through 
out the country points to a return of prosperity. Bank clearings and railroad earni 
are not so far below those of last year, as many would have believed. There are fewer 
idle freight cars now than there were at the beginning of June, and the July dividend 


payments are only $7,000,000 less than they were last vear, which was one of boasted 
prosperity; the rates for money are about the same as they are in normal business vears 
[t is reported on good authority that the big steel industries are commencing to hav 
re-employment days and by the first of August will be back to full working fore: Th 


crop conditions are as good, or better, than they usually are this time of year and 
meant times for the country Why should good , 
What ground is there left for anything bu 
Think it over and find if 


though there had been no trouble 


ron rd 
S 


crops have always heretofore 
crops not mean as much to us now? 
heft that good times will succeed the vacation time? 
going about your business as 


anv excuse for not 


Talk good times, act good times, and let no one boast to the contrary. and wv f 

get that there had been any other than good times Be like the country \ 

was attending his first performance of the circus. He had stood for a lo 

silent contemplation of the leathery back and huge proportions of the hippopotamus 

Finally he turned to his companion, and after the usual formality of spitt ked ; 


in a droll, ‘‘By gum, there ain't no such animal 
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Thoughts From the Dealers 


development 


me. 
the ly fhe The country 1s verti 
tably d vit ( s who have dor 
11K educate th user in ofthce devices It 
will 1 d be int sting to all to know 
what the dealer thinks and what he does 
the 1 trade elopment; and trom 
this \ ess may best be stimulated 
FTEN the lack of business all through tl 
season is the fault of the man who runs th 
rin some lesser degree, the fault 
f | , Often the lack of profit for th 
season come from the failure of the busi 
ness I ell about the many good thing 
which stand out all over the stock and from 
which his customers and the people in get 
eral would get benefit if they only knew 
the offerings Then, there is something 
every stock that will make an inducement for 
shoppers t ll seasons You must make it 
possible t iwaken suftticient interest to caus¢ 
some people to buy nd to get others t 
thinking about your goods and their ow 
needs; make it possib to put into a busi 
ness the att ive features which will prove 


of v cern interested in samé 
Push for business nd see if business does 
not recip! te by pushit its way into you 
establishr 

The Question of Employes. 

My bus onsists principally of selling 
come ery fice supplies, labor 
saving app ces, loose leaf system and sucl 
articles pertaining to same, typewriter sup 
plies, specialties and their supplies, survey 
ors stru nts, sé supplies, wrapping 
paper and bags, et wholesale and r 
tal : ve in connection an Art De 
partment considered one f the most excel 
ent in tl Northwest nd make a specialty 

i te M business 
ity of about 70,000 11 bitants. To reach 
ustor é d throughout the 
state, I hav salesmat n the road and 
city solicitor These employes (and for that 
matter ; the clerks in my employ) 
nd must | nvinced that an article o1 

y lis f the purpose 

t unles t satisfies, it will not be of pet 
the business \ good rul 
‘ ds 1 be right and sold 

g { idly grasp tl 
pportunity to take advantage of further 
erings I mploy st at all times be 
most court , to customers. mav he or s 

vk pur however small or large, 

t I lerks should |} 

I wl n do something tl 
will g Si ize it its 
lertak g wl can t 

th " 
n oh 
al Scat 


NOTI The last few years 





The First of a Series of Articles from Dealers 


Over the United States, Being Expres- 
sions on How Best to Stimu- 
late Trade. 
By B. E. Calkins, Pres. B. E. Calkins Com- 
pany, Butte, Mont. 
te teatures which may from time to time 
be necessary in the pursuance of my business 


The General Phases of Advertising. 


I will now discuss advertising in its differ 
ent phases as a stimulant to trade 
WINDOW DISPLAY Pre-eminent in its 
rce to stimulate local trade, I consider the 
indow display Neatly trimmed windows 
re prolific of not a little business They in 
pel the passer-by to stop and look, and ar 
in My opinion a most valuable advertising 
edium. Through the whole year, I lay great 


| 
‘ | 
my windows ion 139 
ms tron 1 . ¢ tive 
| 
st me 5, 5S ! 
if the w 1 f S 
t \ strur ( t 
\ le the <1 
busi ‘ 
dve 
, 
wf i 


become one of the most popular and remu- 
nerative methods in use to-day. I send these 
letters or circulars quite frequently to my 
customers or new patrons, and in them extol 
the merits of certain goods or specialties. The 
letters are carefully devised, strongly written 
up and tell about the goods to be sold in con- 
vincing descriptions. They may stir the in- 
dividual to purchase now or may only be suf- 
ficient to get the buyer later in the year. 
Whatever the result in a business way, the 
effect will have been effective in the long run. 
With my circular letter, I also inclose the 
manufacturers’ circular (if any) in so far, 
that they may go into more detailed descrip- 
tion of the article to be sold. Also with all 
bills and monthly statements, I inclose circu- 
lars which are appropriate, and find them an 
effective reminder. 

NEWSPAPER ADVERTISEMENT: Ad- 
vertisements in local newspapers, while I do 
not wish to be understood to discourage its 
have not found very remunerative in 
locality. Only on special occasions I 
make use of newspaper advertisements, my 
business being such that I can dispense with 
the daily or weekly press. Advertisements 
in theater programs, dance programs or pro- 
grams issued spasmodically by societies, etc., 
| consider utterly worthless in bringing re- 
sults to my business. 

Taking all in all, it takes grit, energy and 
harmonious working of the employer and em- 
ployes combined to “get there.” 


use, | 
this 


“WILSON’S SERVICE.” 


Wilson's Bureau of Advertising, Terre 
llaute, Ind., has recently entered the field as 
dealers in office appliances. Their headquar- 
ters are at 123 South Seventh street. 

The original meaning of the words “Wil- 
Service” was the short way of explain- 
ing the inner works of Wilson’s Bureau of 
Advertising. In the new store the outfitting 
ind advertising business is being combined. 
The proprietor is one of the very few for- 
tunate young men of today who was permitted 
to start at the bottom of the ladder in two 
arge manufacturing concerns at two different 
limes 


son’s 


The word “System” in this young proprie- 
tor’s mind is spelled with capital letters and 


is always placed in black face type. This is 
the only store in Terre Haute doing an ex- 
clusive retail outfitting business, but results 


ire looked forward to by this still young pro- 
prietor because of the actual experience in 
placing System in the third large manufactur- 
ing concern, after receiving the experience in 
the previous two manufacturing concerns. 

Mr. Wilson is the Secretary-Treasurer of 
the Ad-Klub of Terre Haute, which was or- 
ganized by him in the forepart of February 
this year. This occasion is taken to boost 
Terre Haute, as its coal as per Mr. Wilson’s 
report will last for centuries. It is not thought 
it this writing that @4he Wabash river will 
ver change its course from under the $600,000 
spans it. 


bridge which 


- 
ON TO BOSTON! Only a few days remain 
before the National Association of Stationers 
nd Manufacturers Convention convenes. Be 


sure to go 
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The Time to Take Up the 
EDISON 


BUSINESS PHONOGRAPH 
is NOW— 


In the Summer Time 


The Edison Business Phonograph means shorter 
hours for the business man. He can dictate in the 
morning and catch the four o’clock train for the 
country. 

He can plan his work without reference to the 
work of the stenographic force. 

He doesn’t have to wait to sign his letters be- 
cause the girl who writes them out 1s not depend- 
ent upon shorthand notes. 

During vacation time he does not have to break 
in his stenographer’s substitute as any typewriter 
operator can correctly write out repeated words. 

He can dictate away from the office, at odd 
hours and keep so far ahead of his work that his 
own vacation holds nothing up and 1s uninterrupted. 














OFFICE APPLIANCES 















These are a Few of the 
Arguments Back of the 


Edison Business Phonograph 


Are You the Man 
To Present Them? 


One man in each business 
center is wanted to sell Edison 
Business Phonographs. He may 
be an office appliance dealer. He 
must be a reputable, high-grade 
man. To such we have an in- 
teresting proposition to make. 


Edison Business Phonograph Co. 


TRADE MARK ? 
Fon. Q Ediwon~ 


Main Office and Factory, 205 Lakeside Ave., Orange, N. J. 


10 Fifth Avenue, New York 304 Wabash Avenue, (next to Auditorium) Chicago 
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L. D. CAMPS MADE GENERAL MAN- 
AGER OF ROYAL. 


The news heralded in our last 
resignation of J. E. Nealhr as 
Royal Typewriter 


issue of thie 
general man 


Company h 


ager of the 

brought about other changes, usually cons¢ 
quent on a reorganization \ gentlemin 
closely associated with Mr Neahr for soni 
years has been L. D. Camps As a bright 
and clever advertiser, Mr. Camps has don 
remarkably striking work, and mavy of the 
emanations of his fertile brain have called 


encomiums Of prats 


forth well deserved 


Sace Ws connection with ‘ \i 
inswerable for the major 
advertising put 
duties 


has trav 


Camps has been 
portion, if not all, of the art 
out by the Royal. In addition to these 
he has acted 
eled through the United States and Cuba es 
Rey | His mt 


as sales manager, and 


tablishing agencies for the 





L. D. CAMPS 
mate knowledge of machines and his wide «ac 
quaintance among typewriter men has en 


abled him to secure the best representatives 
for his machines, and thus to build up a 


ness which has kept the large factory at 


bus! 
H irt 


ford busy to its fullest capacity With the 
resignation of Mr. Neahr, he logically and 
naturally succeeded him as general manager 


of the Royal 


He has at once set about to gather around 
him men who will heartily co-operate with 
him in his effort to place the Royal on a stil 
higher plane His energy, ictivity, ind 


11 


knowledge of men and things will undoubted 


ly enable him to do this most successfully 
As a beginning, he has summoned to his 
aid G. E. Smith, who was formerly with the 


Oliver Typewriter Company, and who wil 
act in the 
Smith had 
perience and without a 
valuable assistant to Mr 

The New York territory will be in charg 
of J. S. Stewart 
the Oliver Typewritet 
started actively at work, and is rapidly plac 


capacity oft eld manawet Mi 
has consider ible 
doubt will prove 


Camps 


who was ftormerly wit 


Company, and 
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ing salesmen throughout the metropolitan dis 
Their work in will be larg: 


y aided by the ll 


trict this respect 


‘ ' 
| 
i 


extensive system of bill boar: 
elevated and els« 


company 1s 


advertising on the stations 


where, which the Royal now i 
augurating 

It 1s the 
to make the Royal 
effort or will be 


machine 


management 


favorite, and n 


determination of the 

1 
a public 
expense spared to make the 
There is no doubt a huge 
standard machine at 
keyboard, and the many 
Royal can offer, certain 


We wish 


most suc 


popuiar 
field open for a $65, and 
universal 

that the 
iwaits the management 
ind his co-workers a 
sales beyond their highest 


with the 
idvantages 
success 
Mr. ¢ 


cessful « 


imps 
ircer, and 


expectations 


STENOGRAPHERS TO ORGANIZE. 

“Equal pay for equal work” is the motto of 
stenographers and typewriters’ union 
women 


the new 
intended to include all the 
bookkeepers in Greater 


which is 
stenographers and 
New York 


, 
The argument unior 


advanced in favor of a 
workers is that teamsters and 


work which 


for this class ot 
od-carriers get $3 a day tor 


iy ¢ . 

requires far less skill than that required tor 
office work, and by organization girl office 

rkers can get the same pay 

One of the purposes of the union ts to reg 
ulate the hours of employment and improve 
the conditions of the women workers in ot 
fices Che charter was issued by the Amer 
can Federation of Labor recently and great 


progress in organization has already been 
mad It differs from other unions in the 
fact that majority of the members will cor 
sist of women 

, ‘ , ) ‘ 

Che membership will include othce workers 


bookkeepers and accountants 
in this line of work Die 
Bookkeepers and Ac 
1, of New York.’ 
executive secretary 

League, is chairm 


Misses 


stenogrT phers, 
assistants 
Mmicial name 1s “The 
Union No 
Marot 


\\ mens Tr ide 


nd thet 


Union 
is assisted by 


f the committee and she 

Alice Beat Flizabeth McGough and Nelli 

Curley 
"We ei rporated the equal pay f 

equal w k plank in the constitution of the 
union nd we shall have no controversy wit! 
the met n that score.” Miss Marot savs 
“We s] | ll work together for the better 
ment of the class of workers who are obliged 
t work 14 ithiees We shall strive to get 


every girl and woman office worker in Greate 
union.” 
Halsey the stenographer \“ 


' 
fended the Stenographers is i class 


Rev [)t 


} j 
‘ ae 


igainst 


Greer 


the riticism of st ta 
. rtilv in favor of the movement 
When we are organized the employers will 
he position thev ought to be in and the 
tenographers will not be so completely 
t their mercy.” she said ‘T have known of 
numbe f voung girls who, to get posi 
tions in offices where they did utility work 
merely s1 s answering telephones, etc., had 
t he mpetent stenographers s is ft be in 
eser should the regular stenographer be ill 
lay r tw nd the pav they got was 
SO Vv" k 
| uni } dqu ters are ‘ N 50 ( vurt 
str Rr kly ] t H Smalley ts p S 
ck Will 1 | mbard vice president 1 
Kdward P Seery secretary 
( tesy Ss very much Ilhike charity 
blesses a that gives is we ] is hit th t 


THE FIRST TYPEWRITTEN LETTER 


There has recently been unearthed i 
rd, Conn., what is supposed to have b 
rst ietter t e written na typewrit t 
is a letter from Henry W. Vail, d 
vears ag was li 1g New Y 
to his sister i 1 ford Vail was r 
nachine me and invented or brought 
ut a working del of a typewrite 
ict connect d with the « \ 
inventions t the writing machine being 
much doubt Che letter follows 
157 East Twelfth Stre 
New York, Feb. 13, 186 
Miss Saral Ie Va Hartford, Conr 
Dear Sister I would hav answered your 
before but I have been waiting for the new print 
ing machine to be finished, so that I could send 
a printed letter first one ever written I 


and let you see what a nice ir 
finished day befor . 
first time but 


machine, 
is The machine was 
day, and I then operated it for the 





I have been practicing on a dummy keyboard for 
several weeks in order to be handy with this, and 
be speedy, as soon as completed. The machin 
will be taken to the Paris Exposition the 26th of 
this month, and I expect to go with it, so if you 
do not come to New York until after Marcl I m 
ifraid you won't see me 

With love to mother, I am your brother 

HENRY W. VAIL 

Just as soor it was completed Mr. Vai 
nd the ma bega tour of this try 
nd Europe, | though the typewrit vas 
shown to Dp s none them was w g 
to put any 1 y into the venture ( y 
men, editors nancial magnates, lawy: dd 
protession I In every ne inspect tne 
new invention but shook their heads \ it 
and while they declared it to be wonderfu 
none of then ld see any practical 


Che first n 


took to it at o1 vas Horace Greeley, ¢ 
penmanship was notoriously poor 1 
when Mr. \ rattled off an article at 
tation, jumped up delighted, exclai: g 
“With o1 f these machines I can rite 
S( that imy T I ( 1 re d if ind ~~ 
e the f I le 
Chere a rdered ‘ 
Che Rey . 1 Peters of New k 
Vas anothe Ssiast over the 1 lle 
ad swritte s ninously that he 
ter’s cran s right hand, ter w ¢ 
{l earned 4 te V th his ( I t ‘ 
be Init IT ¢ that he could 1 t w 
a 
When e first typewriter e was 
thuslast ce bewar t p t I 
it by holding hand in the pal he 
other and stiffening the tf ers of the ¢ e¢ 
ind. Soor s able to strike t k 1 
that position, and he at once told Mr. \ t 
he must have t first machine mad he 
needed it evel Worse than edit I (sree \ 
He died before the perfected typewriter was t. 


For several weeks Mr. Vail operated the 


machine for Henry Ward Beecher. t 
nt the Independent ind directed the vrapt 
for the magazine, doing the work of six ¢ 
When he had demonstrated the utility 
invention the girls were up in arms, d iring 
it was a scher to put five of t 
vork 
Herbert ! f Henry ¢ 
the owne igazine, was k 
iitice it t d te k espe 
t. but n nor Mr. Beeche | é 
rested t invent na \ eX 
pressed t S S Ss desirous Vv ¢ 
| chine 
Che st exhibitior vf the 1 é 
vas at th J n Pondir x é 
ice, whe . ipitalists st vy it 
m the eyed over to the 
George | s Train tin Pine street 
? 





A: ae ntor of the sewing 
machine, and several other Connecticut capi 
t had chance to back the enterprise, 
} 


Buel wh had turnished the money so far 
nd who tancied that |! was already 
nai | ! ve i some  financi 
oul in New York and dropped out. TI 
is it nd of t ttempt to exploit 
\ Mr. Vail this first machin 
: ppear to a Remingtor 
b on the mode 
p s placed under t 
‘ which fed the spac: 
n the stroke 
d haracter 
ct | were alike 
WwW In thi rst 1 e all the letters were 
pitals and there was 1 shift key 
Miss Mar \. Hudson was the first won 
typewriter \t the time of the completion 
M H i l : Ep ployed 8 


it while the schem« 





till in the 


Sewing Machine Company’s off 


vhat became of t 


mat hit T ot it inventors for many 


air Mr 


1 mil- | 


had i i 


typewriter as soor 


did 


a> 


years un me time ago he met Mr. Hall 1 
New York Mr. Hall asked him if he 
kept any letters writte m that first mod 
d | » thi tv. where, after run 
aging is n things, he cam« 
icros wl had been caretu hy 
treas 
According to this story the only reason w 
Mr. Hal | known in the evolu 
fion « ine nd why his model was 
not ad \ tl world was not quit 
ready ve ind the inventors 
not have the means to push it 
NEW REGISTER FACTORY. 
he hjouncement is made from Salem, © 
hat American Case and Register Con 
pany, un the erection of its new ta 
tory tl has been in contemplatior 
or n I | Anderson, secretary 
ind treasurer of the company, 1s now in S 
m, W vill ntil the factory 
my letec 
T} drawing shows handsome type 
factory building, unpretentious, though not so 
plain ar beautiful | average factory 
building Che build ll face the Pennsy!l 
inia 1, thoug will be an intet 
ening 25 teet The office will f 
Wilsor dw ist of two stories 
d wi be fice, the shipping 
parti | | two wings, one 
rall nd a longet 
il th wings will bi 
f o7 story, with the saw-tooth roof, whicl 
idmit p ight top 
Both the main building and the wings 
to be ich space 1s given 
to wi in the walls and in the roof 
ry 1 be ed with tooled « 
cre This is technically known 
! those who have 
like granite 
th 
piece 
m O 
th: 
I Lit 
vement 
} uit + 
= 7 
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‘The IMPRESSIONS made by our 


Typewniter Ribbons and Carbons show 
the high character of 


“Our Line” 








Results 





Our Goods 


produce real 
results and 
actual results 
as good sellers 


Satisfaction 





There is only 
one type of 
satisfaction in 
buying any- 
anything, and 
that is in buy- 
ing the best 











Against 
Cheapness 


That which is 


cheap we soon 
despise and 
knock it about 
until we are 
rid of it. 














CHEAPNESS and GOODNESS NEVER AFFILIATED 








Send for 
our Trade 
Catal og 
and Booklets 





We furnish these 
in various lan- 
guages, but our 
Goods “speak” 
eloquently in 
every tongue. 











MITTAG & VOLGER 


(INCORPORATED) 


SOLE MANUFACTURERS FOR THE TRADE 


" PARK RIDGE, N. J., U.S. A. 


PRINCIPAL OFFICE 
AND FACTORY.. 


NEW Y 
CHICAGO, 200 Monroe Street 
ONDON, 7 and 8 D 





RK CITY, Stewart Bldg 


BRANCHES 


20 broadway 


PARIS, 3 and 5 IM Passe Reille 
ZURICH, J. G. Muggli 
AMSTERDAM, Benier & Co. 
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The Adams Letter Folding Machine 


It Is Remarkable Because of Its Simplicity 
W naertu | [ | ° 
: ; “i and Speed and is Designated for Gen- 


ictivities and mes ; re | 
flash through our brain wi “= eral Office Use. 





I Is 


haps in a moment bst t ee ee 
fancy may start the tion ft 
will open up whole vist f trut 
into years of concerted thot nd pury ‘ : : | & 
development 
In some such way the mecepti s 
ter folder was formed in the brat ] R 
Adams some years ago, and since that ti 
he has been thinking and working nstruct Adapted for Correspondence. | Wich « ‘ ; - ne 
ss . 
sd | . r “ye 
} 
QO 
' . 
ng Beg y 

















, jOHN H. ADAMS 
ine and re-building 
machine that would enab 
letters in neat a 
so simple that tl ! Teh rag 
ligence would operat t { R 
of efficiency In ot Adaptable to Different Work 
simple machine 
tical, to do the t 
letters for the envelop et , 3 
and he has tis 
Big folding n . 
which fold newspapet nd book mag 


forms have been 





years ind patternes 
chines several small machines 
work have been built at 
dispensable These same sma t nes 
ilso been adapted successtully to letter ding 
bgit never before ha folder | xclusi 
letter tolding been built \ 
ter Folding Machine Company of Mi 1p , oe 
Minnesota, put into su f perat t P , , 
machine which bears 
pany 
Che machine 1s simp! nous S 
enough understood for any off boy R 
to operate and is sucl 
of machinery that they ‘ 
to operate it and show its 








C. F. BARBER LEAVES REMINGTON. 





THE 





FINEST WRITING 
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‘‘Whose Business Are You Building?” 


Comments of Mr. J. E. Grady, President of Rebuilt Typewriter Company, 


on this subject. 
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ON THE OTHER HAND! 


‘ 


a fight on your hands every time you 
have a prospective sale. 

You sell the man what he wants, 
letting the representatives of all the 
Companies work up the demand for 
vou. You get the business because 
our quality (in three Classes) coupled 
with price together with the 
guarantee, gets the business. 


the 
You can offer any machine—and 

if—you are representing us and 
we get into a dispute, who's the 
not the situation re- 
Have we the whip hand? 
Can we dictate what you shall or 
shall not do? 


boss???? = Is 


\ ersed ? 


You have worked up a_ business 
for yourself—neither we 
body else can take it away from you. 
It’s your business—'‘‘not the manu- 
facturer’s."’ You are the master of 


the situation now and always 


nor any- 








Boil it down 
Bring up all 
manner of contentions on the cardi- 
nal point at issue—‘‘Whose Business 
Are You Building?’’—and what is 
your answer? 

AMI RIGHT —-OR AM I WRONG? 
Let me have your expressions if 
ee | you now 


Consider the above. 
as fine as you want. 


ou please, and if are 


building the other fellow’s business 
it not time to begin to build your 
Then 


wn’? Think about it. act. 


Yours truly, 


EBUIL( S22sne 
EWRITER. 


COMPANY 


37 Dearborn St.. Chicago. 






President 
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No. 75 ROTARY MIMEOGRAPH 








Device 


Con- 
struction 


Process 


Operation 


Cost 


Uses 


A. 


CHICAGO 





For twenty years the Standard Machine for reduplicating 
typewnlting a ind handw riting in practic ally unlimited quantities. 
The only process capable of making an exact reproduction of 
original work —not an imitation but work that satisfies always. 
Small in size, light in weight, few parts, simplicity itself, nothing 
to get out of order, largely automatic, interchangeable parts, 
noiseless, portable and durable. 
Stencil process invented by the world-famous Edison. No 
near=match of typewriting, but a perfect match. The 
original copy is written on any standard typewriting machine. 
The stencil sheet is inserted into the typewriting machine like 
any letter-head. The ribbon is pushed to the side, and the 
type operated with an ordinary touch to make the stencil. 
The speed 1 is same as ordinary typewriting. Provision is made 
to get words or sentences just where desired. 
The stencil is removed, hooked on one end of the cylinder of 
the Mimeograph and clamped at the other—is simple and 
quick. The ink is brushed (or painted) inside the cylinder, 
and it is distributed by capillary attraction through a pad that 
is simply clamped on cylinder at both ends. No trouble to 
do the work nor to secure good results. 
Simple, easy, quick, positive, no uncertainty, always the same, 
no experienc e required, any one with ordinary intelligence can 
operate it—all that is necessary is to feed the paper with one 
hand, turn the crank with the other, and the machine does 
the rest. Speed depends on quickness of operator. Average 
speed is from 40 to 70 copies per minute, or say from 2,000 
to 4,000 per hour. 
Printer charges for composition and printing for 500 copies, 
$2.00; sometimes more. The Mimeograph will do it for 20c, 
and less. A net saving in favor of the Mimeograph of 90°; 
Is that saving in any part of a business worth considering? 
Ask for Catalog giving further information about the Rotary 
Mimeograph, and the ‘Little Red Book’’ which gives in- 
formation as to who uses Mimeographs and for what pur= 
poses. Are free. 


MANUFACTURED ONLY BY 


B. DICK COMPANY 


NEW YORK 





REMINGTON TYPEWRITER WITH THE 


SINAI COMMISSION. 
S. A. Kemp the Remington Typewrite 
Company, g recently fre Ca 
scribes tl 1 of Remingt lypew r 
No. 7-1830 In ne ce es rank 
s one ric write 
Son nths or tw 
great d fricti rose betwee 
Egyptia kish governme i" g 
» certa y lines t Akal 
(As th f tl tl t} 
sal of g ment v1 A 
umbe wl c mt 
I yptia son seis e 
i it n g 
Vv, upor lurkisl [ were 
liately n, and a com s 
inted t g the w é 
This com lled tl Su I 
dary Commiss 


nd took with it the 


se to mak eir draft reports 
Sergean of the Intellige Dey 
nt of n government, a¢ ! 
the commuiss operator, and give ‘ 
wing egarding the journey 
The expedition journeyed from Cais 
starting in Suez by train: at Suez the 
party embarked on the Egyptian ve 
ruiser “Nut Vahr” for Akaba, and 
there, wher ivan of camels was waiting 
them rom thence journeyed oss 
the desert to R from Rafa to el Aris! nd 
back to R gain This journey ipied 
137 days, during the whole period 
Remington n continual use, being 
two occasi ypped from the back 
imel wit! ny damage being done \t 
Rafa the nmission embarked for Port Said 
n its re Ca In embarking at R 
the oat tain the typewriter was 
mped by eavy surf, also wit! 
injury to t Ine 
Mr. Ker ee! his hist : 
which 1s 1 ent condition id Q 
used da Soud g ! 
Cai \\ he exceptir 
one small las eve } 
since the purchase 
This de he Retr 
writer a 1 M S ! 
some curio flections t! | 
esent | Vriting tab Ss 
vritin I Remingt VI 
tainly 
CARE OF CABINET WORK 
Many p familiar text 
f oak and woods emp! 
making appreciate 
no matte w ¢ ~ ne \ V 
shed, will t b a certain ame 
r in a hun tmosphere \W . 
well finish d which has the e 
pletely clos s not subj t 
ynditions same exten 
od 1s 
If the d vork swells sl g 
he drawers lac tl I 
erately w vhere, 1 t 
few days ul wi b 
Then, sl Id sol equir it 
per ( hy 1 +1 WW 
eeder 
\ll Pp s ibin W rk V 
tted and w shed t sist n 
uld 1 li 
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NEW COMPANY FOR DENVER. 


() tn? 4% mpany. Ine 





M t l of . 
of Color nd port \rizona 
Wvomin; —— , be opene , rm w ‘ 
mediately Puebl eadvills Ce S s tl \ 
Springs a1 ther © cities teed . : 
B 
I WW 
Smith Premier Billing Machine Exhibit at 
the Recent Omaha Show. 
Bi M Dey 
Premi Typewriter ( 
, 
m % 
th. 
: Foe e 1 
S1 Pr 
int — 
ir : ‘tn 
M +} , 
; th 
() ibition im the ( 
r { rb R« il I 
ynndensed ( en 
| ork and 
S Premier billing 
| I bi 
ibi 1 
| ad | 
\ssociati ( { 
P } ( 
nding ] 7 c 
NEW TELEGRAPH KEY FOR TYPE- 
WRITERS 
nig] Pr R 
ed Pr 
I I I 
\ 
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The Handy 


Hammerless Tack 


White and colored Celluloid Heads for 
Pictures, Decorations, Curtains, Signs, Dens, 


etc. Also numbered, lettered and special 
imprints for advertising. 

Brass Heads for Artist's Schools, Dress- 
makers, etc. Brass Embossed Numbers for 
Window Screens, etc. Steel Heads for ordi- 


nary use as a handy tack. 


Hawkes-Jackson Co. 


38 Murray Street, New York 
On Sale at Stationery, Hard and Art Stores 
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STE SE SoS Bad Sat Sud Bad Bald Pad Bad Pad Bad Pad Bo 


Do You Know | 


The 








longevity of most Carbons 
and Ribbons is caused by 
excessive inking. 


BUT IN 


PEEREESS 


Carbons and Ribbons 


This end is attained by the QUALI- 
TY rather than Quantity. 


PELL 


RRR EPRI 


7 


Sole manufacturers to 
the 


PEERLESS CARBON AND 
RIBBON MFG. €0., Ltd. 


176-178 Richmond Street, West 
Toronto, Canada 


trade. 
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Getting in Line for Good Things 
Burroughs Company Increases Floor Space of : 


| larywecs ak ; rac ‘ lact \ y ; : , 
/ MHE largest adding | Execu'ive Department 200 Per Cent. ane 
the world t Detront Niichigat ! 2s ‘ tox 


O2 


bout t ye mcreas } 1 dditi 
1] 
of nearly 28,000 juare 5 . 
Space 
| i 
“In proceeding with our mm plans y st 
eve 
agam trying to anticipate futur some , walee iring 


General Manager Macauley 
Burroughs Adding Machine Company t ew 7 
Othe \pplhian ‘ representative re ') ry } = ys Vv 
New Building Bespeaks Prosperity 
he y ve | 


what,” said 








\ 
¥ 
THE PRESENT FACTORY NO) IN ‘ ADDITION JUST IN FINISH 

to be abl provid the growt 
velopment t vhich we conhdently tal s 
ward during the next tew years ntinuous two-story trontag t Ss 

ur history has been one cont i ni rite woulevat tf 34 
to keep up with production and b ent : t 5 1 g 
time carry iiditions at o1 
other Kven this year, when 
firms have been discouraged tron iking 
tensions, we hav been compelled | 
stantly growing demand tor an sing 
put to build an additional story ov 
tire left wing occupied by tl | 
Department Chis addition im tl tory 
partment gave us nearly 9,000 sq 
new floor s] is now bout ns SHORTHAND IN 1845 
ocenpal f t I 

Growth Demands Increase C 

i re this ddition is complet = 
that the 
absolutely 
office room at once, and we exp: 
be broken tl first week in Jt 
othce building, whicl ‘ 
fore cold weathe 

“When we rst plar 
present building in 1904, we | NI l ‘ INVEN : 
8,000 square feet for office purpos: EPA 
thought would provide for the 


decad ir growt r 


iT 
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THE BAIRD 
CHRONOGRAPH 


An Automatic Calculating Time 
Stamp. Indispensable for Timing 


Jobs in Factories 
“ _“ Machine Shops 
“ Printing Shops 
“ “ Foundries 
Telephone Toll Conversations 
Wagon Deliveries 
Billiard Games 
Bowling Games, Etc., Etc., Etc. 


f dial to the left indicates the money 


f elapsed time at 40c per hour, 
erb Machine ata Reasonable Price. 
Write for Bulletin No. 257. 


Baird Manufacturing Co. 


1596 Briar Place, Chicago 








Lm “The Capitol” 





6 Two Pressed Glass Stands 
nd Base .. eee 
7 2 Cut Glass Stz ands & Base 3.00 








’5 Capitol Inkstand, with 








\ll-Glas Pen R; iC k — bd 75 
26 Two Ne 25 In ikstands on 
) Oal r Mahi gany Base.... 2.50 


Send for Catalogue of Office Specialties and Trade Discounts 


Cushman & Denison Mfg. Co., 240 W. 23rd St., New York 








JOHN A. DOUGHERTY. 312 Equitable Bidg,, St. Louis, Mo. ‘Ae 5” 
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Office Salesmanship—A New Art. 


HE art of office salesmanship has been 
making wonderful advancement in the 
last year or two 

Not long ago forty dollars a week was the 
maximum any business house would pay tor a 
correspondent. But the other day the sales 
manager of one of the biggest newspaper ad 
vertising agencies in America was in Chicago 
in search of a correspondent. He said he was 
willing to pay as high as $125 a week if he 
could find a man who was worth it, but as he 
did not expect to be able to find such a man 
he would take at lower salary any man of real 
ability and give several months to training 
him up to the required point 

One of the largest mail-order houses would 
pay any salary a correspondent was worth, 
however high, if they could find a man capable 
of organizing their correspondence force and 
making it a business getter. I could tell of 
half a dozen other applications from equally 
prominent business institutions 

The history of personal successes in this 
line is also surprising. Three years ago a 
young man of nineteen came to Chicago and 
took a position at ten dollars a week. He had 
been in the office of a very successful patent 
medicine advertiser and had learned that ad 
vertiser’s persuasive style. 

Within six months he had an offer of a posi 
tion in Massachusetts at forty dollars a week 
He was afraid to go out on untried seas, how 
ever, until he had more experience, and stayed 
in his old place at $20 per week. In a few 
months another offer came, and his salary was 
advanced to $30 a week. Last spring he was 
offered the position of advertising manager ot 
a company putting out a very successful office 
machine, but he had received $4,000 last year, 
and was offered $5,000 this year by the young 
corporation whose success he has had an im 
portant part in making 

And this man is barely twenty-three years 
old. 

Office salesmanship is now an art 
learning. 

When one considers that there is scarcely 
a manufacturing institution in this country 
whose mail orders do not exceed those of any 
three salesmen, and thinks of the boundless 
power of the one man in an office who can sell 
goods by letters that can be duplicated a mil 
lion times, one is forced to admit that the of- 
fice salesman has a good chance of being the 
king salesman of the future 


worth 


* . * 


Let us see what an office salesman is 

He is not a mere letter writer; 

He is not the average advertising man; 

He is not even the general office manager. 

He is rather the man who can use all these 
means of selling goods to thousands of custo 
mers hundreds and thousands of miles away, 
whom he has never seen and never will see, 
but whose heart of hearts he must read like 
a book. 

For the highest success he must be a busi 
ness man with the imagination of a great 
writer. 

The average advertising man is only half an 
office salesman. He writes display copy for 
magazines and newspapers. Occasionally he 
writes a soliciting or follow-up letter, and now 
and then a booklet or catalogue 

What he understands is type, display, catch- 
phrases, mediums, and the ways of advertis 
ing agents. 


There are two immense dithculties here 
How can you study and know a man y 
have never seen and cannot set 


How can you produce in two hundred words 


an impression such as the personal salesman 


requires two thousand words for? Or how 
can you induce a common man to read tw 
thousand words when printed in small type as 
a booklet or circular? 

These are the two fundamental require 
ments for success as an office salesman, and 


they are things that he must learn either 
trom the man who knows, or from bitter ex 
perience The latter is a. terrible road to 
travel 

And now let me tell you some of the parti 
ular things that an office salesman must do 


He must be able to write Eng 


lish that wall 
warm and cheer the heart 

Ile must also be able to write Englis 
terse that it will go into the inner sanctum of 
the biggest, busiest man in the country, where 
no personal salesman can possibly hope to 
enter, and get attention and consideration 

But above all he must know how to find 
out what people want when he has never seen 
them and cannot possibly talk with them, and 
they will not voluntarily tell him anything. |! 
sometimes think that is the hardest task of 
all 


} 


nh so 


} 


And to accomplish these things he must 
know type as well as the advertising man; 

He must understand the art of printed dress 

the color and harmony of paper, type and 
ink; 

It is essential that he should understand the 
art of educating an office force; 

He should be a specialist on cost systems, 
and know how to save the huge advertising 
waste that is always going on; 

And finally he must respect and comprehend 
the outside salesman, enfolding him in a sym 
pathic and appreciative heart; for he must 
use the outside salesman to find out the things 
he must know in order to be even partially 
successful and to do things the office sales- 
man cannot even hope to accomplish 


* * * 


Only a few big businesses can support an ad- 


vertising manager, who must write or be idle 
And a business with twenty-five outside sales- 
men will require but one office salesman. But 
in thousands of smaller businesses, long before 
any outside salesman can be employed, ther 
will be a place for an office salesman who will 
be at once office manager, advertising man, 
and—something more, namely, the man wh: 
is able to bring the business in and who is in 
a position to bring in more business than any 
half dozen outside salesmen 


* * * 


Where will the office salesmen of the future 
come from? 

First of all and above all from among the 
outside salesmen, who have the advantage of 
understanding their customers, understanding 
conditions, and understanding the science of 
salesmanship, which is just as essential to the 
office salesman as to any other 

And among the outside salesmen they will 
be the quiet men, the clean men, the studious 
men, the men willing to learn, and above all 
the men endowed with a well-trained imagina 
tion. 

For such a new field offers untold possibili- 


ties 





TYPEWRITER MEN ORGANIZE YACHT 
CLUB. 


Commerce! ravelers engaged 


writer business, whose duties frequent 
sitate their appearance in New Y 
tablished cht club and perfect 

busy season on Jamaica Bay a t 
waterways that will make possib 

me day trips to inviting resorts on t ng 
Island and 4 Jersey coast I 
its house at Broad Channel, Jat 

Chat the ib will be success 
belief of every man who has placed his name 
m the membership roll here 1s al 
large array traveling men in Manhatt ind 
the formati of the club enables t 
in close s relationship with one ther 
ind at the same time enjoy the thri 
enced by mateur yachtsmen. Pr ters 
of the club thought that men who spend tl 


greater part their time speeding b 
country. on trains would find relaxati 
business cares pleasure jaunts on water 
that such irganization would apy t 
them. Thus far the membership shows that 


the club is filling a long-felt want, 


othcers expect that before the outdoor son 
is far advanced a majority of the 2 
representatives of the typewriter ympanies 
will be enrolled 

There was Satistactory attendance at the 
formal opening of the club’s seasor st 
The first cruise was taken in an auxiliary 
yacht, the Columbia, in charge of | 
William Dorman. From their club 
Jamaica Bay, the members sailed about the 
inland water and then through thi 
the ocean Long Branch was the desti I 
i the yachting enthusiasts and the trip d 
from the resort was one of continuous enjoy 
ment 

Many of tl lub members came from towns 
up the state or from the interior of the coun 
try, and tl occasion was interesting, esp 
cially to those who were making their first 
ocean trip. Although the little craft was tossed 
about freely the amateur sailors stood the 
trip so well that not a single case of illness 
was recorded. On the contrary, the healthful 


ocean breezes et livened the spirits of the mem 
bers, and on their return to Broad Channel 
they voted the trip a great success 
nounced that similar cruises would be taken 
during the summer. 


in the cruising party were these members 
William F. Gravey, commodore, of Brookly: 
Frederick B. Porter, Manhattan; H \ Au 
ment, Syracuse; F. L. Scholes, Chicag y. \ 


W. Westervelt, Montclair; F. M. G 
Brooklyn; J. Walter Little, San Francis 


Lewis Hagen, Syracuse; N. I. Mel ghlit 
Manhattan; W. A. Mitchell, Syracus nd G 
A. Smith, Manhattan 


NEW MANIFOLDING PROCESS. 


Those who are compelled to make { 
use of manifold paper are of the opini t] 
it 1s possessed impish traits Che 
heavily weighted with a compositi 
bon, so that sheet slips and slides it way 
which is extremely tantalizing r} f 
it 1s difficult to get it always im f{ 
exactly in the right way, so that 
copy is often the result 

A new process has been br 
cently which makes the handling 
paper much easier Che innovatior sist 
of making a paper of such a quality 
side may be written on for the pury 
making a record, while the other si 
coating of the carbon composition for making 
the duplicate on another sheet 

¢ 





CHAMPION OF ROME. 


‘ 
Giuseppe Ventura was d red at a typist 


April 27 to May 


test held in Rome fron 


ts took part 


The strangers wer England, Miss Violet 


Smallhorn; Belgium, ( Brouers; Germany 
Max Ocburg; Switzerland, Miss Alice Rieder: 
hampi ire | inguage and. also 


rom Switzerland, Miss Maria Luthi, cham 
pion for the German language, and from Italy 
ed off the honors 


SEP NT KA 
9 P ne tes 
d by writing tor ten 
n \ s or her lan 
g } m the Acts 
| intr Ss 
| ests al 
Net s k 
i di). .33,968 
Miss Vi S R. | 
lock) 32,854 
Mr. Co (Und 
we 29.073 
Mr M O Ge x 27 900 
Mi \f S\ “tT 
| 24.276 
Mf Ali } Ss R 
netor 17.968 
Mr Ventur was theretore proclaime 
hams: wrniet & Baens nad it expectec 
} ; ‘ OT g bet we 
Miss R Fr 
| ‘ g VI sts 4 day 
En lr) French Miss Mila 
Ss \ Ip 


mpior1 f Rome 110 Italians 





OFFICE APPLIANCES 65 











The 
ay? . 
s oa aa 
h paca - 4 
' ‘ . 3 
¥ 
4 











perience. 


For Forty Years Discriminating Buyers have 
Voiced Judgment in Favor of Weston’s Ledger 
and Record Papers. 

A book made of ‘‘Westons’’ for use on your “At 
desk, or for sale on your counter, will enlist you in 
““‘Weston”’ majority. 

_ From the selection of the stock in the rag room 
through duster beater, Fourdrinier, calender and cut- 
ter—throughout the entire complex process of man- 
ufacture to its preparation for shipment—Weston 


Through their use the perpetuity of the records 


county — municipality and 
account and record books—both the ‘‘old-line’’ and } 


By common consent of users and makers, of 


““loose-leaf’’ record and ledger papers are divided 
into two classes 


Westons—and the Others. 


























product shows the influence of our 40 years ex- 
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of the nation — state 
business of every kind, are assured. 
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H. C. SQUAREBRIGS OF THE FOX CO 


Typewriters Bia 
To the Trade n 
Only M S 


Large assortment of 
all makes,in the rough 
or repaired, at low 





prices 





Orders promptly filled. Write to-day for price-list on machines wanted. 


B.D. UNDERWOOD TYPEWRITER EXCHANGE 


S2 LaSaliece Street Chicago, ill., Vv. BS. A 

















Does esate —— IT FOLDS 2,400 
5 Sheets Per Hour 


== NOISELESSLY = 
@ ACCURATE NEAT, UNI 
FORM 

@ Will fold 4, 6 and 8S pages 
sizes from 5x5 to 9x12 inches 

@ Raw hide gears make it noiseless 
@ No belts. Direct motor 





anv voltage Either direct or alte 
issem ati 1 } 
@ Connects to lamp socket 
Nothing in machine but absolutely necessary parts. No office complete with- 
out one. Sold at Medium Pric« Liberal Discount to Dealers necessary t ve a general mat 


National Folding Machine Company || ©." 
SIDNEY, OHIO, U. S. A. For | 




















/».Burckhart? S tA: near Index Tabs.. 


Can be instantly attache d to any grade of paper, even tissu¢ P aper 
nd LG 




























Have -_ » to — Ves more erip than ther tabs a t 
r in attachi Made of FINEST GERMAN AUSTRALIAN SITUATION GOOD 
ot ee ee slens with < var - tloid coated printed 
headings or with writing blanks that can be easily remov \ \I | R , the wenn 
ed or changed. Also supplied with transparent tloid _pOm : Cm wl Cannel Dons 
none $s ided Over the writing blanks Irv tl and you Zé : . : 
will send for more t is : iw trail vit lquarters t M 
CHEAPEST, BEST and MOST USEFUL riot’ st 
CHICAGO BUSINESS SYSTEM CO., C,100 Van Buren Street, Chicago. ; ; 
quite sat tory Sal 
Th 


oo dang te “Meaker” Coin Cashier "0°. Syocye 
Machine > — a best ‘selling change machine be- | Austr the Si Preane 





No yneaione, No Screws 


Guaranteed Mechanically Pertect 


CHANGE IN BOSTON UNDERWOOD 
responded to this ad last mont OFFICE. 

THE IRELAND & MATTHEWS MFG. CO. Mar y, of tl 
Price, $30.0 C. L. Forgey, Sales Monager ¥oo 


DETROIT, MICHIGAN 











THE SYLLABIC SHORTHAND INSTI- 
TUTE. 


W. J. Morrar f the Sy bic Shorthand In 


tute. of Winnipeg. Manitol recently mad 


States and much to s n Winnipeg, the 


Syllabic Institut ind western Canada. 
The Syllabic Shorthar Institute, by the 
vay, 1S on tl commendable institutions 
that distant section Mr. Morran is one 
the moving spirits that have placed it 
very front of Canada’s recent enterprises 
The institute is just what its name implies 
ind is giving a urs f instruction along 
rictly modert ines It iscussing condi 
ns in Winnipeg Mr. Morran had this 
iy 
‘Winnipeg s well as f western Can 
ia, is in good shape. Winnipeg, I may say 
vith perfect frankness, is rapidly earning its 
place among the cities of the western hemis 
phere r] fice devi market there 1s 
ng and | thy \ll the typewriter con 
inies are well represented, in addition, « 
urse, to other houses manufacturing the dit 
ent Pi It t be ] neg, | 1 
hef ; is aglow w 
ern off juipment We are eminently 
satisfied with the present situation and very 
opeful of the future vhole country 
ers some matchless pportunities tor th 
d if he guards 
S pI g be certal 
ds 


PERFORATION OF POSTAGE STAMPS 
PERMITTED. 


Ge f the United 


Statec s js ‘ er permit 
t go ti Y f p* Stag 
Ga sp 1 y S S means 
ntificat é but absolutely 
I go t Ss ation I! ( 
sing pt 
{ ted S S p t b 
| solute wit 
; t ft e pt 
< 1 1dvé 
S puns ture 
r marks 
| S re d spe 
‘ 5 per 
} second of 
‘ space 
by ill t 
anct Pa 
t . 5 
ma er 
gnizabl 
Che 1s 
nnect 
ting is p 
¢ ic orat 
iting t 
s by 


LARGE LOT OF PENS STOLEN. 
‘ ~ ~ r1tT ( mw¢ 


rr ’ ¢ ; “ 
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LITT E’S CARBON PAPERS 


emblazoned on the minds of discriminating buyers 


‘“COBWEB’’="SATIN FINISH”’=""GOLD SEAL” 


world over, wherever Typewriters 
used, always the same. 
LITTLE'S “SATIN FINISH” and “GOLD SEAL” RIBBONS 


EADER FOR YEARS AND 
DER TODAY AS WELL" 








ord the highest degree of satisfactory 
ice under all conditions 


A “LITTLE” AGENCY IS A BIG BUSINESS ASSET 


A. P. LITTLE 


Main Office and Fectory: Rochester, N. Y., U.S. A. 
Dfstributing Offices : 

EW YORK PHILADELPHIA 

LEVELAND WASHINGTON, D. C 
NDON, ENGLAND 


4s ground floor at 287 Broadway, Cor. Reade 
t equipped office in the world. Devoted solely 
Dealers, Typewriter Men, Purchasing Agents 
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(By Special Correspondence.) 


Albany, N. Y. 

Special Agent Yount of the New 
Hudson River Railroad Company 
West Adbany transfer recently and 
system and the work being done by the 
billing system recently installed He 
himself as being especially pleased with the 
of work the machines were turning out, stating 
that the appearance of the work was as neat as 
anything he ever saw. Mr. Yount is an old hand at 
the system business and is a competent judge when 
it comes to anything in the line of work and how 
much of it a good typewriter is capable of doing 

> > > 


York Central & 
called at the 
examined the 
Monarch 

expressed 

amount 


G. Blatchford, resident salesman, under the Al 
bany branch of the Monarch Typewriter Company, 
reports a good business in and about Pittsfield 
having closed some nice orders recently 

> > > 
Cramer, formerly resident salesman for 
Typewriter Company at Springfield 
Monarch force at Albany as 


Ga. 

Correspondent.) 

News for Saturday 
typewriter adver 


F. E 
the Monarch 
Ill., has joined the 
city salesman 

Atlanta, 
(By Our Special 

In the Atlanta Georgian and 
June 20th, appeared the largest 
tisement ever seen in the South The advertise 
ment in question covers two full pages and con 
tains the announcement of Foote & Davies Com 
pany, dealers for the Monarch Visible Typewriter 
in Georgia, Florida, Alabama and Southeastert 
Tennessee—the largest territory covered by i 


typewriter dealership in America The two full 
newspaper pages contain portraits of W. O. Foote 
president; M. M. Davies, vice-president: John M 
Cooper, secretary and treasurer; also portraits of 


all department heads and salesmen for the print 
ing, lithographing, binding,  offic« supplies and 
typewriter departments. In point of numbers. th: 


typewriter department seems to be in the lead. for 


in that section are displayed the portraits of T 
C, Malone, manager: R. L. Keith, assistant. and 
Messrs. Burch, Baldwin, Westbrook and Cullen 
branch office managers respectively at Jackson 
ville, Savannah, Birmingham and Chattanooga 
Two-page newspaper advertisements in a 


paper 
nothing s be 
southern deal 


like the Georgian are expensive, but 
yond the reach of the enterprising 
ers for the Monarch Visible 
Albany, N. Y. 
Harry Bates has recently resigned from the set 
vice of the Smith Premier Typewriter Company, for 





whom he has been manager of the Albany branc! 
and has left for New York City. wher ie will 
make his headquarters in the future He goes to 


take charge of the sales department of the Auto 
matic Typewriter, which he has invented and for 
which there has been quite a demand created 
The machine is of the slot machine variety and 
will be established in hotels and it is estimated 
that it will take 24,000 typewriters to cover th: 
New York field alone The installation of thes« 
machines will now be pushed with all speed 


> > 
Miss Margaret A. Towle has been appointed act 
ing manager of the eastern section of the Smit} 
Premier Typewriter Company, with headquarters 


in Albany. This appointment is pending the sele« 
tion of a manager, when Miss Towle will be mad 
assistant manager For the past twelve vears Miss 


Towle, whose home is in ( has been cor 
nected with this office, first as a member of the 
clerical force and latér as one of the most 
ful sales people which represent this firm. Sh: 
has the distinction of being the only saleswomar 
of typewriters in the United States Her 
connections are extensive in the several cities in 
which her work 


has taken her, which makes her 
appointment a matter of the greatest interest 


Bangor, Maine. 
Messrs. F. H. & J. H 


‘ohoes, 


success 


business 


Davis, who are local rep 





resentatives for the Monarch Visible Typewriter 
enjoyed a visit from the new manager of the Ros 
ton office of that company recentl, ey report 
that several valuable features of the Monarch Visi 


ble were brought to their attention which will as 


sist them in getting considerable of the business 
which has been trying to get away from them t 
past few months “The new Monarch billing is 


certainly a dandy says Mr. Davis The points 

advantage which he mentioned were that any svs 
tem of billing could be handled on t} is machine 
without destroy ing its efficiency is a 
ence machine, and it is also possible for any oper 





ator with ordinary ability to handle this billing 
machine. It is so simple that it does not re juire ar 
expert. The back space key is another valuabl 
feature for this billing work It saves lots of time 
and is a great convenience in adding tl t ils 
Bath, Maine. 
H. A. Langdon, resident salesman for t! Mor 


Visit from the 
new manager of the Boston office of that compar 

recently and several new features of the Monarch 
were brought to the attention of Mr Langdor 
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One of 
billing | 


Tuesds 


these was the simplicity of the Monarcl 
nachine and its ability to handle all kinds 
of up to date billing systems 
Birmingham, Ala 
(By Our Special Correspondent.) 
iy, Wednesday and Thursday were record 
days with the Typewriter Exchange in 


breaking 


the way 
from out 


House was kept on the jump 
till late at night 
> 7 > 
There was an enormous crowd in Birmingham 
to the Reunion and it was almost impossible t 
move On the sidewalks, and many people walked i: 


the mid 





The Albama Typewriter Company has changed 
hands and is now owned by the Messrs. Step! 
two brothers Dave H. Brown has sold ut hi 
interest in this concern and your correspondent ur 
derstands he is starting a repair shop by himself 
Mr. Brown is the proud father of a fine baby ; 
and it is impossible to get him to talk about ar 
thing but his baby (Lucky dog.) 

. > a. 

Mr. Allen, the Oliver agent, reports good busi 
ness and machines moving out nicely 

John Lund, the Remington city salesman, is off 
on a vacation, visiting his home in Sweden 

> > > 

Arthur T. Abernathy, Ph. D., author “Histor 
New York,” ete and an old Favy-Sholes speed 1 
ord holder was a visitor to the Typewriter FE 
change during the Reunion, and expressed hims 
is much pleased with Birmingham and the F 
Sholes typewriter loaned him Mr. Abernathy is ar 
old telegraph operator and is reported to hav: i 
record of 28 messages in 20 minutes on a Fa 
Sholes 

. > > 

The Alabama Typewriter Co. and W. H. Owings 
Typewriter Co. has been taken over by the Tyt 
writer Exchange and this company will be located 
it 11 First avenue handling all makes, supplies 
ind tl very latest tools and machinery for over 

ling and rebuilding typewriters, grinding and 
recovering platens, ete has been installed Er 
nest W. House is the owner and manager of t 
ibove firm, and has been in the business succes 
fully for a number of years 

> 7 > 
H. Brown, formerly of the D. H. Brown 
writer Co., which bankrupted several months 
is installed in a repair. shop of his owr r 
Twenty-first street, between Second ind T 
iv i Nort doing nothing but repairing 
> . > 

Charles H. Meigs of the Royal Typewriter | 
aid a visit to Rirmingham and called on the T 
writer Exchange Mr. Meigs proved to be a l 
good fellow and deserves the success he is making 

> > > 

] Ist the Typvewriter Exchange added a 
sale in to its Birmingham force. soliciting f 
machi sales only E. S. Bobo is their efficient 
repair solicitor and is well known in his district 

Binghamton, N. Y. 

I B. Greene has been appointed manager of t 
temington Typewriter Company in the Binghan 
ton district Mr. Greene has been connected wilt 
this company for over five vears, and for the past 
two vears was manager for the Remington inter 
ests at Trenton, N. J 

Bridgeport, Conn. 

Bridgeport has recently acquired another mar 
facturing plant. mention of which has not here 
tofore been made, in the American Typewriter C 
formerly of Derby The new firm is located 

floor of the Hurwood Manufacturing Co lar 
Railroad and Bostwick avenues. and has already 
started into manufacture typewriters 

The American Typewriter Co. was incorporated 
in 1893. and has been located in the plant wit 
t Williams Typewriter Co. ir ert it is 
growing business of bot concerns made it 1 s 
sat that the American people should move t 
reer quarters, so they ive come to Bridg ) 

Herbert | Payne is t president and manag 
of t mpany His offices are at 265 Br i 
but s been In this it superinter t 

i gx of t ) t to shay for the past 
yeeks or s 

Jol F. Db f Bridg rt is be “ 

is superintendent of t iss ] 
me time ind is w hare t | 
t l i lar Tor Elliett is s t 
’ ' manufacturing roon 
. - : - loves sixt . . 
= ee = if fl T | ‘ ' t 
t greatly i I sed s 
Burlington, Vt. 

W S| 2 is promoting © r interest 

r He is a 
s up “ . ZTress “ i 
Baltimore, Md. 

T t togers vell-known I! 

1 ar fficer i t Fourt Regi M. N. ¢ 

s allied ms wit 1 Baltimor selling f 

Monar« C'vpewriter Compar 
> > > 

Albert L. Disney, for many vears identified wit 
I f ld standard mpanies in t Balt 


of sales made, repair jobs 
of-town parties and supplies sold 
from ear! 


lle of the streets all day long 
> > 








which came 
and 
mornir 


























territor s I tly be« 1 sales 
oO of the Baltimore ffi 
. > 

( M resident manager < I £ 
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THE GRACEFUL LINES OF THE 


VICTOR 


the mechanism they enclose. 


Oh 





pertect finisn ol! 


reflect the 


perfect work, and perfect 
atisfaction. That’s why the VICTOR 


with the purchaser, the opera- 


Perfect mechanism gives 
work gives perfect 
grows so rapidly in favor 
tor, and the dealer 


1 catalogue upon request. 


Territory open to dealers. 


Victor Typewriter Comipany 


812 and 814 Greenwich St. 
New York 












$8000.00 Per Year 





a a 
JUST DIFFERENT 


FROM THE OTHER 
in ide of white paper 


t% A 
and Ircedom from spots 


t progr ' GET OUR PRICES 
Manufactured By 
THE DYE WELTY ci 
o Bartlurd Bldg. Chicago Ill. 
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ten copies can be written at one operation Mr 
Emmons is an expert in the work and uses numer 
ous ingenious ideas in handling the work As a 
test he made twenty copies at one writing, each 
one of which was perfectly. legible. 


The Remington expense biller was demonstrated 
by Phil Sobel, a Big Four employe from Clev« 
land. He showed the Big Four System of han 
dling this class of work, securing three copies 
bill, notice and receipt at one operation 

Both machines, equipped with singk case, 
Gothic type excited much favorable comment 
among the delegates. 

Mr. Smith was assisted by Howard Hammitt of 
the Detroit office and L. W. Jeffards of the To 
ledo office. 

For the use of the delegates the Remington Co., 
contributed the services of an expert stenograph 
er, Miss Chevalier. Her office, temporaruv off the 
same corridor as the convention headquarters, be- 
tween sessions was crowded by delegates making 
use of her services and also investigating the way 
billing and expense billing machines 

> > > 


Max Miller, formerly a member of the Reming 
ton sales force of Cleveland, has been ordered by 
his physician to Denver for his health Here's 
hoping for Max's speedy return to his usual good 
health. Mr. Miller recently suffered the loss of his 


mother 
> > > 


T. F. Crean, superintendent of the Domestk 
Sales Department of the Remington, made a one 
day visit recently to the Cleveland office 

> > > 


Geo. C. Blickensderfer, of Stamford, Conn., vis 
ited Cleveland recently 
> 


W. R. Fox of Grand Rapids, inventor of the Fox 
typewriter, visited Cleveland last month. 

he General Typewriter & Mfg. Co. report busi 
ness exceptionally fine and are elated over some 
recent good orders. The interchangeable carriags 
feature of the Fox has been found to be specially 
adapted to such work as that of the Ohio Agri 
cultural Experiment Station at Wooster to whom 
they recently sold a 19-in. machine 

> + > 

The Remington Co. have an interesting window 
display consisting of their Armenian typewriter 
containing a letter written in that language, an 
oil painting showing the machine in use in Ar 
menia, the operator kneeling, a translation of the 
letter in the machine and a statement concerning 
its use. In former displays they have shown 
Japanese, Russian and Arabian machines, but the 
Armenian typewriter has attracted more attention 
than any of the others They also manufacture 
machines with Sanskrit and Irdu characters for 
use in Persia and upper India 

> > > 


The Smith-Premier is now nicely settled in its 
new quarters. They report a substantial increase 
in sales and feel that the business revival is on in 
earnest. 

> > > 

A large picture of their representatives in Cairo 
Egypt, is shown in the Smith-Premier window 
There are twelve of them and all but three are 


natives. 
> . > 


All the typewriter companies have taken ad 
vantage of the opportunity to exhibit their ma 
chines at Spencerian college for the inspection of 
visitors to the N. E. A. convention 

> > > 

Cc. E. McLain, proprietor of a second-hand type 
writer concern in the Schofield building, has closed 
his business and left the city 

> . > 

“Jack” Henry, secretary and treasurer of the 
Typewriter Exchange, speechless with joy is 
handing out to his friends two cigars at a time 
as sign language that it's twins—boy and girl 

> o . 


The National Credit Men's Association del 
gates to the convention at Denver, who left on a 
special train Sunday, June 2ist, took along for 
their use a brand new L. C. Smith They will 
visit Great Sale Lake, Yellowstone National Park 
and other points of interest in the West 

> > > 

H. B. MecAlpin, Underwood manager, claims 
they have no complaint to make regarding thet: 
share of the typewriter business, and expresses 
great satisfaction with the business outlook for 
the Underwood 

Mr. McAlpin spoke feelingly of the loss of th« 
late Geo. H. Patterson, of whom he was a persor 
al friend and kinsman, and paid a high tribute to 
his capacity for organization and constructive 
work 

> > > 

8S. W. Crandall, president of the Monarch Typ 
writer Co., visited the Cleveland branch June 20t)! 
and authorized Manager ©. FE. Hull to make ex 
tensive improvements to the Cleveland office The 
Monarch contemplates opening up outside Ohio 
territory and will probably establish branches in 
such cities as Toledo, Sandusky, Akror Canton 
and Youngstown 

> > > 

Mrs. Nellie O'Connor Manager Frost's chief 
stenographer, has gone away on her usual vaca 
tion, which, however, is curtailed in helf owing to 
the rapid revival of business Miss Jeesie Hart 
man is occupying her desk in the meantime 
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Transparent 
encil Carbons 


We would like to interest every dealer in carbon 
Papers in the country in our transparent pencil 
and pen carbons. 


These papers differ from ordinary pencil carbons 
in that they are far more brilliant, more durable, 
more sensitive and less smutty. Notwithstand- 
ing all these advantages our price is less than 
most manufacturers charge for the ordinary kinds. 


An inquiry will bring you a sample book contain- 
ing the following varities: 


Our Quality No. Weight Grade Suitable for 
1009 4 Ib. Soft Pen or Heavy manifolding with pencil 
706 7 Ib. “ Pen or Pencil 
705 7 Ib. Medium Pencil 
707 7 Ib. Hard Clean Pencil (1 or 2 copies) 
757 10 Ib. Soft Pen or Pencil 
756 10 Ib. Medium Pencil 
754 10 Ib. Hard Clean Pencil 
854 14 Ib. Soft Pencil 
853 14 Ib. Medium Pencil 
855 14 Ib. Hard Clean Pencil 
902 7 Ib. Full Soft Pen or Pencil 
952 10 Ib. ** Soft Pen or Pencil 


From the samples in this book a carbon may be 
selected to satisfy any legitimate requirement. 


These papers are increasing in popu- 
larity with railroads and salesbook 
manufacturers. There is a reason. 


Remember the sample book is yours for the asking. 


Neidich Process Company 


BURLINGTON st NEW JERSEY 
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Here's Your Chance 


to handle exclusively in your 
immediate territory what is 
considered the very best type- 
writer device ever placed 
before the public. 


NOISELESS AUTOMATIC 
TYPEWRITER CLUTCH 











STOPS THE NOISE! 


*LIMINATES absolutely jar of the vibration! Saves wear 
~ and tear! Gives the keys a light, responsive touch! 
Ribbons wear longer! Noscrews, hooks or bolts used—machine 
automatically attached to cabinet! Better stencils and carbons. 


Delight to operators. Saving and Godsend to business men. 











in the New York Press, a_ wide 


Chief inrthe office of E. H. 


Two words tell the st Good thing.’ 
Harriman, the railroad king, wl this device met with instant approval. 
“A Godsend Victor Smith, editor of the “Tip of the Tongue’’ column 


recognized authority on such matters. 


roughout the United States and 
Europe, and approaching the state of being practically universal 


throughout the world 


Unless we have opened your city or town we shall be glad 
to confer with you on the matter of exclusive selling rights 


ou without delay. 











MERROW & GURNEY SALES CO. 


Sole Distributors 
Tribune Building NEW YORK CITY 


Factory and Warehouse, Portland, Maine 








Delegates to the Boston Convention can see 
this device demonstrated at the store of 
A. R. ANDREWS, 3 Tremont Place, Boston. 
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still holds the attention of the trade and is making 
rapid strides wherever it is shown 
> . > 
D. M. Alkire of the Underwood Typewriter Com 
pany reports good business for June with splendid 
faN prospects. 


Manager Alkire entertained Sal: Manager Neahr 
June 30 and July Ist 


> 
J. 8. Bayes, manager of the Remington Typ 
writer Co., is laying big plans for his fall cam 
mign and says he expects a bumper business 
Jowever, he is not waiting the season but is still 
rustling as ever for the present business 
> > . 


George A. Baldwin, manager of the billing de 
partment of the Underwood Typewriter Compan) 
is having a great success in his new work The 


Underwood billing system is quietly but surely 

winning the confidence of the business world larg: 

ly because of its inherent merit 

with which it is being presented to the publi 
> > . 


and the manner 


The Oliver Employment Office is handling the 
largest number of applicants in the history of the 
organization, and is finding positions for them, too 

> * > 


Vice-President Dalavan Smith of the Oliver Com 
pany visited Chicago during the convention and 
was a conspicuous figure about the hotels 

. ol > 


The many friends of Former Manager Johnson 
of the Monarch typewriter office of Chicago regret 
his departure from this city They realize, how 
ever, his splendid ability and unswerving loyalty 
and have high hopes for his future attainments 

> > > 

Manager Newport of the L. C. Smith & Bros.’ 
Typewriter Co. is very busy these days and his 
success with the new model is just what his friends 
anticipated. Beside a good typewriter man, New 
port is quite an angler and many are the stories of 
his prewess with the fly and rod Whenever he 
greets you he is liable to say ‘“‘What luck’ instead 
of “Good morning.” 

. 7 

“White Steamer’ Alkire of the Underwood is 
having much fun with that car of his He dotes 
on week-end trips from Chicago Who deserves a 
White Steamer more than Alkirs 

>. > > 


“Billy” Filstead of the Central Typewriter Ex 
change states that his business for June was fully 
as good as for any month since January His firm 
Ames & Filstead, has made a mark for itself 
and the reports from the Denver office are as er 
couraging as from the home office There will be 
some mighty good news about this firm in th 
August issue of Office Appliances 

> > > 

Sales Manager Daves of the Remington-Sholes 
Typewriter Company returned last month from a 
trip through the South and East where he closed 
some fine dealership contracts 

> > > 

D. B. Underwood Company, wholesalers to sthe 
trade in typewriters, report that business has been 
very good with them for the past month They 
are not anticipating as dull a summer as usuak 

Denver, Colo. 


Information comes in a telegram to G. E. Han 
cock, local manager for the Smith Premier Type 
writer Company to-day that Johnson W. Emrick, 
who preceded him as manager of the Denver of- 
fice, and who at the time of his death was a spe 
clal representative of the home office, died sud 
denly at 5 p. m. Thursday at the hospital in 
Minneapolis, Minn., of appendicitis. He succumbed 
after the fourth operation to save his life and af 
ter a three weeks’ illness Mr. Emerick was the 
son-in-law of Mr. and Mrs. William E. Strawn 
of 1723 Champa street The body will be brought 
te Denver for burial The deceased leaves a 
widow, Mrs. Evelyn Strawn Emrick 

Dayton, Ohio. 


Anether Monarch enthusiast is “young” Mr 
Wagner, weight nine pounds, born June first, .son 
of F. L. Wagner of the Wagner Typewriter !In- 
spection Company, local representatives of the 
Monarch Visible. 

Durham, N. C. 

The Office and Art Supply Company has adden 
the local dealership for the Monarch Visible typ« 
writer, subject to the jurisdiction of the general 


dealers, the State Company, of Columbia, S. ¢ 
who control the sale of Monarchs in both Caro 
linas. 

>. > > 

H. H. Hester, who has been traveling represent 
ative of the Smith Premier Typewriter Company 
has tendered his resignation and will begin in June 
to sell the Underwood typewriter 

He has handled the Smith Premier, the L. C 
Smith and other brands successfully, organizing 
the company that sold the L. C. Smith last year 
All state agents who have tried him say he is the 
slickest thing that ever talked typewriter in thes« 
parts and with the Underwood, the smoothest 
thing on the road, Hester says he will do business 

Davenport, lia. 

Miss Cora Dammers of Chicago won a silver cup 
in the typewriting contest at the convention of the 
Central Commercial Teachers’ Association In fif 
teen minutes’ dictation Miss Dammers wrote 743 
words with 17 errors, and in the copying contest 
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For Billing 


For Correspondence 


For Card Writing 
For Loose Leaf Bookkeeping 

@ No other typewriter so fully meets all of the 

requirements of modern office practice as does 


the MONARCH VISIBLE with its complete and 


perfect equipment of time and labor saving devices 


The Monarch Typewriter Company 


Executive Offices: 300 BROADWAY, NEW YORK CITY 


Branches and Dealers throughout 








TOOLS 
TYPE | 
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Have you 
Our No. 10 
CATALOG go 


REPAIR PARTS | 


FOR ALL 


TYPEWRITERS 








' THORP & MARTIN CO. :: Boston, Mass. 
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READ THE REASONS FOR 
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«" UNION RIBBONS * CARBONS 
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If this ad does not persuade 


REMEMBER 
A TRIAL ORDER WILL CONVINCE 


UNION RIBBON & CARBON CO. 


9th and Thompson Streets, PHILADELPHIA, PENNA., U.S. A. 


CHICAGO OFFICE, 324 Dearborn Street 
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Several of the typewriter concerns had machines 
on display at the recent bankers’ convention held 
in this city. 


A. A. Griffith of the Griffith Typewriter Ex 
change is having trouble with crooks In May a 
party purchased a typewriter on the installment 
basis, making the down payment and then skip- 
ying. After three weeks’ work on the part of the 
Pe. Worth Detective Service the man was located 
together with the typewriter doing business in 
Little Rock, Ark., under another name He was 
brought back and is now in jail awaiting trial 

> - >. 

The Griffith Typewriter Exchange are also of- 
fering a reward of $5.00 for information that will 
lead to the return of Royal Standard typewriter 
number 2473, taken from their office June 19th, in 
leather carrying case. 

Guthrie, Oklahoma. 


E. N. Hadlock, Oliver agent at Guthrie, Okla 
homa, reports selling a large number of newly ap 
pointed senators and representatives at the last 
meeting of the state legislature 

Hartford, Conn. 
(By Our Special Correspondent.) 

G. Cc. Davis, who has been filling the position 
of assistant superintendent at the Royal Typewrit 
er Company's factory, has resigned, and in the fall 
he will take the place of manager for a manufac- 
turing company in New York, but will spend the 
summer in Branford. Mr. Davis, before coming 
to the Royal factory, had been employed by the 
National Cash Register Company of Dayton, O 
the Mergenthaler Linotype Company of Brooklyn, 

. Y¥., and the Fallard & Alling Company of New 
York. 

> > >. 


E. C. Down, local representative of the Monarch 
Typewriter Company for Hartford and vicinity, en 
joyed a visit recently from the new manager of 
the Boston office of the Monarch Typewriter Com 
pany. Mr. Down is very enthusiastic about the 
new Monarch biller. He has been working out 
some demonstrations of his own very satisfactorily 
in the past, but appreciates the new devices which 
have been added to the Monarch Notwithstanding 
the fact that Hartford is the home of the Under- 
wood, Mr. Down has succeeded in demonstrating to 
some of the larger typewriter users that the Mon- 
arch is the only machine that can handle satisfac- 
torily certain lines of work 

> > . 

Frank W. Morhardt, who has been employed by 
the Underwood Typewriter Company as an assist 
ant foreman, left the employ of the company re- 
cently. His associates gave him a purse of $50 in 
gold as a parting gift, the presentation speech be 
ing made by Councilman William T. Smith 

> > > 

The Underwood Typewriter Company has just 
completed a typewriter intended for the Emperor 
of Austria, the finish being in royal blue with the 
active parts in bright finish of extra quality. As 
to general characteristics, it is most complete both 
in appearance and workmanship, and well repre- 
sents the advanced state of the art in twentiet! 
century instrument building 

> > > 

Cc. L. Davis, who is known in the player trade 
on account of various devices, is now located tem 
porarily at Hartford, Conn., with a _ typewriter 
manufacturer. Mr. Davis has invented a new ma 
chine, whereby the writing of a letter simultans 
ously perforates a strip of paper, and the latter. 
being put through the machine, duplicates the let 
ter as often as wanted, automatically 

Indianapolis, ind. 
(By Our Special Correspondent.) 

The Indianapolis Typewriter and Supply Co. has 
just recently been organized and opened its offices 
at 124 East Market street The company has for 
its officers L. B. Sherwood, president and W. B 
Kennedy, manager 

It is the intention of the company to handle any 
line of good up to date office equipment or any de 
vice which is part of the trade. The most recent 
addition to the line is the Adams Letter Folding 
Machine, which has recently made its appearance 
in the field and is a neat little machine. The com- 
pany is progressive in its ideas and thoroughly 
awake to the possibilities of the trade and will 
merit the confidence of the business men of Indi 
anapolis 

Ilion, N. Y. 
(By Our Special Correspondent.) 

The fourth annual field day of the Remington 
Typewriter Works was held at tecreation Park 
field on Saturday, June 20 A very large crowd 
turned out to witness the events and no end of 
rivalry existed among the contestants. The admis 
sion was free to all and the employers of the town 
were asked to make provision for a half holiday 
so that every one could be thers 

Last year 5,000 people filled the field and every 
thing points to a very successful event this vear 
The McClain gold medal, presented by Vice-Pres 
ident J. F. McClain for the 220-yard indoor race 
through the big factory, was again offered and 
was the center of much rivalry President H. H 
Benedict's gold medal for the best all-round ath 
lete in the day's events was the chief prize among 
many others offered for track events Clarence 


W. Seamans’ silver challenge trophy was the ob 
jective of the departmental base ball teams. the 
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name of the winner of the league's pennant being 
engraved thereon Mr. Seamans also presented 12 
individual prizes to the winning team and its of 
ficers in the form of gold base ball watch charms 
The Remington Arms factory had appointed a com 
mittee to organize contestants in the open events 
The following were the chief items: Parade by 
Remington Typewriter Band, pageant by the young 
lady employes of the Remington Typewriter Works, 
100 yard dash, putting shot, half mile run (open) 


throwing hammer (open), high jump (open), ob 
stacle race pole vault, tug of war (open), broad 
jump, relay race (open), sack race greased pig 
base ball 

> . * 

For some days it has been reported that G. H 
P. Stone was to entertain his neighbors and 
friends at a party on his spacious lawn at the cor 
ner of John and Fourth streets, on June 17 The 
pleasant event was held and about 35 guests enjoy 
ed the hospitality of Mr. and Mrs. Stone A chaf 


ing dish party was held on the lawn at 7 o'clock. 
presided over by Mrs. Fred Hoyt of Brooklyn, miss 
Ella Leech, Miss Kate Joerissen and Miss Anna 
Joerissen After supper the guests entered the 
house, where several pleasing vocal selections were 
rendered, participated in by Mr. Reed of Boston, 
the guest of George Neale of Elm street, and Miss 
Tefft and instrumental selections by Miss Bennett 
Ice cream was then served and outside was heard 
the singing of the Typewriter Glee Club, who, after 
their rehearsal, had decided to serenade Mr. and 


Mrs. Stone in honor of the event After rendering 
two selections they joined the guests, and, wit 
nine selections by Mr Reed and the glee club 


merriment reigned until a late hour 
Joplin, Missouri. 
¢. H. Frankenberger, Oliver typewriter repre 
sentative in this city, is looking forward to a big 
business in the future He reports that the lead 
ind zinc mines will all be running on full time 
shortly 
Kansas City, Missouri. 
(By Our Special Correspondent.) 


B. F. Barger is a new addition to the Oliver 
Typewriter Company's branch office in this city 
He comes from Minneapolis, Minn., as the new 
issistant manage! vice J. W. Campbell, trans 


ferred 
> > > 
The Oliver Typewriter Company in this city 
have an employment department which certainly 
is worthy of mention It is in charge of Miss Nel 
lie Stonecipher, who has certainly demonstrated to 
the business men of Kansas City that when they 
want a competent stenographer they can depend 
yn her to furnish same 
> > > 
The largest and best appointed typewriter o 
fice in Kansas City and in fact the entire west, is 
the Oliver Typewriter Company's cffice at 102 West 
Sth street, this city No money has been spared 
in its equipment 


. . > 

The west bottoms or wholesale district of Kar 
sas City was flooded during the month of June 
some of the main streets being from two to eight 
feet under water Notwithstanding this conditior 
of affairs, Salesman Eakins of the Oliver Type 
writer Company could be seen daily rowing a boat 
visiting his customers, who were all situated or 
the second floor, anticipating a move to the third 
it a moment's notice 

Louisville, Ky. 

The firm of Wellman & White. which was ir 
business for some years in this city, has been dis 
solved and J. T. Wellman of that firm has organ 
ized the firm of Wellman Bros & Co., W. R. Well 
man being the other brother The new concern 
is located at 216 Fourth street and are handling 
rebuilt typewriters and a full line of office supplies 
They have also secured the agency for the Reming 
ton Sholes Visible typewriter for Louisville 

Little Rock, Ark. 

The Hammond Typewriter Company of Ham 
mond, Ind., recently filed a copy of its charter and 
articles of incorporation and agreement with the 


secretary of state The company claims to have 
$416,500 assets and $6,100 liabilities and to have 
$500 invested in Arkansas m & Brogden of 
Paragould is named as its agent in Arkansas and 


the offices will be at Paragould 
Los Angeles, Cal. 


They are still talking in Los Angeles of the 
markable display made in the window of the Ren 
ington Typewriter Company during the recent visit 
of the fleet to that city This display consisted of 
i model battleship which bore the name “lI s. S 
Remtico,”” and which was built entirely of Reming 
ton typewriter supplies and parts, from the hul 
which was made of Paragon ribbon boxes, to the 
guns, which were built of wound carbon rm 
davits, which were bullt of desk hooks; funnels 
which were built of cylinders, et« The entire dis 
play was a perfect masterpiece of the window 
dressers’ art ind the most remarkable thing 


iper 


ill was that this window was not the work of ar 
professional window dresser, but, on the contrar 
was prepared entirely by employes of the Ren 


ington offic« Misses Ethel L. Gabbert and Jessi: 


Rleck were naval designers and G. W. Walker 
the naval constructor 
. o > 
Frederick B. Barrett, local manager ft Ru 
lingan Telegraphing Typewriter Cor ! ! 
the U. S. Wireless Telegraph Compar 
turned fron Sar Francisco 





Milwaukee, Wis. 


it (our Special Correspond 


The typewr susiness in Milwauke+ 


holding its ow f late and whil 
been any ret! rkable increase in sales, tra 
been of the best The month of May wa 
satisfactory t ilf of the dealers and tl 
tions are that the month of June ist be as 
lv productis f good results 

> > > 

‘Business is er good said Jas. 7 Mi 
waukee manage = Underwood I t 
Company V ffices in the Wells I ding 
‘Trade was the best for the mont! if M t 
the Milwaulh ffi of t Underw i 

is evel! \ rier ! Sales excem 1 
the montl M 1906 ind for SAT 
last year Prospects are especially good 

csr 

The L. ¢ Smit & Bros. Typewriter ¢ 

is opened i it I office it Milw 1 t 
corner of T { street and Grand a t 
location is on the second floor f M 
building verlooking Grand avenue ind s 
of the best ir thie city A suits > aes ff 
being occupied, comprising a reception 1 
onstrating ro« private office mechani 
ind shipping room, all of which wer " 
for the special requirements of the ipal 

> > > 

The Milwaukee office will control Wiscons 
the Upper Peninsula of Michigan and is 
charge of J. B. Lanigan, who has been cor 
with the L. ¢ Smith & Bros. company 
past Vear witt headquarters at Madisor \ 
The L. C. Smith & Bros. company has bes 
periencing excellent success placing their 
in this territory and now that the offices 
trally located t Milwaukee it is expe 
sales will materially increas« 

+ . o 

G. G. Ralls, formerly with the Underw 
writer Compal! in Michigan and later 
with the company for four years in Nort ( 
lina, has taker irge of the Madisor W 
ritory with headquarters at Madison 

7. > . 

President McDonald, of the McDonald 
writer Compatr of Chicago, extensiv reb 
typewriters, recently called upon the Mi 
trade 

> > >. 

W. J Lecki ormerly in charg: 
branch of tne Underwood Typewriter ‘ 
Norfolk, Va is now associated with the M 
kee brane f the company 

> > > 

A PrP. St J ns, lately traveling sales! 
the Smith-Premier Company, has accepted 
tion with t L. C. Smith & Bros my 
headquarters t Madison, Wis 

> > - 

J. B. Lanigatr who for the past vear repres 
the L. C. Smith & Bros. Typewriter Com; 
southern Wisconsin with headquarters at Mad 
has been appointed manager for the L. C. 8S t 
& Bros. compat in Milwaukee with terri 
include the state of Wisconsin and the Upper P 
ninsula of Michigan Mr. Lanigan is recognize 
one of the oldest typewriter men in Wiscons 
point of service, having had charge of the Sr 
Premier Typewriter Company's business t Mad 
son for the past ten vears, previous to . 
nection with the L. C. Smith & Bros my 
Mr. Lanigan will have seven traveling s 
inder his ree besides a large offic for 

Minneapolis, Minn. 
(Ry Our Special Correspondent 

One of thi ewly appointed Oliver PM 
tablished last month was the Brenner Drue ¢ 
pany at Stillwater, Minr The territory ! 
portant one ind = the Brenner Drug 
promise that Oliver orders will t 
from their field 

> . > 

The Oliver Iron Mining Company f Nort 
Minnesota are constantly adding Oliver t eV 
to their equipment They now use pr! 
hundred and fifty Olivers 

> > > 


Tom Highberger, the Oliver salesn 


made a record in North Dakota, has 
vice of the Oliver Typewriter Comprar 
the state igency for a life insurar 
St. Paul His 1 ny friends wis! it 3 
is new \ t 
> > > 
( C. King nd Robert C. |} 
recruits t the Oliver country sa ‘ 
ipolis e taking p t 
ry rer S oe f ire 
: & 2 
The New Model No Oliver j t N 
is mad ad led inroads in the } t 
The Oliver mpanv to-day lai ( 
ers have been sold to the bankers in t N 
west during the past five vears t r 
makes ters ! 1 ( 
l record ti i s 
proud 
* * @ 
H \ s x ft 
Ldditio: t © I it SA 
ae 
R I I Kansas ¢ \ 
ipolis I t Sit Ss far t ed | 
Cvpewriter ¢ ‘ e represe 
Muskogee, Okla 
W. L. Goodman, traveling repres 








lames B. Hat nd t typewriter manufac‘ 
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Zes n the hotel tn mountain top Writing 


Inter- 
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: mothers and children of the 

He ed a! i ind handed hin ype 


telegran I message vas addressed to the Li 
ild It rea 
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} k W next? James B. Hammond Action 
develoned t t Mr. Bancroft, who is Mr. Han 


Spacer 








d's cretar vas on jury duty |! 

irk. H M Ha nd informed a Her 
ild eporter n Montclair that the check will 

lable to-d for the Her i's use He said last 





t be ised so that its benefits 
; pe poems for x hom it ee age | NEW No. 8 MODEL 
t be adde« oO Herald's ice fund or used 
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TYPEWRITER NEWS.—Continued. 


John Underwood sailed for Europe on the 24th 


of June on his usual summer vacation 
* >. > 


The Underwood Automatic Pay Stations, under 
the management of Mr. Harry Bates, will make 
their initial debut at the National Hotel Men's 
Benefit Association which will be held at Saratoga, 
N. Y., July 13th to 18th Miss Fritz will also at 
tend and show her wondrous speed on the Under- 
wood. We hope to give full details of Mr. Bates’ 
invention when matters are more matured 

. > 


J. E. Neahr, formerly general manager of 
the Royal Typewriter Co., is once more in the 
harness with the Underwood Typewriter Co He 
will resume his quondam position as general sales 
manager of the Underwood, and it is safe to say 
that his energy and activity will seon display 
itself. He left New York the last of the month 
on a trip to Chicago 
> > 

Striking evidence of the world-wide extent of 
the Remington typewriter organization was fur- 
nished recently in a letter received by Miss Mary 
BE. Orr, the lady member of the Remington board 
of directors. 

This letter was written from the small village of 
Waimate, New Zealand, and in addition to Miss 
Orr’s name bore simply the address, “Remington 
Typewriter Company, U. 8 America.’ 

Doubtless the letter would have been delivered 
even if the “U. S. America” had been omitted 
for the Remington organization extends to ever) 
corner of the earth, and is as well known in New 
Zealand as anywhere else 

> > 


The executive offices of the Monarch Typewriter 
Company during the latter part of June enjoyed 
a visit from Messrs. Norton Bobo and Wilbur F 
Webb, of Denver, Colo., respectively § the presi 
dent and secretary-treasurer of the Office Equip 
ment Company, Incorporated, Rocky Mountain 
dealers for the Monarch Visible typewriter and for 
other office specialties Messrs. Bobo and Webb 
spent the greater part of a week in New York 
calling on wholesalers and manufacturers and also 
visiting the many points of interest in and about 
the city. They were entertained by H. A. Aument 
of the Monarch Dealership Department, and by 
F. L. Sholes, City Manager for the Monarch. and 
it is not the fault of these two gentlemen if the 
Denver boys did not absorb enough genuine en 


joyment to last until they have an opportunity to 
visit New York again 
. > . 
S. W. Crandall, president of the Monarch Tyr 


writer Company, made an extended tour of thre 


western branch offices of his company during t 
latter part of June 


The work of redecorating the building occupied 
by the Monarch Typewriter Company at 300 Broad 
way has been completed, the signs are in positior 
on the roof and on the great plate glass window 
and the Monarch people feel as much at home i 
their fine new quarters as if they had always been 
there 


> > > 
It is reported that C. DeRooy, who for several 
vears has held the position of translator and cor 
respondent in the foreign department of the Mon 


arch Typewriter Company, has resigned his posi 
tion, effective July 15th. and will return to his na 
tive land, Holland It is understood Mr. DeRoov's 
Intention is to engage in the typewriter business in 
one of the cities of Europe, but has not vet fully 
decided on the location His loss will be felt by the 
Monarch company, for Mr. DeRoov is a practical 
and experienced man in his line of work His peo 
sition is to be filled by J. F. Famaeyv, who s been 
with the company for some months as assistant in 
the foreign department 


* > > 
Mr. George Edmund Smith, who for five vears 
has been district manager of one of the great typ. 
writer manufacturing companies, with headquarters 


in Buffalo, has accepted a position with a similar 
company as assistant to the sales manager with 
his new offices in New York City His new fleld 
exterds throvehout the United States Mr. Smit 

will leave Buffalo and assume his w dut the 
first of June 


es 6s 
EK. H. Smith. treasurer of the Oliver Tyvewriter 
Compeny, made a hurried trip throug the Fast 
recently, visiting the company’s New York offi 
as well as friends and acquaintances in that t 
> > +. 


Tom Parker, the well-known Oliver represent 
tive, landed in New York recently from ar 
tended trip in the South for the companys 


] > > 
J. C. Pennock, manager of the Oliver Tyvpewrit 
er Company's office in Brooklvn, has returned from 
his vacation which he spent on a farn it Dela 
ware 
> > . 


Manuel S. Carmone, of Mexico, inventor 
Folding Typewriter, is in New York negotiati rt 


the sale of his patent to a syndicate 

> > > 
W. R. Priest, assistant manager of the O 
Typewriter Company in New York Cit srt fe 
pates spending his vacation in the Adirondack 

> > > 
Carl Hanson, representing the Oliver at N: 
Haven, gives a glowing account of the recent Y 
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REBUILT TYPEWRITERS 
GRADES—3—GRADES 


THEY sex LIKE NEW. 


SE 


fab “Afton 

















REBUILTS NEVER HAVE BEEN 
UNIFORM IN APPEARANCE, OR 
FINISH—TO THE DEALERS’ LOSS 
AND DISAPPOINTMENT. 


GRADE For UNIF ORMITY 4»0 
ECONOMY esters 


REBUILT FIRSTS: Like New 
REBUILT SECONDS: Like “Rebuilt” 
REBUILT THIRDS: Also Like “Rebuilt” 


ASK FOR INFORMATION-—PRICES 


GENERAL TYPEWRITER EXCHANGE 


21 Murray St., New York | 






























U. S. RIBBONS AND ; 
CARBON PAPERS “==? 


NON-FILLING NON-FADING NON-DRYING f 


OILS, ERASERS AND PENCILS 


ESTABLISHED 1899 


We claim our ribbons to excel those of all other manufacture 
in the following detail: 


1.—Most intensely jet black records. 2.—Most brilliantcolors throughout. 3.—M 
durable. 4.—Non-drying. Absolutely unaffected by cold, heat « r atmospheric conditio1 
5.—Greatest copying strength. 6.—Strongest and best for Duplicator and Hektog: 
work, 7.—Ink automatically distributes itself by capillary attraction, always present 
an evenly inked surface and ensuring uniform results. This feature also admits of ¢ 
being inked clean and yet giving good, clear, strong copies to the extreme enduranc: 


of fabric. 8.—Tested and in constant use bv United States and British Governments 


Bi-Chrome Ribbons a Special Feature 
Large Contract Work and Manufacturing 
Imprint Goods for the Trade a Specialty 
Inked Ribbons for Adding Machines, Time Recorders, Etc. 


Wide (2 to 11 inches) Ribbons made to order 
Write For Prices Giving Dimensions Want 


U. S. Typewriter Ribbon Mfg. Co. 


New Factorv Address: 


Sansom and Eighth Sts., Philadelphia, Pa. U. S. A. 


Cable Add 
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SAVE 


FROM 25 TO 75 PER CENT 


ON ANY 
STANDARD MAKE OF 


TYPEWRITER 


‘‘American’’ machines are not “just typewriters” but 
writing machines which each and all bear superior 
















value regardless of grade. 
We buy carefully and then handle each machine 
through our factory by a system which insures the 
development of the highest efficiency, perfect work 
and the greatest length of service. 
We furnish all standard makes. 


Smith Premier New Century Remington 
Monarch Hammond Yost 
Densmore Underwood L. C. Smith 


REBUILT READY TO USE — IN THE ROUGH. 


Every machine we sell carries a guarantee that pro- 
tects both dealer and user. 
‘‘American”’ Typewriters mean more profit to the 
dealer and greater satisfaction for the user. 


Get our catalog before you buy. 


Wholesale and Retail 


The American Writind Machine Co. 


345 Broadway, New York, U. §. A. 
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is set for April, May and June. It is a world-wide 


contest. At present the cup is held by London, 
England. It first went to Berlin, Germany, then 
to Eanene City, next to Denver and is now in Lon- 


don. “I intend that Omaha shal! have this cup 
next,” said Mr. Plowman, who was one of the chief 
factors in wresting the cup from Berlin and cap 
turing it for Kansas City. Omaha and its territory 
is giving a good business and April exceeded any 
revious month in the history of the Omaha office 
or Omaha to demonstrate that it is the greatest 
sales point for typewriting machines would be 
another substantial evidence of its right to claim 
front rank in western progress. The next thre 
weeks will determine whether Omaha wins the cup 
Oklahoma City, Okla. 


W. E. Truog, in charge of the Oliver interests in 
this city, reports business better this year than 
ever before, in spite of the high water, floods and 
presidential election. ~ 

The Oklahoma office of the Remington Type 
writer Company reports a business last month 
which breaks all previous records. The Remington 
typewriter has always been strong in Oklahoma, 
consequently the breaking of all Remington records 
in this state means a lot When we consider, also, 
the comparatively quiet business conditions it 
means a whole lot more Furthermore, this record 
is not a mere spurt, but the Remington typewriter 
organization in Oklahoma is doing the same splen 
did work right along. Our congratulations to the 
Remington boys in the new state 

Providence, R. |. 
(By Our Special Correspondent.) 

Cc. H. Skillman, manager of the Monarch Type 
writer Company in this city, felt very optimistk 
when speaking about the conditions in and about 
Providence. He reports that nearly all of the fax 
tories that have closed have resumed opera- 
tion and that the outlook for business in the future 
is very bright Mr. Skillman has succeeded in sell 
ing Monarch typewriters to several of the larg: 
Catholic colleges in his territory during the past 
month 


> > > 
Lewis P. Allen, foreman of the repair department 
of the Underwood company. has been transferred 
to Philadelphia I. J. Dorgan succeeds Mr Allen 
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Mr. Dorgan is a graduate” of the Hartford and 
New York offices and is very well known among 
the typewriter repair fraternity 

> > > 


Fred Brown, city salesman for the Smith Pr: 
mier Company, is taking a well earned vacation 
and is spending the same on a trip to the Sout! 

. > > 


Miss Ethel E. Brown, in charge of the Under 
wood Employment Department, has accepted a po 


sition as bookkeeper and cashier with one of t 
large manufacturing concerns hers 
> * 
Frank Neilar the enterprising dealer ir i 
kinds of machines at any price.’ recent! 


trip to New York and invested in a large 
of machines 
> > > 

¢. C. Simon, formerly salesman of the Under 
wood Typewriter Company at this point as £ 
to Florida and is scattering Underwoods right and 
left through the sunny south 

. al > 
Spang has been employed by the Unde 


Georg: 


wood company as assistant repairman 
> . 
Charles Morrill, one of the best known men i 
the typewriter fraternity paid his Providenc: 


friends a visit recently and gave them all a word 
of cheer and one of his genial smiles 
> > > 


Miss Andrews is in charge of the employment ds 


partment of the Underwood company. and is we 
known among stenographers of the city 
> > > 
Charles Skillman, the Monarch manager s stir 
ring up the typewriter business pretty strong and 
expects to ive to put of one or two assistants 
Pocatello, Idaho. 
R. G. Wileox who is territorial agent 
Oliver typewriter returned to Pocatello recent 
fror business trip to Challis and Macka H 
reports bot! those places as most prosper S 
Philadelphia, Pa. 
(R Our Special Correspondent.) 
. ¢- I wood Smith formerly connected wit 
onsolidated Coal Companys is now acting i! 
ipacit of bookkeeper and cashier for the Mor 
irch Typewriter Companv at Philadelphia 
*ee. 
John G. Henderson, proprietor of Pott’s Short 
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. * . 
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STANDARD f 
All The wring ' 






OPEN 


A light. Folding portable machine, that combines all 
tures of the highest priced ones, including Visible Writing, and 


some good new features never before incor] 


rated in 


The Typewriter of the Age 


’ 


the good fea 


any typewriter 


The Only Folding Typewriter in the World 


and the most visible machine yet invented Carrying weight about six pounds 
Made of Aluminum. To be fully appreciated the “LITTLE WONDER” 
must be seen. Therefore, we want dealers everywhere to represent us. An exceptional 
opportunity tor good, live men. Nocompetition—something unknown with tvpewriter 
dealers heretofore. Write mow and get our proposition before your territory is taken. 


309 Broadway, 


Standard Folding Typewriter Sales Co., 02 w°so'2%: 





FOLDED 








Abolishes the 
Marking Pot 











Pac kage . 


Marking Boxes 


can't clog—won't leak 


THE DEXTER 


A Fountain Marking Device ‘°** “3 ee 
Pump feed supplies ink constantly at marking 
point ; motion of marking insuring an even flow. 


TRADE 


MARKER 


MARK 


Makes Easy the Work of 


Crates, Et Ideal for Grocers’ and But 


Sign Writins 
1 « 


ip. Fi l 


INDESTRUCTIBI 





DURABLE—PRACTICAL 


Ey ery concern can use one or more 


Retails $1.50. 


Mads vf brass heavily nickel 








A. J. MAIER & CO, 


Big Profit for the Dealer 


234 La Salle St., Chicago 
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OUR PROPOSITION 


IS SOLELY FOR THE BENEFIT OF 


THE 


TYPEWRITER 
DEALER 


Or the Person who desires te become one 
EVERY DEALER IN OFFICE 
AMBITIOUS MAN EVERYWHERE 


‘THE WORLD OVER 


We ship machines daily to all parts 
not some to yous 

















STATIONER 
EVERY 


EVERY 





should have our proposition. 
f America and abroad—why 
By recent contracts we have received a large number of 


Factory Rebuilt 


with new office case, etc. These machines are practi- 


solutely the best stock for a Dealer to handle. 
GET OUR PRICES on these machines—it will pay you. 


TYPEWRITER EMPORIUM 


Established 1892 92-94 Lake Street, CHICAGO 


Typewr 
cally new and al 


iters, 














Whether a Stationer or a Salesman 


They are the best you can buy. 
d yet have perfectly smooth edges, but 
tab and detach them « one by one and see for yourself. That’s the 


$o00k Form business cards 
Don’t marvel | ve us 
send for a sample ¢ 


proof. \ you rd yu don't have to hunt through every 
‘ nd separate lot of paper ind t han d out a soiled, rumple d or marred card 
I rm Cards are alwa together lhey are clean, convenient and perfect. 


Peerless Patent Book Form Cards 


is und nted process. They are bound in books of 

. fin ir genuine sea f ler case specially made for the purpose 
11 the rd 10 that every card goes out of your end 
ngt t] represent all the skill and elegance of 







They effect a big saving in your card cost 
nce every card remains in perfect con- 
lition until itis used. They add to you 
equipment for effectiveness as a salesman 
business ¢ 


OUR SMART CARD 
IN CASE 


umbassador 

gaged in the Stationery Print- 
ving business our Dealers’ 
linterest you 


If you are en 
Engra 
ition Ww) 


TEEL COMPANY 


orrrTeeuren &* 





Write Now For 
Samples 


The John B. Wiggins Company 


Sole Manufacturers 


Plate Printers - Die Embossers 
Chicago, U. S. A. 


Engravers 
6-8 E. Adams St., 
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» territory from Denver 
Seattle and Portland 


this company handle ¢ becoming known 


yictures apropos of the 


Remington typewriter, 


Manager Bennett of the Remington typewrit« 


Remingtons is enough 


uenth and Fri incis street 
you of this fact, 


writing Company 


supervision of the 
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‘rench government has contracted to ise 
Smit Premier for the next three ears, exclu 
, 
ly 
Salina, Kans. 
A. White has opened a typewriter ex inge ir 
building lately vacated by the Saline Count 


State Bank on West Iron avenue 


Syracuse, N. Y. 
(By Our Special Correspondent.) 


nformation was received last night by Ger 


Manager Dyer of the Smith Premier Typewriter 
‘ompan of the death at St. Barnabas Hospital 
Minneapolis, of J W Emrick, one of t 


s home office representatives Mr Emrich 
been ill with appendicitis for several weeks 
from the first physicians despaired f 


Mr. Emrick was 39 years old and had been wit} 
Smith Premier Company for about f t 

s He had under is ¢ irge the my - 
offices at Toledo, Milwauke+« Indianapolis 

Paul and Minneapolis He entered the my 


mpar a8 a salesman with the Chicags 
ind later in the same capacity was wit 
it Cincinnati and Cleveland Hi record 
rywhere was a good ons ind in October Lo 
was appointed manager of the offics n bD 
ntinuing until the fall of 190 wher ‘ 
nsferred to the home office to the positi 
ipied at the time of his deat! Mr. Emri 
vived by a widow and a daughter 
0th will be a day long remembered 
writer men of Svracuse who took advantag 
invitation of George A. Seib te isit 
t lant of the Remingt T vriter ¢ 
Mr. Seib was former! it t Mona 
‘ r Compatr hel ind kr ¥ tha n 
s would b glad t ins} t tl 
t at I n r bovs is they st i t 
= \ nt t li I ty tr I] and Ww T 
irs | Assistar Superintendent Brand, w 
' iI them t t! plant, wher t ve! 
\l Seib } self, who tur d guid 1 ir 
’ £ ved them all over tl pla 1) 
! 1 t Visitors at ti New Osgood H 
\\V let they “ re t ker o ft j 
ition Park The ifternoon ind n fact 
ole day, was thoroughly enjoved b ill, and 





sincerest t inks was tendered Mr me 
thoughtfulness in providing such an outing 
7 > > 
typewriter factories are now 
er schedule of five days per we 
suspended on Decoration Da ind 
dos rr the } r ltog 
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Hall, special representative f tl M 
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Leaves Always Perfectly Flat 


back, and can be turned over and 
the book stands upright on its covers 





147 Congress Street, 


“Zenith” Stenographer’s Note Book 


Every stenographer buys the ‘‘Zenith”’ 


This note bor ‘kk means 


back easily 


Every 


No Bulging or Curving Pages 


sight. The leaves can’t flop 


~ 


No COpy\ holder iS I tT quire 


‘h of writing eae can be 


More Speed: Greater Accuracy. 


The complete outfit shown in the illustration—covers, rings and twelve 


sells for $1.00. The paper is adapted for pen or pencil. Made in two sizes, 


sets of leaves for refi 


In.xS in. an 5$ in. x84 u 


American Business Supplies Company 


Boston, Massachusetts 











lean mone\ 
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TYPEWRITER RIBBONS 


CARBON PAPER 


Sold under THE CROWN BRAND tr: mark at 
| e to listen to any complai 


Deal TS shee not ha. \ 


- Ribbons an * Carbon Pa ipel 
fee built up our business Naturally, 


nts | CROWN BR AND. 
ack proposition We are SPECIALISTS. Make nothing | 


Qualit ind 


T broades t 


sticK to qu 





We Want More Agents. 


The World Is Our Field. 


Catalogue and Terms on Request. 








THE CROWN RIBBON &-CARBON MEG. CO., Rochester, N. Y., U. 5. A. 


















at 
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K 
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nds in this 
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it ear of his advanc: sort o 
Winnipeg He is a g man Ww 
m a will LiKe friends nd t 

7 > . 
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If You 


are 
Particular 


and desire to handle real 
high grade Carbon Paper 
and Typewriter Ribbons 

-Goods that are uniform 

Goods that actually 
please your customers 
bring back repeat 
Goods that defy 
criticism even in the 
smallest detail—you will 
be interested 1n our sam- 


and 
orders 


ples. 


We now manufacture 
\4 distinct qualities of 
Typewriter Carbon. You 
are only interested per- 
two or three 
You can help us 
to render you prompt 
and intelligent service by 
the grades 


haps in 


grades. 


mentioning 
you desire. 


Write us to-day for sam- 
ples and quotations. 











Columbia 
Ribbon & Carbon 
Mfg. Co. 














(Originaters of Perfect Coated Carbon Paper) 





West Broadway and Reade Street 


NEW YORK, N. Y. 
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A TALE SHORTENED 


“Factory Grade” 


Typewriter Platens 


The only exclusive platen concern — 


AMES & FILSTEAD 


332 Dearborn Street 1649 Champa Street 
For theTrade Only § CHICAGO (2 Plants ) DENVER 











THE 


ENSIGN 


ELECTRIC 


does not require the services of an 











experienced and expert operator to 
obtain accurate results quickly. 


This machine does all the think- 
ing and most of the work, always 
indicating just what has been done, 


















There is no guesswork 


All keys are of ,'," depression with 
a light and uniform touch. 

















AND PROVES ALL RESULTS 





Capacity from 1 l 1 to 
999,999 999 9.999.999 


ADDS SUBTRACTS 
| 
| 
| 


9,999 998,990, 000,00 | 


ENSIGN MANUFACTURING CO. 
24 Milk St, Boston, I 


Mass. 
Factory, Waltham, j 





_I| 














MULTIPLIES DIVIDES | 
















Sells on Sight 


The So-Cl Ae pe os 
a =«——ee eer 
Typewriter 100 


Brush. 


Operates automatically. 
No soiling of fingers, clothing or vexatious delays & : 


margin. Every Stenographer will want 
one of these. 






Insert in machine, strike the k« tw 
type are clean 


COMMERCIAL SUPPLY CO. i 


Not Incorporated 





265 La Salle Street 83 $3 CHICAGO Shows Device in Position 





A GOOD MAN. 


\ 2g mal s T. C. Malone 
writer department of Foote & 
pany, \t nt ra Mi Malone 

| ¢ 
typew! ience back Lo 
I hit Wi I | l' 
with = the lerwood company 
Wagner Typewriter Company) 
salesmar whi position he he 
In that year he located in New 
the Smit Premier, as city sale 

It was 1905 that he went tft 
positi I & Davie 


HOPES TO WIN SMITH 
TROPHY. 


Premier t Dal 








PREMIER 


( 


NEW ADJUSTABLE HANGER. 


Cr . 2 3 I ,ew 


t seems to Ni 


good points. 7 two illustrat 


( nes 


rdinary 


i | 1s { it 18S necessary; 1s 


‘ hin 
re yisib chine 


rigid t cone bearing is 
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t positions 


Is very 


n under-stré 


York, has in 
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AKO 


machine 


Taste 


7 
mt 


handle 


MILLISON AND HIS AUTO. 


e segment on! 
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AMERICAN TYPEWRITER COMPANY 


REMOVES. 
American Typewriter ( "oe 
I cupying the plant of the Wi 
riter Company, of Derby, Conn 
\ ‘ 1 ad ne I ct iz | 
gep ( having x rn 
urwood M tt eg Compa 2 
s beaut 
\merican Typewri ( pany W 
ted in 1893, and ! 
\ the Williar l iter (¢ 
bi t growing | bot 
ecessary An 
| move t I 
EK. Payne T 
npat His 2 
’ e hi: heer 
p Ing 
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11M cauarse ‘ 
a ep ag ee 
i 1K 1s Drig 
di g 
CHANGES LOCATION. 
VicN representati , 
ly eT ( () 
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Does it 
make a Difference ? 




















Thick or Thin-—sheet of tissue, 
heavy “‘book”’ of carbons, or both 
it’s all the same to the Automatic 
Paper Feed of the NEw MODEL 


L.C.Smith&Bros. Typewriter 


FLEXIBLE, SELF-ADJUSTING — Three 
pressure rolls at front, four at 
rear of platen, work independent- 
ly but grip the paper as a unit. 

WRITE AT EXTREME EDGE — Top 
bottom, sides. Auxiliary pres- 
sure rolls in Paper Fingers do 
the trick. 

Drop paper into place and revolve 
platen —that’s all. No jockeying 
for position. 

The free book telis. 


L. C. Smith & Bros. Typewriter Co. 


SYRACUSE, N.Y., U.S. A. 






Branches in all 
Large Cities 








ALL 
the 
writing 
ALWAYS 
in sight 











ADDING MACHINES 


I have a raft of these machines some of 
which have only been used sli ae! that I 
will sell at GREAT BARGAI RICES. 

Though these machines have been used, 
they are in high grade condition. 

If you are guiug to buy an adding 
machine, or you hay _ friend who is, I can 
sell you one of m2 t any build, and save 
you money. 


W. H. McFARLAND 
Old South Building, Boston, Mass, 
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TYPEWRITER 
RIBBONS 


CARBON PAPERS 


I. M. C. 








@ New management, new 
policy, new machinery, 
new processes. 


@ Everything new and 
up-to-date. 


@ Second to none in hard 
finish varieties of carbon 


paper. 
@ Prices commensurate 


with quality. 


@ Pencil and Pen Carbon 
Papers, all kinds. 


@ Ribbons of all kinds for 
all typewriters. 


@ Two colored and three 
colored ribbons a_ spe- 
cialty. 


@ Agents wanted every- 
where. 


@ Special attention to 
large consumers. 


q Price lists, and sample 
carbon paper, to responsi- 
ble parties. 


@ Write today—you may 
forget it tomorrow. 


Indeliba 

Manufacturing 

Company 
Rochester, N. Y. 
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| The Trials of a Salesman 


Tips by a Typetapper. 


WAS in an office the other day, when the pert, and te m you will place 
manager showed me a desk card which your day for week or more to study “Book 
’ | faithful we 





bore the sound advice keeping by machinery [he 
! “ : . . oe out your res ( earn all about billing 
MAKE A NOISE LIKE AN ORDER haewe werk. Get oc that won can 6 dow 
That’s the kind of noise that every manager a machine é 
| likes to hear, and the faint tintabulation equally — blanks, fill page 
rejoices the heart ol the omece appliance Ssaies rite ha K he n 
| man To “Make a noise like an order” thes know how, y torth, and talk 
| days is from all accounts a matter of considet hines” rather than corresponde: 
| able plugging Perseverance and persistency You can ! strate the 
| are two traits, which should be carefully cult: nethod to su N t tl 
| vated, for both irgently needed just at this man, while ! y be pr t to your 
time In tact one cannot “make a noise lik its o1 orres] 
|.an order” without the exercise of a consider vriters, W I » ye t 
| able quantity of both perseverance and persis te I straight 
| tency. I do not desire to make excuses for th noise like 
| salesman who has failed to “make a noise lik lt is we ving, but b 
| an order,” because possibly he has failed t ittempt ughly 
work his probable prospects, with all the z ive already 
| and energy of which his nature is capable. But this billing question, but 
if he has been industrious, and energetic, own, y I ss oW 
| has still been unsuccessful, he certainly is de that y t | ‘ 
| serving of our sincere sympathy. In spit metho s the 
the dull times, the salesman must “hustl trying to blind, 
“The slower business is,” said one ig ress med 
“the harder I push it.” And in his case the very incept! O I 
constant plugging told its own tale, and he, day les of “bi \ ‘ 
| in and day out “Made a noise like an order lays of in ul 
When times are bad, and orders slow game is Vv ‘ dl 
coming along, is it not as well t attempt 1 Che y im , 
open up new channels? I am prepared isiness | billing exp 
grant that with business in its present e commis caus e unde 
tion, with the stenographic market crowd ut itt l I typew 
with applicants, who are unable to find 1 hanging its scope is d 
tions and with salaries at their lowest ebb f tis you salesn k 
years, 1t 18 some what hard to convinces times et €1 
ness man that now 1s the proper time for hin Nlliing typew! eS 
to improve his equipment and that on y respol it 
iccount he should “make a noise like you b pt YOURS 
det I recognize the difficulties that fa ko not s v 
| but in spite of all I ask you not to be discour uUSINEeSss s 
ged. It may be true that many of your best 
| cust ymers are loaded down with all the 1 THE TORONTO SHOW 
t e° Nation business S yw 4 


chines they may want for correspondence pu 


poses for some years, but a large field ts ( 
| before you. and the harvest is ripe! the week () 5 
In dull times orders can be secured rte 
show your prospects that you can eff 
ec my Anything that can save money and veing tl 
time is of value and importance r} 
ige typewriter salesman, in these timé 
losing valuable business for his employers 
nsiderable commission for himself, w 
s not direct the attention of all his cus fice stati ( 
to the economies to be effected b s 
Billing Machines, and ul 
vriting es e tin 
I kke ping by 1 nervy 1 g re 
é nd it 1s ming to stay \] t 
very \ ew ses being 1 ds 
t BI t bi ng il ] ha i’ a OT 
\s t leve ps ind aeve p it \ \ 
ent mployment of many 
bi re 1 es than ive eve I ( 
D I . 5 r 
| e " ; e , 
S nds wil b s d ? é pP 
! l cl ging Let this | 
nt cranium, an tl ue 
WHY and HOW! 
\I » esn ] | > y 
1 \ \ t study g gy su 
its uses. You may k SHOW 
’ yb _— i ~ 
dge is ge! S g 
: gers—e billing ‘ 








PRES. UNDERWOOD SAILS FOR 


EUROPE. 
John Un vood, president of the Under 
od Typewriter Comy sailed from New 
York on t Mauretani Wednesday, June 
24th. on his annual vacatio1 Mr. Underwood 
<pects to be gone two months during whicl 
an automobil 
is accompanied by s family 


eatjnarilean mite? CLUBS COWTEar ese. 
The As \ ne Clubs of Am« 





A VICIOUS PRACTICE. 
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A few good territories are open for 


MULTIGRAPH SALESMEN 


“promisers,” We have recently increased our factory 


who are producers, not 
pacity, and are pl about September Ist, a few specially good 


i planning to put on 
not at Dre ent cover;rt d 
If selling typewrite idding machines or any other kind of an 
now | $150-$200 or more per month, you are doing 
iva t the hardest sort of con pe tition 


Selling Multigraphs is is Beira like selling Typewriters. There's only one 
soaps. 73 it has 1 n at all—as is the case with selling type- 
n it you have dozens of competitors, and yet 


our field i is as ‘hen as s theirs. 


WHAT 


6,000 copies per hour with an office boy or 


Typewrites 3 O00 t . ™ 
irl as operator— tter a perfect ribbon printed original. 


IT Prints al! kinds of office forms, statements, card index supplies, | 


any style of type desired and at one-half the 


DOES st of job 1 rintin Multigraph printing is‘ good printing, too. 


W, ora * nter ties, and if you are open to a live proposition, 
you nearest Branch Office where full particulars 
We will also send you samples of Multigraph work. 


THE AMERICAN MULTIGRAPH SALES COMPANY 


1804 Case Avenue, CLEVELAND, OHIO 




















————— 


JS) THE ASBESTOS COPYING BATH 


arancBaNs 1 quick and profitable seller. Does not break, 
105 Joe ST crack or corrode. No better seller on the market. 


ir sanitary slate co'ored 


AGENTS WANTED EVERYWHERE 


Write for Prices and Discounts 


THE ASBESTOS COPYING BATH COMPANY 


105 John Street NEW YORK 
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The best Swiss 


united 


TO THE TRAD 
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, : , =r RIB N & CARBON 
“Tt’s our New Process, and the New Process is ours BO 


WE ARE ABLE TO SELL OUR RIBBONS 


the same prices as ordinary ribbons. The 


Dodge “DU-RA-BUL” will outlast and outclass 


ws any ribbon at similar or greater cost 


‘Du-Ra-Bul’’ Ribbons never ravel at 
the edge, never get ‘‘fuzzy;”’ are uniform 
in length and quality. Behind each one is 


THE GUARANTEE. 


We guarantee the fabric in ‘‘Du-Ra-Bul’’ Ribbons to be the best made; 


we guarantee longer wear and better service than other 


ribbons at any price 


fabric and the best German colors 

in a truly American way 

We want your name and ‘address. No 
obligation at all. Just a common sense 









investigation of an offer that promises you much--and more than 
fulfils every promise. 


WRITE. 








We also make a full 
and complete line 
| of office desks, 
| tables and type- 
writer desks in the 
standard as well as 
| the Sanitary pat- 
| terns. If interested 
send for new Fall 
Catalogue mailed to 
dealers only. 





Che Dodge Company, EV Lore 


This is one of our several new 


Sanitary Typewriter Desk Patterns 


The best value and lowest priced line of medium grade 
desks on the market to-day. 
with extra wide drop to accommodate large machines. 


A few patterns are made 





VALLEY CITY DESK CO. 


GRAND RAPIDS, MICH. 














(By Special Correspondence.) 
Chicago. 

National Carbon | 
usual quarterly divids 


Directors of t 
have declared t! 
1% per cent 
July 1 


preterred StOcCK 


Cincinnati, Ohio. 
ie F Spence, who 
eral Manifold Co., which recently 
office in the Fourth National Bank B 
the manutactur 


Was Manager OI t 


preparing to go into 
bon papers on his own account 
Cleveland, Ohio. 

(By Our Special Correspondent 

The Buckeye Ribbon & Carbon ( 

one of the fortunate bidders on sup] 


the governmen t and secured a good s 
tract for their product Recently t 
| ness has increased to such an extent t 


space was demanded and on July Ist tl 


| moved from 1017 Huron Road to 
; 


larger quarters at 328 Frankfort 
New York City. 

The Sterling Typewriter Ribbo: 
tured by the N tional Chem il 


New York, is now manufacture: 


watchful eye f William Prigge 
ibly the best authority in this « 
ot ribbon making Many ot 
methods used in this country ! 
his work 
Rochester, N. Y. 
C. W. Reynolds eretofore 
manager at tl N York oft 
[Typewriter Company and 
ager of the On ] othe 
pany, has resigned his position i 
service and has become sak 





Crown Ribbor Carbon \I 
Company of Rochester 
Scranton, Pa. 
Harry White, forme 


rly manag 


typewriter concern in Scranton, ts 
missing Harry folded up his 

\rab, and is reported to have 
delightful clime in the regio t S 
He went unheralded but not unsung 
story in the Scranton paper Is | 
cerpts from tl e story o Pittsbu 
1ionaire—referet1 is made to tl wil 

| for twenty ( years 

ree—the chu choir affinity 

the exp | 


Syracuse, N. Y. 


The Dodge . Manutactu 
vriter ribbons, has recently 
Geldert as sales 1 re 
Geldert 1s a young man of enthusi 
loyalty and will be a factor in the 
bef T he has beet with the ay deg ( 
ry long I r the past tw M 
lert has been connected with the Cor 
Tool Company f Leominster. M 
company he | his present 
Toronto, Canada. 
\ B Holmes f the Peerless \ 
Ribbon Manufacturing Company 
three months’ F Europe 
from the way sending the 
he is having a very successful tim: 
Peerless brand will be well known by t} 
{| he has completed his tour i 
| 
= ' 











MUNDELL OFF FOR NORTHWEST. 
Mel Mundell, one of the staunch represen 
tatives for Mittag & Volger, left Chicago the 


ist of June, on his big northwestern trip. Me 


had just recently left the Lakeside hospital in 
Chicago, where he had been confined for 
seven weeks, but he was splendid strength 
nd spirits \ short trip in the central west 
helped to restore the waning flesh and bring 
back the color, so he left s good shape as 


( vuld be expected He \ be yone tor sey 


eral weeks and during that time things wi 


step lively out that w lel knows how 
to land business and they ar 1 mighty glad 
to see him. Many had inquired, “when’s Mel 
coming?” Similar expressions were heard 
everywhere vhicl shows wl t the boy 1s 














ALBERT H RNST PRESIDENT INTERNA 
TIONAL CARBON PAPER Ct NEW YORK 
ON THE LEF'l H. LL. BOCKFINGER, OF H. L 
BOCKFINGER & CO CHICAGO ON THE 
RIGHT, THE APOLLO BELVIDERES OF THE 
CARBON |] P IN 


SUSINESS, FRESH FROM A DIP 
THE SEETHING SURF OF LAKE MICHIGAN 





UNCLE SAM’S STAMPED ENVELOPES. 


, P tott lepartment tlletin. calling the 
ntion of the patrons of t rural delivery 
S iT 1 st the advan 
ges 1 us stal yes is 
ntl bh 1 ib 
| n bu n ( 
500) me 1 
nt in tl of stampecs 
pes, upon request ut extra charg 
purchaser mi , dress with a re 
rest to returt! not de red to addressee 
patrons of the service who do not hai 
sion e s lantitv a 
SM) ct pes ed he itil 
bk 7 rn ch a < 
rural ny ty m one up 
s wit rT sent t 
) Lett d, 
. the eV he de ed t 
Id | ig a retut 
uest ' ¢ ‘ iT? d dire t 
< ler \ ft ad stage 
Stamped s ed trot t 
g | pure t postag ue if spoiled 
n advar pply to ae 
‘ stamr t nnot be« I 
; } } } 11s 
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(By Special Correspondence.) 


Ashland, Ohio. 


P. A. Olt, representative for the Burroughs 
ive n interesting exhibition of the Bur 
hs 58 styles in the W W Cooper & 
’s book store last month 
Boise, Idaho. 
S. W. Struble is now sales 


rsal \dding Machine ( ompany 


Birmingham, Ala. 


Graham, Southern sales gent 


iversal, made an extended trip through 
northern part of his territory and also 
isited Chicago during the month of Jun 


Chattanooga, Tenn. 


Hoffman, who has been connected 
firm of T. H. Payne & Co. as man 
ver Df the office supply department, has 
pted the position as sales manager tor len 
SSeC f the Wales Adding Machine C« 
He has already arranged for head 
rs at 1117 James building and will oper 
Nashville Memphis and Kn 
\ Hlofttmar ime tt ~ ’ 
s ag n ( py 
ti | H. Payne & ¢ /. Vio 
time he was connected w sales 
of tl Smith-Premiet ype 
Cleveland, Ohio. 
() Special Corresp 
Whipple, local sales manage! 
hs Adding Machine Company o ) 
{ onsiderable activity in ! 
this time 
=, 4 {i 
| 1 rns re itly inst ‘ “ 
] t Liter Ing the elect 
| ) lvl Xal l 
inism, which he. pronounces 
D ind t 
mined 
) \ | \ | 
( npany ex ibites | I 
S nes, including tl tal 
t } Spencerian ( Tt S 
juarters tl nci 
exhib +} di 
; | ( \ | 1 
Mi Oo Hus ( ( Q 
s se tary t . 4 
eachers’ Federat V 
s charg that di 
\ departme 
S Is 
* > oo 
Deland ri t 
Comptograph, has recently l 
ghs organization 
Cincinnati, Ohio. 
Our Special Corresp aent 
|. Timbermann, the new Universa 
e Machine agent at Cincinnati, with 
608-9 Andrews building, has been 
of Cincinnati for about fiteen y 
d during that time has become well ac 
ted with the greater part of the bu 
ss people through his connectior f elg 
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years with the Pittsburg Plate Glass Com- 
pany and as credit man and assistant to the 
manager. He has also followed the line of 
public accounting with Guy H. Kennedy of 
Cincinnati, and was connected for two years 
with the Twinlock Company, manufacturers 
of loose leaf devices of all kinds. He was 
one of the charter members of the Cincinnati 
Bookkeepers’ Association, serving as vice-pres- 
ident for two terms and president for one 
term. Was also at one time a member of the 
Cincinnati Credit Men’s Association, and is 
now a member of the Cincinnati Office Men’s 
Club Through these different connections. 
he has formed a wide acquaintance among 
the bookkeepers and credit men, the greater 
number of which he knows personally, 
Chicago. 

E. W. Pease. sales agent for the Universal 
at Los Angeles, visited the Universal’s Chi- 
ago office on his way East. 

x * * 

Will A. Beach and his brother, Harry, sales 
agents for the Universal at Sioux Falls, S. 
1)., visited Chicago during convention week. 
Mr. Graham, the Universal agent at Birming- 
ham, was also up. 

ok os + 

Mr. Bates, president of the Universal, was 
up in Chicago a few days. So also was C. H. 
| Flintermannfi the manager, F. C. Rinsche. 
inventor, and C. H. Hunter, sales and adver- 
tising manager 

” * “« 

Louis F. Benton has been traveling much 
lately, which indicates that Louis is getting 
there Good for Louis! 

* + * 

Manager Bansbach is the busiest fellow i: 
the Monadnock building, the home now of 
the Comptograph. Bansbach is arranging 
some maneuvers for the fall—better than those 
of the army—which will undoubtedly land him 
hieh and dry. 

+ * * 

Felt & Tarrant report a good business for 

lis period 
Des Moines, Iowa. 

F. Salinger is the inventor of another adding 
machine which, from the view point of himself, 
t least promises much, 

Detroit, Mich. 

Che following men have been added to the 
selling force of the Burroughs Company: N. 
\. S. Ross, sales, Philadelphia; C. C. Danna- 
ker, junior salesman, Philadelphia; O. H. 
Chamberlain, salesman, Milwaukee; A. T. Pot- 
er, assistant to R. D Kimball, New York; 
P. B. Venuti, salesman, Cincinnati; L. E. Gra- 
bendike, salesman, Oklahoma City, Okla.; G. 
H. Gannett, junior to P. A. Clark, New York; 
Ek. R. Emerson, junior salesman, Denver; E. 
J. Croker; salesman, Baltimore; G. S. Bereny, 

lesman, Cleveland-Crane office; J. C. Ayres, 
salesman, Cleveland-Whipple office; J. E. 


Green, junior salesman, Baltimore. 
x* * * 


/ 


The following men have left the Burroughs 
rganization G. C. Zumwinkel, D. B. Dun- 
ombe, C. A. Krempp, E. B. Brooks, R. O. 
Brenner, C. A. Stiles, F. J. Hickman, E. P. 
Pitman, G. C. Vernon, H. T Shepherd, E. J. 
Baraba, A. W. Herdman, F. J. Williams, W. 
... Frantz and W. E. Chamberlain. 

x *« * 

The following changes have taken place: 

G. H. Reynolds, formerly of the Milwaukee 
organization, has been transferred to Parkers- 
burg 

W. A. Johnson has again joined the New 
York agency. 


| 
| 
| 
: 
| 
| 
) 
| 
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ADDING MACHINE NEWS.—Continued. 


J. O. Olt, formerly a jumior with the Cleve 


land-Whipple office, has been promoted to the 


rank of salesman 

J. W. Hawk of the Birmingham office has 
taken a position with the Jackson, Miss., of 
fice. 

Salt Lake City sub-office is now located at 
17 West South Temple street. G. Y. Parrish 
will look after that territory for a time, Mr 
Sorenson having gone on a six months leave 
of absence 

Fort Worth office has moved to 214 West 
Seventh street 

J. P. Fichten has left the Cincinnati train 
ing territory to take a position as Junior t 
his brother at Madison, Wits 

H. A. McGregor, formerly of Indianapol: 
is now connected with the Cincinnati agency 

B. F. Prudden is now connected with the 
New York City ofhce having headquarter 
at Poughkeepsie, N. 

‘ , 

just to show what he could do, G. R. Jen 

king made June the best month of the year 


ind reports some excellent prospects in the 
Michigan field for the Universal 
Denver, Col. 
Jesse L. Dillon, formerly of the Universal's 


sales force at St. Louis, is now pushing the 


sale of the Universal in Denver and vicinity 
Dallas, Texas. 

The Dallas othece of the Pike Adding M 
chine Company is now in charge of F. C. R 
Spence, whose selling ability 1s well known 
the electrical world Mir spence sold Stanle' 
wattmeters for eight years throughout the 
South and West, and for the past three years 
has been selling dynamos, motors and othe 
electrical equipment for the Fort Wayne Ele« 
tric Works in Texas, where he has an exten 
sive acquaintance 

Hartford, Conn. 

Faleott & Gledhill, 78 Pearl street, Hart 
ford, have recently undertaken the sale of the 
Universal adding machine and start in with 
a very bright outlook for a nice business 


Indianapolis. Ind. 
W. A. Harshaw, Indiana sales agent for th 


Universal, visited the factory at St. Louis 


during the month Business has been unus 
ually good with Mr. Harshaw lately 
Cc M Kanawah, spe il Ssaics agent, 


spent several days in Indianapolis and neigh 
boring towns during the month 
Kansas City, Mo. 

H. B. Allen, Universal sales agent, visite 
the home office at St. Louis during the mont! 
Allen and his co-worker, Knapp, are spend 
ing most of their time in the field now and 
m consequence things are kept VINng 
a lively pace in their territory 

Los Angeles, Cal. 

At a meeting held by the American Insti 
tute of Bank Clerks June 18th, Mr. Lacy 
the National Bank of California, added and 


listed correctly on a Burroughs 250 checks 
winning first prize in 3 minutes 


onds rhis is a splendid record 
‘ r 


jurroughs machine 


The First National Bank f Los Angel 
| 


now uses thirty seven 


EK. W. Pease, Universal sales agent at this 
point, made a trip East recently, visiting tl 
home office at St. Louis, also the Universal 
iwents at Chicago New York nd ot! 


pomts 





OFFICE APFLIANCES 


New York City. [The Dalton Adding Machine ‘ 
\. Ek. Burnett, the Universal's sales agent Poplar Bluff has a pay roll of $10,006 
has opened two new offices recently, one at which makes handsome showing 


receipts ott city. 
St. Louis, Mo. 


is joined the [ 


New Haven under charge of Talcott & Gled 
hill, and another at Hartford under charg 


Mr. E. A. Hart lf Mr. Burnett's business W. E. M 


can be taken as a criterion, the East mus gency ! this point, t 1 tl 
be in a very prosperous condition, for hy. made by M ill 5 \ D 
been making sales at a splendid rate 

i ae W.A [ 

Walter B. Manny of the Pike Adding M IS ag n 

hine Co., who has been abroad since t ‘ss 
dle of February last, is expected t 

bout August 15th, when he will o1 H. B. A : 
be found at his old stand. the Pik \ddu sales aget $5 im ot. 4 
Machine Co. office. No. 180 Broadway “f this mor 5 

present enjoying himself at Karlsb gt 

lhe financial panic, business depri \ 

pparently has not effected business t 

v York agency of the Pike Adding M Charl tes 
( Chis agency reports that during 1 p sal A vd : 
seven months they have sold over 30 per cent ab ys 

machines than during the same peri . . 
aie Cc. Bi the g R 
ss f the Universal, made a trip 

New Haven, Conn. 9 1: 6 F , M 

| \. Hart has just opened the Uni | care y = 1 — aie? a 
o ter an Ir. Rinse e also 
r nks with he dquarters at l7 C enter etre ' P 
; t Windy City 

Oklahoma City, Okla. San Francisco. 

I. D. Tussey, a member of the Univers I. M. Fletcher. tl Univers 
Nansas City oufit, has been spending 1 1 oast. mad spurt this t 

1 his time in Oklahoma, with headquarte - saleca than 1 has 
t tl Saratoga hotel, Oklahoma City ! ‘ month 1 ious to his dep { N 

tirring up business in fine shap \l ' \ ' ! ) ag | 
Kanawah, the Universal's special agent 7. 
im a visit the tther day s l 
Ogden, Utah. ome ; 

Charles H Barton, the Univers s age ind . Dp 
r Oloden has opened a branch omee sO} as t 7 : . , . 

] ith S. W. Struble in the May busi = The business 

develops in unexpected pl 
Orange, N. J. eee agraget. 

Cine de Mala nee ok hs inquiries e in to tl : 
ditions in the Pike Adding Machine factory - ; aps rset 
(Jranwe \ l.. and although sales is reat oe — wns wu _ 

ny Ines Nave leit the effect « t \ citi ee the heneft , buvir 

business revives” ery that comes in el] = +] 2 | Pag, vie 
us from the purchasing agent's oftice. the P peel ei ~ 2 7 : ‘ peed ; 
Company reports record breaking busines —s ues 
Starting the new vear han licapped by tl The ¢ \dding M ( 
istenc t chaotic business conditions very reports 1 t business has beet 
where, they found that January sales sfact . st 1 | t 
eclipsed those of any previous mont Sir for the cor gy seasor I 
hen the month mcrease has been grad The sal e ke busy th t 
with sales for the month of June reaching 1 nd tl bo R= 
1iwh | vels nd 7 +] nterior i viel re 

W. N t! 5 ( 

During June the Pike Adding Machine Cor the com has 
pany opened new offices as follows diat couraging report 
ipolis, Ind., Terminal Traction Building. 1 , : . 

irge of Frost B. Hernley: Montgomery, Al Charles Duguid, the Cali 
in chasee of A Smith: Dayton. O1 r Comptometer, ts still t 

irge of H. R. Focht; Denver, ( 163 pe a xpected b 
‘ p treet. in charac en y: \ugu ecently vis 

e Mi \ e M 

The Pike \dding Machine (¢ aq ims tne 

f the successful bidders for supplying the “ 
stot d agricultural depart 
© machi s for the vear he ; | Is te 
Philadelphia. 
Business is good with Broth: ren I tabi , 
| \ s sales age thi ) l 
et He | us ) 
n, Frank J. Williams. W 
\ salesn 1 
Poplar Bluff, Mo. 
(srifth G;) eT vice president or t = 
Comp Ss re + 
| mheld, w 
days visiti s tamily 
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ADDING MACHINE NEWS—Continued. 
; y there is : d out k for the adding 
’ hine business during é ming months 
Sioux Falls, S. D. 
ing machine to be used in 1 sh division of a ry 
the department 1 | ‘ls 
Toronto, Can. | } 
Robert Aher 1 the Bur ghs still prove Le é 7 
prime tavorit tl machine lin Karns Wi Le 
= Waneewn, Wis. y . . 
ayer ae CO Se See ee AND d 


Harry, Uni 


iZzwoO dauring 





Seeneteeeensinaetien oumedinmearenteae ate Cnn - 
= ’ AO ict AT OLN en tad 


San Antonio, Tex. 








ce a a es nt 








ed 


MINER’S EUSINESS ACADEMY CON- 
TEST. 


alee 
- res tenement re 
ema + 4 - a : — rs sta “ 





POSSIBILITIES OF BIG AND STEADY PROFITS AND 
Bet ORDERED MACHINES AND TAPE 
Wy € BETTER BE THE FIRST TO GET IT IN YOUR 
VICINITY: 
€1T MEANS MANY DOLLARS IN INCREASED 
PROFITS 
the study € 1T fALSO MEANS MONEY, TIME AND PATIENCE 
PR cog SAVED BY USERS 
new a. © FOR ECONOMY, EFFECTIVENESS AND PERMA- 
rds had NENCY NOTHING EVER DEVISED FOR SEALING 
PACKAGES CAN BE COMPARED WITH IT. 
€ OPERATED AT A FRACTION OF THE COST OF TWINE, 
SEALING WAX OR RUBBER BANDS 
€ QUR PROPOSITION TO DEALERS IS WORTH LOOK- 
ING INTO. WRITE AND GET IT NOW, 
THE FRANCIS SALES CO. 


THE NEW METHOD 2159 THE OLD TWINE METHOD 


— ne Madison 


Avenue 
New York 
N. Y. 


he Our Handy Package Sealer Has “Taken” 

io ae © HUNDREDS OF LIVE DEALERS HAVE SEEN THE i) 
| 

| 


! 
- 
: 
i 
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2c Misc SS Le he 




























90 





(By Special Correspondence.) 


Greece. 

Consul-General George Horton, of Athens 
reports that an agent at the Pirzus is doing 
fair business in an American typewriter of the 
“type-wheel” or “shuttle” variety, to which he 
adds 

This machine is peculiarly adapted to bus 
ness requirements here for the reason that, by 
an adjustment easily managed, it can be mad 
to write Greek, French, German, English, 
any of the languages required in a polygot 
fice. The typewriter business is practically 1 


if 


its infancy in Greece, but the machine 
question seems to be making good headway 
I saw two in one office, and they were giving 
excellent satisfaction Of course, a_ really 
good machine that could be sold at a che ipe! 
price would go better, but an interior articl 
on the other hand, would not sell at all. Not 
long ago an importer brought in fiteen type 
writers from England which were to be sold 
at about $20 each Despite the heap pric 
he has not been able to dispose of a singel 
one. 

The American machine referred to is the 
one principally in use tor writing Greek 
have talked with one or two firn ibout a 
possible opening for other American typewrit 


sty 


ers, and they say that the only way to u 
duce a new machine would be to send one or 
two samples on consignment to responsib 
parties 
India. 

Within the last year an American cor 
cial traveler, who devotes his whole time to 
India and near-by territory, has succeeded in 


placing on the Indian market considerablk 


juantities of American manufactured = inks 
‘blue, black, purple, and red nd ai li 
American-made mucilage Ch irticles 
making their way on their own merits Phi 


inks and mucilage are put up in attractive bh 
tles, well packed, and reach the trade prompt 
ly and in satisfactory condition Ameri 
inks flow freely, do not corrode the pen 
good until! thre last lrop 1s used, nad they t 
also more durable than certain other inks uses 
in India In consequence ther: sa growin 
demand for the American goods Che in 
duction of these goods never would have hap 
pened but for personal effort of an Ameri 
agent of push and ability. 


To show what may be done in India by 
capable traveling salesman, wh. is been tt 
the country long enough to know it d be 
familiar with the vernacula: ne such tray 
eler sold last vear $40,000 wort! t t 
manufactured in the United States l 
same amount during the previous yea 

The attention of manufacturers is led 
the fact that the introductio: f American 
windmills and the other products noted int 
India is due to the intelligent effort of con 
petent agents “on the spot” ind not t th 
fect of catalogues \fter one windmill or any 


other piece of machinery is actually introduced 


and in successful operation, catalogues and 


trade literature are all well enough. in fact de 
sirable, but machinery of any sort can not be 
introduced in a country like India without 
personal endeavor An active, capable agent 
on the spot at the right time is needed 
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Germany. writer ag ’ ill of Austria-Hung 
Emperor William has taker fountain pens They hav tract | to buy 400 n 
discarding the quill from which until quit the first year, 500 the second, 600 t 
recently nothing could separate him. His first %” the i WW the th year 
fountain pen vras a present from the Empress rst t > Was | ' 
It pleased him so that he has since furnishes May 
himself with a variety of makes, all with gol 
holders He always carries one, which |! 
wears fastened to the inside of his gr ~ 
coat 
The Emperor abominates the typewrit 
No communication dare be sent to hu 
perusal with which the typewriter has had 
invthing to do On being told the other d 
that the Emperor was busy reforming 
court stationery, a widely know? S 
‘ det sighed and said 
The elephant’s trunk finds it as 
pick up a needle as to pluck up a tree 
lle meant that the Emperor not only bus 
himself with vast schemes of policy, but de 
votes himself to the minutiae of life 
It is true about the stationery His majesty 
began with his isiting cards These wer 
extr large in size, with bright violet edges rH MINGTON IN POSNIA 
ind elaborate lettering There wel ‘ 
kinds, one with a gold crown and rn 
bye irings ove! the name, the other vithout a . 
hey were gorgeous oe in questionabl SELF CONTROL. 
iste he 1 cannot control | 
The new cards have no gold crown o1 st $s no |} salesmanship. N 
ind the violet border has disappe ired ] ‘ : n ' ' t P vr Nis ' 
re large still and nearly square het os — Beans CONTE " i 
two sorts, one with plain lithographed let . ; ent fg 
rs, the other with an embossed fae simi ue _ 
the Emperor's sienaturs Wilhelm R. et | ‘ tt P . 
Hereaft irda of invitation | salesn ght for eve | 
‘ be written the nly printing ¢ S cost a 
( ost’s name in big ters \ \nger 1 isabli i 
1¢ Whole left sick Phe d edging matte cau It 
a fe ahokigh oy w ft should take 
r} iLmperor vriting pap ibus. t Vays s the DI 
mp Formerly it was light b aig ent It is t cow 
it is to be white The paper has been spx » refuse ¢ it in gry n 
clally mad ind is worked up (also t IStomie sten to reason, dr 
r with linen fibre. so that it « t b rou mig Is custom t 
ll the lahorate 9 > n to los ving int pass 
rnamentation is to vahis rl ’ mper, the 
be printed , paper is the imperi y rep : hasty w 
d crown, s1 ind in black inl both ¢g here is st 
| re Ss writin tab s f I besides vi S 
’ pay S I king s et. ‘ sin , = 
printed wit! calendar C irrit Vays rubs 1 t g 
irrent mont} i» 5 Is saying H £ 
t Wi t Fs ~ ‘ 2 
mply has to under! t ( ss oO % : 
\ npleasant incidents ; £ \ 
' asl gy to get ene me ' s . t 
my . dwriting j - : — 
Dp s bh wnt A ; you tt { r 
luty t] u mberlain’s $< } - 
| lav t see tl ( a vent 
eet t The Emp S : | 
, ‘ it 
1 t s generally suppose . 
15.000) sheet scribbling paper : 
ich would be nearly fift. ’ tt ' 
‘ ul 5s << t 
Novia Scotia. a i , ea 1 
\. Milne Fraser. of Halifax “er . a apne, 
rder for fourte N 4 S 
ret rom the Martin Business ( g , 
\ I M time e | g S z 
< leg e Maritiffe P . : , | 
! vns very | ds é rile ¢ fe : : i 
~ Ss pr bablw the gest rd t\ ‘ , ‘ 
ers ever give! this part ( ‘ t . : ; : 
is secured by Mr. Fraser wl is well-know1 . ment afi . 
s the leading typewriter dealer in this tert ON ae 
ry \s a . tine sn Irby - 
Austria-Hungary. who thinks - bn Motels ss es % : 
Consul George H. Motschick reports that man The } ae cs like sh. bh 
irm f Trieste has taken an American tvne men re tar | _—" The Macey vi 











THE NEW GAMMETER MULTIGRAPH 





NO. 4. 
Oe _ ' s had t 
| () Shep 
1, ¢ erican Mul 
graph Sal ( Fish build 
Mr. Sl vy with e de 
s and er lan 
mind k W 
4 (y c I h ] I 
the n ile 
Undout it ma 1 
No. 2 w g very 
like 1] a con 
rovemen gs an id 
ent fror | Multig 
4 is j g t this | 
le l 1 | at n 
seem p ib] g mac 
Che printing rong point 
mphasizing n the futur 
duplicati re cle 
I ill be mor 
ting . 4isad 
| 
lor 5 ii , 
1 macl 0 would fail 
- f Th | 
ge point 
ntineg af % 
at tl d f 
d ome 
b lr} tor loveme! 
T } ‘ 
hi | ibl I she 
\ f 1 den 
be. Gamm«e 
l I 1ency 
| ed } ed il 
' xt roy r CO 
ny minor 
Mar ver > \ po 
| t tl liff d ° 
j chi t rk 
ch we 9 wa 
dames : 
Che An Iti Salt ( pat 
well as M Vv S] 1s be 
tulate 1 d and 
engt} d in the sj 
tv fT \. many 


THE MUSIC TYPEWRITER. 
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THERE’LL BE SOME 
TALL CUSSIN’ SOME 
OF THESE DAYS 


when carbon copies of important matters are looked up and 
found to be entirely obliterated; and dealers who are fur- 
nishing their customers with a lot of cheap stuff that has 
no lasting qualities are going to lose some good accounts. 















If you are in business for the time being, of course, it 


makes no difference but if you expect to remain in busi- 
ness and make some money from your efforts, the **cheap 
stuff’’ is the wrong thing for you to handle. 


There is no reason why you shouldn't supply your 
customers with carbons and ribbons that are dependable 
that can be relied upon to give perfect service and to 
remain distinct and clear through the allotted time that all 
record or commercial papers are expected to remain live. 


DON’T TAKE CHANCES 


Let us tell you about the KEYSTONE line and send you 
some samples of goods that will help you to increase your 
business and your profits. 


KEYSTONE CARBON PAPER MFG. CO. 


Home Office and Factory - - Franklin, Pa. 
N_W YORK OFFICE: 26 Broadway, New York 
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Cleveland Ohio. were relie\ from their duties ng enoug 
[The National Cash Register Co. are showing to hear cae er \fter the concert wa vel 
in their window cash register No. 44969 whic! ome ar nbers the band were show - 
was sold July 26th, 1892, and has been in the plant wW f was in fu perat 
tinuous use nearly sixteen years. It forms ' 
strong contrast to the latest model register b \ delegat f Chicago busin: 
side it in the window and emphasizes th recently entertained by the Cas Register 
many improvements that have been mad Company of this city, the object of t 
(By Special Correspondence.) the machine since that time being to ol leas along the n g 
: Dayton, Ohio. ees fe nara eget 8g » om 
Alliance, Ohio. Che |Site Maden Cass Renleter | P ee Z ee hes t ¢ 
In pursuing their aggressive policy in pro pany was the victim of a horrible accid iateenotad , 
tecting their patent rights, the McCaskey when a large 18-inch steam pipe in the bole: 
Register Company has, during the past week room broke and killed three men and scalded rhe Nat Coit. Diadeser 4 
filed suits against users of the American Cas: several others so badly that their lives wer oP a te ; 
& Register Company’s product as_ follows despaired of Other than the fatalities. th: —? x sie ' ny | 
Newgard & Laudert, New Richland Village, damage was not so great as at first would aj om cnt May m be ges un ( 
Minn.; John W. Hayes, Minneapolis, Minn pear, and the operation of the plant was ‘et ws sige “s ri ae . 
The Golden Rule Grocery, Sioux Falls, S. D terfered with to a very slight degre: r) ig ‘ ora a sicher S “ye : . | 
Emil Puff, St. Cloud, Minn; Corning & Co cause of the explosion is unknown, and it is o ‘ that the p ices wi e aced 
Des Moines, lowa. The management of the not likely that it ever will be known, as tl! aes ~ “Tt er gion 7 
McCaskey Company state that other suits will nly two who could give the details were t ores = _— ) . - { d 
be instituted as fast as users are located victims of the steam Se page eH J ise . * gal 
* 2 
Baltimore, Md. ; ; Jackson, Tenn. 
I. A. Oswald, who has been in the employ 
Abe Rothschild and Arnold G. Cahn, who = of the National Cash Register Company V.S.H the Nat ( 
were jointly indicted by the Federal grand the past seventeen years, has recently b ter Comy recently n 
jury on the charge of using the mails to pro ippointed superintendent of the plant in D e sales gisters in this t 
mote a scheme to defraud, were found guilty ie His duties are to superintend the pl ther put s wil ve new 
by a jury in the United States Circuit Court ind the building of the machines mes & ' 
and remanded for sentence: They had an. of first-class mechanic. having learned the trad trically s tog V 
fice at 302 Broadway, where they purported to a a shops of the company, and i mplete 
publish a magazine called the Successful Busi ‘hle to build a register from the ground w specially needs 
ness Man They sent through the mails n Che selection is evidently a good one ndt Logansport, Ind. 
tices offering a cash register with a vear’s sub friends of Mr. Oswald congratulate me Harry 7 a aia i 
scription to the periodical for $4 Phe de feel confident that under his superintendet nstalled 
scription of the cash register left the recipi the factory will keep up the high standard ish regist n the market 
ents of the notice to infer that it was the m efictenes tor which i ta noted sting $69 eros 
chine which business men are familiar wit! a card : fm : 
It turned out, however, to be merely a pocket ‘ Fa ‘. he seeks te at ss “ap ae Mia 
affair in size and in appearance resembling 7 employes OF tne Register ( ae, 4 ) gs and & . —- s 
pocket compass cently wer treated to an especial y fine « ness, re stomers ar til 
cert by the Garguilo band, which 1s filling a: hase, printing ks of sale 
Columbus, Ohio. engagement at one of the local amusemet ing and doing ri us other things | 
parks Over four thousand of the employ: hine is the finest in the city 


The Ohio State University is plann 


Ing on 


buying the big pipe organ belonging to the 
Welfare Hall of the National Cash Regist: 
Co. of Dayton. The organ is a fine one and 


will be a great addition to the musi 
ment of the university 


Canton, Ohio. 


depart 


One of the finest cash registers ever put out 
by the National Cash Register Company has 
been installed recently in the drug store of the 
Roth & Hit Drug Company J. W. Davis 
sales agent for the National, is responsible for 


the installation. The machine is operat: 
trically and has seven drawers, one ea 
seven clerks, and is so arranged as t 


Seven totals at the end of the day. and als 


cash receipts for cash sales. The system wa 
devised by Mr. Davis, who is a system expert 

Tillman J. Hoffman of 243 Miller avenu 
who with Major T. Jackson conducts a cas! 


register agency in 358 North High stre« 


arrested on a charge of embezzling $500 he 


longing to the Western Cash Register 
pany, an Illinois corporation. Hoffman 


surrendered at the city prison 


rhe affidavit against Hoffman was fi 


Herman L. Heck, a commercial traveler. living 
at 1101 Oak street It is charged that th 
money was taken between December 15, 1907 


and May 2. Hoffman was released on 
bond and will be given a hearing in 
court 


' 
d CLC 4 


{ Was 


Con 


there was an affidavit filed against him an 


Aha 


Ie d by 


$1,000 


police 
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CASH REGISTER NEWS—Continued. 


Louisville, Ky. 


lent ( Reg 
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Salem, Ohio. 
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St. Cloud, Minn. 
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Worcester, Mass. 
Announcement was made t the parishion 
I f St. ( hurch by tl w parish 
priest that Bishop Beaver had refused their 


ipplication t 
instead had order d that : registers be put 
in the churcl 


They will be ] ed at t entrances before 


ext Sunday and then tl urchgoers must 

give up their imes t 1 door, paying as 
they enter nd S¢ their! ney registered 
In this way the bishop expects to do away 
with the tangles, financt nd otherwise, in 
which the new priest fou d the ffairs of the 
hurch on his arrival her veek ago 


WHY PEOPLE WORK. 


A re ndowed V1 
certain amount of brains, more or less ability 
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Simplex Electric 


Automatic 


Envelope Sealer 


(WADE ALSO FOR HAND POWER) 














Some good Foreign and United States 
territory open for enterprising dealers 























90 WEST ST., NEW YORK 108 LA SALLE ST., CHICAGO 








Cc. H. DEXTER & SONS 


Windsor Locks, Conn. 


make PRINCESS COVER 


Papers for Catalogues, and 


STAR MANIFOLD LINEN 


-“Princoss” 
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Papers for Carbon Manifolding in all its branches { 
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Tell me what make typewriting machines you use 
in your own office, no matter where you are located, 
and the color typewriter ribbons and 1! will send you 
some Rothschild ribbons, express prepaid, for test. 









When you get them do this: 
Have your best stenogra.hers put the ribbons on 
their machines and use them HARD for two weeks. 
Have them watch and you do the same. By the end 
of two weeks you will have seen that my ribbons are 
the cleanest, most even, most satisfactory ribbons 
you ever used, IRRESPECTIVE OF PRICé, and they 
will have developed so many “selling points” that you 
will have convinced yourself that they are a good pur- 


chase. 


Then (and not until then) I will quote my prices— 
which are positively the lowest for all ribbons includ- 
ing Bi-Chromes, Tri-Chromes, and ribbons for the 
Multigraph and Writer Press. And, remember—the 
samp e ribbons will be taken from regular stock and 
that all future orders are guaranteed SAME HIGH 


QUALITY. 



















My ribbons are fully guaranteed and if they don’t 
please you and your customers in EVERY way, just 
fire them back to me at any time within one year and 
your money will be instantly refunded. 







Now, isn’t that a pretty square deal? You have 
everything to gain and nothing to lose, because if my 
ribbons are not better in every way than I have said, 
I have got to take them back. 







And if THEY ARE—then you are going to save a 
lot of money. 






Now hadn’t you better let me send you those trial 
ribbons to-day? You will be glad you met me. 



















M. M. ROTHSCHILD, Trew mitten species 


Fifth Avenue and Washington Street 
CHICAGO, U. S. A. 

















f Commerce at Was! 
ed by an Americar 
i firm in his city 
corresponding 
facture or typewriters 
nachines He ha 


she uld he ( T 


t count 
t Washington w 
r information 


Indianapolis, Ind. 


['ypewriter and §S 
has been recently orgar 
ing the agency for 
ter ribbons and carbon 1 

o handle any good 
up late id 
des to kee 
’ devices 
Joliet, Ill. 
be & Co., 305 Cutting | 
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typewriter rib 
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Lyon, France. 
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TRADE OPPORTUNITIES.—Continued. 


Melbcurne, Australia. 


Stott & Hoare, who | e been Remingtor 
gents in Australia for the past twenty 
ind who have a large number of brancl 
es throughout the sland, have decided 
<tend their business an: re in a position t 
y elating t 
ewriter business Manufacturers who 


esentation 


we ncy fi T 


ine 


nent ‘ ppllance adie 


1 New ¥ 
» os the rst 
He IS Sé€ ekin 
” d l r typ 
es This 
l s country, | 
< s 
ss a H I s 1 Lé k I tl Check File 4-Drawer Card Index Cupboard Unit. 
g | pewriter, and Card Ind Unit Vertical Unit Unit 
plies Mr. I . * 4 
tin oie alle Mr. Stationer, Your Customer is Already Convinced 
il ia. ake That STEEL Filing Equipment is Superior to Wood. 
Russ It’s High Time YOU Were Lining Up the Business! 
Newcastle, Australia. ; evens 
Normen Berry & ( 11 Watt street What you need is g »w him. Meet the increasing interest in STEEL 
. : ‘ ' +t hy hand! i Be 
Rag * mer — , M é and « ( ck steel equipment ever offered. Strongest 
as oe intially built. Largest ty to select from. Attractive in design and finish. 
n touch wi M rv fi ’ 


ose-leaf ledger 


1 suitable price 


ht in his 


ntr 


Philadelphia, Pa. 


sters, soar me 
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1 r 250 nee This e says should 
me $25 delivered in New York 
Sydney, Australia. 

MM lougall & ¢ Sy} ey, Australia, 
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A Group of Berger Steel Vertical Units. Note alignment of tops and bases 


nm 








Write at Once for the New Catalog H-47 and Details 


The Berger Manufacturing Company, Canton, Ohio 


New York Philadelphia Boston Chicago St. Louis Minneapolis San Francisco Atlanta 





SANF ORD& BEN! WE 


NEW YORK U.S.A 








Pen for Practical People 


little INK PENCIL the most satisfactory and 

nality red vuleanized rubber; point is of genuine Iridium 
" rapid writing Nothing to get clogged or out of order 
irried in any position; ideal for vest pocket, purse or 


A Practical 


A Good Proposition for Dealers. 
We manufacture a full line of Fountain Pens and Pencils for both foreign and domestic trade. 


SANFORD @ BENNETT. 51-53 Maiden Lane, New York 


Ghe MEAD STATIONERS’ Deligned 
STAMPING PRESS : 


ls used by nearly ALL PROMINENT STATIONERS for producing 


FINE ILLUMINATED STAMPING oe 


but Very Good 
Por this work it is unequalled oz ause of its unusual 
CONVENIENCE—ACCU RACY—DURABILITY 


These presses are made of Best "we nd Workmanship 


LEADING FEATURES : 

Space back of die; long, straight bearing of s! re wut cut from solid cast- 
ing; low point of contact of end of screw: posit ess of reversing of die and 
counter, and volute spring. No adjusting to ‘aap in working order. 
Presses | built 36 years ago are still in good working order 

















Small Size will Stamp Dies 1% in. square or 1 x 3 inches 
Large Size will Stamp Dies 2 in. square or 1% x 4 inches 
WRITE ME FOR MORE COMPLETE DATA 


A. G. MEAD, Machinist, 364 Atiantic Ave., BOSTON, MASS. 
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COMMERCIAL STATIONERS’ SECTION 
Mima.) OF “OFFICE ee 


other Office Supplies o sale office ts Showing 
how to successfully handle such and 


etiseier interest to the Commercial 
j Statlonee: A P P L I A N Cc E Ss 99 other goods of the trade 
Just Before the Convention 


Details That May Be Helpful to Dele- 























HE BOSTON CONVENTION is Rog ets will be issued from New York 1 
only a few days away. It con gate and Visitor. ton. via Providence or Fall Rivet 
venes July 20, ané continues until- 4, shears [he following rates on th the regular fare of $3.65 and 2 certit 
the 23rd inclusive. Four days of great cortificat plan have been made on a certifying to the purchaser of the tic! 
work will form the program. There are ount of the national convention for thos. will be furnished to each passeng 
some things that the delegate and visitor going via New York. plic ation when mentioning the 1 
may find helpful before he starts ; things, fie tee Meee Wark Mew Haven & he above convention. Certificates sl 
at least, he would like to know. Hartford railroad, regular one way fare of be presented to the endorsing offi 
it might be well to preface at the begin $4.65 to Boston from New York, one-third the ager pee” and vised by th oint 
ning that this convention will be alive regular fare of $1.55 returning. Certif gem of the rat pata in attemcance at 
with “side trips” and entertainments that cates will be issued from July 16 to 27 pot pea ss _—— wie 25 cents 
no stationer can afford to miss. Boston, | inclusive rains on Shore Line leave as made tor the latter Service he 
as every one knows, is a great summer re follows cate property vised pia pre ¥- nt 
sort: there are a hundred and one things New York 10:02 a. m., due Boston 4:00 boston agent nm or berore July 27“ 
to see outside the city,as well as in it, that p. m honored for tickets to Ne w York i 
are of profound patriotic interest to Amer New York 1:03 p. m., due Boston 7:00 third a DI.22, I his makes a foul 
icans. Many have seen them, to be sure; p. m trip oo each person of $5.12. State roo 
but some have not. \nyhow, they are New York 3:00 p. m., due Boston 8:30 or be reserved in advance as cave 
worth seeing again. To this end the local p. m July IS heavy from New York to Bos 
Boston association has arranged a number New York 5:02 p. m., due Boston 11:00 and See ; 4 
of charming trips up and down the Atlan p.m Phe aboy — dule of trains and bo 
tic coast that will add a zest to the trip New York 12:00 p. m., due Boston 6:00 applies to t ag vew York stationers 
and relieve any monotony that may crop i. m ticularly, bu a reference also to | 
up. The delegate and visitor alike will The Metropolitan Steamship Compan i. a Bes , y Way bg Ne w } 
be the recipients of the hospitality of the “all water” route, steamships Yale an , a ee Sases oT he other sections ol 
Boston stationers. You need not feel as Harvard, regular fare New York to Bos country as well. Th none BO ps “ 
leave Chicago thi night of the eek ant 


thou rh you are roing to the house of the ton, $3.65, one-third fare of $1.22 return- : . “ae 
6" 5 + catch the Merchants’ and Miners’ line 


king. Not a bit of it. They are plain, ing. Certificate plan. Tickets will be Bal ; 1} 
loyal Americans and will make you feel sold at pier, 45 North river, from July 16 04% at baltimore, Se joined 7 otners 
: : e ; : ‘ | trom st ,Ouls ne 


- . es . , . * ane 
of that free, democratic spirit that is quite to £3 inclusive. State rooms accommo en route al 
gram published in the June issue of Off 


Bostonesque. dating two persons each, cost $1.00 and \ as, 4 ail ti , 
Thi R ww $2.00 according to location. pp lances 9 ves in aetail the trips ina 
anges to Memember. Via New England Navigation Com out of Boston during convention week 
First of all: “how to get to Boston.” ; eiial tl » Fall Ri il I eter List of Associations and Officers 
a ‘ abe pany operating the Fall River Line, tick : 
here are “convention rates” in which all Che following is a complete list 





EMIL BEROLZHEIMER W. S. GILKEY 
Ist Vice President 2d Vice President Vice President 
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local associations that are members of 
the national association, together with the 
ster of officers: 
Boston Stationers’ Association. 


President Abner K. Pratt 
First Vice Presid k. W. Bailey 
Second \ | sik (st ge ({ \W 
re 
secretary ‘y ree | ivan n 
lreasurer—John D. Lamond 
St. Louis Stationers’ Club. 
President—William J. Kennedy 
Vice President Georg \l Spalding 
secre t iTy J I cs | 
lreasurer—C. S. Severs 
Stationers’ Club of Denver. 
President—W. H. Kist 
Vice Presi C. H. Park 
Secretary a1 rr 1. E. Bellamy 
Stationers’ Club of Buffalo. 
President Millingto1 kwood 
Vice President—Du M te A. Whitine 
Secretary—( es B. Bleyler 
Treasurer Willis P. Whiting 
New Orleans’ Stationers’ Club. 
President—Joseph J lopper 
Vice Pres nt Thomas J. Moran 
Secretarv nd Treasure lames O'Donnel 
Pittsburg Booksellers’ and Stationers’ Associa- 
tion. 
President—Harry F. Davis es 
Secret | ( iries ~ {) | I re 
Clough lreasuret I B. MacD 
Omaha Booksellers’ and Stationers’ Associa- Philadelphia Staticners’ Association 
tion. ’resident—( rles H. M 
President ( rles | fo, \ « Presid, Wj 
Secretary a1 lreasur Charles I. Hesse Second Vice Presid 
Minneapolis Stationers’ Association. Secretary—Sidney 1. Bours 
President—J. S. Todd lfreasurer—Roland Altem 
nian Viet Presid —_—s R. Wi — Chicago Stationers’ Association 
Second Vi President—R. J. Smith PresifentceMistahen Gia 
Secretary—A. E. Clar Vice President—M. D. R 
freasurer—John A. Schleuer Secretary—A. E. Riddk 
Baltimore Stationers’ Association. [reas r Mars 
President— fies Ey] ner Stationers’ Association of New York 
Vice Pres nt—J | Kelly President Che Fy G 
Si nd Vi President—| Albert Kurtz Vi President—Henrv H 
Secretary and Treasurer—Henry F. Rittle: Secretarv—Henrv W. Rog 
Kansas City Stationers’ Association. Stationers’ Bcard of Trade of New York 


| hl 





CHARLES A. STEVENS, 
Auditor 
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President—Henry C. Bainbridge. 
Secretary and Treasurer—H. M. Condit. 
Cleveland Stationers’ Association. 
President—Charles Johnson. 
Secretary and Treasurer—John A. Wood. 
St. Paul Stationers’ Association. 
President—H. E. Van Wedelstaedt. 
Secretary and Treasurer—E. D. L. Sperry. 
Up to the time of going to press the follow- 
ing delegates and alternates had been chosen: 
Stationers’ Board of Trade of New York. 
Delegates: Henry C. Bainbridge, James C. 
\ikin, Robert Ansley, A. C. Bainbridge, Carly 
M. Bernegau, Charles S. Cooke, J. Irving 
Crane, Eberhard Faber, J. B. Fay, William I. 
Halsey, E. A. Heischmann, Ad. Heyman, Ar- 
thur P. Jackson, Charles S. Kiggins, M. J. 
Leonhardt, L. Coues Page, James A. Radcliffe, 
George T. Smith, W. E. Smith, F. B. Towne, 
Ff. D. Waterman, Franklin Weston, E. N. 
W hite 
Alternates: Harry Growtage, A. C. Rippier, 
H. E. Ehret, M. S. Middleton, Charles A. 
Stratton, Angy B. Thomas, Fred Kabus, Leo 
Solinger, Harry G. Kiggins, R. W. Weissen- 
orn, George A. Page, Frank W. Curtis, John 
\f. Ready, W. I. Ferris, F. P. Seymour and J. 
W y cke ff 
Philadelphia Stationers’ Association. 
These will be appointed by the president in 
ston just prior to the convention, 
Stationers’ Club of New Orleans. 
Delegates: James O'Donnell, James Buck- 
ey and Sylvan Levy 
Alternates not chosen 
St. Paul Stationers’ Association. 
Delegates: |). S. Sperry, H. E. Von Wedel- 
teadt and F. O. McClain. 
Alternates not selected. 
Minneapolis Stationers’ Association. 
Delegates: John A. Schlener, H. C. Kerner, 
j. K. Clark and J. S. Todd. 
Alternates: Arthur Olson, W. K. Jeffrey, O. 
ertelson and S. E. Goodfriend. 
St. Louis Stationers’ Club. 
Delegates: George M. Spalding, C. R. Com- 
ort, R. C. Craig, R. W. Major, C. S. Severson, 
George L. Meyers and Robert D. Patterson. 
Alternates: Amedee Peting, Francis Adams 
nd Albert Bartons. The above, together with 
President William J. Kennedy and Secretary 
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ABNER K. PRATT, 
Treasurer 
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James T. Lacey, of both the national and lo 
cal associations, comprise the St. Louis dek 
gation. 
Baltimore Stationers’ Association. 
Delegates: T. A. Steinmueller, Matin Mey 
er, W..J. C. Dulany, E. B. Young, George W 


Tall, Charles E. Falconer and W. Stewart 
Brown. 
Alternates: M. Clare Crowley, J. Carroll 


Watts, E. Stanley Harrison and Henry F. Rit 
tler. 
Stationers’ Asscciation of New York. 

Delegates: Theo. L. C. Gerry, John Brew 
er, E. M. Anderson, E. V. -Brokaw, W. D 
Barkley, J. L. Clark, William P. Christopher, 
C. M. Dennison, H. R: Elliot, Thomas Ellison, 
Fred Guerney, Thomas Harbottle, Charles A 
Lent, William C Popper, W. F Albers, 
George Lane, William C. Latimer, H. W 
Rogers, W. W. W. Roberts, W. E. Scudder, 
Thomas J. Moore, Henry H. Arthur, A. Lang 
stader, Eben Storer and W. W. J. Warren 

Alternates: Henry Prigge, William Allen, 
J W. R. Merkle, Andrew Geyer, Robert Schal 
kenbach, N. H. Wood, H. Gresham, R. E. No 
ble, Charles C. Walden, W. C. Siegert, George 
W. Pertain, Mr. Shipman, C. C. Talcott, Mr 
Clayton, W. H. Pett, Clarence Smith, Everett 
Addoms, Harry Berger, William Ausley and 
Mr. Ruhl. 

Stationers’ Club of Denver. 

There will be no delegates to the national 

convention from Denver 
Chicago Stationers’ Association. 

Delegates: [.. T. Marshall, L. E. Reinhardt, 
\. H. Childs, C. Hamberger, W. H. Redding 
ton, T. J. Sullivan, O. H. Bardwell, Samuel 
Mayer, H. B. Brooks, H. F. Sawtelle and A 
E. Eggert. 

Alternates: T. C 


Keys, J. H. Hildreth, Gus 
Meyer, J. F. Talbot, E. H 


Keen, Walter Fur 


long, Evan Johnson, publisher Office Appli- 
ances, and W. Y. Arrington, of Sieber & Trus 
sell, St. Louis 
Boston Staticners’ Association. 
Delegates: Samuel Ward, Frank W. Bailey, 


Francis Doane, George C. Whittemore, Will 
iam M. L. McAdams, Walter F. Cushing, R 


B. Carter, S. Henry Hooper, W. B. Clarke, E 
A. Hammond, C. K. Wadham and Abner K 
Pratt. 

Alternates: John T. Bailey, F. J. Merrill, S 


William | 
Gordon, Ff 


Ken 


P. Crosswell, George H Hobson, 
Allen, George FE. Adams, C. B 
Pelham Dodd, Harper W. Poulson, F. L 
nedy, F. J. McLeavy and T. S. Southhack 
London Delegates. 
Abner K. Pratt of Boston is in 
the following letter, which explains itself 
Stationers’ Club of Buffalo. 
Delegates—D. A. Whiting and W. P 
ing. 
Alternate—J. H 


receipt ot 


Whit 


White 


STATIONERS’ ASSOCIATION OF NEW 
YORK. 


The last meeting of the Stationers’ Associa 
tion of New York was held June 17 at 309 
Broadway, the association’s headquarters. It 
was the last meeting for the summer 

The price committee’s report contained this 
proposition: That all manufacturers of staple 
such as pens, inks, mucilage, etc 
should affix the retail price to the 
This report was adopted. On motion it 
agreed that a committee of six be appointed to 
meet the manufacturers of all staple lines and 
consult in reference to the last motion The 


in this 


goods, 
articles 


was 


price committee was appointed to serve 
capacity. 
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What's the Matter With Chicago? 


A Hint or Two That in Chicago There 
is Room for a Stationery Jobbing 
House. 


OR several weeks there has been ru 

mored about Chicago that some 

gentlemen, members of large sta 
tionery houses, proposed to establish a 
stationery jobibng house in Chicago. 
These gentlemen were asked as to how 
true such a rumor was. They quickly 
replied, “nothing to it.”” Yet there was a 
slight inkling that they might at some 
future time be more inclined to say 
something about the matter. 

So much for the rumor. But, how 
ever unlikely the fact may be, it served 
to bring to some people's minds the no 
tion that Chicago should have a station- 
ery jobbing house just the same. The idea 
has been spoken of by other station 
ery men for a year or two past, but 
never has taken any definite shape. The 
old saying about smoke and some fire 
may after all hold good in this case. 

Truly and sincerely, why not a sta- 
tionery jobbing house for Chicago’? Do 
you, Mr. Reader, realize how important 
(Chicago is and what a tremendous figure 
it cuts in the country’s affairs. Let’s see 
what sort of a place Chicago is. 

Chicago is really and actually the cen 
ter of the universe. As regards th 
United States it is without doubt the ex 
act center by way of the map. It is tribu 
tary directly to hifty millions of people. 
It has a water supply great enough for 
a thousand times as many people as it 
now possesses. You cannot go from New 
York to any point on the Pacific coast, 
conveniently and with due regard tor 
time, without passing through Chicago. 
Those traveling from Pacific Coast 
points on their way to New York not 
only have to pass through Chicago but 
They find it profitable 
and satisfactory to see Chicago before 
they see New York. Within the past 
six months more than half of the banks 
of the state of Texas that previously had 
accounts with eastern houses withdrew 
them and opened accounts with Chicago 
banks. That section of the country lying 
south of the Ohio river and east of the 
Mississippi that up to two years ago did 
its trading with New York is now send- 
ing hordes to Chicago. The commercial 
pulse of the nation is in Chicago; the 
business respiration of the country 1s 
told by Chicago 

\s an economic proposition Chicago 
should have a stationery jobbing hous« 
Because, there is no reason why all the 
jobbing houses should be located 
where. Because, the business done by 
Chicago stationers warrants more acces 
Because, the 


they want to. 


els¢ 


sible means of purchase. 
growth of the town and the country to 


which it is a lenial heir demands it on 


purely business grounds, and becaus 
Chicago is commercially tributarv t 
great central West and Northwest. It 


a radial point of distribution for a large 
territory than any Eastern city. It woul 
shorten shipments to the far West of a 
production in the central states 
and would not freight 

shipments from the far East. To be sur 
Chicago has wholesale houses who do ; 
extensive business in some statione! 
lines. There is the great house of M: 
Clurg, one of the best known in the coun 
try, but which not carry 
lines for commercial stationery dealers 
There is also the Western News | 

which does some business, but neither 


increase the 


does complet 


these concerns are exclusive jobbers 
commercial stationery lines. 
\ Chicago stationer said the othe: 


day: “If ten stationers would get toget! 
er and contribute five thousand dollars 
‘ach, I believe that it would be enoug! 


to open a jobbing house in Chicago that 
would be of great advantage to the 
ferent houses. In fact, | have long a 
vocated that a central jobbing house 
the Chicago stationers would about 
away with this selling to consumer 
less than retail prices.” 

Even if such a project could not 
carried out, without questioning its pra 
ticability and usefulness, there is a splet 
did opportunity in the central wester 
metropolis. Conditions are ripe f 
and some one will seize the opportunit 
at no distant day. 

Chicago has changed much in 
will change more in the next 
vears. What may now be looked upo 
as impracticable will not be so regard 
in a year or two 


+ 


vear®rs ; 


I. P. DENNISON RETURNS TO C. S. & 
R. B. CO. 
I. P. Dennisor Denny” to all t 


om Puget Sound to Tampa Bay, 


Halifax to Lower California) has g 

his first love and 1s again on the 

the C. S. & R. B. Co. “Denny 

yncern the first the year, got a fine g 
watch at parting joined rces W 
Edward Kimpton Co., lately dissolv 
will make his initial appearance on 
ob at the Boston Convention wher: 
do “team work” with Bob Doyle, the C. 5 
R. B. Co. Terpsicorean artist, whose 
gyrations excited so much admirati 
famous Drucse (uting two « tl 

President Wils \ | | Bi 

y of the convention to keep an ¢y 

dem s well s f ld f t} : 

the ( >. & R T Ts n I } ~ 

set where t ( re, continge 

ch day 
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The Fall Outlook 


What Stationers Over the United States 





Hk W & Wy ff Manufacturing : . : From Portiand, Ore. 
aie 1 tee" Think cf Prospects for Fall Business. ‘In value, our advance sale of tablets and com- 
up VIF UR' ass., recently - vosition books has been just as good as it was last 
ddress t le , stationers overt nt we will have the children with us a veal In quantity, not so, While we have a very 
; - ; ivs. Commercial indications are that the worst sood advance demand for 5 and 10-cent goods, the 
ountry ular lett making inquiry over and while we cannot see anv immediat« demand is not as strong as it was last year, but 
what % ‘ ught ‘ prospects for still we find more signs of encouragement as we are selling more of the higher grade of 8 
he as : eek passes by and believe that by the end than we did last year. For instance, our sale of 
| business Lhe number I replies were this year business generally will be good superfine and bond a+ — ——— up og ee 
tweens renresenti Aiffecant taraltéios was we think is going to be heavier this year than 
ells ore Panga ype. Ne ee ee We find tet ar ee wee for statione: last. Of course, you know the Pacific Coast will 
€ optimistic tone of t replies 1s a very , fall delivery. ade Were teas ‘iene, the teed stand a great deal of development, and, therefore, 
ncouraging sign and one which must be con ear’s, up to the same time, but we are of th it is more than likely that the jobbers on the Fa- 

Ta Mier Ae ” pinion that the dealers will buy early in the fall cifie Coast will have an increased demand for 
dered im the ig i panic vhen they need the goods. We expect if the pres zoods, owing to the constantly increasing popula- 

The names {t the different firms making nt indications for good crops continue that we tion. But laying that question aside, our advance 

: : seri vill have as large a business for the coming fal sale of goods above mentioned leads us to think 
ply to the Whit & Wyckoff letter are not Seed tines , nl , that we are going to have at least a reasonably 
is we id last year, and would not be surprised a ; ” 
ndicated But the mor portant letters, ull if our trade should be greater. Our business good fall business in all lines, 
those fro the lar ‘ rt. = : thus far, has been in excess of last year’s business orate s From San Francisco. 
thos arg cities, are given n our lines complete, and we believe that 1908 We are hoping that the business proposition will 
nd which will enable the reader to draw his vill be a very good year indeed in this section of open up in much better shape in the near future, 
i 4 ry ' { country. Agricultural conditions have more t but hardly expect much until after the conventions 
7 [he letters follow: lo with business in this section of the countr it least,” From Seattle. 
From Chicago. than anything else, and with good crops we are “We feel that the total volume of business for 

We are tery glad to be able to say that our issured of a good business. We, therefore, believ« 1908 In your line of goods will be nearly if not quite 

isiness has not fallen off enough to mention since that it would be wise for jobbers to have a good equal to last year. Our experience, so far, in tak- 
New York started the trouble last fall We are stock of stationery on hand, and to be ready to fill ing advance orders for fall delivery has not been 
ooking for a good business during the coming orders which will surely come in as soon as th very successful, yet we know we are getting our 
fall, but we ure not looking for any spurt; we s ool season opens up.” share of business and know that fully as many 
think it will take some time for the country ir From Dub | ae soods will be consumed. We therefore see no rea- 
general to recover from what some term ‘the late ro upuque, towa. son why orders should not be placed later in the 
inpleasantness but whi I regret to say still We o ied Ives have no « ompl Aint to Make wha season We do, however, expect that they will 
ingers with a good many of my business friends.’ ever, especially as the sale of the line that you be placed in smaller quantities, but that people will 

From Baltimore. re interested in. We are not yet through taking reorder often.” 

‘Owing 1 ees fact that business te sireads “vad be 1 eng . the = ce aes ha e i . From St. Louis. : 
greatly depresse: there will, no doubt. be less - Met ot : tS noe * “se . a 5 Cm In this part of the world the only knowledge we 
goods bought than last year or the preceding on¢ goods than last year ave of a ‘panic’ or depression is what may be 

ut have no doubt that this depression will not From Louisville, Ky. gleaned from the newspapers. Out here, in the 
ntinue for many months, and when confidence is Wwe ive had an exceptional good trade in tal Middle West, where we are near to ‘nature's heart, 
estored business will go on the same as in nor ets and box papers this season, and have now i! 1 healthy optimism dominates the community and 

a years house, for fall delivery, orders that will full we refuse to be scared by the machinations of the 

: From Cleveland. mount to those taken last season about the sam Wall street coterie, when well-filled granaries and 

In the thirty-three years that we have been et time We are expecting a good fall trade ir busy work shops challenge our attention on every 
gaged in business we have noticed that as far as territory, and will buy in our usual way side. Our farmers are prosperous, and conditions 

ool goods are concerned there is a steady dé From Philadelphia. were never more favorable for bumper crops and 

ind and business depressions do not make any Personally I do not look for ar improvement iberal expenditure. 
articular demand in that ne, and where a con t least until after the nominations are made f From Washington, D. C. 
servative dealer fails to ord his supplies in ad resident I think that will have the effect of set “We have ample stock ordered at the present 

ince |} has to go into t market for his needs tling things a littk but the real improv t time, but expect to be needing goods in the near 
t the time s ol opens and oftentimes at great vill not be shown until after the election in Ne future, at which time we will be pleased to send 
neconvenience and greater expense to himself thar ember This will just about come in time to give ou orders. We think and know business is im- 
f he had anticipated his needs, which any dealer is a good holiday business which we all need ver proving every month and expect a large fall busi- 
in safely d knowing that fortunately in this badly.” ness,.”’ 
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“THE GLAD HAND” 














i s 


may signify MUCH or LITTLE, and this significance is regulated by the motive. Human nature 


7 


is always more or less self-centered, but when we say 


We Hope to Meet Our Friends in Boston 


we don’t mean the people alone to whom we sell goods. We have formed some of the pleasantest 


associations in previous conventions. and we hope to renew these, as well as to meet many 


new friends 


T 
T 
2 
T 
T 
— if some fellow wants to “TALK SHOP’’—we're so full of the superior merits of our T 
T 
2 
: 
T 
2 


‘BROWN LEDGER ’’—(wit! r without tumbler lock) that we would not even pretend to 
keep still 


Loose Leaf Devices 


for 


The Brown Ledger 


and 





Ten 
Others 





eg omen (> ag en (- ag on (>: 


& TheC.S.@R.B.Co.,Inc., Kinzie and Armour Sts., Chicago,U.$.A. 
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Commercial Traveling 150 “ears Ago 


LITTLE gilt-edged pocket-manual, 

printed in Glasgow in the earlier part of 

the past century, which I came across a 
few weeks ago, bore the above anonymous au- 
thorship. The author’s name is not given—he 
styles himself seriously (and not in a comical 
sense), “A Veteran Highwayman.” In parts of 
North Britain, even to the present day, country 
road surveyors are designated “highwaymen” 
(just as in an American county a road-repairer 
might be termed a “roadman’’); and the term 
“highwayman” was then-a-days also recog- 
nized by and applied to commercial travelers 
themselves. To-day this meaning has com 
pletely died out, and strikes the modern man 
as having been a very odd expression as ap- 
plied to the old-time European drummer. It 
still survives, however—in a different shape 
in the expression “men of the road.” 

But our “Veteran Highwayman” author in 
question describes himself in the text as a 
commercial man “going on thirty years at it, 
and now “with locks more gray than sable.” 
You can see he knows his subject completely, 
and he writes interestingly and curiously on 
the various phases of his calling. Some of 
these are to-day entirely obsolete; some of the 


pointers and wrinkles are the “grains of gold 
of commonsense applicable to all ages. 

Our author, writing in the earlier part of 
the last century, gives a brief retrospect of 
what commercial traveling was like half a 
century before his time even. It is curious 
Be it known that one and a half centuries ago 
commercial travelers were termed riders (as 
journeying on horseback was the vogue) 
The Drummer One and a Half Centuries Ago. 

These were the high and palmy days of 
travel, without the modern paraphernalia of 
gigs and oil-skins [animal raw skins steeped 
in oil, then dried—whence the name]. Mount 
ed on his stout and sleek palfrey, he would 
sally forth, He would be almost enveloped 


by saddle-bags of giant mould; and as he 
would thus issue forth upon his excursion of 
peril and adventure, he would be cheered on 
his pilgrimage by the beacon of profit. No 


modern innovations of hurry and dispatch 


clouded the calm dignity of the gentle trot of 
his staid steed. No goading fears of rivals 
and competition haunted him, to mar the mild 
method of the march. Conscious of bringing 
his own welcome with him: feeling that his 
exits and entrances were marked as events by 
his customers in each town, village or ham- 
let: what a pleasing sense of his own worth 
and dignity must have cheered his lonely ride! 
The almoner of practical benefits on the most 
comprehensive scale—from tea to tooth- 
brushes—in each district he made joyous by 
his presence, what keen delight must his phil 
anthropy have inspired him with! 


In the present time the highwayman has 
ceased to be the confidant of the family se- 
crets of each customer, possibly because their 
rapid progress through the country leaves too 


“BY A VETERAN HIGHWAYMAN.” 


(By L. Lodian, Manhattan.) 


little time to elicit them. The modern bag- 
man has ceased to be the “Sir Oracle” of the 
country shopkeeper. 

The Traveler in the Hotel. 


See him arrived at his hostelry: with what care 
does the rosy-faced host help to extricate him from 
his pyramid of saddle?—with what ready zeal does 
the dame produce the savory rashers [of bacon] 
and the tankard? While these condiments* recruit 
his strength, the landlord spreads the glad tidings 
of his advent; and ere the snow-white cloth has 
disappeared, his customers threng into the little par 
lor with their hoarded money, and the already tran- 
scribed order. Among those simple craftsmen. ex 
ists no jealousy—save that of being the most es- 
teemed of him, ‘‘the observed of all observers.” 

Then come copious libations of gin and water, 
which the “ancients’’ held to be most delicate tip- 
ple; while the row of pipes [habanas had not yet 
been born] soon spread a density which makes the 
confines of the sanded floor a matter for vagus 
speculation. The morrow brings the facsimile of 
to-day—another stage—more gin and more pipes. 


Our “highwayman” 
pages with pointers on dress, speech, educa- 
tion, the “eternal question” whether a high 
wayman should be married or single (he ad- 
vises that no traveling commercial man com 
mit himself to a state which is equal to a 
condition of civil penal-servitude-for-life). He 
importance of thrift (the 
salvation 01 


intercalates his sma!l 


comments on the 
material—as religion is the moral 
the soul), on life insurance, on etiquette at 
the hotel table, on temperance (you can see 
he is fond of his own brandy-and-soda, and 
considers champagne superior to cider), on 
tips to waiters; and on bodily health—‘a 
sound heart in a sound body is the greatest 
of all blessings.” Nobody will dispute that 
We have a humorous illustration of stage 
traveling from town to town in those days. 


It is an old saying among our highwaymen, that 
when traveling by coach, you have either too much 
time, or too little This, of course, only applies to 
towns which require you to remain in them but 
t few hours. In some of these places, perhaps the 
only conveyance which runs to the town you pur- 
pose visiting next, passes thru about midnight, or, 
still worse, some three or four hours after it. 

Among the miseries of commercial life. we may 
instance the one of rising at 3 o'clock on an in- 
clement winter morning. or maybe sitting up till 
that time in a cold solitary bar-room, amid the 
peculiarly penetrating and nauseating odors of ex- 
piring tallow-candles. In the one case, you are 
rudely disturbed from your sweet and profound 
slumber by a ‘“‘boots”’ giving some ferocious kicks 
at your door, because himself rendered ferocious 
by his own sense of the hardship of his having to 
get up expressly to call you You dress yourself 
by the aid of a taper which each gust through the 
ill-fitted windows threatens to extinguish: and then 
groping your way to the cheerless room below 
await in shivering durance the arrival of the 
coach In some half-heur, you hear the faint wail 
of the guard's horn in the distance, mingling its 
tones with the still louder tempest A few min- 
utes later, vou hear the relay of fresh horses slowly 
trailing down the gateway Having wound your- 
self up to a desperate effort, you rush out into 
the howling black night, and when halif-recovered 
from the first blinding gust of icy-cold rain and 
sleet. vou have the satisfaction of finding the 
coach full inside and out Brothers in misery! 
You then return to your room with an uncertain 
feeling of the utility of your efforts, and indulge 
in the assured certainty of having to pay specially 
for a chaise and pair a few hours later in the 
morning. or to wait till the next midnight coach 
(idling about town meanwhile), with yet another 
liability to find the coach again filled. 


Facsimile of cover. 
HINTS 
ON 
COMMERCIAL TRAVELING, 
BY 
A VETERAN HIGHWAYMAN. 
There was no telegraph then which might 
have let our “highwayman” know in advance 


*Error in the original Bacon is not a condiment, 
but a food. Condiments are sauces, pickles, et al 


the next coach could not accommodate him, 
tor he could then have slept the sweet repos 
of the just. 

When you drive into an inn-yard when tra\ 
eling in your own gig, you will generally hear 
welcome sounded by a large bell, which is put 
motion by some person in the house itself. This 
brings the hostler from his stable, and the ‘‘boots” 
from his kennel: you give your reins and hors¢é 
to the former, and your bagage to the latter, hav- 
ing first acquainted him with the geografy of the 
packing receptacles of your gig) 

Each highwayman who drives a horse, should 
consider the comfort of the beast fully as much to 
be cared for as his own body He should see him 
fed each time himself, if possible. 


Ostlers in Shakespeare’s days were held to be 
“sorry Knaves’’; and this character appears to be 
their hereditary and unalienable property One 
Scotch highwayman who thought to maintain his 
horse in prime condition by nightly hot-brar 


whisky mashes, entrusting the ostler with the bot 
tle of whisky—discovered subsequently that ostlers 
were more appreciative of whisky than horses 

To wind up these extracts from this quaint 
old booklet ef nearly a century ago, we will 
touch somewhat on “the real thing’—the ac 
tual selling of an article. There is nothing to 
be learned from the extract—we know 
about it’”—so it is only given as a curio here 
It is often interesting indeed to read again 
what we know all about. 

Calling and Selling a Century Ago. 

When you go into a shop [store] for the firs 
time, always ask for the principal, unless you ars 
previously informed that his foreman attends to 
travelers. Even then, it is always more respect 
ful to introduce yourself to the principal This 
generally obtains you more attention from. the 
subalterns. Never select anv one of those hehind 
a counter at random, to explain the purpose of 
vour visit to. Should he happen to be (as is often 
the case) the wrong party, it puts him in a sit- 
uation of embarrassment, and yourself—when you 
have discovered the blunder—in a worse one 

If the principal of a shop or warehouse appears 
rauch occupied when you make your first call, do 
not intrude upon him In particular, always avoid 
interrupting him while engaged with customers 
This only makes him impatient, and injures your 
subsequent proceedings. Call again, or even again 
for although this may be annoying to you, yet it 
is good policy, and your consideration is not lost 
upon the object of it If vou are previously know: 
to your customer, he will probably leave his post 
for a minute, and shake hands with you In suct 
a case, never detain him. Just say you will cali 
again, and leave the shop immediately 

Whenever, on entering a shop, you perceive ar 
other highwayman engaged with the chief or fore 
man, co not attempt to introduce either yourself 
or your business, but leave directly This rule is 
never infringed upon but by novices 

It is an object to get your friends to make the 
engagements with you, or in other words, to fix 
what time you are to wait upon them, as early as 
possible after your arrival in a town: never break 
an engagement so formed, if by anv effort you 
can avoid it Either the disappointed parties at 
tribute it to negligence; or if they are jealous 
of their opponents in the town, they may think 
that you have sacrificed your appointment wit! 
them, and are employed with their rivals 

Do not be servile to buvers Besides being u 
manly, it is impolitic Always treat them wit 
respect, but remember that the obligations of buy 
er and seller are mutual 

Re firm in settling accounts Never let any fals 
notions of delicacy hinder you from pressing 
just claims 
but do not relinquist your 

Customers do not think more slightiv of you 
vour house becaus¢ you exact your proper pa 
ments 

Our long-extinct friend of 
also comments on the immutable “there is n 


another epoc! 


friendship in trade” stern reality His con 
ment here is a piquant reminder of price-cut 
ting or “the other fellow.” 
But there—excerpts enough have been mad 
I laid the quaint booklet down finally (after 
glimpsing through it here and there a dozer 
different times) with the feeling that the bro 
chure is probably the most curious contribu 
rather limited literature 


underselling by 


tion extant to the 


commercial traveling 


EDITOR'S NOTE Mr. Lodian spent some four 
vears in Russia, intimately mingling with the best 
business men He speaks Russian fluently and any 
who desire information about that country or who 
contemplate establishing agencies there may com 
municate with Office Appliances and will be given 
such information as will materialiy aid them 


























STATIONERS’ BASEBALL LEAGUE. 
[he Stationers’ Baseball League is having 
kinds of surprises this year, and inciden 


tally having a good time t Saturday, June 
27, the Cameron-Amberg team handed out a 
surprise and defeat to the strong team of 
the A. C. McClurg Co., twice champions of 
the league, and hitherte unbeaten. The score 
this time was 10 to 4, and was the second 
game that th Cameron-Amberg team has 
played and w McClurg team 
This is quite record for the team, for it 
is their first season in the league and the four 
other teams | e been organized for some 


years, but the material is abundant and en 
thusiasm plenty vhich t factors in any 
baseball game 

\ feature of the game was the pitching « 
John Zwiefka, of Cameron-Amberg C 


young man of twenty, who is making quite 

hit as ‘a pitcher He | tched five games 
so far this year for his team and has wor 
them all. If he keeps the record up he will 


land his team in the championship class and 
incidentally make a hero out of himself 
[The three other teams in the league are th: 
teams from the Stromberg-Allen Co., B. F 
Pettibone & ( and the Shea-Smith Co 
On the same date the Pettibone & Co. and 
the Shea-Smith Co. crossed bats and the for 


mer team won again wit! score of 11 to 4 
So far a hood oft som kind has been fol 
lowing the Shea-Smith tean nd they have 
not been making the showing that they 
should, but they are game to the end and feel 
that the tide will turn s r or later and vic 
tory will again perch on their banner 


A SPLENDID CONCERN. 


[he Everett Waddey Company of Rich 
» ’ o 
mond, Va., manufacturing stationers, printers, 
bookbinders and office outfitters, is one of the 
oldest and most highly regarded concerns of 
the South It was established immediately at 
the close of the Civil War by J. Wall Turner 
and ever sin | Ss enjoy i big busine ss Mr 
Waddey, the founder the present company, 
died in January this year David G. Whit- 


head, the vi president, s eded Mr. Wad 
dey, and Albert Y. Waddey mn of the found 
er, took Mr. Whithead’s place. Woodson P 
Waddey is secretary and Robert S. Chamber 
layne ts treasurer he mpany is up-to-dat 
in everything that pertains to the fice and is 


1 1 r ] 
wide awake 1cdé 


INVITATIONS ARE OUT. 


he ‘ \br 
K. Pratt is chairmar ! mmitte 
e Boston S$ tion | 
bnos ion 
\ 1 mr. Phe 4 
tan Mr. | 


RECEIVER FOR NEW ORLEANS STA- 
TIONER 
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ACKNOWLEDGED 


The Best 


By 


THE TRADE 


Send for a Sample 


and 
Look at it with YOUR Eyes 


Then you’ll understand 
why both the dealer 
and the consumer pre- 
fer to have the 


I=-P Loose LEAF PRICE BooK 


Carried in stock in all 
practical sizes,— eight rulings for each side 
Sold through the trade exclustvely. 
Catalogue and discounts on application. 


IRVING- PITT MFG. Co 
KANSAS CITY, MO. 
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Removable 
Card. 
2x3 in. panel. 


Flat Paperoid 
Folder, 


for Vertical Filing. 





if 
| 





Paperoid Filing 
Pocket, Showing 
our Regular 
Expansion. 






Combination 
Paperoid Filing 
Pocket, Closed, 
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E MAKE Paperoid of several 
different thicknesses, but all thick- 
nesses are of the same quality of 

stock. The lighter quality is used for mail- 

ing purposes by Banks, Trust Companies. 

Lawyers and others sending valuable papers 

by mail; also for filing small quantities of 

papers. Medium weight is used for large 
flat wallets, and for all expanding sizes. 

Then we make an extra heavy grade for 


hardest usage. 


“Paperoid is a coined word and secured to 


us by Registered Trade Mark. 


There is no other line of filing envelopes 
and wallets in the market that can compare 
favorably with ours for variety of styles and 


durability in use. 





The accompanying cuts show a few of our 
leading styles, but we have many others, 
and can furnish anything your special busi- 
ness may require, no matter how small— no 


matter how large the goods or the quantity. 





We have recently more than doubled our 
capacity for manufacturing these goods, and 
will be glad to send samples and give 


prices to any who will write for them 








PAPEROID 


Wallets-Folders-EinvelopesFile Pockets 


ALVAH BUSHNELL COMPANY 


%2 MARKET STREET, PHILADELPHIA, PA. 






































Removable 
Card, 
Full Panel. 
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Paperoid Folder, 
with l inch 
Expansion, for 
Vertical Filing. 
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Paperoid Til:ng 
Pocket Shc wing 
Drop Front 
















Combination Paper- 
oid Filing Pocket, 
Open for Reference 
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TOM BROWNELL WILL OPEN FOR 
SELF. 

Tom Brow for over thirty ye 
the J. G. Shaw Blank Book Company 
York, will of Septem! l a bus 
his own under tl rm name of T. K 

ll & Company, J. A. Towne I 

Sh \ “Or Is taking 

erest rt b gentlemet 

vaRg in the ul b kK 
ilties 





T. K. BROWNELL 


Tom” Brownell, as he is familarly k: 
from one coast to another, is one of the 
thoroughly posted blank book men in 
United States He is popular; of str 
character: a splendid business man nd 
loyal friend 

[The company will start in a small way 
first, as all things must have a beginning, but 
with the patronage of the many friends 
these gentlemen, will undoubtedly soon gt 

to a large institution. The line will be 


bv September 1 


A DELIGHTFUL SURPRISE. 


\medee Peting f 4112 West Pine B 
St. Louis, was tendered a surprise party 
members of the St. Louis Stationers’ ¢ 

st Tuesday, Ju th, in honor of his | 
lay He was presented wit! 1 bouqu 

v beautiful flow by his guests ! 
pressed hin ghly grat 
k dly reme Miss | Pe 84 
he St Lor ~ at Suite ga nut 

songs liss Peting ret 

\ easing s s on the pi 

( _ I 
sul t 
users 
invite ” * 
d 1 pr s nc 
king the s The g 
ing w WT TT. Kenr 
\ Nf }? ( 
> | i WW . 
g | ) M 
| } 
Ss. G. Ad S & Seal | 
( ~~ 
e cs - j S 
| Sr ( 
wW 
} ; | 
rv ( ~ 
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List of Subscribers to the 
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CARBON 
PAPER 
FACTS 


No. XI. 


One good thing about the 
recent quiet spell—we have 
had time to think—time to 
figure out how we could im- 
merchandising our 


M. S. 
Carbon Papers 


We have gone over every 
little detail of our business, 
made a few changes here and 
a few changes there. The 
is that we are now in 


prove in 


result 
a better position than ever to 
supply the Highest Grades of 
Carbon pack it 
more attractively and to ship 


Paper, to 


it more promptly. 
We have a better right than 
ever for a sample order from 


YOU 


MANIFOLD 
SUPPLIES C0. 


55 Warren Street 
New York City, U.S. A. 


A. L. FOSTER, Pres. 
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STATIONERY “9 





(By Special Correspondence.) 


Ashtabula, Ohio. 

The Eaton, Crane & Pike Company, manu 
facturers of stationery, started their mills on 
full time last month after operating on a 
short time schedule for three months. About 
800 operatives are employed. 

Baltimore, Md. 

Kurtz, stationer and second vice 


l. Albert 


president of the Baltimore Stationers’ Asso 
ciation, has just recovered from a sick spell 
lasting ten weeks He is thin, but needs 


o take the best care of himself. His friends 
are glad, indeed, to’see him about again He 
will not be able to attend the Boston conyen 
tion, as he had fondly expected to be able 
to do. 

* * * 

The Bliss-Albrecht Company has been or 
ganized to conduct a blank book, stationery 
and printing business, with a capital of $4,000, 
divided into 800 shares. 

Brooklyn. N. Y. 

The B. & H. Stein Company has been organ 
ized to conduct a staticnery business with a 
capital of $10,000. The incorporators are Hy 
man Stein, Michael Stein and Bruce Stein 

Buffalo, N. Y. 

The Ulbrich Stationery Company has been 
awarded the contracts for furnishing city of 
fices and the school department with station 
ery for the year beginning July Ist The 
figures for the city department were $3,621.48 
and for the school department $12,656.48 

Boston. 

Local stationers were surprised last month 
to receive a visit from C. C. Clark, who lived 
here fifteen years ago and was engaged in the 


printing business. He was well known to 
the stationers He is now engaged in the 
printing business at Denver. 

* * * 


The George E. Damon Company has a hotel 
department devoted to the wants of the ho- 
tels, supplying them with menu cards, writing 
paper and the like. It is a great success 

aa * * 


The demand for commercial stationery is 


good, considering all things. 
> * * 

The local association’s committees having in 
hand the arrangements for the convention are 
about through with their work. 

* * * 

W. R. Klein, representing L 

York was in town last month 
> * 

J. J. Sullivan of the Eastern Manufacturing 
Company of Bangor, Me., Boston 
month. 


Fink of New 


* 


visited last 


* * * 


Local stationers prize very highly the invi 
tations to the convention sent out by Secretary 
Lacey from St. Louis 

a * * 

R. Ward Carroll, vice president of the Mar 
cus Ward Company of New York, was a re 
cent Boston visitor 

: . 7 
a prominent California 
last month 


George W. Grimes, 
stationer, 


honored local dealers 
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He is president of the Grimes-Strassforth 

Company of Los Angeles. He reports things 

in good shape out West. 
. . * 

George E. Damon, president of the George 
E. Damon Company, has placed on the mar- 
ket a new ink called “Black at First Writ 
ing Fluid,” which is finding a ready sale. 

* . * 

Otto Hoppe, a traveler for O. M. Steinman 

of New York, called locally last month 


Chicago. 
Charles A. Stevens and Fletcher B. Gibbs 
quickly nailed the rumor about their having 


inything to do with that new Chicago jobbing 


house Bro. Stevens, however, said “It Is 
good tor a chase, all right Let them run it 
down.” Sounds significant, doesn’t it? Won 
der if C. A. S. and F. B. G. do not know more 
than they desire to tell? Time will tell, gen- 
tlemen 
* * * 

H. H. Schaffer, head salesman for George 
F. Cole, states that he sees nothing but good 
business ahead. Harry is just as busy as ever 


* * * 


The Chicago crowd of stationers is making 
big plans for the ante-convention trip by way 


of Baltimore. A big crowd is going. Office 
Appliances will be represented in the crowd 
by Evan Johnson, editor and general man 
ager 

* . * 


Say, Mayer says he expects the time of his 


life on the way to Boston. What about after 


you get there, Sam? 
= > ¥ 
James A. Power, of Kiggins & Tooker Com 
pany, New York, was here recently. So was 


William P. Christopher, of the Technical Sup 


ply Company of New York; J. S. A. Wittke. 
president J. A. Shaw Blank Book Company, 
New York 
* * * 
H. F. Sawtell, of Pettibone & Company, en 
joyed a week in the Wisconsin woods last 
month 


* * * 


The offices of Eberhard Faber have been 
moved from 924 to 900 Republic building. Th: 
rooms were greatly needed and will af 


new 
ford plenty of opportunity for display 
* * 7 

George E. Cole, president George E. Col: 
& Company, recently sustained a fall which 
kept him confined in his home for several 
days 

i 

W. H. Troupe, western representative 
Henry Bainbridge & Company, New York, 
passed through Chicago last month on his 
way to the Pacific coast 

* * * 

V. A. Lundeen, secretary of the Illinois St 
tionery Company of Rockford, called on lo« 
stationers last month 

> * * 

S. E. Collins, head of the retail stationery 
lepartment of Cameron, Amberg & Company 
is enjoying a delightful trip of six weeks 11 
Europe. He writes that he is having the tims 
ot his | 

Cleveland, Ohio. 

The Burrows Bros.’ Co. have tastily de 
ated their store with flags and bunting in h: 
or of the National Educational Association 
convention here June 29th to July 3d They 
are handing teachers souvenirs in the shapes 

j P , 


pencils and pencil pointers, and on visiting 
store teachers are given a set of artistic post 


cards of historical subjects 


Cincinnati, Ohic. 

John H. Gibson, member of the firm of G 
son & Perin, stationers, is traveling in Eur 
for a period expected to cover many m 
This fact has caused some comment ar 
litical I 

Gibson's 


circles, as the p 
testimony bet 
refuses t st : 


prehension in po 
cians desired Mr 
the Gayman committee He 
to their entreaties 
Cambridge, Mass. 


Benjamin H. Richardson, known to Har 


graduates as the bookseller of Harvard 
and the landlord President Roosevelt 
ing his entire college course, died at (¢ 


bridge yesterday, aged 76 years. Richards 


had been in the book business for mor 
sixty years 
Coulter, Iowa. 
N. R. Christensen is adding 


stock to his store 
Dayton, Ohio. 


M. H. Watson, who has long been ass 
ed with the well-known firm of Johnson & 
Watson, blank book makers and _ stat 
las relinquished active connection witl 
firm 
Des Moines, Iowa. 
The Roovart-Campbell company 


corporation which has opened its doors 





West Locust street, to deal in stationery 
kindred lines The incorporators are \\ 
Roovart and J. E. Campbell. Mr. Ro 
manager The firm is a large one and 
idd much stationery interests 
Moines 

Denver, Colo. 

The item appearing in the June issue 
fice Appliances t the effect that the W 
Kistler Stationery company had filed 
tion in bankruptcy against the Cons: 
Lumber Company was put in such 
while not incorrect, led to the belief that 
Kistler company had filed a petition in bank- 
ruptcy The error was in allowing the | 
graph to “split t the end of the c 
when a page ilvertising separated 
tinuation on the following page 

Elmira, N. Y. 

The annual vention of salesmen 
American Sales Book Company will nm 
held this yeat s planned, because f the 
tensive building of the new plant. Instead t 
company will put up the same amount 
money in cas! bonuses that it would have 


bringing the men here 


spent in 
* * * 

Work on the new plant of the An 

Sales Book Company is progressing nic¢ 
Freeport, IIl. 

J. R. Renfield stationer of Rockfor 
ed a petiti bankruptcy here, giving 
ssets at $6.500 and his liabilities at $5.42! 


Huntington, Ind. 
The Bell Tablet C mmpany 1s a new 
] } 1 } 


nizead lerTe 


Minneapolis, Minn. 
Alanna? ‘turine 


The Specialty Manutact g Compa 
been organized ft engage in the mal 

Stati 1) = sul ) es 

Milwaukee, Wis. 

E. F. Elw mploved by the Chi 

uke “x* S | lw \ t] I 
v-five years t ry supply 
Milwaukee signe Und t 
anageme! Mr. Elwell the d rt 
become ne st imy tant 
those still « 1 at Milwaukee H . 
Temple I \ ief clerk nm the 
nent. has b ted as the su ec 
Mr. Elwe vhom he served 
t ve vears \I ri iwe has retired 

a 
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tive business life and wi ve at a country 


STATIONER’S NEWS—Continued. 


ATT ' 
LiWaukee 


New York City. 
Charles H. Jones & Co., New York; print- 
5, lithogr iphers st: 


nea, 





itioners; capital, $15,000 
Oorporators Charles H Jones, Robert J 
Johnston, Sarah K. Jones, M. Howard Dun 





No. 114 Fulton street, New York. 


F. Brunner Co., Rutherford: to deal in gold. 
silverware. jewelry. optica goods, stationery, 


etc.; capital, $100,000. Incorporators Ferdi 
nand Brunner, Robert A. Brunner, Ferdinand SECURE Post Binder 
Brunner, Jr.. Rutherford; William F. Brunner, 


Passaic 











Federal Advertising Agency, Manhattan: ad 


ertising, printers, stationers, engravers, etc.: jn ‘és 
deal in theater tickets, etc.; capital, $50,000 With Jointed Posts and 
ncorporators ] H. Fallows, G. M. Judd 


a Caeeee Wan York city End Lock 


W. H. Hasbrouck & ¢ schedules in bank 
uptcy of W H Hasbr u k &« Co (corpora 


he a I it i EAA ie MC te tahitian, 


-s of stationery, 302 Broad 


t1i0n), n anufa turer 
he avenue, Brooklyn, show 


vay and 128 Wyt 


iabilities $105,688 and nominal assets $97,445 
sisting of stock, $55,311; machinery and ; 
lant, $19,676; dies and plates, $18,000; print 
1g department, $1,650; count, $2,803, and 
ish, $5 The largest creditors are Bulkley 
lunton & Co., $58,500; Ge C. Moxon, $10, 


641; Sheldon W. Ball, $9,802; Wm. J. Whit 





ker, $8,248, and the Chemical Paper Co., $3 
668. The corporation owes $1,120 to employ 
sal 1 wages 
fegeman Printing New York; printers | 
stationers, booksellers capital, $25,000 
Incorporators Frederick T. Hegeman, No. 862 
Prospect place, Brooklyt James E Kelly, N 


$5 Broadway; Thomas J. Droogan, No. 126 
] xingtor venue bot f New York 

: . For filing Loose Sheets of any kind that require indefinite 
Monarch Sales Co., New York; stationers ‘ . 

} $5,000 Incorporators expansion 


Herbert Van Duyne. Newark, N. J.; Ferd: a ne ee ee , arr : . . 
1C. Long. Paul Gorham, Brooklyn, N. ¥ EIGHTEEN SIZES IN STOCK, ranging in price from 


ae $2.00 to $4.50 
F. W. Heiss ¢ New York; printing, pub 
ching and book Seen exx > In Current Round and Flat Back Ledgers, Sectional and Solid 
Forhan, No. 154 Nassau street, New York Post Binders for all purposes in stock. 























gravers, et 
soma WE ge | OUR NEW 64-PAGE BOOKLET ON ACCOUNTING F 
Iersey ( Arthur G. Deathly .o. 522 Vest 
142th street. } Vor Villiaam H. McNary SENT IF NESTED ON YOUR LETTER HEAD 
230 te ‘ ) klvn. 
hankrunt ‘ ta ‘ Faettanwd Salesh. ; 
’ ] +h erasct : sa . 
mpany have been sold by the trust The Jaintock Company, 
=e a w 4 ‘ rles A. Zipp , 
; s des e Leaf Forms and Devices 
$6,500, and a deed e Systematizers 
125 MAIN STREET, CINCINNATI, OHIO 
New Orleans, La. 
pPanvith yin Ne STON NDON, ENG NEW YORK 
rc f nd administer t 168 Devor re St Paacy K 97-29 Carter Lane 91 Duane Street 
fairs | e stat re 
( ( r s . 99 Reoresentative Sta rs car ; ne. Write for name of your local dealer. 
eC 1 ne 
list ( st This petiti 
d by I I ‘ > Sta 
r } . } nd D 














STATIONER’S NEWS—Continued. 


(ressnet ewe al ndebt 


phine streets. Mr 
edness of about $350 


At the same time the petition f eive 
was filed, the Leonard Company came into 
court with its answer in which the admissi 
is made that the firm ts unable to meet it 
obligations as they mature. The firm does not 


in any manner, oppose the appointment ot 
receiver This will be done by th: urt. that 
is if the court finds it neceSsary to have a re 
ceiver to protect the interest of the other cred 
itors. 

The J. L. Leonard firm was organized some 
months ago, and shortly after the business o1 
the firm was started in the same building in 
Canal street that had been occupied by Mr 
Gessner for several years 

Portland, Maine. 
Fire damaged last month Loring, Short & 


Harmon, stationers, to the extent of $50,000 
Philadelphia, Pa. 
The affairs of R. C. Strafford 
have not been wound up with 
of the 5 per cent dividend 
+ * * 
and | 
stern 


« { 
distribution 


ompany 


the 


Ha 


Company, are in the 


W. A. Mackie S 


senting Edward 
West on a 


mburger, repr 
& 
trip 


* * 


business 
> 

The delegates and alternates to 
convention will not b« d by 


until his arrival in Boston 
* 


appointe 


* * 


The local stationers are planning to attend 


in larger numbers than ever the Boston cor 
vention. 
Richmond, Va. 
The Virginia Stationery Company has bee: 


\. Birchett 
pre sident: Samuel 
Capital 


organized here with J president 
A. Lee Thaw, vic 
secretary 
to $25,000 


Isemat 


and treasurer stock. $5.000 





JOSEPH C. SCHWARTZ 
With W. E. Seudder C New 


Louis. 


ickwell 


Mo. 
Said \ M Dt 
Blackwell-Wie! 


Company 


BI 
; 


indy Book , Cone; 
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Lhe sit t s entirely satis \ ) , 
busis . . , . 1, pStly é ; 7 u . 
st gest t hist m t () ) 
; Phe ths of Apri iM b 
Gasol ncreases . . V« I 
() presentatives i thy eld 1) ee 
, . theuntaes to the busines 
k 
Whi S¢ bservers general conditi BUSHNELL’S PAPEROID WALLETS 
we hard feel competent to discuss the affairs Messrs \ : Cor } 
f t s, but ll say this, that so far s l 
in judge from superficial indications t] 
i healthy t ind general improvement tters y t 
ilong the line, and disposition among t s, us 
majority f merchants with whom we \ e\ ders 
alked, t buy liberally in anticipation f ! vit xpans tton 
ncreased demand during the last half t the rn ESS pay 
ve [The impression prevails very irgely Ider 5 kets D , 
mong all that the retailers’ stocks are great ‘ ‘ . S ' 
lepleted by reason of their servative buy kets are t yert 
ing f e months past i 
Wi not reduced ou ! is t is . g readi 
been 1 sion or excuse for doing s \ < ‘ 
Salem, Mass. made thos ( 
J. H. Rand has just patented \W | 
c t t promises te he o4r¢ t seller \ | busi ra 
Tomaqua, Pa. pondence e introducti 
H K. Aurand, one of the oldest station peroid ¢ gul 
rs this section, passed away last montl ry 2 oe Such | 
tte ingering illness y Bushmne ( 
Terre Haute, Ind. mples lers 
Phe J R Duncan Paper and stat I \ I ¢ t 
Company of this city has been awarded the 
t for furnishing the retail dealers wit STATIONERY STYLES UP TO DATI 
their writin material f use by tl S My statione my JOY sa t 
dr vell-known vw Shi d jus 
Wilmington, Del. pply fron le ' 
It w | source of much gratification t nd was s putting it 
he mat friends of Walter L. Butler f the e piles us Vel 
n E. S. R. Butler and Son, stationers and Once I hat vriting letters, s« 9 
booksellet this city, to learn that he h d all that, bi »y cultivating an 
rer nored by the election as president y statio e contrived 
the Nationa Booksellers’ Association, t irksome task int leasant one. S ‘ 
foremost book trad rganization in the Unit tter paper,’ went on, “roug! 
ed States toned yi ~ d buffs That ts ( 
F t past year Mr. Butler was treasurer test styles f the pretties ve 
f the x tion, but at the meeting held in ent me, I t Sut this onyx eff 
New Y | May 20 he was unanimously ing up anot ip tie 
chosen as president ll other candidates wit! is some whit ge p 
drawing in his fav The newly-elected pres lo approve s thorough] 
ident I the most progressive business pleasant t But this . | 
mer ! ity nd his selection as chief ex fascinating litt s what I enjoy 
ecutiy sucl powerful trad rgant 1. What’s box Why, let 
tior honor to be coveted by anyone s so easv t bbl« ff a littl 
Walla Walla, Wash. f these, and o bother of ‘ 
| \\ ] \\ lla Paper ind Stati wWst Sé sheet of pape 
Comy Ss re ntly been incorporated and ones For tl vyoman they 
‘ esale paper and stationery bus ng t Ww 
ess with three men on the ad. IT. T. Hop You must elopes sometin 
kins formerly salesman for the Grahan here show t ' 
Pape Company in Washington, is one of th marking 5 t on, picking 
ti mbers of the new firn See, thre Ispicuous 
Winnipeg, Canada. side of the the envelope’s 
| Advertising Specialty C have moved color schem« yu d gol 5 
heir ft to 62 Princess street, wher t ‘ gene t 9 rre 
they their form letter and printing plant to use the guag } stati 
* * * s are he they 2 
l & B sh Stationery ( ‘ ighing Al me, I d 
S te rst business ye ! Vv writing t very 
Vs ‘ ry vears tur f Chere wer C iattic 
* en < ‘ 
\I ‘ vo e a hans < 
| 
> | 
{ “wy { sert < . 
f McD < | 
* % 
. Te? ‘ y r ’ 

















TENTH NATIONAL BUSINESS SHOW. 


Che tentl ,atior Business Show will " 
Madison Square Garden, New Y« 
ictober l/ tft 24 inclus Chis or ada 

ver held in the business 
Cochrane of the Na- 
Business Show Company, states that 
ing torward with much 
ervations for 
rr rly indicate that the number of ex 
it will far an i those of pre 
us show 
Phe show not open at 10 o'clock in the 
irning, 2s formerly It s been found that 
by opening at noon the New York managers 
nd salesmen will have nce to attend t 
sual business in the renoons, and thus 
t break up the work of their organiza 
‘ | vhen tl] s} “\ opened at 10 
he mornn 
From the standpoint lecorations there 
vill be preserved the sam« scheme as_ pre 
tiled t tl st New York and Chicago 
A 
n u } hat | 
Addressog! 
4. B. Dick & 
Technical Su} 
Undstrom Mfg 
Mount & Rol son 
W. H. Bundy |! rding 
Hammond Typewrit ( 
An rik Sig tvI 
K L, Mi ( 
M are Manifold 1} 
I versal Folding M 
rwood Tvypewrit 
Secor Typewriter ¢ 


ofumbéa Ribbon & Carl 
Typowelte r Pri inting Machi 
Cc. W. Anders 
Philip Hano Co 
Office Appliances 
Office Outfitter 


Svstem Co 

McCaske Regi ( 
I'niversal I ss I 
Re r 

mt i 

E tt-Fi ( 

Felt & T nt Mfg 
* ). Mat Ws 
‘omptog! ( 
Remington Typewri 
Monarch Typew ( 
Burroug Adding M 
Si h-Premier T ) 
\mbere File & Indey 
4 Met I t 1 
} n } P g 


WARNING! 
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THE MOST COMPLETE LINE 
CARBON PAPERS CARBON ROLLS 
TRANSFER PAPERS TYPEWRITER RIBBONS 
STAMP RIBBONS TYPEWRITER OIL 

NUMBERING MACHINE INK ————— 


J. A. HEALE & CO. 


MANUF ACTURERS 





The mark of quality 


96 JOHN STREET 39 $3 $s NEW YORK, N.Y. 








Removal Notice 
A. A. Weeks Mfg. Dept. 


OF 
A. A. Weeks-Hoskins Co. 
to 354 Broadway, N.Y. 
IN THE HEART OF THE WHOLESALE DISTRICT 











ce-Ink Ribbons 











[ ) IN’T throw a ype writer Ribbons unless they are ab- 
solu tel it. The 1 rity of ribbons are made of such a 
RIBBONIN| of material that the is is comparatively good even after they 
turn out good wor \ small application, with a brush, of our 
head Ribbon Ink will give life to the ribbon as long as the web lasts. Enough 
Coumpys ome USA | to tl oTrout hl re-i! 0 rn I mn ear h bottle. Price 75e. 
€ A £ proj discount. Sent postpaid upon 





f all our Quick-Selling Specialties 


The North pea Supply Co. 


COLUMBUS, OHIO CORP SRA TE U. S. A. 












WE WANT LIVE MEN EVERYWHERE. 


THE SECURITY CHECK PROTECTOR 


| 
and interests every Bank Depositor. 
FIVE CHICAGO BANKS, ides others elsewhere, have 
| 9 se out a special circu Se- 
| e this protector. Can there be any curity 
erit SS ats, €o., 
acid-proof ink | amounts, $5 to $2,000, like 7 Se 


Chieage. 1." 


“AOT OVER SIX HUND. $600$” 4” 9 Epeloned tng 


~ 
>” gend me prepaid a 
The complete outfit sells for $2.50; weighs 9 ozs., sample Security 
. ‘ 4 a > s 
neat, compact, durable. Ink pad self inking, needs _<* m4 me aot 











no bottle to keep it alive. Adds STYLE, CHAR- take soeeey. also full 
ACTER and BUSINESS-LIKE DIGNITY AS cer a 
WELL AS SECURE PROTECTION. odie 

3 TODAY Date 3 





TRY a 


Prhdaicahash cad hana 


Se EN, we 


aiptaccd lh abel Nan ill in te BGP pee aa. fenton em 
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THE JOSEPH DIXON COMPANY. 


IXON’S or just as good.” This is 
the way in which the government and 
order their 


66 


largest contractors 
The name of Joseph 
with the 
that they 
transformation 
made by Mr 


manufacture of 


the 


graphite products. 
has been so closely 
facture and use of lead pencils 
almost interchangeable. The 
from the insignificant beginning 
Dixon, when he started the 

stove polish, in 1827, to the mammoth plant of 
the Joseph Dixon Crucible Company, covering 


more than an entire block in the same place, ts 
wonders of the nineteenth 


Dixon 
identified manu 
are 


one of the business 
century. Mr. Dixon began on less than a city 
lot. To-day the plant bearing his name covers 


seventy-two city lots, and in addition there ar 


mills and distributing plants scattered Over 
the world. The progress of the business has 
been marked by the increasing uses to which 


graphite can be put, until now the company has 

1 large library of explanatory publications 
Graphite is one of the purest forms of car- 

bon occurring in naturé It is found in various 


parts of the world in both the amorphous and 
crystalline states, but it is the latter that has 
The many ways it cau 


most commercial value 
be made to serve the needs of man 
by the multiplicity of the products of the Dixou 
Company. This concern manufactures hundreds 
of different kinds of lead 
wants of the business man, the artist, 
er, the scholar, and a hundred others are ca 
tered to and supplied to an extent that is welt 
nigh bewildering The extensive grades and 
styles in lead pencils are littlke known by the av 
who uses them for ordinary wrtt- 
ing purposes. The grading is done by combining 
clay with graphite. The latter from 
mines in a semi-powdered condition and is sent 
to the mill for refining After this process it 1s 
combined with clay, and it is the 
attained in regulating this combination that has 


are indicateu 


pencils alon Phe 


the teach 


erage person 


comes 


perfection 


made Dixon pencils leaders everywhere. The 
company turns out 400 pencils every minute 
of a working day. The annual output is mil 


civilized 


lions. Dixon pencils are used in every 
country 

Another important use to which graphite is 
put is for lubricating. Graphite mixed with 
grease, forming a heavy paste, has long been 
in use to lubricate slow-running journals, teeth 


of gears, and in general wherever surfaces hav: 
motion one upon another. It is a matter of 
common knowledge that the addition of graphit 
increases the service which may be obtained from 
the total quantity r 


the lubricant, reducing 
quired. The function of Flake Graphite, a Dix 
on product, is to fill up minute depressions 
roughnesses and pores in metal surfaces, making 
them much smoother 

The graphite crucible is now in almost univer 
sal use, having supplanted the clay crucihk It 
insures the greatest number of heats with the 
least danger of accidents. This crucible part 


of the Dixon business has developed to the ex 
tent of shipping in Its product comes 
within the entire 
requirements of the foundryman and _ the 
lurgist, as well as graphite phosophorizers, 
fractory graphite bricks, 

The company also manufactures graphite com 
silica-graphite paints for pro 
action of sulphur 


‘arloads 


range of general and special 


metal 
re 


etc 


mutator brushes. 


tection against corrosive 

fumes, heat and moisture, and supplies for elec 
tricians. The works and general offices of the 
company are at Jersey City, N. J. where th 


central factory alone covers an entire block. with 
the exception of three city 
hounded by 


block is 
irick 


This 
ind V 


lots 
Monmouth 


Wayne, 
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REMARKABLE INCIDENTS IN THE ROMANTIC SOUTH SEA ISLAN > 
. - D EXPERI. 
ENCES OF SAM MAYER, WESTERN MANAGER OF THE JOSEPH 
DIXON CRUCIBLE CO. 


r nly survivor of the bark Fletcher B. Stevens ifter being pirat M M 
st a ! . : } . — 
a , : ipon an island in the South Sea amidst the savages Kept onfinement ir ulr 
rrat for thirty days, he was fattened up for slaughter By repetitic istor hi i 
through the intercession of the Princess Duski jaughte ¢ ; ; — = 
. rin s é daug r of the reig ne ing Ther bye 
substitut however, she was, unlike Pocahontas compelled to accept the mai she s ! 
marriage ceremony was simple Only relatives of the bride attended After in adv ntur ae. 

e island, Mr. Mayer planned an escape on a raft He was detected by t Princess wh) » insi 
companving him, and they set sail surreptitiously for San Francisco wit nothing but a « 
water for. provision After a harrowing experience of soms thirty days, on one of which t} Pr 

ell (or was pushed) from the raft, Mr. Maver came in sight of San Franci TI my let ' 
~ ‘ lhert ences : * "€ a Ww : , sol ‘“ 
i Xperiences makes an adventure more exciting than ever penned by W. Clarke Russell ; 
sure, this 1 ippned a long time ago, but Mr. Maver recounts his experiences ir ‘a thrillir . 
eve n to this day The accompanying pictures were drawn by a Zulu artist He was a youn: ] 
e isla dat the time of Mr. Mayer Ss adventure He afterwards ime to San Francisco and 
ning influence of civilization lost his itive ferocity TI pict f Mr. Ma e1 is di wr 
ory and is but a crude likeness os 
Streets and Railroad avenue All of the machn f the company | ister 
< pa nm registered 1 
ery is operated by electricity, generated | ized country except Austria and Ch 
, l I \ ISiT i. itTiGg ] 
power use owned by the company Phe 
ining lls are at Ticonderoga, N. Y., and th INK ERADICATOR COMPANIES 
‘edar mills at Crystal River. Florida A ced MERGE 
rest ot 100,000 acres in Florida is controlled the S. P. ( Ink Eradicator | 
‘ ) . i . . «A CITA t ‘ 
> é mpat It is the only pencil concern nd the H. H. Collins Ink Eradicat 
: Tl i ( \ 
in t W d possessing its own graphite min pany have been merged under the I 
nd it t oldest. house in the graphite trad Collins Ink Erad tor Company vit 
: : 3 - i ‘ ‘ Til ait! ‘ 
Branches re located at 68 Reade stre« t, New quarters t Hoboken N J TI ¢ 
, » ' » ~} > . e r , ; “ 
York; 1020 Arch street, Philadelphia; 501 Vi cerns have been strong mpetitor 
oria Building, St. Louis; at San Francis time There i ttempt in th 
19 ‘ ae ; te, ; 
ind 26 Victoria street, London, England. Resi tion boost Phe 1H 
dent representatives are located in twentv-thr. ntinue t S 35 cents s 
: , 77 1! ’ rt '’ + 4h ‘ 
1 ~ ill pa s é world The trade mar ents 
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When Ordering Hf Goods 


The Demand, Quality, Assortment, Price as 
Well as Profit is There for the Dealer. We 
Manufacture a Full Line of Office and Sta- 
tionery Supplies, Including:— 


Midget Card Index Trays 
Sectional Card Clipping Files, 























Swinging FOR Binders, 
Attachable %, Loose 
Desk Stands, SN Sheet 
Clips, Brush, 
Tube and 
Jar Paste, 
Carbon Paper, 
Check Files, 
Letter Files, 
Transfer Cases, Desk Stamp 
Box Letter Files, Racks or Trays, 


Sectional Book Cases 


You Have Had and You Will Have MoreCalls for Our 
Goods. Let Us Send Our Complete Catalog. 


Our Discounts are Most Liberal. 


As Our Line is Large and Varied it is Easy to 
Make Up Freight Shipment. 








Mission Cabinets, the kind you have heard about. 
Nothing Cheap but the Price. 


The # Mfg Co. 


Factory and Home Office 
42 Union St. 


MONROE, MICH., U.S. A. 


N. Y. Office, 108 Fulton Street 4. H. DENNY, Mer. 











sqZns>'y 


A 
P 
P 
L 
I 
E 
D 
F 
O 
R 

















(By Special Correspondence.) 


Atlanta, Ga. 


An increase of one hundred fold per annum 
in business in the last 20 years is the story ot 
the amazing advancement of the Foote & Da 
vies Company, printers, binders, lithographers, 
stationers and loose leaf manufacturers. 

Keeping -pace with southern progress, the 
well known company’s business has advanced 
from $4,000 to $400,000 since 1887, and judg 
ing from the present as well as the past indi 
cations, the ratio of increase will grow mors 
rapidly in the future than in the era of pros 
perity that it has already gone through 

An evidence of the mammoth growth of th: 
company and its capacity, the buildings now 
owned and occupied by the company total 40 
000 square feet, while 300 men are employed 
by the company to supply the enormous out 
put demanded by the orders received from 
customers. 

The company has a coterie of managers and 
representatives that guarantee the most thor 
ough filling of every order. While the oper 
ating equipment of the company is perfect in 
every detail, at the same time the 
the company is due largely to the men 
have charge of the varied 
the organization 


success ot 
who 
rf 


interests 


many, 


Chicago. 


Mrs. A. K. Salsman, manager for H. J] 
Meister and the Rockwell-Barnes Co., is back 
at her desk after a ten days’ vacation. Mrs 


Salsman is one of the best informed and most 
capable women in the typewriter supply busi 
ness and has made a splendid record with th: 


company. 


The new adding machine rolls placed on th 
market by the Rockwell-Barnes Co. last 
month, have jumped into immediate favor 
The concern is doing a fine 
line. The goods are splendid value, the pape: 
being an especially high standard which gives 
remarkable service under the most exacting 
tests. Dealevs who have not had samples and 
prices should write to the company, 800 Bald 
win Bldg., Chicago. 

-_ 


Cincinnati, Ohio. 


business with the 


The Cincinnati branch of the Rockwell 
Barnes Co., Chicago, announcement of which 
was made in Office Appliances for June, is 
now open for business. Manager Davis is 
sure to give a good account of himself in the 


Queen City. 
Des Moines, Iowa. 


The Roovart-Campbell company is a new 
corporation which is opening its doors for 
business at 509 West Locust street. The in 
corporators are J. W. Roovart and J. E. C 
bell. 

The Roovart-Campbell company is installing 
a complete and carefully selected stock of st 
tionery, books, office furniture, filing devices 
ecard indexes, blank books, legal blanks 
cards, novelties, etc. The company is back: 
with ample experience and capital and wi 
cover the field 


imp 


post 


with a force of trained <ales 


men 
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Duluth, Minn. 


James S. Ray & Company reports a fin 
success with the “Monarch.” This is a great 
machine and as dealers the Ray company is 
making it win 

* * * 
lS. Ray & Co. have added the Monarch 


Visible typewriter to their line of office equip 
ment, and report a satisfactory month, as a 
also handle the Writerpress, 


quite a little attention 
* * + 


| Chey 


attracting 


rcyINne! 


which is 


Che Christie Lithograph & Printing Co. ar 
erecting a new building on Fourth avenue 
West, which, when completed, will be occu- 


pied exclusively by them, thus consolidating 
their printing and office supply businesses 
* * 7 
\ local morning paper is conducting a vot- 


ing contest in the interest of their subscrip 
tion department, and are offering a new No 
Monarch Visible typewriter as sixth prize. J. 


S. Ray & Co., the local dealers for the Mon- 
irch, have the prize machine exhibited in their 
window 

* * * 

It is a matter of great regret to her many 
friends here that Mrs. Raymond G. Roberts 
wife of Raymond G. Roberts, of J. S. Ray & 
Company, has been indisposed of late Her 
illness is not regarded as serious, yet it has 
been trying on her in many respects. She is 
eported as better 

Galveston, Texas. 

C. G. Fordtran has disposed of his type 
vriter business here. Other lines in which he 
is interested require his entire attention 


Knoxville, Tenn. 
Typewriter & Phonograph 
Company, with its usual enterprise, has 
to offer to all 
Edison records by 
These 

chosen by Mr 
orations. Hearing th 
same effect as 


The Knoxville 
now 
own 


placed itself in a position 
ers of phonographs ten 
William Jennings Bryan 
| 
i 


telling 


records are 
composed or passages 


1 


Bryan from his favorite 
bloid 
long 

has Mr 

ject of these various records are as follows 
Swollen Fortunes, The Labor Question, Th: 

Railroad Question, The Trust Questions, The 

Pariff Question, Popular Election of Senators 

Guaranty of Bank Deposits, An 

Immortality 


iddresses produce s the 
careful 
The sub 


else. so 


one 
remarks 


from 
chosen his 


spec ch 


any 


Bryan 


Imperialism 
Ideal Republic, 
rds are now on sale at the phon 
graph store located at 421 street In 
terest in phonographs is constantly on the 

order to 
phonograph owners, it requires 


‘T he se rect 


Gay 


crease, and to-day in meet the de- 


mands of the 
ot 50.000 records 


a stock 


Louisville, Ky. 
\. E. Meffert is now located with the Office 
Equipment Company, at 312 Fifth street 
> > > 
Wellman Bros. Company, typewriter deal 


orporated yesterday with a capitaliza 


tion $1,000, divided into shares of $50 each 
nd a maximum debt of $5,000. The incorpor 
ators and their respective holdings are J. D 
Allen, eleven shares: J. 7 Wellman, four 
shares; Andrew Gordon, three shares: W. R 


o shares 


Los Angeles, Cal. 


Wellman, tw 


L. C. Smith & Bros. Typewriter Co. is rep 
resented by l & M \lexander & Co t 528 
Sere Spriv street | \nee s \\ \\ 
irk vy with t Smith Premier | 
Chi ik + d re ( \\ 6 r the Vis 
ble L. ( Sm \ 





Milwaukee, Wis. 


By Our Special Correspondent 


busine SS 18 


very good 
ut the state,” Will 
treasurer of the \W 


Che typewriter 
\lilwaukee and abi 
C. Kreul, president and 
liam C. Kreul C 432-436 Broadway "J 
latest model, No. 5 Oliver, equipped with t 
lating device is meeting with tremendous sa 


said 


and the daily booking of business 
passes the daily sales for the same period 
last year. We have recently added t ur 


the services of two up-to-date bus 
to handle the 
furniture business 


this line hav 


ganization 
men to 
ing business 
holding its 
been very satisfactroy 
Nashville, Tenn. 
R. Burton Stoddard, formerly 
Hardware Company, has been | 
from the position of bookkeeper ar 
assistant Mevers 


enable us incre 
The office 


own 


ness 


and sales in 


with Gray & 
Dudley 
moted 


cashier to secretary in the 


Manufacturing Company He has charg: 
the selling force for the Underwood Ty; 
writer Company and other office devices 
supplies 

* * >= 


inufacturing Company 


I he Me yers M 


t it does not use the name of “Tennesse: 


very much when referring to Nashvill 
iuse Nashville is so metropolitan and ws 
known, and like New York and Chicag 
writing of the name of the state seems 
of time. The company reports that wl 
has been harder to make sales of office 
ture, including typewriters and safes, tl 
months than formerly, yet the bi 
healthy conditior 
New York City. 
The John F. Diemer Company has b 
rporated to d in office supply busines 
The capital stock is placed at $25,000. Th 
corporators are J Diemer, A. M. Di 
ind A. F. Diemer 


Portland, Ore. 
L. & M. Alexander & Co., Paci 


dealers for L. C. Smith & Bros. Type 
( tter 1 hot contest secured th 
ler for new machines from Ladd & 7 
| king ( 
Salina, Kansas. 
I. A. White has opened a typewrit 
nge in the building lately vacated 
Saline County State Bank West 
San Francisco. 
& M. Alexander & Co.,. coast 
L. C. Smith Typewriter Company 
king splendid progress in placing 
hines with the large institutions. Mor. 
hirty-seven n hines were sold by 
ently 
Seattle, Wash. 
Frank W. Aust has already rep: 
rnal his return to Seattle. One of tl 
vhich was talk er at San Francis 
ced before tl selling force Facl 
ifter putting into execution the sugg 
ions offered at S Francisco m 
se of business eraging betwe: 4 
) per cent 
Spokane, Wash. 
\. E. Clary, manager L. & M. A 
( Coast De : bie 6. 8 
R s Tynew go ( entiv « Y 
M F. W. Aus ging the S 
+ k T < wn : \f 
ges . s brought 











AMONG THE DEALERS—Cont. 
Superior, Wis. 


Friends of N B Nelso: rormer dealer at 
Superior, Wis., in office and general furniture, 
ire much concerned over his disappearance 
Attorneys at Minneapolis believe that the fur 
niture dealer is dead and friends believe that 
he 1s somewhere in the northwest. Investiga 
ons are being carried on 

Terre Haute, Ind. 

George B. Wilson will open an office ap 
pliance store in this city this month. There 
yncern here and with a popu 
m fortwo. It will 
be a modern store in every particular and Mr 
Wilson has the best wishes of his many 


is but one suc] 
lation of 60,000, there is ro 


friends 
Topeka, Kansas. 


When Joe Wilson, who is the Wilsor 
Office Supply Company, with headquarters at 
107 West Sixth avenue, started in business 


ibout a year professional and business 


men generally were of opinion that th: 


office supply business was pretty well repre 
sented, but during the short reer of this con 
ern, Joe Wilson has pr n that the tow: 
needed just what he started in to supply, a 
xclusive ft supply house in every sens 
word The policy lopted in the be 
ginning, of supplying a rders regardless « 
size 1n tl uickest possible time, won for hin 
place in t esteem of the busy man, 
DI } ness tt 7 of t 
Lt. Mr W n is agent for the L. C. Smitl 
& | he ] s adding 
inec Val ; _ . 
x Sy } <T bh < 
rt bot! dding 
} ite und 
g g by s 
s ti Bu 
1g \ x M ( d has tl 
t king r e Burroug 
hines t Chi is th r 
e in tl I at a regu 
har I employed 
k e adding 
} erly tak 
re of is source of great satisfaction to ¢ 
ry bank and business hou in Topeka 
Tampa, Fla. 
& W. B. Dre ( f Jacksonvil 
' lerwood at 
S | , pened 
201 M et, this city 
ler t 1 V. A. Wight 
| 4 be ore ly 
a users of the above machines 
Wichita, Kansas. 
; S+ | _ representing Au! & 
iborg Printing Ink Comy v of St. Louis, 1 
‘ Millis ) 
S; ( \ 
S | } "+ Cc 
v V1 vy on bus 
& ing | 
2 f Emy 
"WV Fare 
Mill 
() ~ ( ' ’ 
} 1m 
44 ’ . ”" 
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Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing Ink 


HIGGINS’ 


Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Mucilag 


Office Paste 
Liquid Paste 





Vegetable Glue, etc., etc. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter supplied to the Trade. 


Consumers, emancipate yourselves from the use of corrosive and 


ill-smelling 
inks and adhesives and adopt the Higgins Inks and Adhesives. 


They will be a revelation to you. 


AT DEALERS GENERALLY 








CHAS. M. HIGGINS 


Originators and Manuf 
8 CO.., Refined Inks and Adhesives 


Main Office and Factory, Brooklyn, N. Y., U.S.A. New York — Chicago— London 


‘ _) 
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Chichester 
Typewriter 
Chairs 


are 
Favorites 
with the 


DEALER 


because 
they please 
the 


Consumer 


They please the 
consumer because 


“THEY FIT THE BACK” 


If you sell Typewriter Chairs, get our Catalog. Shows 
our Full Line of Patent Adjustable Back Chairs. 











a 
Chichester Bros, Chair Co. 
13> Elizabeth Street. New York 








Price, $1.00 
THE PERFECT 
ENVELOPE MOISTENER 


is a time saver as well as a practical, reliable, 
imple and sanitary device. 

DO YOU KNOW IT? If not, let us give you 
a few examples of what it is doing eve iy 
They may suggest some possibilities of econ- 
omy in your work. You will find the infor 
mation worth asking for. 


MecCLELLAN MFG. COMPANY 
Elmira, New York 














= 























Write to us for preliminary opinions 


atents 
$25.00 


matters. No charge unless 


sociates throughout Continental 
pe, Great Britain, the Colonies, South 


a and Canada enable us to investi- 
prosecute foreign interests with 
Our Pamphlet for the Asking. 





INDUSTRIAL LAW LEAGUE, Inc. 
70 Broadway, New York City, N. Y. 





arte att eeinGhnineaemhbmen tiene a fie ee “ 








AMONG THE DEALERS—Cont. 


worthily beetowed on one of the popular girls 
of the city, whose friends arc numbered by 
hundreds, as evidenced by nearly a half mil- 
lion votes cast in her favor. It is no 
distinguished honor for the rest of the city’s 
popular stenographers who contested, that the 
splendid showing of the votes cast displays so 
much interest, public and private, in the suc 
cess of each of the contestants. It was in ey 
ery way a fair test of strength, and those who 
came so near to winning the coveted prize 
and all those who appeared in the list join 
in hearty accord with heartfelt congratulations 
to Miss Kaselo. 
Wilmington, Del. 


Keller Manufacturing Co., Wilmington, Del., 
to deal in typewriters, adding machines, etc 
capital stock, $1,000,000, 

Winnipeg, Canada. 

Gregg, the dealers for 
Visible typewriter in this terri- 
opened a branch office at 
they will handle 
business in the Province of 
Saskatchewan branch will be under 
the management of | \ Wylie, recently 
of the Rebuilt Typewriter Company of New 
York City and Chicago. Mr. Wylie is an able 
business man and has had sixteen 
perience in the typewriter business 
that he will satished with less 
per cent of 
Province, and people 
is capable of making good 


less a 


Baker & energetic 
the Monarch 
tory, have recently 
Regina from which 
their typewriter 


point 


This new 


years ex 
He states 
95 


not be than 


the typewriter the 


he 


business in 


who know him say 


THE PRIDMORE COPYING PRESS. 


presses who 


users of copying 
have the old 
screws will appreciate the comfort and conv 
nience of the Pridmore \utomatic Copying 


Press, illustration of which is shown herewit! 


Dealers and 


contended rib-breaking 


with 


The Pridmore Press is an innovation in con 


} 


struction Its special feature consists of the 
double screw, the advantageousness of which 
is palpable. The screw is positive and of im 
mediate action \ simple turn of the wheel 


sends the metal plate to the copy book \ 
slight turn gives it pressur¢ \ simple turn is 





sufhicient to release and sends the plate up 
the shaft 
THE PRIDMORE 
The press is the invention of Henry E. Prid 
more, Nineteenth and Rockwell streets, Chi 
cago, the inventor and manufacturer of the 
Although the 


Pridmore Moulding Machine 

Pridmore Press has been. on the market but a 
short time, it has established 

favor of the user, and 

sale. The construction 

of the highest possible standard 


comparatively 
itself in the 
considerable 
and finish is 


enjoys a 


general 
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The little more than the or- 
dinary single screw press, but the advantages 
of the double screw make it 
desirable that any user who is made acquaint 
ed with it is glad to pay the difference 


sells for a 


press 


much more 


SO 


be had 


Full particulars, with the prices, may 
] 


upon request to the manufacturers at the a 
dress given above 

SAFETY SELF-INDEXING LEDGER. 

The Plew & Motter Company of Chicago 
has added to its line the Saftey Self-Index 
ing Ledger which is one of the best savers ot 
time, money and worry on the market. Twen 
ty-three thousand of these ledgers have al 
ready been placed on the market The users 
are one in the statement that it 1s a great 1 
vention 

The company will be pleased to furnis! 


particulars on request 


XTUOIM. 


By Glenwood S. Buck 

What is it? A puzzle Yes, and a problen 

It’s the price of a waistcoat \fter much 
leciphering the clerk told me that it meant 
eleven dollars I went back the next day 
ind another clerk, wh read a different at 
swer to the puzzle, sold me the articl 
Six seventy ve 

I have not been inside that particular habe: 
lashery sine [ am afraid of the puzzles 
ilso the guessing clerks The first one over 
estimated tl! of mv pocketbook 

\s matter of fact, the secret price marl 
hasn't lege to stand on. It’s a fawning, sneak 
ing cripple at best and at worst, a skulking, 
blood-thirsty robber It's a hand-down from 
the time when business was little less tl 
piracy 

[ know very well that there are capable and 


honest men who still cling to the secret-mark 


iuse thev have “always had it 


cling to it bee 


ind because they do not realize how mu 
costs them 

Where is the profit in advertising bring 
people into the store and then slapping then 
in the face with a suspicious price tag Don't 


pulling wool over 


flatter yourself that you are 
anyone’s eyes Even the old Polish lady 
with a shawl over her head, knows that the 
secret-mark is there for the purpose giving 
someone the short and someone the long 
price—its only excuse for existenc: 

The most successful and profitable install 
ment business I know of is done on an abs 
lute one price system—no discount off ft 
cash And hity-two per cent of the sales 
last vear were cash sales Another store- 
big, growing, prosperous, profit-making stor 
frankly admits to a customer that its “plan 
figure price” is the installment price and t 
1 substantial discount is given off for cas] 
No suspicion ther 

The secret-price tag must g@ It's hi 
of the past which the present retuses to cou 
tenance 

this sort tf thi 


ygnition that 


s responsible tor the cr 


tron t the Inter-state Commerce Commis 
s1on 

\ commission to suppress rebating in ri 
tailing is hardly necessary The people re 
getting wise 

Look at your sales, you of the secret-price 


tag. 


HAND-MADE PAPER. 





Ninety per cent of the papers made tn the 
United States is produced in Massachusetts 
It is said that Adams, Massachusetts, mai 
tains the only mill the country where hand 
made paper is mad 

The reason why paper is not made b 


hand 1s simpli \ modern paper+making 
machi wi p sheet of ordi 
ewspaper tr 60) 20 inches wide at tl 
ite from 150 ¢t 4H) tee i minute, 
eet more thai miles ng in a working 
dav tf ten hour | requires the services 
e persons t | three eams i 
paper in 
Cher is a e! 1 these 
mat papers f ng, wate olor | 
ing, ¢ responds speci book it 
The difference betw Tit d 1 
de paper lie nanipulation 
sheets 
In making a s paper by hand, the 
pulp made from t rags by the usual proce 
f washing and ting is emptied int n 
en it long w nsice bk 1 t 
water! Int 1 t the workn Ds 
mold or a fran pl ¢ wire clotl t 
l I of about \ e degrees nd tak 
ng up a suihe 1 Ity pulp raises it 
ntally, ti i ( deckle | Idi y t 
| the wire « t] 
\ double Ss I t1 jog | 
part to it. dist ing the pulp with be 
ul I mity entit rl e ¢ 
the Vat I { me 
es d ecul shiny 
‘ h indicat x] d « 
pietion of t proces 
he frame or deckle 1s thet emove 
mold laid upon wool. felt or blar 
to which the wet sheet adheres as the mol 
d from it Another felt spread 
this, upon whicl e next sheet, ma b 
enet n of the s process, 1s laid 
s is conti vit Iternating 
elt and pap t ifficient 1 
een 1 ‘ 1 OS 
\ the wh 
subjected t ore ' 
suitable to t : ( nis 
sheet mad \t mie Q 
nN et to comy }) qduct 
Prior to 1816 nutacture i p 
e Unitec Stat s 1 ed ntirel 
nakin bv hane iy this w, lab 
process was eat sheet of paper produc 
1 V Te Ww r¢ ms ( he ne t} utpu 
the mill 
Wit the intro tior machinery 
ming rag puly sheets, making by 
vas practically lone¢ ind the de 
dged paper disappeared from the market 
skilled artisans vw uld give thi d-t 
K ¢ to the 1 ] ‘ eby rming 
pape passe 


HAVE MOVED TO 


LARGER QUARTER 


+} 


The firm of D & Banistet p 
ent stationery f W ste Mass 
moved to the ~ building. t] larg 
nd highest in t \ Phe d 1 
389 Main street adtie 3st have bows 

mfmn usly < nery store ixt 
x vears, were ly inadequate 

\ complete lin f filing cabine ind n 
supplies are cart 

ON TO BOSTON! Remember the dates 
the N itional Stat I mvention Jul »() 
»?> e | oO 


’ 


S 

















Albany, N. Y. 


Che International Time Recording Com 


( 
) vy. of Endicott \ \ s certified to the 
Secretary f State that it has increased its 
ipital stock $2,000,000 to $2,075,000. The 
president of th ompany is Congressman 
George W Fairchild nd the secretary, A 


Ward Ford 


Chicago. 
Manager 1 I V\ lee f the western ot 
ce of the Internatio Time Recorder, con 
nues to ke p his g d. Eells made 
me mighty ni sales for June and started 
ff like vhirlwind for the first part of July 


Cincinnati, Ohio. 


The Lunke eimer Company, of Cincinnati. 
Ohio, have recently increased their supply 
W H. Bundy Card Tu Recorders This 
cern | now seventee! 17) recorders 
this make in use for time nd cost-keeping 
urposes 
New worn City. 
The Long ind Ra 41 Company and 
Union Railway Company are among the 
‘ent purchasers of W H. Bundy Card Tims 
Recorders reported from New York by Mr 
H. D. Trave the Metropolitan manager in 


Syracuse, N. Y. 


The entire uipment of the plant of Nort] 
& Judd Manufacturing f New Britain, 
Conn. with eleven (11) W. H. Bundy Card 
lime Recorders; likewise the W. J. Woods 
of W ester, Mass re among the re 

sales reported bv I! H Cothn, Ne 
iwland manager of W. H. Bundy Recording 
Company Svracus N. Y.. who ts located 
octik:. 1 


Toronto, Canada. 


Double run Balsle sales manager 
be F. T. R. 1 s b frequent visitor 
itely s prey ing to handle Can 
for the | R. with their complete lin 
he has opens Lite f es in the Trader 
\ Bul 
In g¢ Con p \ 
{ n ‘ « rp ] 
} \\ side 
[r 1 indy Re 
g ( uff ined the sal 
ee ( 
Glol der repres¢ 
1 T his 
ré nt orders } 
‘ new syst 
( ( Limited 
A LA MODE. 
1 1 (,eorTe 
breakf 
( S ¢ 
t “\ 
‘A 
4 
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BUILD 


On a Solid Foundation 


Dealers get a Solid Start 
vhen they make their leaders 


Carter’s Ideal 
Ribbons and Carbons 


For starting a business that is certain to grow, write us for 
full | pa irticulars of our 


CABINET ASSORTMENT PLAN 


Outfit, prices, plan of co-operation and rebate all ex- 
plained if you will drop us a line 





Carter's Ideal Guarantee means something 
Honest Goods—Square Dealing 


THE CARTER’S INK CO. 


BOSTON NEW YORK CHICAGO 




















Catalog and Electrotype Cabinets 


A combination of the two greatest devices ever gotten up for the 
issistance and guidance of the buyer and seller. 


The Leonard Catalog Cabinet has advantages not possessed by 
uny other catalog filing system on the market. The catalogs are 
all kept in closed drawers well protected from dust and dirt. 
Every partition from one up to sixty, is pumnteret. end nauuiones indexes and cross 
indexes enables you to locate any book you want either by name of firm or name 
f article It is by the latter index that the catalog is made of particular value to 
1e shrewd buyer. With one single glance at the index he can find the name of 
every house that sells any given article—and at the same time can locate the cat- 
alogs. Made of solid oak with quarter-sawed front, golden oak finish. It holds 
catalogs of every size, thi ickness and shape, and can also be arranged to hold 
locumen bow oks, et cetera 
The Leonard System for Buyers includes the use of a patented 
Movement of Stock ‘card that has become famous all over America. 
These enable the purchaser to avoid absolutely the error of overstock- 
ing. Write today for full particulars regarding this cabinet and this “rock bottom” buying system. 


Your Electros Will Print Up Better 


u keep them safely stored in Leonard Electrotype Cabinet. Nothing 
will ruin a cut so qui kly is dust and grit. The drawers of this cabinet are 
positively dust proof. Cuts cannot be piled one on top of the other, there- 
fore they cannot be ratched bruised Each section holds 700 cuts, 
ize, 2x 2 inche equivale \ P é -d of indexing enables you 
to locate any particular cut without a moment’s delay 

THE LEONARD ELE thee dalichalen CABINET 

ide and sold in section Start it you want and add new sec- 
as you need them. Cost per sectior ery sanell. Write for illus- 
trated catalog. Gives valuable poi about the proper care of electrotypes. 





LEONARD MFG. CO., No. 28 Market St. Grand Rapids, Mich. 














WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 


@ es OR@ 


WeE ARE NOT AGENTS FOR THESE Goops 
WE MANUFACTURE THEM 


J SEALS, STENCILS, STEEL STAMPS, BADGES, e 
NAME PLATES, METAL CHECKS, of 


RUBBER STAMPS, Etc. 
RUBBER STAMPS 















WRITE FOR CATALOGUE 

~~ = MEYER & WENTHE 

: 92 DEARBORN 8ST. 
CHICAGO 





123456 
NUMBERING MACHINES 
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LOOSE LEAF “9 





(By Special Correspondence.) 


Boston, Mass. 
\. T. Strieder, representing the 
Pease Company of New York, manufacturers 


soorum & 


of Standard blank books, was calling on the ~ 


trade the last of June. 
+ + * 

R. H. Baxter, vice-president of the A. A. 
Weeks Manufacturing Company of New York, 
was here last month. lle exhibited a fine line 
to the dealers. 

ae 

Fred L. Coggin, the new traveler of the 
National Blank Book Company of Holyoke, 
was here the middle of June. He announced 
his coming with souvenir postal cards, on 
which was the picture of the Hotel Somerset, 
headquarters of the national convention 

* . * 

R. G. P. Bugg, representing S. S. Stafford 
Company of New York, reached here last 
month after a splendid trip through New Eng 
land. 

Chicago. 

R. L. Winans, sales manager of the C 
& R. B. Company, returned the 10th from a 
two weeks’ vacation trip 

e *< 


> 


- 

Che Rubel Manufacturing Company, 102-104 
East Van Buren street, manufacturers of loos 
leaf goods, has enlarged its manufacturing 
plant and transferred its office to the fourth 


floor 
+ 7 - 


Watson Y. Arrington of the Sieber & Trus 
sell Company, St. Louis, called on stationers 


last month. 
* +. + 


Ralph B. Wilson of the C S. & R. B. Com 
pany will be of the Chicago party to the 


Boston convention. 
* * * 


J. S. A. Wittke, president of the Shaw Blank 
Book Company of New York, spent a few 


days here last month Mr. Wittke operates 
one of the completest and best equipped blank 
hook factories in the country The Shaw 


products are represented in the stocks of the 
leading houses throughout the United States 
and find their way to the business centers 
of the foreign market 

* * . 

The C. E. Sheppard Company of New York 
announce the addition to their organization 
of Wm. F. Flynn, formerly 
the Chicago Binder & File Company, who 
had been with them for several years Mr 
Flynn has had about ten years’ practical ex 
perience in the loose leaf business, having 
been associated with Mr. Sheppard some years 
ago. ‘He comes into the Sheppard Company 
is vice-president, in charge of the manufac 
turing department, and promises the agents 
and dealers to maintain the established repu 
tation of the company for prompt deliveries 
and careful inspection of their goods, and 
promises to make any improvemenuts that his 
vears of experience will enable him to do 

We are sure that Mr. Flynn will make the 
same success of his work in the East that 
he has in the West, and will soon become a 
warm friend of all agents and customers of the 
company by helping them out on rush deliv 


secretary 0 
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eries when needed Mr. Flynn is thoroughly 
acquainted with the conditions of the Western 
he assures his friends in the West 
careful attention through the Chi 


Sheppard Company 


trade, and 
of the sam 
cago factory of the C. f 
that he has always given them,,as this de 
partment will be under his direct control as 
well 

The Sheppard Company are planning to run 
their factory with a full force during the sum 
mer months and make up a large stock of 
goods for fall trade, and are looking forward 
to the coming year as being one of the most 
successful in recent years, and from the rapid 
growth that this company has had it is safe 
to predict a liberal increase in their annual 
business through their policy of preparing for 
the busy season im advance. 

The new agency proposition on the Green 
ledger that is being pushed by the Sheppard 
Company is becoming very popular, even whil 
business is quiet, and they are booking some 
good agencies under this plan. Their agent's 
outfit, containing a complete line of samples 
in dummy size, is also proving very popular 
with their agents, and progressive stationers 
re taking up this line very rapidly 

Cincinnati, Ohio. 


Che Samuel C. Tatum Company 1s one ol 
the fortunate ones that is working full time 
In fact, the company received last month the 
largest order in its history There are some 
new styles that are not quite perfected, but 
which will be placed on the market soon. 

The Samuel C. Tatum’s traveler on the Pa 
cific coast is sending in some mighty good 
orders these days. There will be a repre 
sentative sent to the South this month 

Holyoke, Mass. 

Che National Blank Book 
keep open house during convention week, as 
their invitation indicates below 

“Make sure that your routing reads: ‘Home 
Return from Boston by 


Company will 


by way of Holyoke.’ 
way of Springfield You can make the stop 
whether you are headed for New York City 
or Albany It is only a fifteen minutes’ ride 
from Springfield to our factory door Re 
member that—the train will land you right 
within reach of a glad hand from the oftic: 
“Now, please consider this a very personal 
ind pressing invitation to visit the home 
the Eagle With all due modesty, we can 
lay claim to the finest blank book factory in 
Wouldn't you like to see the N 
You will make 
‘Home by way of 


the world 
tional Line in the making? 
memo now, won't you? 
Holyoke—stopping at Springfield.’ ” 
Indianapolis, Ind. 

Monarch Loose Leaf Ledger Company, Val 
paraiso; capital, $50,000; directors, A. H., W 
E. and H. A H. Pether and Jacob 


Levin 


Dwight, C 


New York City. 

M. C. Green is in charge of the New York 
office of the Edwards-Hine Company, loos: 
leaf devices, of Grand Rapids, as announced 
in these columns last month, which are lo 
cated at 108 Fulton street Mr. Green states 
that business is satisfactory and that the out 
look is good 

* * * 

J. S. A. Wittke, president of the Shaw Blank 

Book Company, spent several days in the 


West. calling on the Mr. Wittke is 


trade 


one of the notable figures in loose leaf manu 


facture 
a ae 
Tom K. Brownell, late of the Shaw Blank 
Book Company, has organized a company 


tis unwilling to allow 


manutacture louse leaf specialties undet 
name of T. K. Brownell Manufacturing Com 
pany The company will open for busines 


on September 1 and will be located in N 


Y ork 
x *« * 

[fom Brownell will be in attendance at the 
Boston convention, and a welcome guest h 
vill be Tom is one of the most widely 
known and popular men in the trade 

© * 


[The National Index Company, manufactur 
ers of the National Loose Leaf Record Book 
will soon establish a line of state agencies 
with the right to manufacture and sell their 
record books, the company retaining the right 
to manufacture the metal backs. It is re 
ported that the company will establish a larg 
agency here 
* * * 


The C. FE. Sheppard Company announce: 
the addition to their organization of William | 
Flynn, formerly secretary of the Chicago 
Binder and File Company, who has been wit! 
Mr. Flynn has had ten 
vears’ practical experience in the loose lea 
having been associated with Mr: 


them for several years 


business, 
Sheppard some years ago. He comes into t 


Sheppard company as vice-president in charg 


the manufacturing department 


The First Advertisement. 


“Yis, Hinnessy,” said Mr. Dooley, as he fol 
ed up his copy of the American Harp, “iver 
body advertises nowadays, and iverybody « 
be readin’ advertisements. But that’s nuthin 
new, fer this matter ov advertising and 
reading advertisements hez bin goin’ on sin 
the very foundation ov the world, 40,000 year 
ago. ‘l see by the Morning Sun,’ says Eve t: 
\dam, one day, ‘that there’s a bargain sal 
ov apples down on Orchard street,’ and just 
because Eve saw that, she wuzzen’t satisfie 


till Adam wint down and bought some. At 
ill the Eves ain’t dead yit, yer can gamble. 
on that, Hinnessy And after a while Eve 


came ter Adam again and says ter him, ‘I see 
by the Evening Star that the fig trees ar 
now showing their new spring line ov samples 
If I wuz you, Ad, I'd go ter the large one 
the corner of Euphrates Avenue and Paradis 
Parkway. You'll find a large assortment ther 
\nd say, Adam, dear, select a leaf that 
well.” And so Adam wint out and bought his 
spring outfit. That, Hinnessy, is the first i 
stance of direct returns from any publi 
nouncement, so far as me research has pr 
.* 


resseqd 


ALVAH BUSHNELL TO ATTEND CON.- 


VENTION. 

\lvah Bushnell of Philadelphia, Pa., one 
he oldest active stationers in the Unite 
St tes, proposes ti spend the entire week 
the St itioners’ convention He expects te it 
tend all the meetings and participate in tl 
social functions and festivities of the occasio1 

Mr. Bushnell is known personally t 

rge number f leading stationers in 
United States and many others who hav 
met him feel well acquainted with him throug 
he medium of his advertisements, 
several very exe lent stationer’s irticles 
is placed upon the market 

Notwithstanding Mz Bushnell’s ad 


=<. I 


who gather at thes 


11 


e, he takes great pleasure in meeting thos 
nnual conventions 
himself to be absent f1 


ny one he can arrange to attend 
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Beat presid nd sales man 
the W riterpress, f Buffalo, N. \ 
er: 1 Chica last month on 
mn g is company He called 
gents here, Smith & Woodward, and 
at tl Vriterpress doing splendid 
name company’s corporate title 


ecently, has 


changed to The Writerpress Com- 


incurred inconvenience 


\ ( 
hateve On ¢ ontrary, so Mr. Bean says, 
vorked good. 
* * 
James Stee secretary of the Hektograph 
Company, of 42 Murray street, New York, 
isited Chicag 1 week last month for the 
Iirpose of ins ng the new “Manifolder” in 
e freight offices of the C., B. & Q. for a try 
Mr. Steel is one of the ve ry clever me 
s th untry and has succeeded in 
rfecting the Manifoldet point where it 
s duplicating work in a right smart fashion 
| Manifolder will be news to many of the 
eaders of Off \ppliances, and a story cov- 
ng t machi nd the ympany will ap 
et o issu 
Manag J. O. Shephard, of the American 
fultigraph Sales Company, is having a nic 
run of business He reports several big sales 
nly in Chicago but out in the territory 
lhe new model 4 is a winner from all ac 
counts; and Mr. Shephard has a little room 
ll fitted up for his demonstrating with the 
model « side and the old 2 on the 
r—showing by actual comparison just 
t the imp ements are and what kind of 
k the new model does On the wall of this 
e samples of work done by the ma- 
e and the different colors of ink that can 
* 
S & Wo ird, ¢ Writerpress, say 
< s is g th them They only smile 
sk« it’s on?” [They have some 
| I ey care to di 
W. Re oe! the Hektograph 
y, is g a big fall campaign that 
nake l iplic g chine men 
Ream | been doing some effective 
rk ! but e is not able to 
hit H S f the silent 
‘ 1 tes bus ss. He « 
s¢ Ste Pally 
\W 
» ot H Dp ( mpat 
it B his return 
Cincinnati, Ohio 
Si 2 for th 
‘ : Mi S ( 1 va~as 
sociated with ¢ s just I 
Remingt pany é 
tv-tour y \l » S ighly « 
Barl 


| 
| 
| 


ONE 






Moists I 


Enve 


It 





Nothing to ¢ 
Pad by 





Moi te 


ny 


st Dealer 





R 


B DISCO 


Woodson L. Craig 
50 Sutter St., 
San Francisco, 


rRADI 





Cal. 








ALFRED HALL 


Da 


DOES THE 


MEDAL OF HIGHEST AWARD 


JAMESTOWN EXPOSITION 

Add TONE to Your Stati- 
onery in the OFFICE, 
BANK, SCHOOL _ or 

HOME by Using Only 


W ashburne's Patent 


“OK” 


Paper Fasteners 


There is Genuine Pleasure in Their Use as Well as PERFECT 
SECURITY. These Fasteners are in a class by themselves. re 
are no otherslike them, therefore they can not be compared with 
the ordinary paper clips which depend on friction for their holding 
power. 

The “O. K.”" ‘Paper Fasteners have the advantage of an inde 
structible paper -piercing point which goes through every sheet co- 
acting with a small PROTECTING SLEEVE which prevents 


any liability of injury. ¢ 
HANDSOME COMPACT STRONG 
ryt 


NO SLIPPING, NEVER! URA 


Easily put on or taken off with the thumb and finger 
Can be used repeatedly and “they always work 
Made of Brass, 3 sizes. Put upin Brass boxes of | 0X 
Fasteners each. A// Enterprising Stationers. 

Send 10c for sample box of 50, assorted. 
descniptive booklet free. 


Liberal Discount to the Trade. 
THE O. K. MFG. CO. (Dept. G) Syracuse, N.Y. 


MANUFACTURERS 


N°OB 


IHlustrated 





N° 1B 


L. & C. HARDTMUTH, 12 Golden Lane. London, Eng 
Sole Agents for Europe, India, Australia, New 


Zealand and British Provinces NO2B 









OPERATION 


PRICE $1. 50 






Lis 





ENVELOPE SEALER 


THE BIGGEST LITTLE DEVICE IN 
FIELD 
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Vv cents. 









\ 
Vi 


Co. 













U.S. Pat. No. 804886 


Foreign Patents applie 


Others pending. 
lor. 


WORK OF A BIG MACHINE 





Everybody’s Attention 


to the clever 
‘new hanger-——-the 
Saonpag — through 
national advertis- 

The 


has been directed 


g HANDIHOOK 


fills a long felt need fora 


hook that requires no 

hammering or screwing. 
A push with the thumb does it all. 
Leaves no ugly marks. Holds up to 
10 lbs. Made in four finishes. The 
Handihook can be used in a theu- 
different ways. That's why it 
on sight 


sand 
sells 
Ask your jobber for prices. Or write us. 


AUGUST GOERTZ & CO. 


279 MORRIS AVE., NEWARK, N. J. 











THE TORSION BINDER 


FOR 
Library 
YMCA 
Club 
Hotel 


READING ROOMS 


NO MUTILATION 
THE BARRETT BINDERY CO., 





181 Monroe St., Chicago 


“COMPLETUS” CABINETS HAVE NO EQUAL 
are finding it the BIG- 
DEALERS.  xeinsingitihe 


WRITE TODAY yond. ™ 
pes Just Pull 
Out The 
Slide 


and it's all ready, 








Typewriter Stand 

Stationery Cabinet 

Copy Holder 

Hudson Cabinet Co. 

re N.Y. 
U.S.A. 


























Lic 


OOD, clothing, paper—the three 
Fk world’s indispensables. We can do 

without all the other commodities 
but not these three. 

If it were not for paper, man’s store 
of knowledge would indeed be limited— 
laws would be largely ineffective—and 
all in all the world would be nearly at 
the status it was in the primeval stage, 
and any contention by a labor union man 
that this condition would furnish em- 
ployment for a large force of stone cut- 
ters would not be received seriously by 
present day human kind. 

Every one knows how Mother Earth 
provides for food and clothing, but it 
seems to be the exceptional individual 
who can tell how the soil produces the 
material that goes into paper—this latter 
manufactured product being considered 
by the many in a general sense only, so 
far as the origin of its constituent parts 
is known. Ask the first man you meet, 
what paper is made of and its nearly 
fore-ordained that he will say “rags.” 
Ask the next one, and it will be a ditto 
answer. Ask the fifth or tenth one, and 
he will come back with the query, 
“What kind of paper do you mean?” Get- 
ting a vague reply from you he will go 
on to explain that certain grades are 
made from straw, others from wood, the 
fiber ones from varying grades of rags, 
etc. A somewhat lengthy dissertation 
from him will convince you that so far 
as you are concerned, all this late Con- 
gressional talk on print paper affects 
only an insignificant few of the paper 
users, and you go on your way, leaving 
the publishers to solve their own riddle. 

General Public Not Affected. 

As a matter of fact, aside from a few 
hundred newspapers which have _ been 
affected by the advance in cheap grades, 
the general American public has not felt 
the impact hard enough to put a single 
crease in the individual pocketbook. In- 
deed the tendency of the average con- 
sumer, in gratifying his paper tastes has 
been to’go beyond the range of the 
grades of paper, which have been affect- 
ed in price, viz.: Those most largely 
made of wood. As we Americans be- 
come enlightened and prosperous, we be- 
come esthetic, sometimes to an extreme. 

In the earlier days, John Henry, want- 
ing to write his beloved from the rural 
districts had to send to the “City” for a 
quire or so of Quadrille, imported from 
old France, and charged to him at Pin- 
nacle prices. Now “J. H.” whether he 
lievs in Medicine Hat, or Chicago, steps 
into the nearest store at hand, and for 


twenty-five cents buys a box of paper 
and envelopes so fetching that had the 
Dulcinea of three decades ago been the 
recipient of one of his heart missives, she 
would have gone into raptures over the 
paper alone. 

As for the higher qualities of paper: 
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Paper Purchasers vs. Paper 


Some Remarks Anent the Recent Con- 
troversy. 
By William J. 


Mullin. 


Instead of a continual advance in price 
during the past years of steadily increas 
ing prosperity with which this country 
has been blessed, there has been a steady 
lowering of figures, combined with the 
strongest possible upward trend in quali- 
ties and finish. Il am speaking, under- 
stand me, of the papers made of other 
materials than those gathered from our 
forests. Of course, manufacturers of the 
finer grades have had to contend with 
many conditions which operate adverse- 
ly against the old status, as, higher cost 
of labor, higher selling expense to mar- 
ket their wares, more care in manufac- 
ture, etc., but they have had the benefit 
of an increased quantity of raw material, 
a many times larger consuming class, 
and machinery which enables them to 
produce more and better paper than was 
possible under the earlier processes of 
paper making. 

Adverting to the cheap grades so 
largely used for diffusing newspaper and 


other printed knowledge, where the 
American forests have been compelled 
to furnish the basic material from 


which to make paper; the present sit 
uation as regards the source of supply 
might be likened in its salient features 
to the course of the United States lum- 
ber trade. Fifty years ago the Appala- 
chian ranges furnished practically all of 
the lumber needed in this country. So 
inexhaustible seemed the supply, ever. 
with the saw mills everywhere existent, 
that woodmen would strip an entire tract 
of fine oak trees, chopping down the tim- 
ber and removing the tan bark only, for 
the use of the tanneries located nearby,— 
leaving the giant trees unused, on the 
ground, to be consumed in the ensuing 
summer's forest fires. Forging westward, 
after they had denuded the eastern 
ranges the states of the middle west 
were invaded by the sawyers, and dis- 
mantled, thence into the northwest they 
went, where, even now the supply is 
dwindling, until many of the lumbering 
concerns are seeking the Pacific coast as 
the one large remaining source of timber 
supply for building operations. 
Some Interesting Facts. 

every one has 
operated to 
viz.: high 


During this period 
known the causes. which 
send lumber prices skyward, 
cost of transportation, diminution of sup 
ply, and high wages, etc. This latter 
exactly represents the situation of the 
wood supply as applied to making paper 
of the cheaper grades. 

True, in comparison to the amount of 
lumber used for building operations the 
demand for wood suitable for paper 
making has not been large, nevertheless 
the paper makers have been compelled 


Producers 


to make inroads upon our forests with 
ever increasing force as the consumption 
of their grades has grown. 

Mills that were, years 


contiguous to quantities of linn, poplar, 


- } “+ ] 
ago, SUC ALCU 


etc., eventually reached the limit of th: 
nearby yield. Other varieties of wood 
were, perforce, used for a time. These 


giving out, the mills must go further an: 
further from home for raw _ material, 
with the consequent added expense for 
procuring it (it might be added that 
paper mill cannot travel toward new fo 
ests like a portable sawmill, as it is 
creature of very fixed habits in its place 
of abode). At the beginning period of 
this demolition of our forests the present 
largest users of print paper—the news 
papers, were comparatively few to what 
they are now, the publications were 
small in size, and retailed, most of them 
at five cents. Newspapers began increas 
ing in size (more paper) and decreasing 
in selling price, first to three cents, then 
to two, and nowadays often one cent 
(the ratio applies as well to magazines). 
The makers of paper from wood and the 
largest buyers of this grade have tra 
eled in two exactly opposite price dire 
tions. And the maker of the paper, d« 
spite improved conditions of manufa 
ture seems to have had to travel the fas 
ter, until today it appears to the looke: 
on that the producer of the sheet the 
newspapers must use, even if he 
start to retrace his steps cannot go very 
far, and the newspapers may have to do 
most of the backward traveling 
will mean to them either a reduction in 
size of their publications or an increased 
selling price. Either course adopted cai 
do no great harm to the public, but 
deed might do good in eliminating mu 
material that could be well done w 
out. 


doe Ss 


which 


and distinctly cheap 
which 
that the 


Unless some new 
raw material is evolved, 
very unlikely, the 
public will not again see the prices 
which prevailed for print and book 


vears ago. 


seems 


chances are 


pers a few 
Effect on Stationery Trade. 

So far as the stationery trade is 
cerned the advance in cheap papers has 
scarcely any bearing—manufactured 
ticles of popular sale generally selling 
a fixed price for the article, and of a 
size and grade designed by the manu 
facturer, who is guided in the make-uj; 
by the state of the paper market. This 
tablets, pads, cheap blank 


applies to 
Other papers carried by st 


books, etc. 
tioners, as typewriter stock, tolded 
goods, cards, high grade blank books 
etc., embody the better papers throug 

out. Besides this, the profit margin is 
usually great enough to take care of any 
slight advance without raising the list 
price—and the high grades are more st: 
































ble in their way than the low ones. 
Manufacturers of high class stock vie 
with each other in producing fetching 
sheets, with the resultant end that the 
stationer’s customers, according to their 
tastes, become enamored with some one 
or more of the varying brands—ever 
after demanding them. Paper is the one 
commodity that has staid firm amid the 
market droppings in everything during 
the past months—mills preferring to run 
part time or close down entirely rather 
than reduce prices and run at a loss— 
in addition were a_ reduction possible 
trade would not be stimulated one 1ota. 
When people don’t want paper—they 
don’t want it—that’s all—and a twenty- 
five or even a forty per cent drop 
wouldn’t induce very many to invest 
their cash in a stock of paper—particu- 
larly certain grades—the returns on 
vhich would be remote 


NEW COPYGRAPH COMPANY. 


rhe Omaha Copygraph Company has fr 
ntly been orf nized witl capital stock ot 
$50,000 to manufacture machines for the re 


roduction of records, particularly court: rec 
rds and the like It will make a facsimile 
py ot a page document or record 1 
bout thirty seconds’ tim The Omaha com 
the purpose of controll 
ne the territory to which Omaha appeals 
pany is the Copygraph Manu 


The parent compan) ; 
Company of Kansas City, organ 


any 


pany 's primar 


icturing 


ed several months ago 
“The Copygraph is a photographic device 


vhich works automatically, the developing 
nd fixing all being done within the machine 
vithout the use of a photographic plate or 
rk room, the mechanism ot which is very 
simple, being operated by a motor inside the 


binet.” said J. A. Fullerton, president of the 
Copygraph Manufacturing Company [It is 
. yperation and anyone can learn to 


‘ ot 
nate it in thirty minutes. Its field is unique 
nd very broad, and the business world has 
ng been in need of such an appliance. 

With the Copygraph it is possible for one 
person to make a complete copy of a 640-page 
record book in less than a day. It will pro 
duce in a few seconds of time one or more 


a document, either written 


facsimile copies 
form or bound vol 


printed, in single page 
ume, showing the exact signatures and seals 
It will reproduce by the same process maps, 
drawings, charts, plans and_= specifications, 
nd is therefore valuable to the engineering 
departments ities and railroads and other 


institutions, as well as to the architect. While 
the Copygraph can make any number of fac 
simile -opies document it is not intend- 
d to invade the field or compete with the 
ultitude of duplicating devices, its specialty 
being that it can make any number of differ 
ent documents, records, maps or drawings as 
easily and economically as it can make many 
opies ot one being facsimile of the orig 
als 7 

The machines have been manufactured in 


Rochester, N. Y., but it is the intention to 
have them manufactured in Omaha for the 
ntire West 


ON TO BOSTON! That's the cry now. 


CARTER’S Writin 


No other 











call your attention to 


CARTER’S Water Well Paste 


convenient jar water well on 





Purest paste 
side allows sweep for brush 
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You_are about your pens. There is a 





vast difference between ordinary inks and 











an adhesive that sticks when 








Be fussy about your Ink. 


g Fluid 


ink will give the same results—such fine writing, such 
a facile flow, or such permanence. It is a necessity in every well 
ordered home and office. 





THE CARTER’S INK CO. No. 274. 


New York 














Printed sheets 





Snyder &¥ Black 


STATIONERS LITHOGRAPHIC \SPECIALTIES 





914 ‘WALNUT STREET 


I adelphia 


“WESTERN OFFICE 209. STATE ST CHICAGO 
WALTER I. Furtonoe, ManaceR 












riterpress 


Produces Real Original 
TYPEWRITTEN LETTERS 


and miscellaneous type forms, using type 
exactly matching in style and spacing any 
typewriter. In addition to producing cir- 











oa. cular, or form, letters, it equals in capacity 


_ quire skilled labor. 


7 


intact, ready for instant use. 


are automatically removed, counted and piled. 
One form can be set up, another distributed, another printed, all at the same time. 


“ThWriterpress @mpany , 518 WHITE BUILDING, BUFFALO, N. Y. 


PEALERS EVERYWHERE 





and equipment a printing press outfit 
costing about $275.00, and does not re- 


It is easy for any boy or girl, with 
only a few minutes instruction to set up 
or distribute type and to operate the 
Writerpress in producing perfect work 
with speed of one hundred typewriters. 

Any number of forms can be held 
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(By Special Correspondence.) 


Boston, Mass. 

D. E. Bernard, formerly furniture buyer for 
Wise, Smith & Co. of Hartford, Conn., is 
now general manager of the Frank Ferdinand 
Company of Boston. He is succeeded in his 
former position by Mr. McKee. 

Brooklyn, N. Y. 

E. Hamburger & Co. of Brooklyn have been 
incorporated recently with a capital stock of 
$50,000 and will engage in the manufacture of 
store and office fixtures, furniture and general 
woodwork. The incorporators are E. Ham 
burger of New York City and N. Shafran of 
Brooklyn. 

Chicago. 

D. J. Burlingame, Chicago representative of 
the Dust-Proof Furniture Company of Ro 
chelle, IIL, has recently put a new filing cabi- 
net on the market It is designed to be a 
convenient and easy way of filing blue prints 
or any large papers which may be necessary 
to be kept in the flat. The cabinet occupies 
very little floor space, but when opened out 
gives a table surface of eleven feet 
It is neat and dust-proof, as are all the pieces 
of the company. There are no ungainly side 
pieces to hinder the easy access to the prints 
when the cabinet is closed or open. 

* * * 


Square 


The Commercial Cabinet Company, occupy 
ing the first three floors of the factory building 
at 171-181 Division street, sustained a loss of 
$40,000 by fire during the month of June. The 
fire started in the roof of the building, and 
though the firemen were on the ground soon 
enough to have prevented a serious fire, an 
explosion hindered them from getting at the 
flames 
. Derby, Conn. 

The Derby Desk Company has mad« 
appropriation for advertising their line for the 
coming Now that they have limited 
themselves to wholesale selling, they 
vertise exclusively with that fact in mind 


Herkimer, N. Y. 


a large 


year 
will ad 


The Herkimer Manufacturing Company, 
who manufacture a line of desks and other 
office furniture, had a fire in the factory the 
latter part of May and were much crippled 
by it They will be out of commission for 
about three months, but will resume their 


as soon as possible 


New York City. 
A recent incorporation of interest to the fur 
niture trade is announced in the New York 
papers as follows 
Whitwell-Noyes Manufacturing 
Poughkeepsie; to manufacture furniture, office 
appliances, etc.; capital $200,000; incorporators 
Walter B. Chichester, 1277 Bedford 


we rk 


Company, 


avenue; 


Henry R. Neuville, 239 Clermont avenue. both 
of Brooklyn; Ella L. Noyes and Blanche B 
Whitwell, Tucson, Ariz.: | rick I. Chiches 
ter, Poughkeepsie, VY * 

judd & Co.. New York: office furnitur: 


Wilhelmina Budd and 
tudd, 71 and 73 Spring street: Jon 
and 51 


capital, $5,000: directors, 
William 
Ehrentren, 49 
York 


street .ew 


Chambers 
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John F. Diemer Co., New York; to manut: 
ture filing and mailing specialties, including 
cloth, metal, wooden boxes, cabinets. 


paper, 
capital $25,000; incorporators, Alice M 
Diemer, Frederick J. Diemer, Grace E. Di 
mer, Jersey City; Anna F. Diemer, 175 Pros 


Brooklyn 
* * 


etc 


pect place ; 


The Blackman Company, advertising agents 


Lower East 33d street, New York, has s 
cured the local advertising of Charles H 
Mathews, maker of office furniture, 275 Canal 
street, that city, and is sending out a small 
line of copy to magazines for the Saskatch« 
wan Mutual Development Company Rates 


England dai 
that has not 


ire also asked from select New 
lies on 8,000 lines on an account 
been as yet given out 
Milwaukee, Wis. 
(By Our Special Correspondent.) 

One of the busiest plants in Milwaukee 1s 
that of the Milwaukee Chair Company, manu 
fine office furniture Despite the 
lines, all of the 350 em 
working full tim 


facturers of 
depression in some 


ployes of the company are 


building the finest type of office chairs that 
are sent the world over 

More than 110,000 chairs, valued at $600,000, 
are turned out each year by this well founded 
company, which is capitalized at $250,000. Ten 
buildings are required to keep the busy plant 
in operation Officers, boiler and engine 
shops, factory proper, machine shops, dry 
kilns, finishing buildings, warehouses and 


] 


vards make up the establishment located at 
the corner of Center and Thirttieth streets 
adjoining the line of the Chicago, Milwaukee 
& St. Paul railway. — 

Office chairs of world-wide reputation for 
public buildings, banks and every form 


specialty of the Mil 
The ordinary chair 


house, is the 
Chair ( 
manufactured by the 
minority, be 


business 
waukee fompany 
is also company, but 
this product is in the ause the 


capacity of the big plant is 
the utmost to meet the demands in 
specialty line 

The Milwaukee Chair Company was orgar 


alwavs taxed t: 


the oft 


ized in 1877 E. W. Cramer is president 
James J. Eiff is secretary and manager Chi 
cago warerooms of the company are located 
at 192 Michigan avenue, while the exclusive 
Eastern agent is the Brooklyn Chair Con 
pany [The firm also has warerooms at 429 
431 West 28th street, New York 

Practically every state in the Union is 
selling territory of the company and oft 


chairs of the firm are also sent t 
France, Germany, Belgium, and 
America and Mexico The city 


hall and practically all of the leading buildings 


f Milwaukee are equipped with the product 
| 


evel 


tralia, South 


if the company, and some of the buildings 
tther cities furnished with these offic: | 
re the $11,000,000 Hall of Records. New \ 
College of the Citv of New York. Chicag 
postoffice, First National Bank Chicag 
Terminal station at Washington. D. ¢ Penn 
sylvania railway station at Pittsburg and urt 
houses in uuntless numbers 
Suit s been brought bv the Wo! oe 
Manut ge Comy \ Milwauk 
: fice and store furnitu ‘ 
e ( & N thwester , 
es to the mout $486.25 P t] 
Sw) thic i ske dan ot 
sig ent T ‘ xt es ‘ v1 
i." t 9 “¥ ‘ 
i small items ercharges bv t 





e 
t : s \ neys R 

t | cast dict s r irned f t! v¥ 
eger Company, it will tak« jury <¢ l 
t mathemati s to hgure it ‘ 

ges 

> _ 
The common council at Neenah, W 


used Tor the 
ly High School Ni 


appropriated $15,000 to be 


ment of the Kimber 


niture, fixtures nd blackboards will 
stalled 
. * * 
. | 

O. C. Little, member of the Onward Ma 
ufacturing Company at Menasha, Wis., inve1 
tor of a sliding shoe to displace castors 
furniture and office fixtures, will establis! 
plant at London, Ont 

Philadelphia, Pa. 
Originating in an unknown way, a 


curred in the four-story building occupied 
Barsch & C office 

store fixtures, 
[The blaze started on the 
flames squickly spreading to the 


manufacturers of 
it 402 Cherry 
second floor, tl 
upper st 


Street, recently 


The blaze was discovered by the policen 
who is detailed to that beat He immediat 
turned in an alarm, to which the firer 


Owing to the high 
flammable contents of the building th: 
fighters encountered much difficulty 11 
duing the blaz [he loss to the sto 
estimated at about $2,000 

the damage done 
covered by 


quickly responded 


xtures is 
cost $1,000 to repair 
building 

\bout twenty 
hrown out of work by the fire, and s 
that the firm 
indefinitely delayed 

Schenectady, N. Y. 

The Super Printing and Box (| 


Schenectady was incorporated her 


insu! 


Che loss is 


ve employes are temp 


WasS WOTKINE 


and manufact i 


day to engage in printing 
stationery, filing cabinets and office fur 
The company has a capital of $40,000 
lirectors are Joseph F. Walsh and Jan 
Walsh of Scoti nd Samuel Stein of S 

dy 

Springfield, Mass. 

C. W. Haynes has recently assun 
of the office furniture department o 
Packard & Wh« Springfield, Mass 

mmbinatior Mr. Haynes is an 


man, having formerly been connect 
Boston brancl 


Springfield, Il. 


The following irporation is a1 

r the morth of June: Bank Sig 
Company, Chicago; capital, $2,500; to 
ture and sel] hniing cabinets: 
William Streg \ ph B. Steines, | 
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FJRNITURE NEWS.—Continued. 
ome quite the talk of the town Che 
finds that the demand for the im 


mpany 
roved filing systems is constantly growing 

favor with the business men, and when a 
nan can be iduced to buy one set of its 
goods, a steady customer is secured Man 


ager Victor of the San Francisco store and 


of the Pacific Coast business of the company, 
has just returned from a trip to Southern 
California, where he inspected the southern 
branches and says that conditions there are 
very good 

7 . * 


»btained an 
Desk Com- 


Desk Company has « 
Fuller 


The Rucker 
interest in the George H 
pany and the two concerns will be 

name of the Rucker-Fuller 
and the store of the old Full 
and the stock con 


dated under the 
Desk ¢ 


er company will be 


ompany, 
closed 


solidated in the fine new store of the Rucker 
ompany on Mission, near Third street. Dur 
ing the past month a sale has been conducted 
t the Fuller store which has drawn a larg: 
trade. 

* 2 


J. W. Van Praag 
& Cosgriff, the Western agents of the 
& Baker goods, states that the business 
has been very successful, 


Clarke 
he past month espe 
illy so in the filing system 
number of the 


ir desks and fil 


impany is lerniiiiinn a large 


ew offices about town with the 


cabinets 


NEW “DICK” AGENCY. 


\. J. Thort has take1 sales agency 
“Dick” Patent Steel Safe Cabinet line 
th offices at 646 First National Bank Build 
gy, Chicag 
Che Dick ine is ummer; so is Mr 
Thorne The combination will win no doubt 
[he Dick steel safe cabinet is for “Universa 
L'se ind is highly spoken of everywher« 
There are many beautiful patterns in steel fur 
ture which is becoming so popular for of 
e use [The fact that the office furniture 
uses are it 1 enough that 
Sind 
\1 | lated 
time, the place and the line The company 
t he g lated nz 
IT IS NOT EASY 
lo a g 
To beg 
To be R 
To take 
To adn 
To he 
lo keep 
To be « 
To k 
To end 
To be 
To obs 
To k 
| pD 
| k 
| 
| ahs 
| . 
| 


consoli- 


of the firm of Van Praag 


department. The 
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A Talk to Stationers | 
Index Cards 


and 


Filing Gabinet Supplies 


One of the questions which daily confronts the up-to-date stationer is where 
to obtain Index Card Supplies. He has frequent opportunities to figure on these 
goods, but on account of the exacting nature of the work required, frequently 
There is no occasion for this. We manufacture supplies 
quantity or in any size. We can match any 






INDEX CARD Co,}ik 


701 -709 ARCH STREET |) |!) 


Spi PHILA, PA. 


INGIRD SUPPLIES i 
EXCLUSIVELY) | 


Y 













turns the inquiry down 
for all makes of cabinets—in any 
shade or quality of stock 

Obtain our prices on either special forms or stock cards or 


Get the inquiry 
have a satisfied customer and make a profit. 


guides. You will get the order 


‘Our Specialty” 
Celluloid Tipped Index Cards 


Write for Samples and Discounts 


STANDARD INDEX CARD COMPANY, 701 - 709 Arch Street, PHILADELPHIA 











SAVE ROOM, 
TIME, MONEY 


peaetneat tow. prined 
ractical low. 
iter Stand on the 


HEADQUARTERS FOR 






Price 


$12.00 








Tyvewriter Ribbons, Typewriter Paper, 
Carbon Paper, for all uses. 
We manufacture the best TYPEWRITER 
SU PPLIES on the market 
ThE S. T. SMITH COMPANY 
New York City Tel. 1164 Cortlas 
Please send for our Catalogue and iples of Manifo! 


Typewriter Linen and Carbon Pa aoe e also Price Lists 
of same DISCOUNTS TO THI TRADE 


1 
ne ot 


Holder. Shipped 
Price 612.00 at factory. 
G b ah 
apie oe Eat Soak Mane on ae 
We make School, Church and Opera Seats, Lodge and Bank Ferniture. 
E. H. STAFFORD MFG. CO., 248 Adams St., CHICAGO, ILL. 





11 Barclay St., 























HAWKINS 
Improved 
Automatic 

Stamping and 

Embossing 

Press 








Progressive Firms Install The 


LITTLE GIANT 


POWER PRESS 


Because—lIt will print and emboss at one oper- 
ation accurately from steel dies or plates 
faster and with more economy than any 
other machine of this character. 


Because—lIt has plenty of open feed room, allowing 
any size sheet to be fed with ease. 


Because—It registers accurately, giving the finest 
results obtainable. 


Because—lIt has all the adjustments in front of the 
press within reach of the operator at all times. 


Because—It i to make prices which will 
land the order at better profits. 


Because—lIt earns its cost in a short time. 






Write us for Catalog, Pric , etc. Bring or send us your dies for a demonstration. 
MANUFACTURED AND POR SALE BY 


Hawkins- Wilson Co., inc., 712 Sansom St., Phila., Pa. 


Canadian Agent e J. L Morrison Co., 445-447 King Street, W., Toronto, Canada 
io Rag ts: Arturo Hernandez Mejia, Havana, Cuba 
Me xico Agents: Parsons Bros., Mesles City’ 
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Advice to the Clerk 


HE ONE great danger which faces 
every clerk and bookkeeper is the 
possibility of being stranded in a 

little narrow niche of duties where the 
business currents do not reach him, and 
where there is small likelihood of escape 
Go into any large establishment and 
you will see several! specimens of this 


class. 
They were men of ability, hard work 
ers, accurate, capable. But somehow 


they got crowded into a little niche in 
the wall, and every year they carve this 
niche a little deeper and force themselves 
into its utmost depths. 

When the proprietor has wanted some 
one to attend to some little matter out 
side the usual routine—which is’ con 
stantly occurring—he has mentally run 
over the names of the employes in his 
establishment; as he dwelt on the man 
whom fate would shelve, he has said “A 
good man but a plodder,” and then de- 
cided upon another one to perform the 
service 

Thus was lost the 
ities which always precede success 

How can vou escape the fate of the 
man who was shelved? 

It is a mighty serious question to every 


clerk! 


priceless opportun 


A. E. Pharo. 
these papers so you will forthwith be pro 
moted because of your business knowl 
Industry will not keep you from being edge. 
Ss s P 1 
helved. Neither will ability. Skill and If you expect any such result you will 
efficiency in your duties may both be he disappointed--and you will richly d 
unavailing serve it. 
[nstead of concentrating and narrowing But I do say, and I say it with mu 
your mind | would suggest the reverse emphasis, that your brain will slow 
Train your mind to embrace and com take on little layers of useful business 
prehend the business as a whole, and not knowledge, that your eyes will be opened 


merely the tiny department in which you” to the manifol possibilities existent 

are employed. Do more than this even the wonderful age in which we live, that 
Subscribe to the leading publication in the presence of your associates and 
superiors your tongue will fron 


+ 


in your line of business and become ta your 
Read time to time give forth some of the know] 
the edge that your brain possesses, and 

somehow, sometime you will 
? 


miliar with the business as a whole. 
the statistics, the technical articles, 
editorials, the views of trained writers, somewhere, 
digest the contents and stow the know! be given a special piece of work 
your memory for use when that will prove the opportunity whi 

will lift you into a larger field of activit 
If is not known and where 
th not. 


() 


edge in 
wanted 

\lso subscribe to one or two journals where the s 
ishing the niche abide 


1 
1) 


on general business and business p1 


and there learn the methods of men who 
have achieved success from small begin Ink from Typewriter Ribbons. 
bbons 


nines. Men who started as errand boys Old and w typewrit: cat 
in large corporations and now occupy the ised to gt dvantage by making writi 
‘ ‘ ‘hair ink from t Ret tl bb 
presidential chair. 
if . : pool « l pia it 1 i umble thr 
Now I want to sav right here that you as & \ 
- w 4 : tu ot water na et it soa tor twenty 
will not begin forthwith to walk up the , “Ri 
, , . ours Rem«¢ e the ribbon and pour the 
ladder of success. You w ill not blossom sate a habtk J aa Be ae enad as 
forth atter reading the rst copies of indelible ink } mav be b ucoht 


Th “ALDEBARAN” —~ = 


Cli nMbhYALO 


Drawing and Copying Pencils ~— 





THETLEo” 





Th “OTHELLO” oer 





Co pyl n g Pe nci ] S HE ‘“‘Aldebaran’’ Drawing Pencil is perfect in 


smoothness and texture and dur: ibility of the 








MADE BY THE 


lead. Made in sixteen degrees, perfectly graded. 


SWAN PENCIL CO. The ‘‘Othello’’ Copying Pencil meets satisfactorily the 


BAVARIA 





demand for a copying pencil at a popular price, is of 
the required hardness, contains no grit and is not brittle. 


One fixed price to the consumer. An unvarying and uniform cost 
to the dealer, the difference a profit large enough to warrant your 
co-operation in popularizing these high grade pencils. 


Samples and prices on request. 


Stock ci mmplete and well assorted 


Technical Supply Co. 


40 East Fourteenth Street, NEW YORK, N. Y. 


Sole American Agents 











MACEY ARTCRAFT BOOKCASES. 


The widespread f furniture and 


hings conforming to the Arts 





home _ furnis Ny 
and Crafts idea has created a demand for a 
sectional bookcase to harmonize. The Macey 
Co. has recognized this demand with its new 
artcraft sectional book which fulfills all 
the requirements of design and utility. It 
harmonizes perfectly with the Arts and Crafts 
idea without sacrificing the many advantages 
of unit construction although the sectional ap 
pearance ited 

[There are n xposed metal parts on this 
case, and the end interlocking is accomplished 
by an efficient, though invisible device. It 1s 
made in all the different “is and finishes 








AN LRTCRAI DESIGN 


removable 
iarks a step 


wokcases al 


Chippendal: 
ad +) 7 s | ial, both of wht 
S They supply 

ctional book 





ntown annex 
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THE OLD RELIABLE 


SURE SHOT BINDER 


is still the universal favorite. Nothing could do the work better. 
It is economical and simple. ; 





WILL BIND FABRIC UP TO }-INCH. 
Holds 100 staples. Is equipped with 
ANTI-CLOGGING DEVICE. 
FULLY GUARANTEED. 






THE LEVER ACTION MIDGET BINDER 


designed for fastening papers and light fabric together. 


H iS an enormous use in insurance offices, law offices, banks, 


phone exchanges and business offices generally 
MANUFACTURERS and IMPORTERS 
» use the Midget in preparing samples of cloth- 
ing, cloaks, suitings, straw braid, laces. neckwear, PATENTED 
ilks, etc., et 
MOST steatpenry-sane SELL THEM---DO YOU? — 
Write for printed and illustrated matter showing the full Acme Line— 


larger and better than all others. 


ACME STAPLE CO., Ltd., 500 N. 12th St., Philadelphia, Pa. 























the exclusive agency 
in your city for the 


MANN 
LEDGER 
? 


The Mann Loose Leaf 
Devices embody all the 
qualities which have 
made the Mann Blank 
Books a standard for 
worth for so many years. They are 
constructed to give satisfactory service and will 
redit to any who handle them--are fully 


Do YouWan 








ir The Mann B 3inder can be fitte a Yale Tumbler Lock to ensure absolute 
f key closes and locks binder. 


One operation ¢ 


W rite taining the,agency in your city. 


William ‘Mens Company 


Makers of Leese Leaf Devices, Blank 
Books, Copying Books and Papers © 


529 Market Street Philadelphia 
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Correspondence. ) 


(By Special 
Boston, Mass. 

\ dispatch from Boston of 13th 
Shortly after midnight this morning fire in 
the four-story brick building at 118 and 120 
High street, occupied by Kk. J. Quin & Co, 
did damage $2,000 before it was 
extinguished 


blacking and 


June says 


imounting to 
Quinn & Co. are 
inks, and tl 


Mmanutactur 
materials 


ers ot 

were of an inflammable nature The fire 

started near the stairs on the second floor and 

worked its way through to the third floor 
The hardwood plant of Baldwin & Robbin 


next door at 124 High street, was slightly dam 


aged by smoke 

Chicago. 
File Company, $2,500; manu 
cabinets; Williain 
sSoedecker 


Che Signature 
and sale of filing 
\. B. Steines, L. F 


* 


facture 
Strewer 
Protector Company; capital, 
check pertorators, ete 
Mather, W. H. Hutson 


Check 
$6,000; manufacture 
incorporators, R. H 
ind A. M. Olson 


Rice 


manager 
manu 


general sales 


N.Y 


James R. Gooding 


of Todd & Co. of 
facturer of the Protectograph, radiated 
humor for a few Chicago this past 
week, en to Minneapolis, Minn He is 


MORDEN HINGED 
RING For Perforated 


Sheets and eye- 

letted Covers. 
Superior to brads, tape, 
eyelets, or other holding 


means, a8 sheets can be 
instantly removed or in 
serted at any place ; sheets 
open flat. fold back-to 
back, and can be distrib 
uted without loss or dis- 
arrangement Rings 
have countless uses 
Made in ten sizes. Price 
Sup perhundred Liber- 
1! discounts to the trade 
Manufactured solely by 


The Morden Manefac- 
turing Corporation 


Rox he Ster, 
good 


days in 


route 











WATERBURY CONNECTICUT 
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‘ yustest , ' ‘ ck protector bus 
ness qa Only it the izh places 1 is tri 
rough the West, though it is said he stopp: 

ff 1 lubuque on his return trip 
Cleveland, Ohio. 
( R. Dashiell, who tor the past ye 
been distri rr superintendent f the P 
ci ist, has been transferred to t Ni 
York office \merican Multigraph Sal 


is manawer of that ofhes 

lo many of our readers Mr. Dashiell is we 
known, but to those who do not know hin 
we Shall state that his with this 
ompany has been well earnes 
know of Mr 
“make 


Company 


Vancement 


enterprising Cc 


ind trom what we Dashiell, w 


good” on his 


certainly expect him to 

new job We understand that Mr. Dashi 
is very well thought of at the home offic: 
this company, and that they have found hin 


take up whatever duties wer 


illing to 


eve! W 
assigned him, assume every” responsibility 
placed upon him, and always ready to serve 


\lultig way he could 


This 1s 


rraph interests in whatever 
' 


mere ly another concrete 


Multigraph Com 


cxampie 
following out the rule of the 
pany to take care of their own men, 
termed “Multigraph P 


W hicl 


th ter 


wulea they hav« 
Multigraph 

Foley, Minn. 
this 
vhich ts 


Donald Me 
tur. in mvuisible ink 
attention Che ink 
ble on the paper 
comes out in black letters Che ink 


Kenzk ot city Is manutlas 
ittracting con 
t1nls IWVist 


siderable rema 


until it 1s subjected » he 


is sold at nominal sum and quite a trad 

been developed for the 
Fort Madison, Iowa. 

wning of Boone, Iowa, has bee 

patent on a self-ejecting penholde: 

obably bi 


basis 


article 


| S. B 
granted a 
The pen will manufactured loc 
royalty 

Janesville, Wis. 

The H. B. Smith Fountain 
was recently robbed of a stock 
of gold pens estimated to be worth $500 Phe 


ly on a 


Pen Comp 
i twelve gross 
robbers left no tangible clue by which to id 
tity them 

Memphis, Tenn. 
commissioners are 
desk pads, pape’ 


vulcanized rubber 


The Shelby 
ceiving bids on ink wells, 
blocks, 
baskets and cuspidors 


for the interi 


county 


gavels and 
paper 


receive bids 


weights, 
rulers, waste 


Chey 


finishing of the new 


] 
aisa 


will 
county cou! hous 


‘ 





ell? IntrroveD Fountain Fen 
Cuincn GLIP 


THE LUCKY SPOT 





Perfection of Utility ‘“‘New Idea” Self-Filler 


Always ready to writ 
Filling cleanses the pen 
Does not yet out ol tor te 
THES! 
seller is the “NO-LE — " One turt 


absolutely mn-leakable 


and feed 


Another good 
carried in any position 


114 Sth Avenue 
New York 





POINTS SELL 


THE WILLIAM A. WELTY COMPANY, Waterloo, la. U. S. A. 


Ne Ide ir cont 
New Idea cy ynt 
New Idea Ink replenishing 


PENS. 


INTE RE STING INFORMATION FOR DE AL E RS. 
1302 Hartford Bidg. 
Chicago 


“SOME 





aaiwantees, Wis. 


by {) ‘» Correspondent 
Lhe Dia kK Geena of this 
bout to increase its capital to $100,000 
der to hand ts trade rhe ympany 
y wi ste years und the 
nent of August N. Ritz 


Wis., has 


stitches 


M. Christianson of Racin 


y patented utomatic wire 


that promises to revolutionize the stitchir i 
arge and he books The new app 
is being manufactured by the Green Engi: 
ing Works of Racine and the first n 


being exhibited at Philadelphia 
Monticello, IIl. 
The Hudgen Te Shield Comp 


Is noOW 


lephone 


pened an one over the Rodgers 

store Owen Hudgen has patented a rul 
shield to use over the mouthpiece of 
and is preparing to sell them in quant 


Che shield does not interfere with talking 


is more cleanly 

New York City. 
Company, Mar 
manufacturing stylographic and fountai 
apital, $25,000; incorporators, W. W. S 
Newark, N. J.; F. D Freehol 
York, Flushing, N. Y 


. 5 « 


Santord & Bennett 


Bennett. 


Company, N« 
known as 


Northern Chemical 


manufacture dust allayer 
zone: capit $25,000; incorporators 
J. Magen, 235 Broadway: Hermat 


106th street, both ot New York 
Jersey City 


* . 


West 


Stubenvoll, 


Company, N« 
Systematizing 


ting 


ting, 


lash Calcula 


inutacture ilcula 


bor-saving machines; capital, $10,000 
rators, John J. Finn, 1265 Broadw \ 
iam’C. Sears, 36 West 35th street; ( 
25 Pine street, all of New York 


The Dictaphone Company of Amer 
to take over the sol 
United States and Car 


graphophones manufa 


been orgal ized 
tor the 
he comme: 

he Amer! I (rt 
f the Columbia 


ur ¢ necy 


iphophone Company 
phonograph Che 
ces of Dictaphone Company hav 
stablished Dun building at 29 
way, New York \lready they 


nch offices thr 


twenty district brat 


SCOTTTe 

the United States and Canada, ar 
nd to | ches all er tl 
short tim: Che officers of the Di: 

Company \merica are: Presid 

Whitcomb surer, Henry G. King 
vy. H. S. Fisher; general sales m: 

W. Bind New York district s 


MacGregor I 


vill put rket a new and gt 
rovet king chine, to be led 
ip me understood that tl 
n of t lictaphone Company 
cessarv | +] rapid increasé 
the graphoy ne 
\ ert pl ne ( many 
<S o ir s< ig go 
mbia | ¢ Ci npany | 
mpany mmercial / 
| 
their hb s deve ping s ' 
| 
wre 1 tt tio ind W 5 : 
» sep 1 seme t | | 
chines ve separat selling 
‘ s f se 
Toronto, Canada. 
(By Our Special Corresp 
Tl) \\ Gree S  ® 
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ss very g d and the demand ot bus: 
easing ib Saving 
| \ placed = s« 
\{ l 2 s { i p 
‘ ura re aing wi 
;. W Dut ‘ 
Multie S 
Vi +» \ iz 
tigraph, is on the jun ning, noon at 
y nd ore s quick enou 
eT 





I LANGENBACHER 


Wit W G Johnson & Pittsburg 


FLAT TOP DESK BUSINESS. 


ig publishing house in this 
uuntry ther rent any ler-top desks. 
There art lat-t desk Wonder if you 
know why De S ier-top desk busi- | 
ess methods mean poor business methods 
‘Flat-toy k philos writes Dr. Lu- | 
her Gull I business.” 
He admits that he om! ted on these un 
< i tT t S r le Ss 4 t} 
1 big It business,” the 
xp! ed S claim that 
d to b s corrected 
44. 3 ff Now t 
n get pig iywhe 
ing | 2 long), it's 
kelv to I is delay and | 
nft g generally ~ But | 
@ ' 
_ , R =i 
Pp I b 
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RELIABILITY 


electing POS! SCALE, the one important 
ty 
SCALES stand for 


The PELOUZE POSTAI both 


i relat 


The not niy te tantlv the cost ot postage in 
ents on a isses mail matter, but also give the 
——_ ght 

re ide in artistic designs—ap- 


Business House, 





pI Office, Store 
1H 

e 1 emselves in stamps saved 
2 EVERY SCALE WARRANTED. Mali and Exp .16 Ibs, 85.00 
. 2.0% Commercial, 12 Ibs. 3.75 
Ste 1.5 For eading dealers—Insist on getting a v.s., 4 Ibs. 2.50 
» PELOUZE Scalk if your dealer cannot supp'v you Vietor. 144 Ibs, 2.00 

ve prepa | ig n receipt of price 


Write f 


r Catak gue P 


Pelouze Scale & Manufacturing Co., 





403-413 Ohio Street, Chicago 











THE MERCHANTS 
BUSINESS RECORD 


0k ge enough for two years’ business, size 10”x16”, 


Ascertain 
the following 


It the Acme of a happy combination of stmplactty 


rog? ess, enabling anyone —even the ordinary 
[ ceep in an up-to-date and systematic manner, 
f nd results 
Ni edge of bookkeeping is required to use this 
d your business ‘up to the minute.’ But,is a 
ual ok of information to the expert as well. 
Ss ple, yet so accurate, is what makes it a boon to 
ing fraternity 
\ a2 
se “ Price $5.00 
: her BUSINESS 
INFORMATION 


BOOKKEEPER é&» AUDIT CO. 
Suite 411-12 


114 Dearborn St., Chicago, LIL 








HERE YOU ARE! 


MR. OFFICEMAN, AGENT OR DEALER 
@ The AUTOMATIC DESK FILE No. 2 FULL LETTER SIZE 


113 to 18 inches and 









lv pct < 
e required desk Space only ‘ 
@ DROP COVER and DROP FRONT AUT 
TION Open or < , cit bes 


q@ ITS 


MATIC IN 
lose the o1 with it 
PION, the greaté 
p : nd e them co 
q EQUIPMENT, the 
oft ‘ ‘ sllow-up 


Every Officeman Needs One for Live 
and Unfinished Business 


qs r $10.00. J 
MATIC FILING CABINE 
tive line on the rket 


THE AUTOMATIC FILE & INDEX CO., 143-147 Pearl St., Green Bay, Wis. 
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Red Dwarf Ink Pencils 
Kant Fade Inks 


enterprising 





profit-winning combination 
throughout the country are turning to good account 
THE RED DWARF is the origina! 
guaranteed for five years and won't leak in any 
properly made of the right materials and gives the 
the buyer of an ink pencil anticipates 

THE KANT FADE INK is the 
Pencil Ink in 









DON’T WAIT, WRITE TODAY 


For dealers, 


F. W. McINTOSH CO 


Distributors of KANT FADE INKS and Genuine RED DWARF INK PENCILS 





CHICAGO 


* LAKE STREET 








“COTTON KING” 


(Trade Mark 


Mercerized Silk Ribbons 


Made of fabric unobtainable by other manufacturers. 
If you have not handled these superior ribbons, write us. 


PEN-CARBON MANIFOLD CO. 


65 MINE ST., NEW BRUNSWICK, N. J. 





ORIGINATORS AND ONLY MANUFACTURERS OF TYPEWRITER CARBON 

















Chicago. 

D. E. Paris, sales manager of tl I 
shire Paper Company, of South Hadley 
Mass., spent a few days in Chicago re 
the interests of Hampshire Bond. Old H 
shire is at tor n the stations 

rhe Nye Welty Company, with 
the Hartford building, have filed vaper 
corporation, stating that the company 
gaged in the manufacture and sale of st 
ery and office supplies. The names giver 
incorporators are: A. A. Johnson, Georg 


Holmes and C. G. Camit 
The Nye Welty Company are repres 

ing the Sawdon Mears Envelope Comp 
Galesburg, Ill, who manufacture a fin 

of envelopes, among the line being the Pee: 
less Safety Envelope The envelope is 

of a good grade of rope paper stock and 
distinctive patented method of fastening wit] 


out sealing The sale of these envel 
quite extensive and the company is constant 
increasing the quantity of output sinc 
Nye Welty Company has been turning ir 
orders 

The same company is also the wester: 


resentative of the New England = Eny 
Company and besides the product of that co 
pany carries a large line of tablets and 





graphers note books manufactured by t 
selves. These note books are a little bit d 
ferent from the ordinary note book thoug 
first look it would not be guessed. But 
ond glance will show that the paper used is 
a better grade than usually found and 
is particularly free from spots and most 
fully ruled 

The fountain pens manufactured by 
Welty Pen Company of Waterloo, Ia., is 
in Chicago by the Nye Welty Company 
line of pens handled is very complete and 
most fastidious of pen buyers can find 
suit his taste whenever the line is_ sl 
There are pens I ill sizes id des 
a al lasses of work and good pet 

f then 
Cincinnati, Ohio. 

\ustin W. Tidd must serve the sente: 
one year in the penitentiary, which w 
posed upor m after his conviction 
charge ot embe ling S300 trom (Cre Q / 
orst and t Smith Envelope Company | 
was charged with embezzling $8,000 
ing to Ellerhorse in the promotior 
Smith Envelope Company, but the < 
was upon the embezzlement of but $30t 
case was taken to the Circuit Court 
but that court handed down a decisi 
terday affirming the lower court i > ie 
or Tidd; Assistant Prosecutor Morris, 1 | 
state 

Dayton, Ohio. 

The government envelope 
i heavy t its capacity these days 
the number of envelopes put out daily 
surprise the laity if they could s 
In one buncl The daily average s 
5,000,000 at tl present time. 














The Riverside Fiber ( pany of Appletor 
Wis., has 1 amendment its articles 
incorporati Nn. increasing capital stoclh 

ym $200,000 to $400,000 

J. A. Kimberley, well-known paper manu 

cturer of Neenah, Wis is recently mad 
i gift of $5,000 in bonds the department 
home economics of Milwaukee-Downer col 
ege The gift was mac because of the 1 
terest taken by his wife. Mrs. Helen Chens 
Kimberley, in the ady nt of home eco 
nomics at the college d the building for 
this department ts named her honor ry 
ollege and its entire ent is now out 
lebt 

As a result the gitat among paper 
manufacturers Wiscons the manufac 
ture of black paper for use of the newspa 
pers of tl ry, p t en are now pro 
posing to s rs trade in gener 
that black | ny be used Paper 
men say tl g g ng scarcity 


PAPER AND ENVELOPE NEWS.—Cont. 
De Pere, Wis. 


Judge Hastings has rendered a decision i 

e matter of the suit of wn of Lawrenc 
vs. the An Writing Paper Company 
for damages by overfl caused by flush 
boards on t le Pre m The company 
had filed a demurrer denying that the town 
had a caus mplait Che demurrer was 
irgued before Judge Hastings two weeks ago 
The judge decided in f the town, sus 
taining their right to sue 

Kalamazoo, Mich. 

R. E. Adams, formerly connected with tl 
Barrett Paper Mill Cor y of Beloit, Wis 
nd for the past year « ted with the m 

fice at P s red from the cor 
ern and w iT rganizers of 
$500,000 plant be at Kalamazo: 
Mich., for nanufacture of roofing felt 

Milwaukee, Wis. 


(By Our Special ¢ 





THE TYPEWRITORIUM 


r¢ spondent ) 


YT 
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better grades of pulpw ‘ ica t101 25 00 
be taken for the use paper goods mat * 
ured from the inferior woods, and it 1s 
ed that there would be 1 greater sav A WEEK 
white paper than in the envelope field 
ding paper manufacturers Neenah SAI AR } IF 
leton, Wis., say that it is surprising to 
the amount of really good white paper 
is required for the manufacture of envel } 
in the United States An enormous pet 
envelopes go for advertising matter, 
Ss irgued that dark envel pes wi uld 
swe he purpose exactly as well and 
e means of considerable saving t é 
ess world Stationers s t they b 
the plan would be asibl e, 
\ white name slips ild b d 
t dark envelopes, a1 S pi t 
growing success that the inary ye ‘ 
lope is being accorded by leading bus Our sales organization throughout 
ses. Present indications are that t the country for Bull Frog Brand carbon 
nvelone will soca make % eS paper and typewriter ribbons is already 
af fi very strong, but there are seventeen im- 
, portant cities in which we want com- 
petent representation. These cities are 
yest paps S as follows :— 
+ I ‘ 1 t v ¢ i! 7 
pri dpe os New York, N. Y. 
wit capita st K $3,000,000 | Boston, Mass 
anv will be known as t Nel Philadelphia, Pa. 
, a’ a’ 
: : r 4 te Baltimore, . 
s Pay Company \ Cincinnati, O. 
" Wis . ed pres Louisville, Ky. 
; Atianta, Ga. 
erg he largest t ve i Memphis, Tenn. 
idle weat firings int : re Se Galveston, Texas. 
a 'S ge Dallas, Texas. 
sa Paper Company's t Nekoos Omaha, Neb. 
“unty he Tohn Ae Milwaukee, Wis. 
St. Paul, Mine. 
g Companys | t I Minneapolis, Minn. 
ib Companv’s ‘ Duluth, Minn. 
Washington, D. C. 
| three Dp ts ‘ Mobile, Ala, 
utput <8U),000 If you havea good business acquaint- 
paper, 200,000 g ance in any one of these cities, we will 
pu d 200,000  p S pay you a salary of $25.00 a week, pro- 
he It is stated that the uab ' vided that you can assure us you can 
dings the three plants were included sell $100.00 worth of Bull Frog Brand 
( The incory f tl . carbon paper and typewriter ribbons 
merger ne corporat s of the \ 7 
: ver week 
any are L. M. Alexander Milw 
Nash of Grand RB \A If you are active enough to double 
S is ‘ rran pids VV 1s ¢ . - 
= ie Tteeaeta Wh the amount of sales, we will pay you 





SAN F 


“RANCISCO 





$50.00 per week. 

All the members of our sales force 
throughout the country are working on 
this basis, more of them are paid $50.00 
than $25.00—and he must be a very 
ordinary salesman indeed who can not 
dispose of $100.00 worth of our carbon 
paper and typewriter ribbons every 
week ' 








_——_ LE LL » 

You do not need any capital. We 
simply want men of good address and 
selling ability; experienced men pre- 
ferred, of course 

We absolutely guarantee every sheet 
of our carbon paper and every type- 
writer ribbon turned out by us, to be 
better than anything manufactured by 
anyone else 

Repeat orders on Bull Frog Brand 
come easy. The demand for carbon 
paper and typewriter ribbons in the 
past twelve months has doubled over 
the previous twelve months. The indi- 
cations are that it will again double 
this year 
Write for further particulars at 















once 















THE 
Newton-Rotherick 

MANUFACTURING CO, 
TOLEDO OHIO 
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PAPER AND ENVELOPE NEWS.—Cont. 


L. M. Alexander, a well-known paper mil! 
owner and president of the Merchants’ and 
Manufacturers’ Bank of Milwaukee, has _ re 
cently returned to the city from Washington, 
D. C., where he attendance before 
the committee on pulpwood Mr. Alexander 
took active interest in the matter of the Ca 
nadian pulpwood question, and in speaking of 
this matter said “The pulpwood question 
over in Canada is rather peculiar In the 
province of Quebec the sale of logs is per- 
mitted on the payment of 25 cents per cord 
and the stumpage tax, but in the province of 
Ontario, which extends nearest to the United 
States, and where we might secure pulpwood, 
there is a complete embargo I do not be 
lieve that the removal of the tariff on pulp 
wood would help matters very much The 
Canadian manufacturers have stated that they 
could manufacture pulp and sell it at $16 per 


was in 


ton and then make money As a matter of 
fact, they ask, and get, from $24 to $30 per 
ton.” 
New York City. 
The American Writing Paper Company has 


been granted authority to make two dividend 
payments of | cent each These divi 
dends were declared in October, 1906, and in 
April, 1907, but were never paid on account 
of the suit brought by a stockholder to re 
Strain their payment on the ground that such 
payment would impair the value of the capital 
stock 


per 


* * * 


Box Board and 
volume of or 


An official of the United 
Paper Company that the 
ders is increasing and that the prices received 
are generally a little higher. Production has 
increased between 30 and 40 above 
that of January, which was the low point. It 
was then 50 per cent of normal. The work- 
ing capital of the company has remained prac 
tically the same during the period of depres 


Say s 


per cent 


sion. The course of general business will de- 
termine the price range of the company. If 
the demand increases sufficiently it will, of 


course, mean better prices 
* * . 

Twenty-four companies manufacturing Ma- 
nila wrapping paper were fined $2,000 each by 
Judge Hough in the United States Circuit 
Court on June 22d. They pleaded guilty on 
Friday last to maintaining an illegal combina 
tion in restraint of trade They were mem 
bers of the Manila and Fiber Association 

In imposing the fines Judge Hough said that 
the combination of manufacturers was 
a clear violation of the Sherman anti-trust law, 
but because circumstances he 
would impose a The 
have arranged to pay their fines through their 


paper 


of extenuating 
fine only companies 
counsel 
The case 
tuted through the instrumentality of the Amer 
ican Newspaper Publishers’ Association, for 
which John Norris of this city acted as agent 


against the companies was insti 


The companies composed almost the entire 
membership of the combine of wrapping paper 
manufacturers, which was organized by John 
H. Parks in 1906 ‘ 
* > * 
In overruling a protest filed by Hensel, 


Bruckmann & Lorbacher of New York. the 
board of general appraisers held yesterday that 
bagw-like covers for photographs made of imi- 
tation parchment paper are dutiable properly 
at the rate of 35 per cent ad under 
tariff for “manufactures 


} . 
vaiorem 


the provision in the 


or pape r ” 
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It was alleged by the importers that the 
merchandise should be classified as “plain en 
velopes” with a tax of 20 per cent This con 


board in a decision by 


incorrect [he 


tention, however, the 
\ppratset 
decision articles are not envelopes, 
as that term understood hey 
have no flap and the only difference betwee1 


them and the paper bags which have been fr 


finds to be 
] 


Fischer 
says the 
1s generally 


quently passed upon by the board ts that they 
open at the side instead of at the top 

Granting that the assessment made by thx 
| says the im 


r 


wrong, the decision 


collector 1s 
porters should have claimed classification un 
der the provision in the law tor “printed en 


a St. Paul, Minn. 
r. F. Bowes has received a patent for n 
velope-sealing machine 


A BULLY GOOD THING. 
has come to the editor of Office Ap- 


There 


pliances a souvenir of a dance recently held by 


the Royal Typewriter Company Mutual Bene 
fit Association Che souvenir gives views of 
Hartford, and tells of the association and its 
work. Below are given a history of the asso- 


ciation and following that the committees 

“The Royal Typewriter Mutual Benefit As 
sociation is formed for the benefit of the em 
ployes of the Royal Typewriter Company 

“Its object is to give aid in time of sickness, 
and to create the solid links of brotherhood 
imong fellow-workers; visiting the sick, and 
cheering them up by letting them realize that 
their recovery is the sincere wish of those that 
work them 

“There may be some of us 
sick and remember the keen pleasure of having 
ushered into the sick room one of our fellow- 
workers members of 
some organization, and who, by his kind in- 
quiry lightened the load of despondency which 
was caused by thoughts of the family suffer- 
ing through enforced work; how the 
silver lining to the cloud had broadened, hope 
and ambition had been revived, and the world 
again looked fairer and better than ever 

“Let us all try to create the friendship of 
those who come into our daily life while at 
work, giving and taking everything that is an 
‘Let brotherly love continue,’ 
Visit the sick’ and ‘Do unto vou 
would have them do to you.’ 
kind word once given never stops in its travels, 
ntinues to be the sweetest of all records 
minute and think of some kind 
that you by 


has never 


with 


who have been 


who represented the 


le SS of 


example of 
others as 


Remember, a 


but cy 

“Just stop a 
advice 
some one, which 
makes you feel happy and thankful, doesn’t it 
[The success of this newly formed association 
on each member's efforts to do as ex 


help or has been given 


been forgotten; it 


depends 
plained herein 


friends who 


“The association thanks their 
have given their liberal support by advertising 
d otherwise.” : 
Committees. 
Chairman, A. A. Mackay, P. Stern, C. Mat 


thews, J. Grogan, H. Hill, F. Kelley 


Floor manager, P. Stern 

(Assistant floor manager, C. Matthews 

\ids—F. Kelley, M. Flannery, J. Callal 
l. Logan 

Reception—C. B. Cook, chairman; J. ( 


t 


Froebel, H. A 
McBurney, W 


Reynolds, J. P. Riley, L. C 
R. Frantz, J. F 
Davis 

loo much encouragement cannot be 


Irwin, J. | 
Scott, G. ¢ 
extend 
splendid 

nobly 


d the men of the association for the 
work just begun 


nd their exat 


started 


} 1 


They have 
will n loubt 





PEN ‘& PENCIL 
—S——— 





Frederica, Ga. 


shipped to New 
ised a deal for all the 


little St. Simon 


Janesville, Wis. 


Mr. Parker w 


bile accide nt 


was broken an 


tain Pen Company visited police headquartet 


place of business Milwaukee str 
ind nearly twelve gross 
$500, carried 
Appleby and Officer 
Fanning accompanied him to the factory 


vious evening 


had found the door locked upon his arrival 
the office, it seemed quite evident that the 


his name, about two weeks ago tor 
heart-shaped 
keys and ring are 


Smith, he did not recover them and 


pelled to have another key to the 


had been taken from the place, but 
he reported that a velvet sample case 
dozen fountain pens could not be 
iously enough, a handsome pen with 
1ich had been left 
‘awer where the detache 
scaped the notice o 


very much puzzled 














PEN AND PENCIL NEWS—Continued. 


paid and nonassess ible W. W. Sanford is 
president and general manager, F. D. Bennett 
é tary treasurer, and E. D. York 1s 

I mpany loing a big busi 

n pens and ink pencils, and 1s in 

giv ¢ dealers good prices and 

g for both tor and domestic 
N poration as follows: Sanford 
RP New York manufacture sty 


capital, $25,000; 
28 South 


Mic an untain pens; 
incorporators, William W. Sanford, 
dwelfth street, Newark: Frederick D 
freehold; E. D. York, Flushing 


Bennett, 


BLACK PAPER AND WHITE INK? 


Black newspaper with white ink 1s the all ab 


W isco 


irbing topi discussion among nsin 
iper manufacturers these days, this revolu 
nary suggestion having been sprung on the 


last Phi 


rst time. When the id 


MiCad 


nsuspecting publy irsday afternoon 
first 


the 


appeared 
backing of 


nanufacturers personally, correspondents 


lizing by saying simply, “Wisconsin 
per manutacturers Because there 
imes mentioned in the dispatches, 
ere me inclined to the belief that 
10the erce pipe dream” had been turned 
se from Appleton. But Friday, the day 
er tl rem parade of the idea, names 
f prominent n ifactur who believed the 
lea possessed h of merit appeared, and 
len some f tl skeptics began to sit up and 
take notice Revolutionary as the idea surely 
s, it nevertheless is commanding the attention 
number nufacturers, and there are 
ore than a few who now declare that the 
suggesti re tl passing interest, 
1d come by ll means be thoroughly inves 
tigated 
Peter Thon \ppleton, general manager 
the Kimberly & Clark Company, and one 
f the best authorities on paper making in this 
intry, in an VIEW 1 representative 
[The Paper Mill a few days ago, had the 
llowing to say ncernineg this change 
The use t b k paper instead white 
vspapers is an assured success, as far the 
1 if; are erned, but, of 
urse, [| am unable to speak for the success 
the plan as tar newspaper men and print- 
' SI ( is ld iot know 
tter would regard the use of white 
| \ he plan at first 
vy I it! lary t be 
yt g é } passin 
tl I ki t if tl lanu- 
Ss VOTK n 
this matter, it would 1 t in the sav 
g illions of dollars he use of black 
f hite paper v d cut down at 
50 per nt the present consumption 
; ; es add . 
. yx stock 
S 15 
i] 
Su cien 
rl 
pape 
i. 
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the Only 


har yme i 


will prepa 





SCALE 


RECISION POSTAL 


y, 4 bs. by }-0z 


fically P ertect 


BECAUSE They 


1v 


A 


ely Acc urate and Scien- 
ut 


Why the TRINER Postal Scales 


a 


Sold by all Leading Stationers. 


e Express charges. 


TRINER SCALE @ MFG. CO. 


Price $2.50 1255-57-59 West 2ist Street, CHICAGO, ILL. 


vatic Scales made. 


yt show any varia- 

ticle is placed on 

i po r awn ays correct. 

ted entirely of the 

meron ved no cast- 

rtation, and are 
finish 


ipply you, we 





IDEAL POSTAL SCALE 
Capacity, 2 Ibs. by }-oz. Price $1 








Making Typewriter Ribbons 





Under Your Own Brand 





Is Our Specialty 





Whether you are a manu- 
facturer, jobber or dealer, we 
can interest you both in price 
and quality. 

Let us know your particu- 
lar requirements and we will 
he pleased to figure with you 


acct rdingly 


THE FRANK BAYER COMPANY 


Makers of Inked Ribbons 
22 N. Williams Street, NEW YORK CITY 











—aFORCE 


The “Utility” Dater 
Bronze Wheels 


Good f-r7 Years * $2.50 
Automatic Lever for Changing 
Date. 


A self-inking Stamp 
that prints the date 























N styLE NOV 26 1908 ™ 
U clearly, legibly a > in correct align- u 
M ment. o rubber, uw 
B THE 8 
« “Commercial” Numberer - 
Automatic} Consecutive, Duplicati 
Ri “Steel Wheels, Solid Bronze Frame. " 
i Self-Inking, Accurate, ! 
Reliable and Durable. 
N N 
a ste 123456 a 
4 Wheels, 4.50 
M “3 W eels, s.cO mM 
A eels, SSO.CO A 
c a = c 
i Sterling” Numberer , 
1 Lever Operated Consecutive Machine, t 
Steel Wheels, Bronze Frame. 
N N 
- styLE 123456 . 
s 4 Whee’, wee-S g 


yheels, e5.0 
6W heels, 2s.co 








Send for Circulars describing them 


SOLD BY STATIONERS AND HAND STAMP DEALERS. 


Wm. A. Force & Co., inc. Makers 


NEW YORK CHICAGO 


Factory 
59 Beekman St. Brooklyn,N. Y. 188 Monroe St. 

















you KNOW EUREKA 







THE 


Eureka Bath # Cloth Syeter 


BUT HA vE you 


‘rfection by examin- 
ting the utility of 








able 


They are Furnished in all Sizes from ‘‘Correspondence”’ t 


will find 


istines no milde Ww. 


c lear, “clean-cut < — s 


not subject to decay. 
o ‘*Waybill.”’ 


tary » foul, sour 
1d ‘ou remain 
esh and clean. You 
ly this sanitation 
great satisfaction 


en moisture his 





ble, being unbreak- 


THE EUREKA SYSTEM is the Dealers’ Advantage. 


There are More of Them In Use Than All Others Combined. 
Write for the conte. THE EUREKA BLOTTER BATHCO., 6215, 6217, 6219 Wentworth Ave., Chicago, U. S. A. 
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FAULTLESS 
EVERLASTING 


On Records 








On Your 
Memory 














Reduced Prices 


« WIRE 


Waste Paper, Mail and 


DESK BASKETS 


Send for Catalog No. 40. 


WAKIAY 

) ) 

WY . iH) 
; W 

YW Vi 






‘ves OPT 
Yeeee"! 


Buy DIRECT from the Manufacturer. 


PROGRESSIVE WIRE GOODS CO. 
528 Commercial St., Philadelphia, Pa. 
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Although, 


ence, Yet the 


While quill pens are seldom seen nowadays 
except on the stage, yet there is still quite a 
demand for them the world ‘round, and several 


firms are engaged in the business of making 
and selling them In the olden days when 
quill pens were the only means of making 
| written characters on paper, long before the 


typewriter was thought of, every man was his 
own manufacturer and made his own pens by 
hand, although even at that time it was quite 
i business. Even the quill pens of commerce 
hand-made, and notwithstanding the de 


were 

mand there was for them in that day, no one 
| ever invented a machine for doing the work. 
In these days, when the skill of the crafts 


man 18 being replaced in every direction by 
complicated machinery, it is really comforting 


still entirely man 


to know that quill pens are 

ufactured by hand 
No machine has ever been invented that will 
do the delicate well as an 
experienced workman. Though the 
vent of steel the manufacture of quills 
has declined, there is still a considerable de 
mand for them; and they are largely used in 


offices 


work of cutting as 


since ad 


pens 


government 
| Firm in London. 

Few firms are now engaged in the manufac 
ture of quills, but among them is one in Lon 
don, which has the being 
of the oldest firms in the trade, seeing it car- 
ried on business in the eighteenth century in 
one of the houses on old London Bridge 
| In its archives are account books dating 
from 1735 and order books full of for 
quills from government departments from 1837. 
At its works in South London the process of 
transforming a goose’s feather into a quill pen 


distinction of one 


‘ irders 


can be seen in almost all its stages 

The exception is the work known technically 
as “dutching.” By “dutching,” the outer mem 
brane on a quill and the pith inside 
moved by the application of heat, and the quill 
tempered so as to form a satisfactory pen 
The business requires considerable skill 
care, as too much heat would render the quills 
brittle. The work is now done at home, not in 
the factory; one or two families doing virtu 
ally all the “dutching” required by the trade 

Sent Uncut to India. 

In some of the quills the pith is not entirely 
removed, a small part being left at the point; 
quills are exported uncut to India in 


are fre- 


and 


these 


large are 

















quantities, and cut there by the na- 
tives themselves But in quills for cutting tn 
England the pith is entirely cleared, and the 
then returned to the factory 
special 


quills are 
The cutting is knife, 
very small and sharp, and the worker wears a 


done with a 





leather guard on his finger. A skilled worker 
will cut about 100 pens an hour 

The sorting of the pens—for quill pens vary 
much in quality—is another skilled process; 


and the tying of the pens into lots of 25, and 


then four lots together, to make parcels of 
100, is also a skilled process, though it might 
not be thought so at first sight But the art 
of arranging the quills, not all in an irregular 


TOWS, 
art 


placed 
that is 


bundle, but in perfectly regular 


one on the top of the other, is an 


for the Most 
Stick to Them for General Correspond- 
Demand Is Great 
Enough to Keep Many Busy 
Making Them. 





Quill Pens Still Used 


Part, Few People 


BY H. B. WILLIS. 


not easy to acquirs 

\ Hudson's Bay quill can be distingui } | 
from an ordinary goose quill by the fact that 
it has not only a dark colored feather—somé | 


garden geese have dark feathers 


dark 


common or 
but the 
ored, not 


stem of the feather is also 
white 

For Use on the Stage. 
Quill pens are also made from turkey 
Those 


swan feathers made from turkey feat! 


ers are used chiefly by law writers for writing 


on parchments and other legal documents 
The swan quills are remarkably large 
thick, with a fine sweep of feather, and these 
are some times specially ordered—the 


the better—for use upon the stage 
that the impressiveness 
death 


marriage settlements must be greatly incr¢ 


It is clear 
warrants or willis 


actions as signing 


by the use of such large and majestic instrt 


ments; a steel pen would make the business 
simply commonplace 
The trade price of one of these gargantu 


swan quills would be nearly seventy-five cet 
the trade price of ordinary g 
ut a dollar the 100 

writers are still 


probable 


whereas 
quills 1s only ab 

Though many 
tached to 
amateur ever t! 
afresh. 


individual 


quill pens, it is not 


1) 


ies nowadays to cut a qui 


BERLIN OFFICE APPLIANCE SHOW 
W Dy 


2 


Deputy Consul-General John 
writes that the annual Genera 
bition of Office Requisites is scheduled t 
place at Berlin from October 24 to Novet 


Ssece¢ nd 


3 of this year 
The exposition is backed by many 
f Germany 


leading office supply men of 

from all present indications should be 
cessful show Foreign exhibitors are 
dially invited to take part and are adv 
send in their applications as soon as possil 
is much of the available space has 
been reserved by the 75 or more firms 
have applied \merican concerns |} 
small patented labor-saving devices 

cially invited to exhibit, and can mak 
rangements for showing their goods wit! 





; 


renting an entire booth bv address 


rector, Herr A. Willner, Exhibition Bui 
ing, Zoologi Garden, Berlin, Germany 
The grouping of exhibits will be as foll 
(1) Mechanical time-saving devices 
typewriters, calculating machines, duplt 
nd copying machines, phonographs, et 
iccessories I T rticle > classified ut de I 
1; (3) office furniture and equipment; (4 ) 
fice supplies, including books, inks t 
appliances for technical offices: (6) t i 
filing systems 7) transportatior | 
munication facilities; (8) collecti x] / 
(9) business edt tion: (10) literat 
[Full details of the foregoing clas 
1 list of exhibitors who have already ! 
space, map t halls, rules of tl 
tion, rates and application blanks can be 
tained Bureau of Manufacture 


from tl 


application 


























SOMETHING NEW TO KEEP YOU COOL 

Should you be fortunate enough to have an 
unfortunate 
lating variety, the 


electric fan in your office ind 
enough not to have the oscil 
inventive genius of some man has anticipated 
your needs to such an extent that it is entirely 
vithin the bounds of possibility to have th 

convenient type, otherwise known as 





ONE VIEW OF OSCILLATOR., 


Ihe illustrations above give very good 
idea of how it ts done and it 1s simple too 
The Simplex Fan Oscillator is simply = an 
scillating plate upon which your fan is placed 
ind started running [The breeze of the fan 
deflects the two blades attached on the front 

the plate and as the 
swing is reached the fans are tripped into a 


extreme arc of the 


reverse position which starts the plate moving 
in the opposite direction This motion is au 
tomatic once the fan is running and the plate 
y fan stands keeps 
swinging the fan back and forth in the are of 


yn which the once stationat 


ircle 





fluences from without 
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itent to any occupant of the ofhce. One far 

do the work of two and do it in a much 
more satisfactory manner. The moving fan 
keeps the air in an office in constant motion 
ind a cool bit of breeze in one part of the 
fice while the other part is sweltering in th 
heat is not a possibility or an annoyance as 
formerly. 

The Oscillator costs a mere trifle com 
pared with the amount of saving it effects by 
making it unnecessary to buy a new fan or 
else have two running at an extended use of 
electricity. 

The Simplex Oscillator as it is known is 

ir sale by the Simplex Manufacturing Co. of 
New York and Chicago. Mr. McKay, the Chi 
cago representative, is quite enthusiastic over 
the new device and has found a very pleasing 
interest on the part of the trade and it is sure 

have even greater vogue as it merits be 
come known 


A Growing and Progressive Firm. 

Chodat Co. of Decatur, Ill, has been in 
business in that town for seventeen years 
Mr. Chodat, the head of the firm in which are 
his two sons, has made it his policy to carry 
the best goods obtainable only and during 
the firm’s existence from a very small house 
it has grown in proportions so that they had 
to move five times, acquiring every time a 
larger building This firm has now again 
moved and occupy the largest store in De 
catur, and they confine themselves to com 
mercial stationery, office furniture and devices 

1 It is very amusing to 


nd office supplies 
representatives of the 


watch the traveling 
country, each trying to secure the account ot 
this firm. Chodat Co. are the leading com 
mercial stationers of Decatur and they are 
happy and smiling for they obtained the 
most desirable location on the main thorough 
re and equipped a store that will do credit 
to a city many times the population and size 
of Decatur. Said Mr. Chodat “Office Ap 
pliances Journal is of great value and assist 
ance to us in the way we get our information 
[he citizens of 
Decatur do not have to send out for any arti 


from its advertising columns 


‘les they use, for they know they can get it 
Chodat’s.” 


The Educated Man. 


The most important part of education comes 


’m intercourse with people. From this sid 
comes the education in love and duty and 
ervice. The actions of people stimulate imi 

tion and emulation. By these men grow in 
power and_ skill From observation of the 


haracter of people men form ideals of char 
ter for themselves and are transformed 


reby. Herein lies the consummate educa 


tive power in Christianity—the transforming 


wer of the divine man 
According to this 
nerely 


new idea, education is not 
giving; not learning 


ne, but doing. The educated man is open 


receiving, but 


eyed and open-minded, quick to respond to in 


learning from all his 
xperiences and growing in power as he grows 
' 


1 ' 
Knowledge 


ther that “he possessed every faculty but 


Charles Kingsley said of his 


he faculty of using his faculties.” He was 
an educated man, although he was a very 
‘ ed one 
Education is an individual matter No two 
\NOTHER VIEW 0 SCILLATOR n can be educated alike in manner 01 de 
gre They respond to different influences 
would s¢ unnecessary t enter into de- d grow in different ways One becomes 
s of the value f such a device in every of- educated by way of schools and colleges and 
rr the possibilities t it are at once life another by life alone 








An Advertising Man 


For Limited Service 


HERE are concerns whose 
growth has developed the 

need for a specialist in advertis- 
ing, without quite warranting 
the exclusive attention and yearly 
salary of a man with experience 


in the required degree. 


To a limited number of such 


concerns | have a proposition to 


offer whereby they may secure 
able, personal advertising service 


at terms equable with their needs. 


Formerly advertising manager 
for a manufacturer operating 
several millions of capital in an 


international field. 


Address 
K. B. Clarke 
45 Pine Street 
NEW YORK 
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With the assurance that it 
will meet with the approval 
of your most exacting and 
discriminating customers 
you can recommend 


DANISH BOND 


A high-grade paper at a moderate 
price. Made so well that it 
HOLDS TRADE. 


Nine Colors and White. 


Manufactured by 


B. D. RISING PAPER CO. 


HOUSATONIC, MASS. 


PLIANCES 











25 YEARS EXPERIENCE 


Gives us an advantage in 


Safety Fountain Pen 
and Pencil Holder 
Fits any Pocket 





REBUILT TYPEWRITERS 


Let us Prove it to you. 
WE RECOVER PLATENS 
FOR THE TRADE 
Capacity One Platen a Minute 
We use the best air cured rubber which re 





Holds Securely One to Six 


Pens or Pencils 


Absorbs Ink From Leaky 


Fountain Pens 


Preserves Pencil Points 
r Sa \ 





tains its elasticity indefinitely 
IT WILL PAY YOU TO KNOW US. 


The ST. LOUIS TYPEWRITER EXCHANGE 
812 Olive Street, ST. LOUIS. MO. 














Vu 


The | 


Valley City Novelty Co. 


Girand Rapids, Mich 











ee) 





THE VALUE OF PRIVATE MARKS ON 
FOUNTAIN PENS. 


On April 17 last J. W. Heffert 


iumpton, Mass., lost six dozen Wate 
Fountain Pet () the following M ! 
ring a_ stat ery I in | 
eet. Ne lied uy he | W 
in Com] ph 
em that I ff ia st 
zen mu bett 
n W t he trad \1 
it nN sto In qu 
mpany tationer visite 
the addr given and examin 
ffered The ‘private mark on each 
disclosed the fact that they belonge« 
Heffernan, of Northampton He w 
leg raphed me to New VY: r} 
did the san ening On Tuesday 
ing the store at which the pens were 
was again visit d by a representatiy 
Waterman & ( Mr. Heffernan d 
tectives he man who offered 
le was arrested In court he 
pen id been turned over to him tor s 
one H. A. Pope from a point in Mass 
Pope had claimed to him that he w 
Red Dwarf Ink Pencil, and had 1 
these pens in exchange for goods o 
Inquiries made the Ink Pencil C 


ict that Pope did not 


closed the f 

them, although he had had some 
ence with them wherein he tried to b 
pens The idress from which P 


written to the Ink Pencil Company w 
eld Notifi tion was it once Ss 


chief of poli t Northampton, M 
range for | ind on the 
cating with the Pittsfield = 
taken into custody on Thur nigl 
23. On searching Pope’s room the 


of several burglaries we 
effects wer identified by several 

Pittsfield, Northampton and other | 
the state The quick work 1n conne 
s brought about by t 


I | Watermar 


this robb 
idvantage 


mark, which is placed on every Ideal | 
Pen. In thi y each customer is pr 
as each I 1 Waterman pen can be 


identified 


RIBBONINK”—A NEW PREPARATION 
The North American Supply Co., of | 


bus, Ohio, has for the last year be 
i liquid composition to re-ink old typew: 


ribbons \fter thoroughly testing 1 
they are now advertising and pushing 
They im that if the web 


ratively good, Ribboninl 
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A STATIONERY FAD. 
: The “Red Raven” Stylo 
' “ pees J Registered 
; sae ‘ An American Fluid Pencil, Made in America 
\ iway ne¢ 
dita On Which the Consumer Pays No Duty 
s, sending cards Superior ti Any Ot! ‘ Send for prices and 
tivating an honest Any Color, Finish, Any 5 discounts on above, as 
ived tk and Anv Pri wellas for our well known line 
a ee of “RIVAL” FOUNTAIN PENS. 
rough ché¢ This s made Established 1885 
; red and black and a 
grays and bulls, ‘That is one | | Seragack=® D.W. BEAUMEL & COMPANY 
be oo soc um Platinum Poin Office and Factory, 37 Ann Street, NEW YORK 
paper 
i I shall us 
paper in 





Ap Peterson’s Desk Companion| F". °°" “yon Manone 
Bo Sea Island 


Copying Cloths 





\\ t's in the box? W 
cribble off a 


ere "6 neo bot 


Ink We 
t 


1 provid 
t nt pia 





| a tee ae oe Oiawelis 
4 yp. v hes gage ee Chemically Treated Edges 
ge ee Will not Ravel 
ote. Will not Blur or Blot 


at , FOUR TUBES backed witt 5 are atientable to any WillCopy Perfectly Ny 
sometimes, thoug ength pen or pen DRAW R- with seven compartments Will Copy Quicker SS 


goes r the busy won 



































the latest styl for ips, amps, t 258 om ament any desk les Will Wear Longer 
ae us le up a bunch 4 MONEY MAKER FOR SALES senenay at eaeee 
nerd a on AGENTS AND DEALERS FOR YOU 
a allpies age. pay # nformation and prices Write for Prices and Discounts 
1 use; morning corresponden a CHICAGO COMMERCIAL AND 
tage of the stationer. Fashiot Scofield & Company SPECIALTY CO. 
+ ther broke off. laug! 150 Nassau Street, 534-536 West 63d Street CHICAGS,- ILL, 
s aw ae Packed in boxes of one dozen cloths each. They an 
I s telephone brack- furnished under your own name and brand. YOU 
ances get the repeat orders and build up your own business. 
piles of 
d t { 4 ee 
L flatt my 
W 1 4 
= r The No. 500 Queen Cabinet 
ily mark 
“aap: is a better typewriter stand and better 
Ive facilities for the operator than any desk for 
hak a he purpose on the market. Its conven 
. ud ences and qualities commend it at any 
| reasonable price but 
THE PRICE WE ASK FOR IT 
kes it especially attractive. It’s 
INITIATIVE. es € pecially ittracti € t S 
m pulling dow: 
4 iti he Market 
sed lemons fro 
ctenoms om | The Best Dealer's Proposition on the Marke 
\nd, by the x SPLENDID TYPEWRITER BASE 
el conside rab . - , ar ~ 
ae Anse Eee AN EXCELLENT COPY HOLDER 
h abused that a good many wi A CAPACIOUS STATIONERY CABINET 
vhs s ia ha time nov 





ik Gan a A WRITING DESK 
TWO LARGE DRAWERS 


nstitutes initiative, in. such FOLDS UP TO OCCUPY SMALL 
-Gighacs te dee aie SPACE WHEN NOT IN USE => 
"he ng loing the thing TERMS 


= messas Marysville Cabinet Co., Marysville, Ohio 


re get higl 
Cassa act ’ * 
Vays in propor 
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Underwoo 1 rder stem 
twood Split Order Syst Chart 
HIS system is practicable and valuable Betwen the Individual Department Slips impression of the prices upon 1 >| g 
in a business which has more than one (which are placed in front of the Unit forms) Instructions Copy 
department for the manufacturing or the carbon sheets extend only far enough It would be well tt ive this arrangemé 
the stocking of merchandise. down trom the top of the sheet to duplicate of the carbon sheets clearly in mind b 
Copies for two or more departments are the heading of the order Phey are, however, mtinuing the study of the System Cha 
written at the same operation in which the the full width of the slips This arrangement of the carbon sheet 
records of the order are made Between the last Departmental Slips and vital to the carrying out of the system 
By an ingenious arrangement of carbon the Record Office Register Copy the carbon Departmental Split n be carbonized 
sheets between the copies of the order items sheet extends trom the top of the copy to the the back of the headings if so desired 
for one department appear upon the copy or bottom thereof, and is of the same width as The Underwood No. 3 Unit Bill and Or: 
assembling slip for that department, but not the Departmental Slips [ypewriter is used for this work 
on the slip for the other departments Between the Record Ofthce Register Copy It has been the general impression 
The record of the entire order, however, ind the Order Book Copy the carbon sheet number of sheets « d not be brought 
is complete upon those copies which it is de is the same size as the Order Book Copy the cylinder in perfect alignment. This was 
sired should contain a full record thereot Between the Order Book Copy and_ th the situation with all the cylinder machin« 
Carbon sheets used in this ingenious at Shipping Instructions Copy the carbon sheet intil the invention of our Multiple P 
rangement are of various sizes They should is the same size as the preceding one, with \ligner Attachment for our No. 3 Unit B 
he placed between the copies of the Unit the exception that it does not extend far nd Order Machine 
Set as follows enough to the right hand side to furnish a1 With this. devi s manv s ts as 
5 
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Thie Slip, af soon Thie Slip, e@ #oon 
a eriting of Order te a eriting of Order te 
completed, is seat out completed, ie sent t 


the goods 


to plok up the goods 
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fl, after serving 
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Departeental Slip 2 
after serving ite par 
poes, ie filed hereis 


=< ~ncaee 


te filed 
















Aeeemdloe goods called 
for by Slip Mo 1. 

Then goods are aseard lod 
the Slip ts returned + 
Office direct (without 
ing to TRip. Dept.) the 
goods are eent direct 
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after serving ite pur- 
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forme 6 “tock dis dietribution Re- 
tribvetion Recog corm. 
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ssible to obtain czrbon impressions of can 

brought in perfect ignment around the CHICAGO AGENCY—79 LAKE STREET 
vlinder on the Underwood Typewriter. 8 f 

It should be used to bring the copies of a oS wa g 4:9 
~ : ™ <q 
Split Order Syste t line of wri 


PAS 

) nme | ™ Se 

g in props ignment > Z 
he operation tor splitting the item I 








rder according to departments, as shown in 
chart, ar follows 
The order f1 Circle A), which a 
me We make 
department Ss, 1S ‘ 
nded to t Order Clerk (Circle B), who Showing our a full line of 
takes thr Yepartment Slips from the pi 


ps { e pile No. 9 Vertical vertical and 
Circle ( t f Unit Forms fre yad : ‘ 
it | rms from | a horizontal 
l ri Circie iz ), af Ls tter Fru1ie 
ranging ther t] foregoing 


s explained in the fe + Filing Sections. 
paragraphs 


Circle D) 


ae a ee Our catalog 
The Order | k then places the whole set a Ae 


will show the 
the n them together to 
vriting in perfect alignment 
vith the Multiple Aligner Device, writes in’ at Sent on request 
the headine t the rdet picks out all the Ren 7 ' 


No. 1 i to dealers and 
tems in the order for Department No. 1, ane 
rites them in the body of the Order Form Calid ( P agents. 
Whi n tl y t l tered | spaces the 
tar 


| Write us today. 
separates De Rror 


complete line. 


: We want your 
sartment rest of the P , . 

—. 7’ ‘7? ~ aSS 
forms. holdi them firmly against the cyli1 business. 


ler with his left hand es the pap You need this 
witl disengaged line. 
Split No g | with quick 
vem chine 
rh ba 
: le 4 
_ Vv 


° xs a1, 
/ 
] Vd & % 


moves this Split in the same manner as 4 AMERICAN SECTIONAL FURNITURE CO., Minneapolis, Minn, © 


Split. WI 




















‘ ; Eman 
iting J 4 
de : sic = 
Tr me rd - 
s] \ 2 ) 


“Sie GP) // ADDING : 
‘dicen Slams {ZY MACHINE 
——s-.| — ROLLS 


\\\\ 
LIKE ALL OTHER PRODUCTS BEARING THE \\\ 


“= ) SROCKBARNES” } 


Y}) 

F.G au ick up ds which tl TRADE-MARK MEANS SOMETHING BETTER THAN H} 
~“eehgea — pee ee ea YOU HAVE BEEN GETTING. MADE OF WRITING 
re day t tment ps are filed in tl PAPER. Not the soft finish book paper with which you 
k depart t binder arranged accord are familiar. ALL ROLLS GUARANTEED 250 FEET 
eae en en WITHOUT BREAK. PERFECT WRITING SURFACE— 
FREE FROM LINT. Packed 24, 50 and 100 Rollsina 
Case. Widths 2-5 16 —3<15 32. Write for prices and samples. 














eo tthe ROCKWELL-BARNES CO. }} 


800 Baldwin Building CHICAGO, U.S. A. 
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ture date, this copy 1s filed by the 


department in a binder, arranged according to 
under 


the days of th 
date order is to be shipped In 
referring morning to this 
ascertained what shipments ar 
that day which have been on ordet 

The Record Othce 
Form No. 1, is filed in the Record Office Reg 
ister Binder (Circle J), numerically and let 
undisturbed. All of these must be ac 
counted for consecutively, the 
pages of a bound book 


months, 
this 


month, and 


each 
Ce py, 


Registry 


copies 


[he Order Book Copy, Unit Form No. 2 
is handed to the price clerk (Circle 1), who 
verifies the prices upon same and enters the 


prices that may not have been entered by thx 
He then places this copy in th 
Book Binder (Circle K) 


arranged, 


order clerk 
UNFILLED Order 
which is alphabetically 
until the return of the 


where it re 


mains departmenta 


slips 
When these departmental slips return to the 
office the quantities of the items that 
been picked up are shown 
The Order Book 


thereon 
Copy 1s 


the UNFILLED Order ‘Book Binder, upon 


the 


the return of these departmental slips by 
price clerk (Circle I), who enters thereon thi 
quantity of the items picked up, as 
prices if 


Order 


shown by 
these slips, extends the same 
ascertains the total thereot Phe Book 
Copy is then handed to the bill clerk (Circle 
M). who makes out the bill (Circle N), which 
is checked forwarded to the customer 
(Circle A), and upon 
(Circle ©), in RATION by 
UNDERWOOD NSED 


and 
( hare 
one ( PI 


CONDI 


enters 
sheet 
using the 


BILLING TYPEWRITER These charges 
are posted to the sales ledwer (Circle U) by 
the bookkeeper 

When all the items upon the ordet 
been shipped complete the Order Book Copy 
is filed in the FILLED Order Book Bind: 


(Circle S), which is alphabetically arranged 

If all the 
the original 
making out the bill, 
order clerk, who makes out a 
shipped, and then files the 


items have not { 
shipment, the bill clerk, after 
wives this copy ] 
new set ottorn 
for the items not 
original Order 
the FILLED Order 
Immediately packed th 
shipping instructions copy ts returned to thi 


< shipping 


Book Copy alphabetically 
Book (Circle S) 
goods have been 


’ 


office, where the entries made by th 
department on this copy are checked by the 


departmental slips, and also by the Order 
Book Copy. In this way AUTOMATIC 
CHECK is furnished by these copies upon 


department and the shipping d: 


disc repanctes 


the stock 
partment 
entries of 
tected at 

The departmental slips, after 
compared with the shipping instructions copy 


and any between the 


these two departments can be de 
ONCE 


thev have been 


and the entries as made by the stock depart 
ments have been recorded upon the Order 
Book Copy, are filed departmentally in the 
departmental binders (Circles P, Q and R 


In filing these slips department- 


formed 


respectively 
ally a_ stock 
which is a most valuable feature in every 


distribution record is 
busi 
ness 

After being compared and verified with th 
departmental slips, the 
copy is filed by the office in the Chronological 
Record Binder (Circle 
according to date of shipment 

When unsystematic methods are followed in 
entering and 


shipping instructions 


[), chronologically, 


the sh 


Ipping de- 


filling orders, 


shipping 


way, by 
binder it 1s 


to go through 


Unit 


Same as ii¢ 


have 


removed from 


and 


the sales 


the mole on your chin 
even greater 
ines of the tace—under the eyes or about the 
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partment is idle while the goods are being as 
sembled, and therefore it is overwhelmed with 
work during the latter part of the afternoon, 


by the rush of goods from the stock depart 


ments, tor which they ire not prepared, caus 
ing confusion and delay in the shipping 
Sale 

furnished an au 


departm« nts, 


Phe unit rrangement 


matic check upon the 
stock 
Collusion 1s impossible 
The Record Ofhce 


imount of the 


system 
and clerical work 
Register ~hecks the 


UNFILLED and 


orde rs im the 


FILLED Order Book Binders (Circles K and 
S) 

rl Corde Book ( py checks the issem- 
bling requisition slips and the shipping in- 
Structions copy 

The assembling requisition slips check tl 


shipping instructions copy 


instructions copy checks 


Phe shipping 
issembling requisition slips 


It is not necessary when using this systen 


to check over every entry made to prove the 


work, but by ascertaining the total amounts 
the shipments as shown by the FILLED Or 

V), the total amount 
is entered upon the Loose Leat 
W) and the total amount 
as shown by the Sale 
comparing them, it 
mistake ha 


( 4 ircl 


Sales Sheets (Circle 
of the debit postings 
Leda (Circle X ) and 
whether a 


can readilv be seen 


occurred If the three totals agree it proves 
that the entries have been made correctl) 
It a discrepancy appears it proves that an et 
ror exists This can be done for any day 
week, month or year with the same result 

\ business é cannot possibly find 
quicker, simpler safer or more reasonable 


RWOOD 
UNDER 
ORDER 


RWOOD 


split order than the UNDI 
SYSTEM in conjunction with the 
WOOD N $ UNIT BILL AND 
TYPEWRITER witl the UNDI 
\Multip! Paper Ahenet 


system 


THE PREPARATION OF DRAWINGS. 


Che question has often arisen as to whethe 
the s ¢ f al dvertisement 1s aide 
by t ne ot photograph before the 
making of lt-tone There are presented 
with this cuts that show, if nothing 
elise. ft t mu be added to a cut by brir 2g 
ing out t rough or indistinct lines of 
photograpl In tl rst cut there is shown 
halt ‘ ide trom an unretouched photo. I: 
the se ( ne trom a retouched photo. There 
Is scarcely y room tor argument as to tl 
relative ilu t the two cuts If this is s 
would it not greatly aid the advertisement t 
get out of the photograph all that would in any 
way exemplity the thing illustrated? On thes« 


apparently small things there hinges the talk 
ing pow t the cut 

In a photograph, all the imperfections in the 
stand out boldly. Photography 
always has a tendency to exaggerate by means 
f the obtained Most 


photographs for reproduction are made under 


subject most 


depth of the shadows 


the most adverse conditions, especially as to 
best conditions 
i photographer's skylight, it 


this 


hehtinge But even where the 


preval is 
obviate 


is not possible to 


entirely exag 
geration 

experience, for example 
How disgusted you are when you observe that 
is made very prominent 


than is actually the case; or the 





AMERICAN SALESMEN IN ENGLAND 


ON YOUR EXHAUST PUT A MUFFLER 


By Frank Rutherford. 








\ copy of the Convention issue 
he New y¥ funny shows a 


ind attractive l. of the L. E 


SS rsetet nis Pe mpany 


hand 


Water 
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Pen Carbon 


LETTER 
BOOKS 


The largest and most complete line 
Ribbons to be had. 


DITMARS-KENDIG CO., 


Write for samples and prices. 


Send all orders to 
Sole Manufacturers, 










of Carbon Papers and Typewriter 






147 Centre Street, NEW YORK 
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PRATT F. MFG. CO., 117 Point St., Providence, RB. I. 





TO STATIONERS 
who handle Typewrit- 
ers or Supplies we want 
to send a sample of our 
RRub-beRR Type- 
writer Cover. For all 
Machines. Also for 
Adding Machines, Cash 
Registers, etc. RRub- 
beRR stands for all 
that is best in a typewriter cover. Get our prices and 
discounts to the trade. They will please you 


TYPEWRITER SPECIALTY CO., Inc. 
72 West Broadway New York 

















STERLING ADJUSTABLE MAGAZINE ERASERS 


are superior in every way 





Ket 
tra VOrk Sample 2x 


CREAHAN MFG. COMPANY, Pittsburgh, Pa. 

















CARBON PAPER AND RIBBON 


Hard Finish Carbon Machinery 
15 years 


JOHN WALDRON COMPAN’ 


NEW BRUNSWICK, NEW JERSEY 








Trademarks and Copyrights 


Send your business direct tc 





Saves time and insures better service. 


Washingtoa 


Personal Attention Guaranteed 
25 Years’ Active Practice 


Specialt y:—Typewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33, N. U. Bldg., Washiagton, D. C 




















The 


FLUID PENCIL 


Made in England 


Used by the 
Government 


= 











t and Spring Needle and are guaranteed to give 


THE FLUID PENCIL . 
AND N®°2 








~ oe 
THE FLUID PENCIL ~~ 
MADE JN ENGLAND N° 4 
ECKEL & C* NEW YORK 








No. | Fluid Pencil, Price $1.50 Postpaid 


] satisfac - 


n without fear of leakage 


Eckel & Company 


Importers 


39-41 Cortland St., New York 
Agents Wanted Everywhere 
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‘The Tenth National Business Show 


CCASION is taken at this period 
O of the year to emphasize the ap- 

proaching Tenth National Busi- 
ness Show, to be held in New York in Oc- 
tober. While it is three months away it 
is not so long in the eyes of those interest- 
ed—both the exhibitor and the spectator. 
You know what the old saw is: “To him 
who is interested time is short; to him 
who is not it is all time.” The aptness of 
the phrase at this time is significant, for 
the inquiries that have been reaching the 
office of the National Business Show 
Company, in New York, clearly show that 
the interest is great—greater than in pre 
vious years. 

All of this is part of the great educa 
tional campaign waged not only by the 
company promoting the enterprise but the 
campaign waged by the exhibitor, who in- 
variably has gone away from the shows 
held in New York and Chicago with a 
feeling that it is the one opportunity to 
bring the user to a just appreciation of 
what his device is intended for; its prac- 
ticability and general saving qualities. 
Perhaps the exhibitor has been more en- 
thusiastic over this phase of the problem 
than the promoters themselves; for the 
promoters only desired to give the exhib 
itor the opportunity of reaching the great 
est number in the quickest time; whilk 
the exhibitor desired to bring the mind of 


the user to a right way of thinking. 

That is the line of distinction. That has 
proven the key to the situation. 
The Coming Show. 

The show to be held in New York is 


the tenth of those promoted by the com- 
pany. It has taken a good while to reach 
a point in the development of office de- 
vices where the average individual could 
be made to see the necessity of such 
things. There is no difference, in this re- 
spect, between farm machinery and office 
devices. Farm machinery had a long and 
hard task to convince the American farm- 
er of its use and wide range of adapta- 
bility. But it conquered just the same. 
So with office devices. They have con- 
quered. The business show has been one 
of the strong agencies in this accomplish- 
ment. 

Attention is directed to the stationers 
of the United States in particular. The 
New York show will make a specialty of 
those things of current and specific inter 
est to the stationer. Stationery specialties 
have always occupied a strong place in 
the business shows, not only those con- 
ducted by the business show company of 
New York, but by those conducted by 
small and private enterprises, such as the 
Reading, Birmingham, Atlanta and Mil- 
waukee shows. But this year the show 
will enlarge the spaces devoted to the sta 
tionery field. This, in kind, is a part of 


the educational campaign waged. It is 
one of the outcroppings of the work that 
has gone on quietly for many months 


To Be Held at Madison Square Garden, 
New York, October 17 to 24, 
Inclusive. 


The stationer cannot afford to miss this 
treat. If he desires to see the best and 
the most in his line, he should arrange to 
exhibit in Madison Square Garden, but 
by all means to go. 

At the Chicago show last February one 
of Chicago's most prominent stationers 
had never thought kindly of the business 
show scheme. “What do we want to ex- 
hibit for?” he would often say. “Those 
shows are more for the typewriter and 
adding machine men,” would be his next 
statement. 

but he got away from that idea quickly. 
lle was finally persuaded to give the Chi 
cago show a “try.”” He showed his line, 
both of the members of the firm were 
there. One of them said at the conclu 
sion of the show: 

“We are thoroughly satisfied. 
we are surprised at the results achieved. 
We shall go in the next Chicago show, 
at least.” 

Bigger Results Now. 

That seems to be the tone of the feel- 
ing of most stationers. The typewriter 
and adding machine men, in fact all spe 
cialty machine men, have recognized this 
same thing long since. They jumped 
right in at the inception of the enterprise 
and have stayed with it. They used the 
most of the opportunity afforded by th: 
show and they have nothing but the 
heartiest commendations. Now the sta- 
tioner has arrived at the same point. And 
if typewriter and adding machine men sa\ 
good, why not the stationer, also. There 
is no difference, so long as the interests 
are affiliated. 

The New York show will undoubtedly 
mark a new epoch in the larger business 
show movement. Already the number of 
contracts and reservations are much in 
excess of those secured three months be 


Indeed, 


fore the time for holding the show. The 
Madison Square Garden has been ar 


ranged on plat so as to accommodate the 
increase which seems sure of being great 
‘r than was at first expected. And in this 
arrangement the stationery section wil! 
have one of the most conspicuous places 
in the Garden. At the Chicago show the 
stationery section was arranged along the 
entire east side of the Coliseum. It is noi 
known just what arrangement has been 
made for the New York show, but the 
management assures us that it will be 
ample to meet all the requirements and 
more notable than in the past. As a mat 
ter of fact, the number of stationery spe 
cialties is increasing so rapidly, it is 
doubtful now if the plan hit upon will 
prove adequate. In all probability the 
management will have to alter its plans 
altogether and adopt a much more de- 
tailed scheme. The applications for space 


are twice what they were a year ayo, 
which case the latter idea will prevail 

In decorative scheme another advance: 
in the education of the masses in the bus) 
ness show idea. The Chicago show wa: 
thought to embody all that was tasty 
effective and necessary in this respect 
But so much depends on effect that the 
New York show will mark a departure, 
the same as along other lines. When th: 
visitor first enters the hall at one of these 
shows he is unquestionably led to the ex 
hibit that is most attractive. Of cours: 
the management cannot discriminate i! 
this regard. So the decorative schem: 
will, as in the past, be uniform, an 
strive at a greater drawing quality. The: 
is now going on in the offices of the com 
pany in New York, a plan that will b: 
just the one to accomplish this end. S 
the exhibitor need not fear that his ex 
hibit will be slighted in any sense. 

This is the time for action. Now is th: 
“accepted opportunity” for getting in o1 
the ground floor and reaching the crowds 
The time set for the show is admirable 
during the Indian summer time. The nights 
as well as the days will be most pleasant 
and no suffering will be possible. Let 
the stationer show his color and get i 
abreast of the other fellows in the offic: 
equipment line He is the one to get the 
results. 


A LOOSE-LEAF ACCESSORY. 

The Morden Manufacturing Corporatio: 
Waterbury, Conn., advertisement 
their popular Hinged Rings will be found or 
of bus 


whose 


another page, report a good increase 


ness 
Each person using loose leaf books, or pet 
kind, has need 


forated sheets, or matter of any 


for Morden rings \s there is an enormous 
THE MORDEN HINGE? RINGS 
increasing use of loose leaf sheets, there 
naturally a great increase in the demand | 
Morden rings to hold these sheets, either f: 


temporary use in simple Manila covers, or f 

permanent use in eyeletted covers, or 

books made up with Morden Metals 
The Morden Manufacturing Corporation w 


be pleased to supply dealers with des¢ ript? 
° , 


vaio 


matter for enclosures in outgoing mall, 
with display cards for wall or counter 

electrotypes for circulars or catalogs. J 
ilso have a special proposition to make at tl 

time to every stationer, which will insure tl! 

a liberal profit in handling this line Writ 


them as to your 1 tirements 








A GREAT SHOT. 


\W. G Dunean, who has commenced busi 
ness at 185 Hope street, Glasgow, is a capita 


shot and nothing, he declares, gives him great 
er pleasure than being behind a gun. As 


pot hunter he has been 


very 





\\V G DUNCAN 
has many cups, tankards and pieces of silver 
plate decorating his rooms, won in open con 
petition with the rifl His favorite weapon 
is, however, the carbine, and during the five 


Simply press 
downward on 
a hard surface 
and the writing 
point appears 


Soiling of hands 


impossible 





“Standard Size,” 35c. 


Double ended office 
pencil, 50 cts 
Double ended pock«: 


pencil, 60 cts 


we 


a ‘ . 
i Lead refills in all colors, cor 
a taining | doz leads, 5c eacl 
Refi for double ended 
= | } pencils, containing 
A loz 1) ids. 1 Oe " } 


€a ear 








successful and 


OFFICE APPLIANCES 


years he ac 
urer to the C. G. A 


ibly at the top of the 
familiar figure on the ranges and took a keen 


ted as honorary secretary and treas 
Carbine Club, was invari 


averages He was a 


interest in beginners, encouraging them in the 
early when failure to find the spot so 
readily discourages many men, and by his un 
tiring efforts made friends who 
were loud in his praise and presented him with 


stages, 
many tast 


handsome piece of silver plate on his leaving 
the district 

He was in Capetown when the war in South 
Africa commenced and within ten days of the 
actively engaged in 


British forces. In 


opening of hostilities was 
the field, having joined the 
the early part of the campaign he was dis 
patched with a small 
intercept gun running on th 
Africa, and it was while with 
incident which forms 


expeditionary force ol 
60 men to west 
oast of South 
this party he tells of an 
ne of the best jokes against himself They 
nded at the port of Walfish Bay. a port i 


lescribes as the last place God mat 


HAMLET SOLILOQUIZES ANENT THE 
BURROUGHS. 


buy. or not to buy,—that is the questio1 

W het ‘tis economy to beat 

[he brunts and frets of outgrown p s d 
customs 

Or take up Burroughs ainst this sé of 
rouble 

\nd by a system end then 

lo halt, to hold,—no mort 


And by my holding say I an 


\ } 


good four hundred to the good 


r safe investment,—’tis a consummatio 
Devoutly to be wished. To | alt to hold 
| hold, perchance t lose ive there’s the 
rub: 


THE PENKALA PATENT PENCIL 


(TRADE MARK) 
PATENTEDDIN ALL COUNTRIES. 


“EVER POINTED=NEVER SHARPENED=ALWAYS READY” 
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For in that holding what reverse may come 
From bad accounts of weary, brain-fagged 
clerks, 
Must give me pause. There’s the respect 
That makes calamity of hand-kept books. 
For who would bear the worries that arise 
From multitudes of figures that make up 
My balance sheets, invoices, petty cash; 
My postings, bank account, record of sales, 
My pay roll and a thousand items more, 
That unprogressive man so often takes, 
When he, his general work could expedite 
With trusty Burroughs? For who would far- 
dels bear 
And grunt beneath a weary load of detail 
When ease in Zion could be had 
By making purchase of a good machine. 
That never tires and never makes mistakes; 
And who would hold time-honored custom 
dear 
And set down, sum and tablulate by hand 
If by his side were placed a magic box 
That does the work in half the time? Not I 
And by my father’s kingly ghost, I swear 
I'll cast away my ancient practices 
Forthwith, and take to others up to date. 
I'll buy a Burroughs,—and with this regard 
The current of my schemes and plans direct 
To new and open channels, where my bark 
Can sail upon a safe and easy course 
\nd thus end all my worry and vexation. 


—E. C. LANDIS. 





ON TO BOSTON! 
THE STATIONERS’ CONVENTION! 


ON TO BOSTON! 














Looks like a Fountain } 


The neatest Pen on the market 


Pen—is reall 


— 








The simplest pencil 


to operate Ne 


mechanism to get out 


a Fountain Pencil. 


es 
PATENT EPEMRALA D2 PR 
Z 


crews or complicated 


of order 









If your jobber 
can’t supply 
you send his 
name to 


M. WILLE 


re oe 





y ¢ ——— ms «18 East (7th Street 


The very 


Generous Discount to Retailers. 


THE TWENTIETH CENTURY PENCIL 





NEW YORK 
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HE evolution and development of Card 


Index Systems is hardly within com 
prehension. The diversified ways whic! 


it enters into daily use, the multitude of pur 


poses and details it most successfully adapts 
itself to, with the utmost simplicity and su 
cess, precludes attempting to enumerate its 
many possibilities and profitable us: 

It has become invaluable, in fact, indispet 
sable, to Salesmen for Customers’ Calls and 


Lists, and to Collectors lo Firms, for Cost 

Price and Quotation Records, given and re 

ceived: Costs of Productions: Stock Records 

and Material; Perpetual Inventories; Follow 

Up Lists and Collections; Salesmen’s Reports 
, . 


and Sales Records; Credit Cards 
Installment Accour 
kinds—to b filed by Names 
Numbers, Territories. or any 


- 


ers and 
dums of all 
Dates, Articles, 


Classifications desired. Libraries find it mos 
satisfactory for listing Books: and it is or 
venient Method of indexing ( rrespondencse 


Subjects. et It 
Estate Agents for record 
Mortwayg . i Insurance 


wit! exce 1 1 S 


Catalogues, 
vantageous to Real 
ing Rentals, Sales, 
Companies use it 
Insurance Registers, Expirations and Pr 
pects; 1s especially usewru ] 
ords and Subscriptions ne f advantag 
tanks and others in n ny Vay 

It is Perpetual—new records may b ce 
from time to 
Elastic and ac 
changes arise No 
handled—it ts 


time ther edn 


ommodates itselt wl 


dexing, and may be 1 ranged \ 


with no inconvente: ned it Fexpans 


limited—new names mav be added w 
cessitating rewriting otf pre 
records are ilw iVvs ict sible 
have occasion to refer 
By virtue of its Cros 
tures, it enables Salesmen t le ( n r at 
tention at 
its Alphabetical arr 


Estate men find it invaluab 


iny wivel 1tri¢ 1 sfturpins 


Zz. 


erties for sale ind re blk t file ‘ hy 
Locations, Owners’ Nat t 1 vet 

to each by Values when 1 rv for imn 
ciate information It | 

idvantage in listing R \ u 


ind | 


Locations; xpi \mounts, et 
s desired Mailing | y | dex by 
Individuals or Territori dd 
indicate its line of Busit ssist 
in iddressing speci | lists | dg \ int 
can be filed in ny mat . me 
ranged to show its maturity mt b 
benefit in handling Collecti 

Records of all kinds bh ndenr 
only Alphabetically. but ( vi \ 
Numerically, Geograp! t 
Salesmen’'s Routes, et nd simultaneously b 
simply employing the ni sary 
cards, markers, colors, or in many other pt 
tical ways—each a component part toward s 
curing any classifications or arrang nts 1 
quired 

The following forms will serv t ustrat 
a tew practicable applications the ( l 


dex principle 
Follow Up Cards. 


To secure a yfhitable proport 1 
returns, 


low ed up 


more pt 
Inquiries and Pr 
ind 


quiries are received, cards are 


spects must Ti 
consistently properly \s mn 
made out for 
each, arranged to receive information of valu: 


to corresp ndence lit 


and notations as 
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The Card Index Principle 


Discussing and Illustrating Its Adaptation to 


Various Uses. 





























ent p ind orders They are filed 
rdit t date requiring attention, and ré 
shifted ahead from time to time until de 
’ ad (Jr tl ‘ y may be classified Alp ibet 
NAME ' ovencee "nem 
TOWN «* oo Pore 
' toue 
| , . - 
oy Ta | ; 
tissue) serene J esvaics [esta ceesoss [pore [ss] _seoze J see 
r 
\ | \ r by Lox ties, and the t 
S ad ny ws¢ I ste Sig By 
Mplovine mbet a t b « irds Cat Pp sit 
ep . ert iT) lasses If ul Z1 i! D 
p sts periods or seasons is enab | 
Credit and Sales Record. 
\ mbinat ! Customers re re ‘ 
\ se exhibit ; niqt ye! 
ty lepe lent nd r ssil 
Cust bling juainting ! 
, s, new product \ 
1 ter yf ing d 
(mame suven 
rors erate eTnaet 
eusiwess Saiteman = 
c 2. -. E } , ; + + 
a ‘ | | 
[= | | 
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Jw | | 
e_s , ; ; , 
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} ; ; ; 
> > + > 
~ , ; . 
poce_t a — —_ —' - 
= I L 
ner ¢ ue 
| 
Chis 
re t iy ter 
the \ly \ \ . ly 
liv by St 1 Towns 
Purchase Register 
7" + ¢] Pris sing 
a ay? 
fant ’ - --*- 
. - ~ } aasonceme y ~ : 
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‘ < RQ 1) ( wit 
\ 1 \\ t s pu sed 
: lication nd bv nging 
9 rdir o ft lates | S 
Tick syste following { ders 1 
> ’ Aly ers ' : Ae 





Installment Accounts. 


accessib 








i€ compact! : na 
ird Index Syst renders it part 
ttable to lling of these st 
ts where pay ts e made at st 
uls. Our 1 mp ens ‘ 
ential dat rning contract and 
ts in accu convenient n i 
INAME AODRESS 
eco aad es. ceear - 
4 «- Te. wrath. wen leere termee t . - — _ 
. I . ; . : 

' 

; 

' 
leave oures : Weace a Caen Pavatets earers « 
t oe = 

oe \ bat 
é nay ’ 
ther « of tic ly 
t se u ne W 
] re re? , rds t 
ts ¢ sine 
g pay 
Mortgage Record. 
P 
( doy 
@ORTGAGOR avowess AMOUNT 
pavaeus 
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nvene 
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re each represented | different colore: ; 
ird, and f d by Str ts r Localities, for é“ 99 
fa and ed by Sut THE BEST LINE Ghe DUDL _ 
Stock Record. OF 
\ reliable and systematic record of incor LOOSE LEAF, BOOK, Pi ° 
ing and outgoing mer ndise is a necessity to 
a eek teed Sedans. i eae TYPEWRITER COPY HOLD: 
liut f absolute check on all stock transai ois 
bh ee ’ hortawes. wast = il Made for the efficient 
ee o9 gh —s . JP CARBON PAPERS handling of all kinds 
lurnishes a gauge as proper quantities | of copy work. The 
to carry, preventing overstocking and the an only oe 
noyance and loss incident to running low ‘‘and we can prove gg hol- 
It indicates wv t nstitutes maximu nd der 
de- 
— e vised 
| Se Sold at the lowest possible for 
OO meme = OHS SOT . : . . — 
eae Pr rir ty Tere prices, quality considered with 
| | ; t t t | | — 
; j } i} J | o 
| | ; ; | ' ; Re- 
HE AERA st Our No. 5 
= i ttt Special designs for tard - 
| | | | | | hook typewriters. This is the same 
| | | | | | | 1 | e as our No. 2, but 
, ‘ , l ¢ e » 
es y A, mounted on an 
t a arial SEND FOR adjustable pedes- 
ati eee ws : CIRCULAR tal to be raised or 
50 on oF * Sacieiiiidaie lowered to any 
rtic verificat ppreggres. De heighth, Can be 
In ven int f @& FULL LINE set at any angle. 
le 1 \lp — Fine for work 
~ ( ee. o. ©) where standing 
. D U D L EY up is required 
Incorporated A HAS LINE FINDER 
Manufacturing Co. 
es, intormati MANUFACTURERS FOR THE TRADI 
is Co., Chicag 
cae aoe a OFFICE: FACTORY a 
96 John Street 180-182 Centre St. U.S.A. 
NEW YORK, N. Y. 














A PARABLE OF PROSPERITY 








Once uy time t vere two yout We carry in stock ready HIGH GRADE PAPERS 
oe : 7 ; ie a a . y> 
f Life and re given an ever for immediate shipment COMMERCIAL STATIONERY 


cen by's taw-bone factory, and lol WRITINGS, ® 
ot ee i) ee 


Sass eee | ime, |OQUONG 
’ urs i " in all grades BO ND 


and specialties in 
atpgeettal LINEN 
BOOK and COVER 
PERMANENTLY ORGANIZED. . PAPERS 


| ) 


{ 
“soT 


a oon LASHER & LATH 
New York City | SAMPLES SENT Paper Mefe 


i8 BEEKMAN STREE’ 


ON REQUEST ee — 
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A Fortieth Anniversary 


WCRANTON WETMORE & COMPANY, 
of Rochester, N. Y 
their fortieth anniversary in the 

stationery field. On the 30th 
1878, the firm opened for business at 
street, in the Butts building. The 
were Elbert Henry and 
Wetmore, two young men employed previous 
ly as clerks in the book store of Steel & 
Avery Their stock consisted of a modest, 
well-selected assortment of such goods as were 


book 


celebrated 
book and 
day of May, 
10 State 
proprietors 


recently 


Scranton Lansing G 


commonly carried in a first-class store 


of that period 


courtesy 


haps more noticeable than its 


Scranton Wetmore & Company Commemorate 
Forty Years in the Stationery 
Field. 


forty years of business activity have bi 
o the Wetmore & Cor 
i highly valued reputation for integrity 
and 


hirm of scrantom, 


milly 


fair dealing, as well as for the 


high quality and reliability of the mer« 
dise which they offer. Their store is large, one 
ff the largest in the country; but the attra 
tion and charm of the establishment are ps 


mere size Res 











VIEW OF 


One d 
Walker, and 
Scrantom, 


becoming 


One and a half years later they were 
by another young man, Albert ¢ 
in the year 1878 the firm 
Wetmore & Company, Mr 


the third partner 


became 
Walker 


The personnel of the firm 


remained unchanged until April, 1905, when 
occurred the death of Mr. Scrantom, a severe 
loss to his co-workers and a sorrow to the 
community at large, by whom he was univer 


sally esteemed. In August of that year Joshua 


T. Gorsline, who had been for many year: 
cashier and manager of the office, came into 
the firm as a third partner. the firm name re 


maining unchanged 





VIEW OF 


During thes 
firm has 


forty years of business life 


witnessed a growth of its home 
trom a population of about 62,000 to a 


pality of the 


munici 


dents of Rocheste1 


rience 


have 


1 
aise 


STATIONERY DEPARTMI 
the either the state 


city lO 


STORI 


delight in paying it Ir 


quent visits, to wander about among its shelves 
ind nooks \ 

friend is usually 
tered 


with some 


the 


meeting congenia 


one of delights encour 


here. Visitors, speaking from an expe- 

of extensive travel, testify that they 

een no store of this class, at home or 
ibroad. which offers such attractive mercha) 


in such infinite variety and at such satis 
factory prices Many of the collections 0 
wutiful things have genuine artistic valu 
visitors are always welcome to inspect 


n ‘ 


their hearts’ content ° 


accessible from 


store, 








Main street entrances 
the Book Department, which is wort 


its place as the foundation stone f t 


first class and a population ap business. On its spacious shelves and tab 
proximating 200,000 Che growth of this mav be seen one f the largest displays 
“Book and Stationery” store has more than books in the country All important d de 
kept pace with the progress of its environ sirabl iterature is placed 1 stock prompt! 
ment In 1880 it was removed to the large ul mublicat 
store, No. 12 State street lo it was added braries id rie mpleteness 
later a rear “L” and office spac nad sales \ us d partments of lit ture Ss 
rooms on the floor abov: t biog vhy, ft l. poetrv. essays 


A most charming little den in Mission $ 
s the repository ft books in choice and 
bindings, and is magnet that draws 

n admirer 

Phe faciliti t this store enable it to 1 

ire rare an ostly books and fine bind 
upon the most favorable terms Foreigi 
ut-ot-print books are promptly ft | 
hrough special foreign agencies and thei 
ections 

Scrantom, Wetmore & Comp: 

rge, thoroughly equipped shop for the « 

n of societ ess and profession 
graving and d bossing 

For many years the firm has maintains 
standard of ex lence in engraving 

und outside the largest Eastern cities 

ve had tl eward ir reputation wl 
procures for ther rders from the most 
tidious trad y in Rochester, but 

vns and cities far and near 

This is the motto of the Commercial ] 
irtment Business stationery and suppli 


| a f 
se leat 


late «<r de vik 


ind a the 


for facilitating and ec 


systems, 


nomizing labor in bu 


ness offices, are an important part of the n 
chandise in this dep 


irtment 


a large section of t 


nd equipment occupy 
basement Among the exclusive lines fou 
here are Derby Ds« sks, Vetter Filing Cabinet 


Danner Sectional Bookcases and A. A. Wat 


nan Modern Self-Filling Fountain Pens. Su 
large and comprehensive stock ts regul 
maintained that n shortest notice, it is | 
sible for this department to furnish and eq 
othece complete, with either economi 
plainness or the most elaborate elegance. He 
re displayed fine furniture suitable for t 
yme library tudy, and such specialties 


satety deposit vaults tor the safe keeping 


aluables Many rticles men’s pers 
1s¢ as safety I rs ind pocket knive 
best quality ! mong the unusual merc] 
dise 
While brief descriptions of the retail bu 
Ss nly of this great store are attempte¢ 





RNITURI MEN 
e busi = wi the , 
este New Ye S 
ces i t \ é ppt ( p 
S| | ay es 
\ aay 











NEW TYPES VALLEY CITY DESKS. 


Che increasing popularity of the sanitary 
pe of furniture nstruction has en 
uraged the production of this class of mod 
by manufacturers of the different items 
particular the Valley City Desk Co., 
f Grand Rapids, Mich., have recently brought 
lel h their enterpris¢ 

{ nd construction 
of a roll top 


We show rewith illustrations 
I typewriter desk 
construction per 
bstructed sweeping and washing 
its t possibility of the 





YPEWRITER DESK 
rccumulatior f paper, refuse and germs un 
derneath the desk The Valley City models 
ire made in quartered oak, with heavy corne 
nd leg mat is of extra thick. 
nd imparts to these new models an ap 
ira leg é substantiality that 
es an impression of quality such as awa 
kens particular interest when one learns the 
price In fact it is no gross flattery to say 
hat there is splendid compromise here be 
lity, in that for a very 





rit 
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Sterling’ Typewriter Ribbon 


; p . 
“MAKES A LASTING IMPRESSION” 





The a 














machine is, unless the ribbon is a 
the best results that can be obtained 
We have | ‘Sterling’ typewriter ribbons for four- 
teen years and do nothing else. In other words, we are typewriter 
SPECIALISTS. If you want the very best non-filling ribbon 
cae get the ‘‘ Sterling.” 
Dealers wanting a line of ribbons that will do away with their 
ribbon complaints can find it in the ‘Sterling.’ 
discounts a Write and get them. 
AGENTS WANTED IN ALL LARGE CITIES 


NATIONAL GHEMIGAL COMPANY 


Office and Factory 41 West (16th Street, NEW YORK CITY 


No matter how 
Sterling” 


from it. 


good your 
getting 


een making ‘ 


you are not 


bbon 


Our re most liberal. 























SURPRISE STATIONERY HOLDER 


QVARTER COAK 
(7) seven feet shelf surface. Holds 


15 ir ong, 34 wide, 7 in. high, weight 8 lbs. 
1350 sheets paper, 75 enve lopes, stamps and pencils, viz: 150 sheets Typewriter, 150 
heets Legal Cap, 150s ie ets long Bills, 150 sheets Regular Letter, 150 sheets } Letter, 


150 sheets 4 Letter 150 s heets Regular Bill, 150 sheets ? Bill, 150 sheets 4 Bill, 75 
Envelopes, B x for Stamps, y for Pencils. For full i CO. St. write to 


“The Lineograph 
DUPLICATOR 


Simple in construction. Simple to 
operate. Results always satisfactory 
whether type or hand-written circular. 
Neat, clean, compact. 


IMPORTANT.  Lineograph machines are sold 
without restricting the user to purchase or use our 
supplies. Send for Price Lists and descriptive booklet. 


The Lineograph Company 
Makers of Duplicates and Supplies 
112 Fulton St., New York, U. S. A. 














At your Sta 
tioner's or sent 
direct on re- ~ $1. 00 
ceipt of price 


J. M. ‘ULLRICH & CO., “Siytocrarmic anp Fountain pens. NeW York,N.Y. 


hed 1844) AGENTS WANTED. 135 Greenwich Street, (Thames Building.) 











WANTED! 


REPRESENTATIVES IN AL! ‘ARTS OF THE WORLD TO SOLICIT 
SUBSCRIPTIONS ‘oR “OFFICE APPLIANCES,” 


We Pay Liberally 


SUBSCRIPTIONS DOMESTIC FOREIGN 

Year 3 1.50 . , . $ 2.00 
5 Year 5.00 ; ‘ ; 7.50 
10 « re ] (Mn) 15 00 


THI COMMISSION TO YOU IS 33} PER CE NT 
NICATIONS TO 


THE OFFICE APPLIANCE COMPANY, “303 Dearborn Street, CHICAGO, U. S. A.» 

















ALL-STEEL FILING UNITS. 
The development of a new line of business, 
which promises a large market for sheet steel, 
is indicated by a departure recently made by 


Fireproofing Company, Youngs 
town, Ohio. . For some years certain forms of 
furniture have been manufactured of steel, no 
tably shelving and other equipment for vaults, 
library stacks, bank fixtures, More re 
cently the use of sheet steel as a material has 


the General 


etc 


been enlarged by the manufacture of doors, 
moldings, window casings, and the like 
A recent bulletin issued by the United States 


Forestry Bureau indicates a condition in the 
lumber market which has been foreseen for 
some years by those manufacturers of various 
kinds of furniture who require large quantities 
of oak, beech and other hard woods. The in 
vestigations of the bureau indicate that at the 
present rate of consumption the hard wood 
supply will practically have been exhausted 
in sixteen years’ time. The approach of this 
condition is already felt Within five years 
the cost of quarter saw d oak, which is used 


largely in the manufacture of office furniture, 
has advanced more than 50 per cent. If this 
rate of increase continues, long before the 


lumber supply has been exhausted, prices will 


have become so high that the use of lumber 
as a material for ordinary purposes will bs 
impossible 

As a substitute for wood there has been a 


tendency on the part of manufacturers of bank 


and library equipment to construct office fur 
niture, and particularly filing devices from 
sheet steel Certain advantages commend the 


use of steel in place of wood For instance 


on an average, a filing equipment composed 
entirely of steel devices will occupy 25 pet 
cent less floor space than an equipment of 
wood devices having the same capacity and 
built on the same general lin \s matte 







14 TOP PLATE —< 


FLAT 
LETTER FILES = 


ROLLER BOOK: 
SHELVES AND 
BOOMSTALLS —* 


TABLE BASE — 
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] 


devices are built 


hard 


onomy wood 


OL eX many 


cheaper wood, veneered with a wi 


or plain color, and finished t 


ik rT mahogany 


in e¢1 Tri 


emi ble 


NO MT 


— NO 14 FLL 


— NO 24 TB. 


of 


} 


Od, 


and the veneer is likely to blister, permanent 
ly marring the appearance of the piece. 

While vertical letter files, document files ( 
card index cases are not uncommon, made 
steel, it has remained for the General Fire 
prooting Company to work out in steel de 
vices the unit sectional file idea, which h: 
proved so successful in wood furniture lo 
day this company its the pioneer in providing 
i complet ine of these devices made entirely 
f ste \s indicating the material the trade 
name Allsteel has been adopted 

The line which 1s now ready for tl t 
includes 40 separate devices, built on the ni 
idea \ny device may be used wit ny ther 
devi rizontally or verti lhe 4 ity 
of this arrangement is tully understood whe 
the requirements of the average user ar 
sidered. For filing purposes, for instar 
business man may require a verti etter 
of small capacity, and a flat letter 
voices, et and document es insu 
policies, leases, and the like; perhaps t g 
drawet two, and a limited number of rd 
index cases. Such an equipment may be id 
n four units, which may be placed on bove 
the ther and interlocked, so that they will 
not be dislodged by anv sudden jar \s 
business grows and additional filing capacity 
is required it may be increased a sectional ut 
it a time The illustration herewith shows 
se built up of nine separate steel units 

In addition t the unit filing syste the 
General Fireproofing Company is building 
lesk ind tables of stock designs, which art 
irried by dealers ready for immediate deli\ 
ry \l tf these cases are finished either in 


i 





“AS GOOD AS ANY—BETTER THAN MANY” 


JOHN ALLEN @ CO. 


478-480 Pearl Street, NEW YORK 


wt 
urer 


Carbon Papers 


@ Typewriter, Pen, Pencil and 
Full Carbon. 

QGuaranteed Non-smut. 

GLong-lasting. Clean Writings. 





Typewriter Ribbons 


For all makes of machines. Will give best 
service and insure satisfaction to users. 


Write for Samples and Prices 











BOOK-KEEPERS 


CUT OUT YOUR TRIAL BALANCE of Personal! 
counts, by using out Ledger Balance Proof. It's new 
and you have not seen it. Write us and we will send you 
testimonials that will make you SIT UP AND TAKE 
NOTICE. 


MILLER & HAM. Chattanooga, Tenn. 



























































7 
We Manufacture 
Adding Rolls: 
} 
} 
For All 
Makes of | 
: 
Machines | 
} 
Ruled or Plain 
Cash Register Customers Rolls 
Cash Register Detail Record Roll 
Police Ticker Rolls 
Rapid Rolier Copying Tissue 
Time Clock Rolls Telephone Rolls | 
} 
BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 
4th and Commerce Streets | 
PHILADELPHIA, PA. 
% ‘ 
Q% @ 
a 
SEND °, oo BEST 
FOR J CORNER 
SAMPLES < MADE 
RIBBONS and CARBON PAPER 
Contract plies in large or sma rit 


PLAIN and DECORATED Boxes 
HAVE YOUR OWN IMPRINT BOXES 


SNELLING & SON,  “*jiedurc 
SO. BROOKLYN, N. Y. 
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WEIS TRANSFER CASE. vledat f just where his bus $s month and every month in the year and is 


( panying illustrations are of th nd whether or not he is making the just 1 good for several years’ business. The rulings 
Weis Sectional Verti Transfer Case. built turns from his investment he should natu are for the entry of totals of the day’s transac- 
ntirely of kiln-dried hardwood. It is said t xpe t ee ie : tions and the recapitulation of these totals in 
the only transfer case of its kind equipps he Bookkeeping and Audit Compa - the proper space provided will give the infor- 

th roller bearing The drawers have th« Reway OS Ce oe een eee mation that is desired. 

pacity f the standard vertical file and ar en this state t affairs into account and have 
heolutely dust-proof. The frames are rigid devised a neat and easy way of enabling a D. J. Hogan, the manager of the company, 
at 6 7 inager to get the net results of his business is a young man of experience in the accounting 
ily with the least possibly difficulty. Better field and has taken much pains to develop the 
still, it is so simple and complete that a know! system, which he knows to be a great boon to 
lge of bookkeeping is not a factor in deter busy men. He has fitted up. a, suite of rooms 
ining the results desired, and even an office at 114 Dearborn street and is already busy in- 
oy could fill out the blanks and hand then stalling the system in different offices which 
for inspection The systen sists of a have been shown the merits of the business 
nk book ruled off for every day 1 the record. 





Of Interest to Manufacturers 


Two Letters Which Cover a Point of Importance to Manufacturers 


HE following correspondence with a prominent manufacturer in the field covers a 

matter of such special interest that we have taken the liberty of printing it in 
he magazine. We believe we violate no confidence in so doing, although 
the correspondence is run without the knowledge of Mr. Wilson. The correspondence 


t 








a ee 
CHICAGO SHIPPING & RECEIPT; BOOK CO. 
Kinzie and Armour Avenues. 
WEIS VERTICAL SECTIONS 
Chicago, July 1, 1908. 
The sections are fastened together in a sin . : 
mant he stacked as high Office of the President 
nted ht Publ he v \p ; + 
. ‘ 1 oe _nicago 
rhe W O88 Tet 8 a ar Dear Sir:—Our attention has been called to an announcement in a certain paper that 10,000 
5 rket and is handled by leading pies are to go to the stationery field. A letter from the publishers on the question of subscription 
shout the country. It not only LVS We are writing this letter to 35,000 stationers and their clerks.’’ This makes us sit up and 
nsists of ill line of office cabinets, filing think TEN THOUSAND! THIRTY-FIVE THOUSAND! Borrowing from the immortal 
sec ndex drawers. etc., but embraces | Wats Esq Where are \ at?’ 
x S ips, postal scales, photo mailing We have been doing business with the trade for several years; our representatives have 
nes. binders. as well as a number gone from the Northern confines of Canada to the Gulf of Mexico, and from the Atlantic to the 
EN, a ice well known to the trade Pacitic. We were under the impression that we knew the field, but TEN THOUSAND! — THIRTY- 
' : FIVE THOUSAND! Odds ] Have we been asleep and failed of our opportunity? If so, you 
must |] e been doing a Rip Van Winkle stunt also. Wake up! 
Your truly, 
Cc. $. & R.. B. Co 
(Singed) RatpuH Witson, Pres 
O \ IANCE COMPANY 
Chicago. July 2, 1908 
M 2. 0 * S.& R.B 
( ‘ ‘ Ii} 
Dear Mr. Wilsor \ rt from the illustrious T. W., permit me to resort to the 
ing advice of Aunt Cint Ca’s irself! Neither of us have been asleep. If the title of 
Stationer’’ had to cover 10,000 it would make a mighty scant blanket which would leave several 
1 pairs of feet and legs sticking t. If it had to cover 35,000 there would hardly be a 
pit vary woof an it ng for « ndividual. I repeat what I have'said to you and other 
n ’ turers in the field for several years, namely: That there are in round numbers 1,500 com- 
mercial stationers in the United States, Canada and Mexico. Concerns of the type of Marshall 
Jackson, Stevens Maloney, S. D. Childs & ¢ M. D. Rider & Co., etc. Not all are houses employing 
h 1 capital as those mentioned, but do business along the same general linés, and have an 
The term Statione much ; e revere it, has almost been outgrown by the type of 
I have mentioned The term 1 es no distinction between the commercial houses or 
office appliance dealers wl e becor h factors in the business of the country and the news 
tands or fancy goods concert ic] ecause of a few shelves filled with paper, envelopes, pens 
Lists published under the gener ead of ‘‘Stationers’’ include grocers, department stores, 
ewelers, druggists and news stand Frequently there is an identification mark ioe these sundry 
inesses, but even when those are used t ist contains a large number of concerns which are of 
terest to manufacture ke irselv For example, there is hardly a list published that 
ot credit Chicas vith more than 100 stationeis, exclusive of those marked jewelers, dry 
tore et Yet, a matter of fact, there are only nineteen commercial stationers in 
[ feel that the parties 1 ng announcement of the '10,000" stationers and ‘*35,000"’ station- 
STING THE STRENGTH e been buncoed by t t I 
I doubt if that many could be scraped together if every news stand from Mrs. O’Shaunesy 
istrations and particulars of the enti n Spokane to Gi inni Spagetti in Key West, Fla., were included 
mpany ’s catalogue The Stationers Year B va ent t less than 1,000 concerns 
est to Weis Mfg The mmercial stationers’ busine an important industry in the United States. Its 
\T [ es with the manufacturer f the lines which are marketed through these concerns make an 
estment of millions of dollar It em] undreds of thousands of people and is a factor in the 
THE BOOKKEEPING & AUDIT CO. erce of the country. Its product n the markets of the civilized world. There is no call 
Many an off mee eS busy t — * I le ere thi 5, Of e been secured, but they must be concerns other 
is b ks or to even dig : 
his accountant. A Yours very truly, 
: ever has an en ' EVAN JOHNSON ° 
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I am of the opinion that the Boston Souvenir 
Number of Office Appliances, which will be 
out August 10th, will be the most interesting 
and attractive number ever issued and will be 
the largest of any publication ever issued in the 
field. It will carry an interesting account ofthe 
Convention proceedings, appropriately illus- 
trated. I believe every man in the business 
will be proud to refer to it as his trade paper. 


Our friends who wish extra copies should 
get in their orders in advance. 


Every Manufacturer who sells to the dealers 
should have his advertisement in the num- 
ber. It is his opportunity to place his an- 
nouncement squarely before the entire trade 
in the U. S. and Canada as well as the most 
important dealers in the foreign field. 


You may be sure I have not overestimated 
the effect and value of the number. I would 


rather underestimate it. 


Don’t miss your opportunity. 


EVAN JOHNSON. 
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“a 
Acme Stapie Co 
Addressograph Co 
Allen, John & Co 
Am. Bus. Supplies Co. 
Am. Multigraph Sales Co 


Am. Sectional Furniture Co 
Am. Writing Machine Co 
Ames & Fiilstead 

Asbestos Copying Bath Co 
Automatic File & Index Co 


B 


Baird Mfg. Co 

Barrett Bindery Co 
Bayer, Frank 

Beaumel, D. W. & Co 
Berger Mfg. Co. 
Blickensderfer Mfg. Co 
Biur Knot Carbon Co 
Bookkeeper & Audit Co 
Buchanan, B. E 
Burroughs Adding 
Bushnet!, Alvah Co 


Machine Co 


@) 


Carter's ink Co 
Chicago Business System Co 
Chicago Commercial & Spec. Co. 
Chicago Shipping & Receipt Book Co 
Chichester Bros Chair Co 

Clarke, K. B 

Columbia Ribbon & Carbon Mfg. Co 
Combined Tool Co 

Commercial Supply Co 

Creahan Mfg. Co 

Craig Co., Woodson L 

Crooks Mfg. Co., S. §S 

Crown Ribbon & Carbon Co 
Cushman & Denison Mfg 


D 
Dearborn Desk C 
Dexter, C. H. & Sons 
Dick, A. B. Co 
Ditmars., Kendig Co 
Dodge, D., Co 
Dougherty, John A 
Dudiey, The Mfg. Co 
E 
Eckel & Co 
Edison Business Phonograph Co 


Elliott-Fisher Co 


Ensign Mfg. C« 


Eureka Blotter Bath Cc 


Feit & Tarrant Mfg. C« 
Force, W. A. & Co., Inc 
Francis Sales Co The 


G 
Genera! Fireproofing Co 
General Typewriter Exchange 
Goertz. August & Co 

HM 
Hampshire Paper Co 
Hawkes-Jackson Co 
Hawkins Wilson Co. 
Heale, J. H. & Co. 
Higgins, Chas. M. & Co 


Hudson Cabinet Co 


ideal Book Mailing Corner Co 
Imperial Methods Co. 

Indeliba Mfg. Co 

industrial Law League 
international Carbon Paper Co 
Ireland & Mathews Mfg Co 
irving-Pitt Mfg. Co. 


J 
Junior Typewriter Co 

K 
Keystone Carbon Paper Mfg. Co 
Lasher & Lathrop 
Leonard Mfg. Co 
Lineograph Co 
Little, A. P 

M 


McClellan Mfg. Co 
McFarland, W. H 
Mcintosh in VW & Cec 


63 
115 
127 
131 

95 
145 
123 
142 


2 
102 


12 
60 


86 


63 


wh 


Maier & Co., A. J. 
Manifold Supplies Co 
Mann, William Co. 
Marysville Cabinet Co 
Mead, A. G 

Merrow & Guerney Sales Co 
Meyer & Wenthe 
Miller & Ham 

Mittag & Voliger 
Mittaneague Paper Co. 
Monarch Typewriter Co 
Morden Mfg. Co 


N 
National Business Show Co 
National Chemical Co 

National Folding Machine Co 


Neidich Process Co. 
Newton-Rotherick Mfg. Co 
North American Supply Co 
Nye-Welty Co 


2] 

Office Appliances 

O. K. Fastener Co 

Oliver Typewriter Co Bk 
P 

Peerless Carbon Paper & Ribbon Mfg. Co 


Pelouze Scale & Mfg. Co 

Pen Carbon Manifold Co 

Pratt Fastener Mfg. Co 

Printograph Co., The 

Progressive Wire Goods Co 
R 

Rebuilt Typewriter Co 

Remington-Sholes Typewriter C<« 

Remington Typewriter Co 

Republic Carbon & Ribbon Mfg. C 

Rising, B. DO. Paper Co 

Rockwell-Barnes Co 

Rose & Frank 

Rothschild, M. M 

Royal Typewriter Co 


Sanford & Bennett 
Secor Typewriter Co 
Security Mfg. Co 

Seiber & Trussell Mfg. Co 
Scofield & Co 
Siggers & Siggers 
Simplex Mfg. Co 
Smith, L. C. & Bros 
Smith, S T Co 


Typewriter Co 


Smith Premier Typewriter Co 
Snelling & Son 

Snyder & Black 

St Louis Typewriter Exchange 


Stafford Mfg. Co., E. H 
Standard Folding Typewriter Sa 
Standard Index Card Co 

Storms Co., H M 

Superior Mfq Co 


es Co 


Technical Supply C« 
Thomas, L H Co 
Thorp & Martin Co 
Triner Scale & Mfg. Co 
Twinlock Co., The 
Typewriter Emporium 
Typewriter Inspection Co 
Typewriter Specialty Co 


U 


Ullrich & Co J M 
Underwood, B. D 

Underwood Typewriter Co 

nicn Ribbon & Carbon Co 

U. S. Typewriter Ribbon Mfg. C 


Universal Adding Machine Co 
Vv 
Valley City Desk Co 
ctor Typewriter Co 
Ww 
Waldron, John & Co 
Walker, David D. Co 


Webster, F. S. Co., 
Weeks-Hopkins Co., 
Weis, The Mfg. Co 
Welty Co., Wm. A 
Weston, Byron Co 
Wholesale Typewriter Co 
Wiggins Co., John B 
Wille, M 

Writerpress Co The 


Supplies 
A. A 


Valley City Novelty Co 
Yawman & Erbe Mfg. Cc 


INR 
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RIBBONS 


THE: BEST 
YOU EVER HAD 
OR YOUR. MONEY BACK 


OUR RIBBONS are guaranteed to be non-filling. | 
The color is rubbed in by hand They produce 
the brightest colors. Their work will erase clean 
anc neat when grease ribbons smear and blur. 
They are made heavy. medium or light inked. 

Grade “A” is a light weight Carbon made 
from the highest grade of imported tissue and 
is entirely free from pin-holes. The soft, silky 
texture of this paper combined with its non- 
grease coating makes it yield in any work the 
clearest copies of sharper impressions than 
can be produced by the heavier carbons. It is 
used for legal work, duplicate reports, smal! 
figures, fractions, ete 

Grade “B"’ possesses the same ha raeteris- 
ties as grade “A” but is heavier 
and is used for general work where not 
more than 6 copies are required. 

Grade ‘C” is a good, cheap Carbon, 
but a grease carbon. The colors 
used in all our Carbons are per- 
manent and will not be affected 
by the most varying temperature. 


Blur -Knot Carbon Co. 
Rochester New York 


Alphabetical Index of Advertisers | BLUR KNOT 





































have a 


own arm, 
you can 

just copy 
any posit 
or angle 


e them with any make of Typewriter 
Billing 
Shield will 
ks 


i can us 
Adding Machine, or even Elliott - Fisher 
Mac hine 


old Copy Books, 


s, at any height or any angle. 
Loose Sheets, Cards or Boo 
h Stiff Covers. 
HAS PERFECT LINE INDICATOR 
Saves Eye-Strain—Increases Efficiency 


Line Indicator, 25 Cents Extra 


The IDEAL Copy Holder for schools teaching “touch 


tem”’ work; | 
ling it, yet does not obstruct view of work 
Some’ of our dealers and agents have equipped 


hole city, county and state offices 


DEALERS (inus,to THE TRADE 


For Sale by the Leading Typewriter Manufacturers 


Combined Tool Company ‘“;nn"*, 


joint® flexible 
s Phable as your 





romotes confidence in keyboard by 


so 
ad 

to 
on 


or 
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Y. & E.”’ Rapid Roller Copier which pr 


facsimile coptc 


“¥.& BE.” 
FILING SYSTEM 
SUPPLIES 





There is a greater gn 
for the Dealer in “Y. & 

E.”’ Filing System i. 
plies than in any other 
line. Ourwide advertising 
creates and maintains a 
strong, constant market. 














New York 
Boston 
Philadelphia 
Washington 
Pittsburg 





YAWMAN4%? FRBE MFG.(. ero 


Main Factories and Executive Offices 


Rochester, N. Y. 











WAN TS 


NOTE—"‘Want” advertisements are received for 
thie department at 2 cents a word for light faced 
type and 3 cents a word for heavy faced. Mini- 
mum charge of 50 cents. Oniy legitimate adver- 
tleements received, and those relating to trade 
necessities. 








HELP WANTED. 





WANTEDO—Traveling salesman with established 
trade for ribbon and carbon paper. Send particu- 
lars as to salary, references, etc. Box 36, Office 
Appliances, Plymouth Bldg., Chicago, Ill 


WANTED—To correspond with a man capable 
of manufacturing ribbon and carbon ink, paste and 
mucilage. One at present engaged in the business 
preterred. Address P. O. Box 454, Atlanta, Ga. 


SALESMAN WANTED - Experienced traveling 
salesman for Underwood machine. Salary, com 
mission and traveling expenses Southern terri- 
tory. Address, with reference and record, “T 
P.,” care Office Appliances 


SALESMAN—Calling on the retail trade to han 
dle as a side line the Improved “Dollar Yale Add 
ing Machine.” Over 2,500 in use in U. S. postoffice. 
The new one is bigger, and better. Made of steel 
nickled. Write for booklet and mention Office Ap- 
pliances. Yale Mfg. Co., Newark, N. . 


WANTED—High grade, experienced typewriter 
salesman to travel out of Portland, Oregon Per- 
manent position to right man. Salary, commission 
and expenses. Give age, experience, name, pre- 
vious employers and compensation expected. Must 
furnish surety bond. Address Box 40, Office Appli- 
ances. 














WANTED High-class experienced specialty 
salesmen as branch managers in the following 
cities in New York state: Albany, Troy, Schenec- 
tady, Cohoes and Watertown. An exceptional op- 
portunity to control exclusively the sale of a high 
grade, non-competitive line, with an unlimited 
market. Profits average $200 monthly. Address, 


uy references, Specialty Sales Co., Glens Falls, 


WANTED We want a live dealer or agent in 
every city in the country to sell a machine for 
sealing and fastening packages and bundles 
These machines are quick sellers to merchants and 
business men and there is a good supply business 
in connection, for tapes must be supplied for fu- 
ture use Write for particulars and terms to 
Francis & Co., 2159 Madison Ave., New York City 





FOR SALE. 





FOR SALE Ten American change makers 
Brand new; never been used Make me an offer 


Address “CHANGE,” care Office Appliances. 
FOR SALE—A Gammeter Multigraph Machine, 
almost new, in perfect condition Also stand for 


same with inking attachment and all parts and 
tools. Address CADET STORE, West Point, N. ¥ 
FOR SALE 


FOR SALE—Patent covering loose leaf, current 
binder Mechanism is simple and inexpensive to 
manufacture, and posseses distinct advantages 
Price $500 Address ‘‘Inexpensive,”’ care Office 
Appliances, Plymouth Bldg., Chicago. 





FOR SALE—Repairman’'s outfit and supplies for 
sale cheap One typewriter, set repair tools, 50 
ribbons, gross bottles oil, copyholders, erasers, se, 
eral gross stenographers pencils, carbons and other 
material, all for $100 L. S. McNutt, Boone, Ia 


PATENT RIGHTS 
SWINGING SHELF OR TYPEWRITER STAND 
together with valuable details of economical mar 
facturing methods for its production 
Will trade for salable office specialties 
Address ““West,’’ Care Office Appliances 





FOR SALE—The advertiser has several slightly 
used hand-operated Burroughs Adding and Listing 
Machines for sale at a liberal discount from the 


price of a new machine These machines are as 
good as new and will last a lifetime They have 
been displaced by the latest style Burroughs Ele« 

tric I will be glad to quote prices on request 


“BURROUGHS,” 7 Spitzer Arcade, Toledo, Ohio 








SITUATIONS WANTED. 








SITUATION WANTED—AIll around repairman 
and salesman wants position in the South Either 
on road or in city W. E. Lusby, 46 S. Main St., 


Memphis, Tenn 





St. Loui 
San Fran 
Los Angele 
MISCELLANEOUS. 

WANTED—Office appliances, advertising nove 
ties, calendars, premium goods, utility ind amuss 
ment novelties, post cards, et« to an throug 
local and traveling salesmen Williar n M Kend 
Co., Box 691, Manchester, N. H 


4 








Do you want good representation on the Pacific 


Coast, Los Angeles Headquarters. Thoroughly ex 
perienced in office appliance field. Can handle one 
or two more good lines. Address Pacific, Care 
Office Appliances. 





WANTED—By Dealer, exclusive agency for time 
and labor saving office device of merit Box 1 
Rochester, N. 





FOUR C CABINET SUPPLIES. 


We have tl (remember the word ONLY 
real up-to-da ‘ net supplic s—guids irds ! 
folders, on the market ery one has our 
Patent Celluloid } ed Marker attached Ss lig 
so strong, it never goes wrong Will you droy 
t card, and be put next to” a positive é 
procrastinate and miss genuine good lir 
dle or use WHICH “WILL YOU DO? 

Office Supply Co., Webster City, Iow 





WANTED 
MECHANICAL OFFICE SPECIALTIES 


TURNER’S MFG. CO., Ltd., Wolverhampton, England 








MECHANICAL OFFICE SPECIALTIES 


yr universal and ex isive introduction in Eur 
Markets Please a ress offers to ARITHSTYLE ( 
lin, W8, Leipzig Strasse 112 American Ag 


European Specialties 


WANTED 




















a to Compete with the Comptometer again admitted 


INCORPORATED ACCOUNTANTS OF MICHIGAN 
61 Fort Street 
Detroit, Michigan, Aug. 22nd, 1907 






~~. Vr. Carlos \Wittenmyer, 891 Stanley Ave., Detrott, Mach. - 

| ‘ ee Dear Sir: I am extremely ry hs hat our Committee was compelled to bar 
| a LIP nptometer jrom the adding machine contest for the jollowing reason: 

| . chine ts s structed as to have a much quicker action than any 

= te other adding machin nter d in the show; that to allow you to com- 
| bete with them in tl niest would give you an unfatr advantage. 


Very truly yours, CHAS. W. HAWKINS, 


Chairman Convention Committee. 


| What It Means tar ef _ mat sane : a Ps rt a with the Comptometer—inferiority admitted. 


it an advantag: speed—a hindrance. The Comptometer can add the 
and still win out—with time to spars Proof 
“A idin 500 checks. C ompt ymeter, 4:19 or 116 necks per minut Listing machines, 9:09 or 55 checks per minute. 
Comptometer, a better investment, 2 to 1 Accomplishes double the work with minimum effort. 
THE COMP TOME TER’S ADV ANTAG E OF WHICH THEY COMPLAIN. 
Non-listing, no paper to look after, direct key-operated, no lever to pull, no loss of finger-position on the keyboard, 
eyes constantly on the work TOUC H OPE RATION—SPEED 
ss . | ee a P He has wasted no time teaching some one. It is such 
Ws eh sees ar ae sak ae te he siegeter A Comptometer weeded | in a Every Office. assistance that makes the Comptometer indispensable 
Tite aicihiind china: Every okkee er ha ible with special to everyone having figuring to do. 
Se a ; tatistica balance sheets, trial halance It is Though not on your pay roll, the Comptometer will be 
You are sure of getting ‘quicker action \ ma ne then thatana tant w it alue t there may your most valuable employee. 
which is not confined to adding alone, but one which ha enone available. Time ted and valuable to Always willing. Alwayscheerful. Never affected by 
no equal for addition, multiplication, divisior t nstruct someone overwork, sickness, holidays, vacations. Your invest- 
tractior The bookkeeper pr ied with a Comptometer does ment is its only salary. Lasts a business lifetime. 
not worry a turns to his fait! trusty Compt eter A request on your letterhead will bring you a Compto- 
U Ap 1! meter for free trial. Sent, express prepaid, U. S. or 
a Canada. Literature for the asking. 


Felt & iin Mfg. yon 867 N. fede St., Chicago, Ill. 





THES & T 
TUMBLER LOCK 


Made 
In 64 Combinations 
One Key to Fit 64 Ledgers 


or 
04 Ledgers With Individual Keys 


MAJESTIC 


|_oose-Leaf 


LEDGERS 


Fitted With 
TUMBLER LOCK 
For Closing Key-Hole 





Can be 
Locked Automatically 
With Finger or Thumb 


This Fact 
Is True Only of The 
S& T 
TUMBLER LOCK 


All Sizes of the Majestic Ledger can be Equipped with this Lock 


Stationers! Send us Your Orders for Samples 





Sieber & Trussell Manufacturing Company 


4000 Laclede Avenue, St. Louis, Mo. 82 Duane Street, New York 











Th 





“OLIVER 


Typewriter 
Is in a class by itself. 











It’s a fact, that The Oliver Record 
has never been equalled 











